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THE MONARCH OF THE WOODS. 


No object in nature has been more intimately asso- 
ciated with the history of mankind than the tree. It has 
been his constant companion and faithful friend through 
all the ages. It has been man’s cradle; it has been his 
home; it has been his warmth, shelter, food, furniture, 
drink, carriage, canoe and, last of all, his coffin. It has 
ministered to all his earthly needs, has aided in his 
stratagems, concealed him in his dangers. And to none 
other has it been given to act the mute witness to more 
of the varied scenes of the world’s annals—its crises, 
its comedy, its tragedy. 

It was a tree that held the breakfast of the 
hungry but overdisciplined Spartan boy, who 


countries; and these, too, could “many a tale unfold.” 
The famous New Forest of Hampshire, England, made 
to flourish over the hundreds of ruined homes and alive 
with human prey—what tragedies it beheld! 

Proud Nimrod first the bloody chase began, 

A mighty hunter, and his prey was man. 

The haughty Norman boasts that barbarous name 

And makes his trembling slaves the royal game. 

Then the goring to death by a stag of this haughty 
Norman’s son, Richard, and lastly (fatal woods!) his 
second son, the heir to the crown— 

Stretched on the lawn his second hope survey, 
At once the chaser and at once the prey. 

Lo! Rufus, tugging at the deadly dart, 

Bleeds in the forest like a wounded hart. 


Robin Hood and his merry men—Friar Tuck not excepted— 
of old baronial halls with mellow light streaming through 
diamond shaped panes upon oaken floors, and of carved oaken 
wainscoting? And who that ever has traveled in English 
second class cushionless cars has not other and less genial 
remembrance of the enduring solidity of the impervious, 
inelastic oak? 

The picture herewith presented is of that monarch of 
the woods, the old English oak. No other tree has been 
so honored in poetry and song. Shakespeare groups 
around it many of his best remembered scenes. It is 
beneath Herne’s oak that the Merrie Wives of Windsor 
devise the discomfiture of Falstaff. 

Under an oak, whose antique root peeps out 
Upon the brook that brawls along the wood, 
the melancholy Jacques moralizes “into a 





must prove his powers with the sling ere he 
won it from the tree’s hold. It was a hollow 
tree to which Cominius intrusted himself 
when he floated down the Tiber to save Rome. 
It was a tree that uplifted Sir Francis Drake 
in its huge arms, that English eyes might 
first behold the broad expanse of the Pacific 
ocean. It was a tree—a spreading ceeba tree 
near San Domingo—that stretched its arms 
in benediction over Columbus and his little 
band as they pronounced the first mass ever 
said in the new world. Again, it was a tree 
that shaded the first printing press ever set 
up in America, thus aiding in the advance- 
ment of learning, just as that tree of long 
ago by dropping its fruit over the head of 
the musing philosopher revealed to him the 
principle of the law of gravitation—nature’s 
secret that it had known so long. 

Trees have been all but human in their 
sympathies, furnishing lavishly for man the 
symbolic expressions of victory, of mourning, 
of rejoicing. After the ancient Olympic 
games the Grecian youth victorious wore, and 
cared to wear, no protider crown than leaves 
of the laurel tree. Of old when a Roman died 
branches of cypress and fir trees bound on the 
front door posts told of a mourning house- 
hold to the passerby. And when the King 
made his triumphal entry into Jerusalem 
His pathway was strewn thick with palm 
branches, emblems of rejoicing. Quite as 
inseparable, too, are the links between the 
weeping willow and the sad captives of Baby- 
lon; the oak and the sturdy, unconquerable 
spirit of Britain; the yule and the evergreen 
eedar and the good cheer of the Christmas- 
tide. 

Trees, could they but speak, were not their 
jzaguage “fruitless of words.” what tales 
could they tell of scenes to which they often 








thousand similes” his humorous sadness; and 
it is “beneath the shade of melancholy 
boughs” that he vents his belief that “all the 
world’s a stage.” And it is among the boughs 
of an English oak 
Wherein the younger Charles abode 
Till all the paths were dim, 
And far below the Roundhead rode 
And humm’d a surly hymn. 

Pope celebrates the Windsor Forest of 
Chaucer and Shakespeare along the “winding 
shore of the Thames” in his poem of that 
name, beginning: 

Thy forest, Windsor, and thy green retreats, 
At once the monarchs’ and the muses’ seats, 
Invite my lays. 


About Windsor Forest cluster great names 
—Denham, Granville, Cowley, Surrey and the 
long line of royalty. The “long walk” made 
in 1660, the initial year of Charles II’s reign, 
was shaded by 1,660 trees and was the long- 
est avenue in Europe. There are four “royal” 
trees with four iron tablets each bearing a 
royal name—Queen Anne, Charlotte, Adelaide 
and Victoria. Adelaide’s is beech; the others 
are oaks. 

Queen Elizabeth’s oak at Home Park is 
1,000 years old; William the Conqueror’s at 
Windsor is 1,200. There is what is known as 
the “Herne oak,” to which the hapless Herne 
of Shakespeare’s time, having fallen into dis- 
grace, hung himself that the sight might shock 
Queen Elizabeth as she passed on her daily 
walk. 

Of course, we look for more historic oaks 
in England than any other variety of tree. 
Montgomery thus sings of his country’s em- 
blem: 

The root of thine oak, O my country, that stands 

Rock-planted and flourishing free; 

Its branches are stretched o’er the uttermost 
lands 

And its shadow eclipses the sea; 

The blood of our ancestors nourished the tree, 

From their tombs, from their ashes it sprung, 








have been the sole witnesses. ‘Twas amid a 
gmall group of tree-friends, not far from 
Fme, that Caius, the noble Gracchus, met 
fis fate by the hand of his faithful servant, 
who, having performed this last dread service for his 
master, ended his own life on the same sword. It was 
vn a dense grove near the “city of the seven hills,” a grove 
that in shame and pity shut the capitol from the view 
te his judges, that Marcus Manlius, the savior of that 
capitol, was convicted and sentenced to undeserved 
death. And what stories could have been told, what 
Scenes portrayed by the oaks held sacred by those strange 
ad terrible priests of the early Britons, the Druids—of 
the torture of suspected criminals, of the yielding of 
human sacrifices, even of the burning alive of huge 
weeker cagefuls of men and beasts. 

Forests, like mountains, have exerted, do exert, great 
imffuence upon the climate, manners and customs of 


THE MONARCH OF THE WOODS. 


There now stands in New Forest a triangular stone 
thus inscribed: “Here stood the oak on which an arrow 
shot by Sir Walter Tyrrell at a stag glanced and struck 
King William the Second, surnamed Rufus, in the breast, 
of which he died instantly on August 2, 1100.” The 
stone was erected by Lord Delawar in 1745. 

Of Sherwood Forest one need not speak, for it is known 
to every school boy as the haunts of Robin Hood and 
his merry men—well known both the forest and the 
pranks it witnessed. 

Henry Ward Beecher is credited with having said: 

Whoever looks upon an oak and does not think of navies, 
of storms, of battles on the ocean, of the noble lyrics of the 


sea, of English glades, of the fugitive Charles, the tree- 
mounted monarch, of the Herne oak, of parks and forests, of 


Its boughs with their trophies are hung, 
Their spirits dwell in it. 

The “Parliament oak” in Clipstone park 
is the oldest tree in England. It is so called 
because parliament was held under it by Edward I in 
1290. “Cowthorpe oak” in Yorkshire is considered by 
some as coeva! with the Christian era. 

In a churchyard in the Highlands of Scotland a ven- 
erable oak tree marks the grave of Captain Wogan, 
killed in 1649. This oak Scott apostrophises: 

Emblem of England’s ancient faith, 

Full proudly may thy branches wave ; 
There loyalty lies low in death 

And valor fills a timeless grave. 


Be thine the tree whose dauntless boughs 
Brave summer’s drought and winter’s gloom ! 

Rome bound with oak her patriot’s brows, 
But Albion shadows Wogan’s tomb. 


(Continued on{_Page 19.) 
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and tide wait for no man.” 


You must keep up with the times or the tide of success 
will leave you stranded. Don’t linger inthe old century, 
but catch up with Time by using 


Moloney’s Belts 


Have you ever used them? Moloney can tell you 
fully why you should. Ask him about Moloney’s 


ENDLESS BELTS— 
BELTS WITHOUT RIVETS. 


MoLoNey-BENNET BELTING Co. x'%:CHICAGO. 


TELEPHONE, MAIN 983. 


Largest Manufacturers of Hardwood Flooring 
ir, the World. 


CANAL 94 


TELEPHONES CANAL 293 


E.HARVEY WILCE, PREs'T. 
GEO. C. WILCE, V. PRES’T & TREAS. 
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JOHN A. (JAUGER & Co.. “ase, GHICAGO. 


Uncle Sam 


—_—eweeorrreeeerrererrereerereese—-_o——eeeeoeon-wwwveevwwvevevwvwvwvrvve ~weweeeereeeeee. 


























will be at the Exposition and amply maintain his reputation. 
If you give us a chance to furnish you 


SASH, DOORS, MOULDINGS ioc: MILLWORK 


we will amply sustain our reputation. That’s our business. 
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Expert Specialists in Maple Flooring. PERFECT | 


| The Thomas Forman Comp pany, Ltd., “war | PERFECT 


ee i ee be 


PERFECT 


OUR PRODUCT AND OUR BRAND IS PERFECT 






MAPLE FLOORING | °==5" 


PERFECT 


q 

¢ 

( 

End Matched, Butted, Bored, 
Hollow Backed and Polished. PERFECT 
( 

« 

Q 


PERFECT 
HHH 

PERFECT 
THICK MAPLE, iad 
ROUGH ELM, PERFECT | 
BASSWOOD and PERFECT | 
BIRCH. PERFECT | 
« 
ites PERFECT | 
¢ 
WRITE FOR 
Peo ral PERFECT | 
PERFECT | 


(SUCCESSORS TO FORMAN & CURTIS.) 
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You Will Be More Than Pleased 


if you begin the 20th Century 
by sending us your orders for 


ta. YELLOW PINE 


Weare seeking your trade, and we are 
seeking to make it permanent, and we 
will give you the goods in such quality 
and shape as will justify your trade 
after you once try us. 


C. J. CARTER LUMBER CO. 


MILLS, 


aa: KANSAS City, Mo. 


Doniphan, Mo. 








REPRESENTATIVES. 


New York: ROBERT W. HIGBIE, 45 Broadway 
Philadelphia: EDMUND PENNELL, 511 Harrison Bld. ‘ 
Pittsburg: R. D. BAKER, 802 Tradesmen Bld, brick factory, 
Boston: JOHN NEWTON, 7 and 8 Haymarket Square. equipped with the 
Springfield, Mass.: RICE & LOCKWOOD LBR. CO, - latest 


machinery, all 


MAPLE FLOORING | .tziz. 


Kiln Dried. Hollow Backed, Bored, Polished and End-Matched. 


MANUFACTURED BY 


New fire proof 


OF 


wz: W,D. YOuNG & Co, 


from the 


| <a taaie West Bay City, Mich. 


all winter sawed. 


Headquarters for Winter Sawed Michigan Hard Maple 4-4 to 16-4 inclusive 
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MANUFACTURERS - ~~ 
WALCSAL, 


WW) S. 


DISTRIBUTING HOUSES AT MILWAUKEE, WIS., AND MINNEAPOLIS, MINN. 

















It’s a Cinch 


That with our facilities 
and our experience 
we can not be surpassed on 


SASH, 
DOORS, 
MOULDINGS, 
INTERIOR 
FINISH. 


Our “SUPERIOR” Maple Flooring is Superior. 














VRTIS b ROS.% CG. 














MANUFACTURERS-— 
CLINTON. 
\OWA 








SIOUX CITY, IOWA |). 


Curtis Sash & Door Co. 


LINCOLN, NEB. 
Curtis & Bartlett Co. 
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New Year 


To the lumber trade of the 


Un 


ited States we extend 


ions for the 


congratulat 


sfactory outcome of the 


sati 


year just past, and wishes for a 


continuance and extension of 


prosperi 


fi 


ty all through this the 


rst year of the new century. 
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MILLS: 


YELLOW PINE, LA. 
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The Twentieth Century 


SALES 
OFFICES : 


Opens brightly. The century just closed has been 
remarkable for discovery and invention; the new one 
will be as remarkable in perfecting and applying 
them. Two of the important discoveries of the last 
quarter century were 


YELLOW PINE FOR LUMBER 
RED CEDAR FOR SHINGLES 


We have devoted ourselves to manufacturing them 
with end-of-the-century perfection and putting them 
on the market in a way to commend them to the 
retail lumber dealer. We hope to extend our business 
in the New Year and the New Century, and will do 
it by honest, up-to-date methods. We invite an alli- 
ance for mutual benefit with the lumber retailers of 
the country. 

















LONG-BELL LUMBER COMPANY, 
General Offices, KANSAS CITY, MO, 


LONG-MANSFIELD LUMBER COMPANY, 


ST, LOUIS, MO, 


SABINE VALLEY LUMBER COMPANY, 


TEXARKANA, TEX, 
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SOUTHERN CYPRESS LUMBER SELLING 6o0., LTD. 


General Sales Agency for 
Manufacturers of 





















REPRESENTING TERRITORIAL AGENTS: 


LOUISIANA CYPRESS LUMBER CO., LTD., 
LUTCHER & MOORE CYPRESS LUMBER CO., LTD., 
Lutcher, La. 
A. WILBERTS SONS LUMBER & SHINGLE CO., 
Plaquemine, La. R ED 
F. B. WILLIAMS, 


Patterson, La. 


Geo. H. Wehmhoff, Headquarters, Louisville, Ky. 
Territory: State of Kentucky. 


F. H. Ray, Headquarters, Houston, Tex. 


American Lumber & Mfg. Co., Headquarters, 
Pittsburg, Pa. 
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H. W. Darling, i Hondguarters, Wichi es, tom: 
Territory: Neb 
Territory, Okiahome’ Territory. 


F. B. McFarlan. eenacuarters, Cincinnati, Ohio. 
(No. 3 Esplanade Buil 


JEANERETTE LUMBER and SHINGLE CO., 
jenneretio. 12. CYPRESS urls Figishel. H nce St. Louis, Mo. (604 
BROWNELL-DREWS LUMBER CO.. LTD., deen po — 
Morgan Oity, La. Mon cannes en idine ea Na et retiory: North s Nore sn il 
= Wovthare halla, Rue 


vd c. Litchield, ge oo Buffalo, N. Y. (10 
Builders Exchange). Territory: Western New 
York State. 


W. A. Durham, Headquarters Waelsestoun, Pa. 
Territory: Pennsylvania and Marylan 


E. S. Davis, Headquarters, Trenton, N. J. Ter- 
ritory: New Jersey and Delaware. 


ALBERT HANSON LUMBER CO., LTD | 
ea us U M B ER 
TRELLUE CYPRESS LUMBER CO., LTD and 
Patterson, La. 
GIBSON CYPRESS LUMBER CO., LTD. G I 


These firms produce Fred S. Morse, Headquarters Springfield. Mass. 
85 nt Territory; New Engla and Baste: tern and 

per cen F . es Red tral New York Stace. 
of the entire Cypress or prices on Louisiana Re Robt H.Jonks Lbr.Co., Headquarter, Olereland 
product. Cypress address the agent hav- 0. Territory; Ohio and 


@. W. Eichholtz, ee uarters, Indianapolis, Ind. 
Territory; State o: 


nannmninntnmnannnaannte 


ing charge of territory in which 
you are located. 
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GENERAL OFFICE, 


aincmlte, New Orleans, La. 
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RUE & RUE Co.. CHICAGO. 
Mauufacturers of the 20TH CENTURY LINE 
; DOORS. WINDOWS. MOULDINGS. 
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Tue Man—‘Awright ole boy, ef you’d druther git ’em home that way go ahead—True & TRUE made 
*em down to She-caw-go so you cant hurt ’em none.” 


OUR ENTIRE OUTPUT IS OF THE HIGHEST QUALITY. 








10 AMERICAN LUMBERMAN. Janvany 5, 1901. 


GOPHER 


STORM SASH 


ALL OTHER KINDS OF DOORS. ii © af | AND 


Our “Dowel Door” STORM DOORS. 


We have a large and well assort- 
IS THE BEST DOOR ON THE MARKET. 





We have heard of the doors to 
Heaven and Hell, 


but we don’t make that kind, we make 


PouwvvvvvvvvveveCegw 
PAPPBPPPPLPPPPPP LAY 


Pe PaPrrddddrads 


ed stock of Storm Sash, which we 

glazed during July and August and 

are prepared to make low prices on 

same as wellas prompt shipments. 

We sell the ACMIE STORII SASH 
HANGER, which is the simplest, cheapest and only real invisible 
and interchangeable Hanger made. Our line of Storm Doors 
consists of three different patterns, and are neat, cheap and 
serviceable. Write for catalogue. Send us your orders and 
we will show you what we can do for you. 


Doors, Sash, Blinds, Mouldings, 
Building Paper, Interior 
Finish, Etc. 


Don’t forget to order our FAMOUS DOWEL DOORS. They 
are the only door made that will last. Our INTERIOR FINISH 
is second to none and will bear inspection at all times. 


We are the MOST PROIFIPT shippers 
on earth. 


FULTON & LIBBEY Co. 


Minneapolis, Minn. 





PAPPPPPPPPP PPPS 
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‘‘BADGER” Goods, 


are famous the country over. We manufacture every- 
thing in hard or soft woods. 


Williamson & Libbey Lumber Co, 


OSHKOSH, WISCONSIN. 
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We have the following 


DRY STOCK 


AT PADUCAH KY. 


500 M.1 inch 1 & 2 Quartered White Oak. 
300 M. 1 inch com. Quartered White Oak. 
150 M. 1 1-2 inch 1 & 2 Quartered White Oak. 
200 M. 2 inch 1 & 2 Quartered White Oak. 
50 M. 1 1-2 inch com. Quartered White Oak. 
50 M. 2 inch com. Quartered White Oak. 
200 M. 1 inch 1 & 2 Plain White Oak. 

300 M. 1 inch com. Plain White Oak. 

200 M.1 inch 1 & 2 Plain Red Oak. 

350 M. 1 inch com. Plain Red Oak. 

150 M. 1 inch 1 & 2 Poplar. 

200 M. 1 inch com. Poplar. 


Transit Cars 


RED CEDAR 
SHINGLES. 


LONG FIR 
JOIST AND TIMBERS. 








WRITE FOR PRICES. 


H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 


MANUFACTURERS. 


ALSO FULL STOCK OF WISCONSIN 
RED AND WHITE OAK, BASSWOOD, 
BIRCH AND ELM. 











If You want quick shipments and dry stock, write us. 


FRED W, UPHAM LUMBER Co.., 


Building...” CHICAGO. 


TELEPHONE HARRISON 78i. 





WEST COAST MILLS: 


ADDRESS ALL CLEAR LAKE, WASH WHITE PINE 
CORRESPONDENCE GRANITE FALLS, WASH. YARDS 
MINNEAPOLIS. GITCHELL, WASH. MINNEAPOLIS. 


BALLARD, WASH. 
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Cc. H. RUDDOCK, T. H. McCARTHY, 
President. Sec’y & Treas, 















Manufacturers 
and Wholesalers of 


CYPRESS | UM 


We sell our products direct to the trade through our own representatives, or by 
correspondence from our office at New Orleans. 











CORRESPONDENCE AND INQUIRIES SOLICITED. 


lills and General Office: Branch Office : 
Carrollton Ave. and New Basin. N 507 Hennen Building. 
Telephone, No. 1316. 9 a Telephone, No. 637. 























Cow CREEK TRAM, 


Sereptee Pome te, MELON CALL, FEXAS. 














Something 
In it 

That’s Worth 
Investigating. 
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If you are 


rt 





contemplating 
placing an 
Who are order for 
the ; 
manufacturers 


x0 YELLOW PINE 


ROUGH OR SIZED? 


You will find there is something worth 
investigating in what we may have to 
set before you. Taste it. 








ANYTHING FROM WAINSCOTING 
TO 58 FOOT TIMBERS. 


LORD & BUSHNELL CO. 


Fisk and 22nd Sts., 


Mills at ROCHELLE, LA. CHICAGO, ILL. 








Railroad Timbers a Specialty. Flooring, Ceiling, 
Siding, Etc. The Most Modern Saw Mill in 
Texas. Capacity, 30,000,000 Feet Annually. 





GEORGE ADAMS, Proprietor. 


AMERICAN LUMBERMAN. 





TO ALL 


and best wishes for lots of 


GOOD LUCK 


during 


1901 














| A HAPPY NEW YEAR 


Leading Mnfrs. of Saws and Saw Tools, 


2 E. C. ATKINS 0 CO, we. § 


INDIANAPOLIS, IND. 


AND 


<< MEMPHIS, TENN.; MINNEAPOLIS, MINN.; ATLANTA, GA. and PORTLAND, ORE. 


TWO GOLD MEDALS, PARIS EXPOSITION 1900. 
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Common Poplar 
We Want to Move. 








WHITE OAK TIMBERS 


For all purposes, our specialty. 
Then, too, we manufacture 


POPLAR. 
We cut kiln dried Oak Dimension for 


Chairs, Furniture, Table Tops, etc. 
Send us your orders. 


THE PARKERSBURG MILL CO. 


Green St., PARKERSBURG, W. VA. 


Is a difficult process if you do 
it with a pick and shovel, but 
the gold will come easy if you 
handle our 


_ They are the best sellers on the market. All the 
front doors have wide stiles and even size glass. 


Sash and Doors in Carload Lots. 


WRITE US FOR CATALOGUE AND 
PRICES ON CARLOAD ORDERS. 


Awson-HIxON Sash & Door Co. 


INDIANAPOLIS, IND. 


. FACTCRY, MERRILL, WIS, 


All this is up at Menominee, Mich.— 

We want it away from there— 

Will make prices such as will get it away— 
Do you want some of it ? 


500 000 FEET 

2X8 IN.-10 IN. & 12 IN.-12 
TO 16 FEET 

WHITE PINE PIECE STUFF 
MUST BE MOVED-- 

SO WE’LL MAKE YOU A 
DEAD LOW PRICE ON IT. 


AMERICAN LUMBER & MFG. CO. 


Pittsburg, Pa. 





A Fine Thing about the 


STANGE DOORS 








Is that they are made right ; 
you can always get them in 
any quantity when you want 
them; at the right price; and 
they sell right off. Ask Stange 
about that Wedge Door! Sash 
and Blinds. 





A. H. STANGE Co. 





_ Merrill, Wis. 
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HARDWOOD LUMBER. 


HOUSTON BkOS. 
HOUSTON BROS. 
HOUSTON BROS. 
HOUSTON BROS. 


Inquiries Solicited. 


FFICE: 
nd and Loomis Sts. 
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The greeting, “Happy New Year,” can be extended this 
year with a confidence of its fulfillment as far as it de- 
pemds upon business prosperity, and not as a forlorn 
hope. 

ABB L II IIIS 

Fifty-two vessels of all descriptions were destroyed 
during 1900 on the great lakes, made up of eleven steam- 
ers, seven tugs, eleven barges and twenty-three schoorers, 
measuring in the aggregate 19,886 tons gross and valued 
at $572,000. Cargo losses were confined principally to 
coal and iron ore. 

BABA AAO 

Look out for schemes connected with the alleged de- 
velopment of the timber resources of the Philippines. 
There will be legitimate ones and illegitimate ones, and 
the bubbles are to be avoided. 

—Ooreeaeeereereeer 

Hoo-Hoo will remember that immediately following 
the news of the Galveston disaster an opportunity was 
given them to contribute to the relief of brother Hoo-Hoo 
and of others in distress. It seems that some of this fund 
remained unused and has now been distributed by giving 
each of the needy newsboys at Galveston, who suffered 
along with other residents of the place, a suit of clothes 
as a Christmas present. 

OB BLD LIL LILI ISS 

To its readers, and therefore to the lumber trade of 
the United States, the AMERICAN LUMBERMAN extends its 
congratulations upon so prosperous a conditiom of their 
great industry and wishes them a new year which, an 
auspicious beginning of the century, shall be full of 
good things. It hopes for peace at home and abroad that 
commerce may go On without interruption. It hopes for 
good crops and good prices so that there may be plenty 
in larder and purse. It hopes for amity in the trade, 
for the growth of fraternity, for the success of all good 

lumbermen and confusion of all others. 
PAPAL 
Lumbermen of Michigan, Wisconsim and Minnesota are 
congratulating themselves on the weather within the 
last two weeks. They had been having unsatisfactory 
conditions so long that a change to settled winter weather 
was especially gratifying. 
OPBLDDA PD LDL LL II IS 
Reports from the southwest are to the effect that the 
car shortage, which usually is mearly or quite over by 
this time, is as serious as ever; and from other sections 
of the country continue to come complaints of inadequate 
transportation facilities. 
rere 
On the St. Croix river, a navigable stream lying be- 
tween Minnesota and Wisconsin, a good deal of interest 
is being aroused as to the ownership of sunken logs after 
they are raised by government or a private company. 

Their status as they lie in the bed of the stream is in 

dispute and also the rights which are acquired by those 

who go to the trouble and expense of raising them. Some 
delicate legal questions seem to be involved. These logs 
are said to be in a perfect state of preservation and most 
of them have the owner’s marks upon them, but where 
they are they are a hindrance to navigation and of no 
value to anyone. It would seem that an equitable 
method of adjusting the matter would be, when they are 
raised by others than their nominal owners, to sell them 
at public auction, any balance remaining after a liberal 
remuneration to salvage operators to be turned over to 
those whose marks they bear or who can prove title. 
Oe 

The shipments from the state of Washington by rail 
last year are estimated at 283,565,000 feet of lumber, 

an increase of 57,939,000 feet over 1899, and 3,514,550,- 

000 shingles, an increase of 37,641,000 as compared with 

1899. 





If the open weather of December proved a hindrance 
to logging operations in the north it encouraged lumber 
consumption and placed the lumber market in a decidedly 
better position than it otherwise would have been. 


Bank clearings of the United States for the week ending 
December 27, as reported to Bradstreet’s, amounted to 
$1,786,322,086, an increase of 11.9 percent as compared 
with the corresponding week of 1899. During the same 
week Canadian clearings showed a decrease of 4.4 percent. 

PAPA 

There is comparatively little lumber production in 
southern California, but Los Angeles, its metropolis, is 
an important center of the lumber trade. Most of the 
lumber handled is received at docks at San Pedro, Re- 
dondo and Port Angeles and distributed to yards in the 
southern part of the golden state. It is shipped as far 
north as Bakersfield and eastward to Arizona. It is 


stated that dealers at Los Angeles handled 133,545,000 
feet of lumber in 1900, an increase over the previous year 
of nearly 17,000,000 feet. There is a large and varied 
woodworking business in Los Angeles and the value of the 
lumber trade and the saw mill and woodworking indus- 
tries represented there is estimated at $6,000,000. 





LUMBER AND THE CENTURY. 


The nineteenth century has seen the birth, growth 
and apparent maturity of the lumber industry of the 
United States. The census of 1800 gave a population 
of the infant republic at 5,308,483, occupying a territory 
of which the present population is 43,355,739. This 
territory, embracing twenty-one of the present states, 
was a timbered country. Almost every city, town and 
hamlet had a timber supply immediately adjoining it. 
The only exceptions were the larger and older towns 
where during periods ranging up to nearly 200 years 
the contiguous timber had been cut away and a lumber 
trade had come to be built up. Such cities were New 
York, Philadelphia and Boston. Supplies for these cit- 
ties, however, came from comparatively nearby points 
in coastwise vessels or were floated down the streams. 
Least of all of the worries of the people of the United 
States 100 years ago was the question of where to obtain 
building material. There had already been established 
a lumber export business, and in fact almost from the 
beginning of English settlement in this country the atten- 
tion of his majesty’s officials had been directed to the 
timber resources of North America, particularly as fur- 
nishing material for ship building. But though the 
needs of over 5,000,000 people would call for no incon- 
siderable amount of building material there was hardly 
such a thing as a lumber industry. In the newer parts 
of the country houses were largely of logs, and stone 
and brick constituted, as now, much of the material 
used in the cities. 

Saw mills were practically unknown, and the modern 
mill with its intricate and voracious machinery was 
undreamed of. About the beginning of the century the 
sash and mulay saws began to be used. Lumbermen 
of 1801 used no machinery but only tools. The whip 
saw, or pit saw as it was sometimes called, with the 
“top sawyer” who stood on the log and guided the long, 
flexible blade through it and the “under sawyer” who 
stood down below in the pit and got his eyes full of 
sawdust, was the principal tool used for providing 
the lumber and timber demanded by the markets. 

It was a great advance from this primitive mode of 
getting out lumber, which did not vary materially from 
the methods in use in ancient Egypt or now in China, to 
the mulay or sash saw driven by water power or steam. 
Either of these mills made good lumber, unsurpassed 
perhaps by any turned out by the mills of the present 
day except the most carefully handled bands; but these 
machines were slow, cutting from 3,000 to 7,000 feet a 
day ordinarily, and little fitted to turn out the quantity 
of lumber demanded by the markets of the present. 

A natural development of these machines was the gang 
saw, first the primitive up-and-down type with no oscil- 
lation and then the more modern vibrating gang, of 
capacity impossible to the rigid old style machines. It 
was not until the century was nearly half over that the 
circular saw came into general use, and it was in the ’30s 
that the first rotary cylinder planing machine was used. 
The circular saw gave a capacity before unknown, and 
for ordinary work, especially in small timber, has not 
been surpassed in volume of output. It is the fast and 
cheap machine of today. The band saw has been in 
use for certain purposes for generations but it was not 
made the main cutting machine in the saw mill until 
the last quarter of the cemtury was entered. It was the 
subject of much experiment and many failures, but when 
the ’80s opened it began to take its proper place, until 
today it is the popular machine in large mills and for 
high grade work, although the circular style holds its 
place in a large majority of the saw mills of the United 
States. 

The advancement in other than the main cutting 
mechanism of saw mills has been almost if not quite as 
great. There was a time when logs were fed to the up- 
and-down mulay or sash saw by hand, and then came a 
ratchet feed, by which as a wheel revolved each revolution 
moved the log a quarter or a half inch against the saw. 
Then came the rack and pinion in various forms giving 
the continuous feed, and finally came the steam feed 
proper; the so-called “shotgun feed” being the greatest 
single improvement tending to increase the capacity of 
the saw mill, while the twin engine and other feeds 
have met special demands. 

It is almost useless to go through the list of the 
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Perhaps the modern carriage 
taken to combine within itself as many small 
but in the aggregate important improvements as can 
be found in any part of the saw mill. Since the inven- 
tion of the shotgun feed there has also been a wonderful 
adoption of the direct use of steam in handling logs, cants 
and lumber. Invention has not exhausted itself in this 
line, but almost every year there come to the front ideas 
and machines or improvements in machines which tend to 
increase the capacity or effect a saving of labor. 

In all branches of the business there has been almost 
the same degree of improvement that has been seen in 
the saw mill. The planing mill did not exist a hundred 
years ago. Logging methods were as they had been from 
the time when man first conceived the idea of tumbling 
«a log into the river to take it where he wished to use 
it. The logging railroad and the application of machin- 
ery to logging are practically all a matter of the last 
thirty years. 

As for lumber commerce it has been the child of the 
railroad and the steamship, and of the growing needs 
of the world, and of the cutting away of forests and 
of the general interchange of commodities between sec- 
tions and states and nations. 

What the next century will bring forth and what will 
be its developments in methods of lumber manufacture 
and utilization might be the subject of many chapters 
of more or less interesting speculation. One thing is 
certain, there will be a closer utilization of forest 
resources than ever before has been known. Before 
the year 2001 shall come forests yet to be planted will 
be furnishing no inconsiderable part of the lumber 
requirement. It is probable that saws will always be 
used, but the motive powers or the means of applying 
them may have changed. It is possible that the use of 
coal will be done away with and that electricity gener- 
ated by rivers and the winds will be the motive power, 
or that the latent electrical energy of the earth and the 
electrical activity in interplanetary space may be har- 
nessed. But there will be no waste. Cutting will be 
as clean and utilization as close as it is now in the most 
careful forestry operations of Europe. There are some 
who imagine that lumber will go out of use, but this 
will never be the case as long as trees grow. Substitutes 
for many uses will be found, but wood will continue to 
contribute to the necessities and the arts and the 
luxuries of human existence. 


THE 1901 BUILDING OUTLOOK. 


There was probably never a year in which what activity 
existed in the sale of building material was more due 
to industrial activity than in 1900, ir which particular 
it is expected to be merely a starter, so to speak, for 
1901. This special form of activity has been most notice- 
able in Pennsylvania, West Virginia and certaim portions 
of the south. There are three or four lines which are 
especially worthy of attention in this connection. 

One is the building of factory tenements, due to the 
establishment of new industrial enterprises or the exten- 
sion of old ones. This has been a prominent factor ir 
all the territory named. There have been numerous 
examples during the year of contracts let at one time 
for the material for blocks of from 100 to 150 or even 
200 of those cheap wooden houses which are built to 
accommodate factory operatives. The amount of lumber 
in each is not large but all the material furnishes trade 
for the lumberman. 

There has been a wonderful development also of coal 
mines, especially in West Virginia, which in this par- 
ticular promises at no very distant date to overtake 
Pennsylvania. Each new mine calls for timbers for 
shafts, underground work, breakers and other above- 
eround structures, and also necessitates the building of 
from 100 to 500 houses. There has been more or less of 
this work done all through the mining districts of the 
country but it has been particularly prominent in West 
Virginia. 

A third cause for much new building is the development 
of the various oil fields. When a new field is discovered 
or an old one is extended it is very likely to be at a dis- 
tance from the nearest town, and then there springs up 
a mushroom village in which houses are erected as rap- 
idly as possible to accommodate the people attracted 
by the development. 

Another stimulant to the consumption cf building 
lumber is the construction of mew railroads, and railroad 
building is progressing in a satisfactory way and prom- 
ises to assume still larger proportions this year. A new 
railroad means building material for its own station 
houses ete., and all along the lines spring up villages, 
or old, sleepy, isolated hamlets develop into thrivimrg 
centers and there is an immediate rush call for lumber. 

In addition to these especial causes for activity and 
the prospect of a large amount of building of a regular 
sort, the country is growing, is prosperous, and cities, 
towns and country all demand and will demamd in larger 
measure in 1901 the material for erecting houses, stores 
and factories. 

Referring to the tenement house construction whether 
connected with factories or mines, it may be said that 
in Pennsylvania and West Virginia they are almost en- 
tirely built of hemlock and yellow pine and roofed with 
hemlock shingles. The timbers, studding, joists, rafters 
and sheathing boards are always of hemlock. Sometimes 
they are sided with hemlock but yellow pine usually fur- 
nishes floors and ceiling—for such houses are rarely plas- 
tered—and often the siding, as well as doors, windows 
and trim. 

Of similar cheap construction usually are the houses 
that go up in connection with oil wells development, 
and the derricks and pumping houses themselves require 
a large amount. Each well thus involves the consump- 
tion of about 10,000 feet of lumber. It is estimated that 
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at least 5,000 new wells have been put in in West Virginia 
during the past year, which means 50,000,000 feet of 
lumber for the wells alone to say nothing about the 
building construction that accompanies and follows them. 
All through the east there is an industrial activity 
and a planning for new ventures and for am extension 
of operations which will almost infallibly lead to a con- 
sumption of lumber larger this year than last. In addi- 
tion is the promise of a larger measure of ordinary build- 
ing activity. We have spoken im the above especially 
of the east and the south, but the whole country im greater 
or less measure shares in the improvement. Everywhere 
the industries show a promising outlook, and the agri- 
cultural prosperity which is present almost everywhere 
assures the buying power of the farmers of the west. 


CANADIAN LOGS AGAIN. 


In our letter from the Saginaw valley this week there 
is a review of the history of log rafting from Georgian 
bay to Michigan ports, in which it is shown that the 
business has been almost wiped out by the prohibition 
of the export of logs from crown lands. The receipts 
row are solely of logs cut from Indiana reservations and 
lands held in fee, and amounted last year to about 
46,000,000 feet, and in 1899 to about the same amount, 
against 239,000,000 feet in 1898 and larger amounts in 
previous years beginning with 1894, the record being 
301,000,000 feet in 1894. 

The general tone of the letter would indicate that 
the whole affair is considered a great misfortune to 
Michigan, yet there is another side to the matter. While 
some lumbermen and some lumber towns undoubtedly 
have suffered, many close observers believe that the tariff, 
together with the enforced turning of attention to other 
forest resources than pine, has resulted in building up 
an industry which is on the whole decidedly profitable 
to the state, employing a larger number of men and dis- 
tributing more money than the industry which has been 
driven out. 

Canadian operators are reported to assert that they 
are getting as good prices for lumber as are paid on 
this side. This statement was made with great positive- 
mess during last summer, when lumber in large quan- 
tities was for sale at Duluth and Ashland and moving 
but slowly at the prices asked. If American wholesal- 
ers were going across the line and buying no better lum- 
ber at the same prices they would have had to pay on 
Lake Superior and then paying $2 a thousand duty, they 
were not as shrewd buyers as it was supposed they were. 
These statements must be taken with allowance for the 
pride which provokes a man into claiming satisfaction 
with a situation which is really irksome. The great 
mass Of lumbermen of the United State are well satis- 
fied with the situation as it is and are not clamoring for 
the introduction of either Canadian logs or Canadian 
lumber, free of duty, into this country. 


RAILROAD BUILDING OF LAST YEAR. 


The Railway Age in its last issue published a state- 
ment of new railway construction during 1900, complete 














up to within a short time of the end of the year. The 
table it presented we reproduce as follows: 
TRACK LAID FROM JANUARY 1 TO DECEMBER 31, 1900. 

States— Lines. Miles. States— Lines. Miles. 
AIADAMA . «2005. 18 192.26 New Hampshire... 1 18.54 
PAR, 5s 0 Shans 1 5 New Jersey. .... 3 4.90 
ASEGRBAS . 2.25; az 62.90 New Mexico..... 1 7.43 
eee 5 43.70 New York .. ...55. 5 36.90 
California. ..... 10 140.13 North Carolina .. 5 
COTA... 0060155 6 85.10 North Dakota ... 3 
| ee 9 76.20 OE Ere 8 
LUE 5. 0s oe oe 12 104.21 Oklahoma Terr'y. 6 
CS SR ee 3 49.83 SOD. nis. 0:55» we 3 
See 9 86.11 Pennsylvania . ..50 
TRUIGAR 6. ovis ee i 77.20 South Carolina... 9 
Indian Territory. 3 158.26 South Dakota.... 4 
OES skGrcwee cig 6 267.76 Tennessee . ..... 10 
Kentucky ........ 4 SO00” TORRE . occ. so 19 
Douisiana . ....% ee ee 2 
| Reece 2 3.1 WORMIONE . 6-250 1 
Maryland ....... 1 2 ii 6 
Michigan ....... 14 141.85  Washington..... 9 i 
Minnesota. ..... 17 251.61 West Virginia ...10 25. 
Mississippi. .... 9 125.88 Wisconsin . ..i.. 8 86.01 
eS ee 10 52.91 WYOMMNR: os. sas 7 145.96 
MORtAMA . ...... 2 30.53 
oo 38 102.47 Totals . 


Total 1899... 

It will be seen that the record falls slightly short of 
that of 1899, though it is possible that final returns 
may bring it up to the larger figure. It was thought at 
the beginning of the year that the new track would 
amount to fully 5,000 miles, but there were especial rea- 
sons why anticipations were not realized. Undoubtedly 
many projects were held in check until the national 
election was over, and it is not improbable that the 
high prices of steel rails and track material generally 
had the effect of limiting construction. There were 
especial drawbacks in Texas, where storms greatly inter- 
fered with construction and delayed work for months. 
Nevertheless the record is a good one and does not fully 
show the activity in railway improvements inasmuch as 
a great deal of reconstruction has been done during the 
year and other work in the way of lowering grades 
and straightening of curves. A number of roads have 
almost been rebuilt in these particulars. 

Another feature of the year has been the great amount 
of replacement of wooden bridges and culverts by steel 
and masonry and in filling in trestles. ; 

It will be noted that in spite of local drawbacks Texas 
has constructed a greater mileage of new road than any 
other state. Pennsylvania comes second, lowa third. 
Minnesota fourth and West Virginia fifth. In Iowa the 
rail construction is almost entirely of extensive branch 
lines built by the Chicago & Northwestern and the Chi- 
cago, Rock Island & Pacific. The new mileage of Penn- 


ee: 330 4,321.67 
4.588 


sylvania is made up almost entirely of short lines, the 
longest piece of continuous new track having been but 








twenty-five miles in length. In both Pennsylvania and 
West Virginia the new construction has opened up al- 
most absolutely new territory. 

No very confident estimates have been made as yet of 
the railroad building of 1901, but some important pro- 
jects are under way. One of these is a 400-mile exten- 
sion of the Rock Island into New Mexico, which is 
scheduled for completion next year, and another is the 
much talked of road between Los Angeles and Salt Lake 
City. 

The greatest year in the history of the United States 
in the way of railroad construction was 1887. Follow- 
ing that year there was an almost steady decline until 
1898, since when recovery has been rapid, though it 
seems improbable that the record of 1887 will ever again 
be equaled, for that was the time of the building of 
the west. The statement as to new construction for a 
series of years beginning with 1887 is as follows: 


Year. Miles. Year. Miles. 
SERRE Ere 12,983 oe EER ee 1,949 
Saar 7,106 OPENS oa. cus ano ales 1,808 
Ae 5,230 Sere 1.848 
a Ae eee 5,650 rece - 1,880 
NE 37%; Uienerersceae s 4,281 (| cee 3,083 
Ce 4,192 RE ce watg e cace 4,588 
ES aks scares 2,635 BOOS 6 Sib siae-e: 4,322 


In the record there are not included logging and other 
temporary railroads, only such being brought into the 
totals as are expected to have a future. Aside from 
such roads, which aggregate a good many thousand miles, 
the grand total of the railway mileage of the United 
States at the end of the nineteenth century is 195,000 
miles in round figures. 





INTELLIGENCE AT A PREMIUM. 


There are supposed to be no secrets in the lumber 
trade—that is to say, its methods are open and frank, 
the facts upon which values are based are accessible to 
all engaged im it and there are no trusts or secret com- 
binations which can arbitrarily fix prices for the benefit 
of some as against others and can deceive a portion of 
the trade for the benefit of another portion. Yet while 
this is the case, the lumber industry is carried on by 
so many individuals, in such widely separated operations, 
under such diverse conditions, and permits the entrance 
into it of men of such limited capital and experience that 
there is still a lamentable amount of ignorance among 
members of the trade as to the conditions under which 
it is conducted, the value of their commodities and the 
proper means of disposing of them to the best advantage. 

Still conditions in this particular are very different 
from what they were thirty, twenty or even ten years 
ago. There has been a constant improvement in the pub- 
lic spirit of the trade, in the means of information and in 
the dissemination of facts regarding supply, demand and 
prices. 

This improvement has been due very largely to the 
establishment and maintenance of lumber trade journals 
—newspapers devoted to the general welfare of the indus- 
try and for the most part not especial advocates for any 
interest, and also for the most part not handicapped by 
entangling alliances with individuals. It is gratifying 
to the AMERICAN LUMBERMAN, the senior lumber trade 
journal of the country, to be able to state that with 
minor exceptions the house organ, so blightimg in its 
influence, has had no place in the lumber trade. Fol- 
lowing, and accompanying the growth in circulation and 
influence of the papers, has been the development of asso- 
ciations and of voluntary agencies within the trade for 
correcting abuses, promoting an intelligent conduct of 
the business and disseminating information. 

While still there is much to be done in the way of 
enlarging and perfecting the statistics of the trade, what 
is known is open to the most insignificant member of it. 
Has this result been accomplished without opposition? 
By no means. Not very many years ago there were not 
a few who contended that the LUMBERMAN and other 
associated agencies to the same end were damaging to 
them. They were people who felt that they had an 
especial advantage in their wealth, or their private means 
of information, or their é€specially keen intelligence. 
Occasionally there is still found a man who has this 
opinion of himself and may frankly state that he con- 
siders the lumber papers an injury to him, but for the 
most part this feeling has died out and lumber oper- 
ators have come to believe in that absolute truth that, 
other things being equal, the trade is in the best condi- 
tion when all its members are well informed as to the 
facts relating to it and are able intelligently to conduct 
their individual business. ; 

This is so because the intelligent and honest operator 
wants intelligent competition. There are a few men of 
presumed intelligence who wish to be able to take advant- 
age of others, but in this respect the morale of the 
trade has vastly improved iu late years. It is recognized 
that the greatest danger to stability of values and to 
an orderly and profitable conduct of the business lies in 
the existence of a large class of operators who are not 
intelligent in their methods. 

It is for this reason that the small mill operator used 
to be such a demoralizing factor in the trade. He was 
ignorant as to the proper methods of manufacture, of the 
demands of the market and of the value of his product. 
Consequently he was at the mercy of circumstances. He 
could easily be deceived as to absolutely essential mat- 
ters, and so his product was something that never could 
be counted on with certainty except that it was in exist- 
ence and would be sold at some price. If the knowledge 
of the existence of this class of operators had been con- 
fined to lumber dealers it would not have been so bad, 
but consumers found out that they could send their 
buyers into the country and pick up stocks at prices 
very much below those asked by dealers and they did so 
with the result of general demoralization. Because of 








nd 
al- 


of 
‘O- 
n- 


he 
ke 


es 
- 
Lil 


in 
of 


or 
k, 


n- 
it 
of 


Vy 
s, 
2e 
it 
ig 
h 


— 












January 5, 1901. 





AMERICAN LUMBERMAN. 


17 





this fact prices were often established below the actual 
value of the stuff. 

There has been a great improvement in the condition 
of the small operators in the last few years. They have 
the means of informing themselves on all the essential 
points in their business and the majority of them avail 
themselves of the chance. The result is that the small 
operator is such because of his limited means and not 
because he is necessarily uninformed. Knowing the value 
of his commodity he is able to place a proper value on 
it and to insist upon approximately realizing it. 

The best men in the trade are glad that this has come 
to pass and they are anxious to bring into the scope of 
a fair and intelligent competition every element in the 
trade. It is for the good of the least member of the 
trade as well as for their own. And so we find associa- 
tions supported as never before, and we find the AMERI- 
cAN LUMBERMAN with a circulation never before equaled 
in the history of genuine trade journalism. 


SIGNIFICANT YELLOW PINE FACTS. 

While prices of yellow pine are lower than those of a 
year ago, and while possibly speculative buying or 
placing of orders is not as active now as then, the bot- 
tom conditions of the trade are much more satisfactory. 
Looking back a year it can be seen why some of the 
anticipations of that time were fallacious, and there 
caw be observed in the then situation signs which should 
have been accepted as denoting trouble to come. In all 
such matters there is now a reversal of conditions, lead- 
ing to the belief that the mistakes of a year ago, in 
both theory and practice, will not be repeated now or in 
the early future. 

One phase of the situation ! 
of the Yellow Pine Clearing House for November, re- 
printed below. These figures representing the business 
of only 144 concerns, mostly producers, are now a month 
old, but they amply emphasize the October report and are 
believed to have been repeated in substance by the expe- 
rience of December. We have compared these figures 
with those for the corresponding month of 1899. It 
will be noted that of the twenty-one heads under which 
are designated yellow pine distribution only four showed 
a decrease for November last as compared with the 
November of a year previous. The total increase in 
shipments was 30 percent and the increase in cut but 
19 2-3 percent. Whereas in November, 1899, the cut 
and shipments about balanced, in November, 1900, ship- 
ments exceeded the production by 9 percent. While 
undoubtedly part of this imereased requirement was due 
to buying for stock, the most of it was to meet current 
demands, as shown by the character of the orders. 
Some of the features of the report which is published 
below are the heavily increased requirement from Illi- 
nois, Nebraska, Oklahoma and Texas, the greater local 
demand and a heavier export movement. In regard to 
the latter it should be noted that there are not many 
of the 144 mills embraced in this report which pay espe- 
cial attention to the export trade. The report is espe- 
cially significant because it marks a decided improve- 
ment in the tone and volume of the demand as the year 
drew to a close, whereas an opposite tendency existed 
near the close of 1899. 

Taking the year as a whole it is probable—almost cer- 
tain—that the retail yard demand fell considerably short 
of that of 1899, but it is not at all certain that the 
retail yard distributiow was any lighter. Some specific 
cases are typical of a widespread situation. One line 
yard concern, with its retail yards well scattered through 
Kansas, Oklahoma and contiguous territory, states that 
its receipts at its yards during 1900 were about 35 per- 
cent less than during 1899 but that its sales out. of yard 
were larger. Thus the stocks at its various yards range 
from 35 to 50 percent less than at the close of 1899. 
Another line yard concern which operates in Iowa, 
Kansas and Nebraska makes a similar report. Traveling 
men generally say that stocks in retail yards are in 
most cases lighter than ever before known. 

Some of the heavy yellow pine buying of the last 
three months has been for the future but it has been 
insignificant in its effect and the retail yards generally 
go into the new year with stocks which will absolutely 
require replenishment as fast as the lumber shall be 
called for by consumers. There is manifested everywhere 
a strong feeling. Retailers evince it by buying more 
liberally than is their wont at this season and by paying 
better prices than a few months ago and quibbling very 
little about it. Wholesalers and manufacturers show this 
feeling by a less anxiety to sell, by keeping in their 
traveling men, by refusing many orders whose prices do 
not suit them and generally by conserving their resources 





is reflected in the report 


for the large trade which they believe is close at hamd. 
In a good many cases, also, while there has been no 
general agreement on the price question, new lists at 
higher prices have been put out and those with the 
higher lists seem to sell no less lumber than those who 
are still quoting the old figures. 

The buying power of the community is large and so 
it is felt that the consumption of house building material 
will be large during 1901. But this is not all: There 
is certain to be a large railroad demand. The orders for 
steel rail placed during last year are estimated at 1,200,- 
000 tons for the railroads of this country. A large por- 
tion of this amount is still to be delivered. This means 
rail for 10,000 miles of track. Car building is sure to 
be as heavy as the capacity of the shops will permit. 
The industries are also in prosperous condition, and so 
the yellow pine lumbermer are justified in anticipating 
excellent results from their business for the year upon 
which they have entered. 


WARNING AGAINST A “BOOM.” 


The annual report of the president of the Baltimore 
Lumber Exchange, presented December 10, contained a 
special warning as to the danger of a boom condition. 
In this connection he said: 

When so great and so rapid a rise in prices comes as that 
of last year, reaction must follow. It is sufficient proof of 
the danger and loss from too much booming and advancing 
of prices when the figures representing the local business 
of this year in comparison with those of the previous year 
show a gain of 40,000,000 feet in receipts without any gain 
in value. 

On the face of it the above statement presents an 
interestimg and apparently impossible situation, but it 
simply reflects the conditions throughout the country 
last year, when a heavy demand was met by weak 
and rather low prices. The rapid advances in the latter 
part of 1899 frightened lumber buyers, who early in 
1900 adopted a hand-to-mouth buying policy which they 
continued until a recent date. In fact, there was almost 
a cessation of buying for a short time, which served to 
alarm lumber producers and holders so that the price 
lists, or many of them, collapsed and, while the aggre- 
gate demand was large, it was not of a character thor- 
oughly to restore confidence. 

It is not improbable that if the last dollar of advance 
had not been tacked on to prices last winter—on which 
advance almost no business was done—the average trans- 
actions this year would have been a dollar a thousand 
better tham they have been. Such is usually the result 
of booms. They conform to the law of physics that 
action and reaction are equal. If by any means a 
boom in the lumber trade, which seems imminent during 
the coming year, can be averted it will be for the sta- 
bility of the business and the legitimate profit of all 
concerned. 


CONVENTION SEASON OF 1901. 


During the next two months several thousand retail 
lumber dealers of the country will devote anywhere from 
three days to a month in attendance upon the annual 
meetings of associations in their interest and to enjoy- 
ing the excursion outings which will follow a number 
of these meetings. The lumber convention season is 
coming to be each year more clearly defined and greater 
numbers of retail lumbermen set aside a portion of their 
time for business connected with the meetings and their 
accompanying social pleasures. 

No one influence has done more to make the retail 
lumber business legitimate and profitable than the asso- 
ciations, and for the most part they are having a con- 
stantly larger support and more active interest is taken 
in their proceedings. Most of the up to date and enter- 
prising retailers are members of one or more of them. 
They find that these organizations have such an im- 
portant influence upon their own business that there is a 
lessened disposition to leave their management to others, 
and more importance is attached to personal presence 
in order to watch and, as far as possible, direct their pro- 
ceedings. 

The social features accompanying these meetings are 
also growing in attractiveness. It is found by the re- 
tailers that it is a good thing to get away from the yard 
and office for a few days and exchange courtesies with 
their fellows. To a certain extent this gathering makes 
amends for the loss the retail trade sustained when it 
became no longer necessary to visit the markets or man- 
ufacturing centers to make personal selection of stock, 
but when lumber was brought to their doors, so to 
speak, by the traveling salesman. In the old days the 
semi-annual or quarterly visits of the retailer to the 
markets were sources of inspiration and education. 
Without that necessity for traveling the retailer is very 





likely to setle down into a humdrum sort of existence 
which is not altogether healthy. The annual meetings 
of the associations in part remedy this difficulty. They 
bring out the retailers to centers of trade, bring them in 
touch with the wholesalers, manufacturers and with 
each other, and thus they get new ideas, fresh inspira 
tion and renewed mental life. Then it is a good thing 
simply to enjoy. Pleasure is not to be despised if it be 
merely pleasure. 

Aside from the social features accompanying the meet- 
ings, the excursions which have been so numerous in 
recent years are a valuable means of acquiring a breadth 
of experience which is rarely possible to one who re- 
mains closely at home. Invariably there is a certain 
shop feature to these excursions, inasmuch as some- 
where or other along their course they will stop at mills 
or markets and enable those accompanying them to get 
a view of their business from “the other side,” so ti 
speak. Then these excursionists usually visit points of 
scenic or historic interest. So far as outlined two such 
excursions this year will visit the gulf coast and its prin- 
cipal cities. Another, taking in part the same route, 
will be extended as far as Cuba. The quality of these 
excursions is constantly improving. The day coach with 
all its diseomforts is entirely a thing of the past and the 
trains are made up of palace cars. Usually also they 
are accompanied by dining cars so that dependence upon 
eating stations along the line is avoided. Then they are 
conducted at a minimum of expense and men of moderate 
means are enabled to make journeys in comfort and 
luxury which otherwise they would feel they could not 
afford. Thirty dollars to $100 will cover trips the ex- 
pense of which under ordinary circumstances would be 
twice or thrice those amounts. 

The convention season has, however, influences other 
than those directly affecting the retail trade. It brings 
manufacturers and wholesalers in touch with their cus- 
tomers and enables them to develop casual business 
acquaintance into personal friendship. While these gath- 
erings do not increase the total consumption and sale of 
lumber they do make buying more intelligent and appre- 
ciably affect the currents of trade. There is another 
influence, however, which should be understood and reck- 
oned with by the wholesaler. The convention season is a 
time when the retailers are not very active buyers. Lay- 
ing their plans for a more or less prolonged absence from 
their offices they do what buying is necessary in advance 
and postpone other purchases until “the convention” is 
over. Therefore a perceptible slackening in the volume 
of trade in yard stock is experienced in January and 
February, though preceded and followed by a little heay- 
ier buying than would otherwise be the ease. 


WHITE PINE PRICES. 


The record of white pine for 1900 was on the whole 
one of success. About the only feature of the year 
was the readjustment of prices that came about in the 
spring and summer, whereby some items which were out 
of proportion to the remainder of the list were put in 
their proper relationship. On the whole, the movement 
was satisfactory and prices were well upheld. With the 
exception of cypress, there was no other building and 
factory wood whose prices were maintained so steadily. 

White pine had the advantage of a strong statistical 
position. The facts in regard to it were better known 
than those relating to most other woods and these facts 
were, in brief, that the stock of lumber on hand at the 
beginning of the year was smaller than for many years 
previous and there was a heavy decrease in the stocks 
at the mills during 1899, showing quite plainly that 
with a normal demand the production of white pine was 
not keeping pace with the requirement. It was also 
evident that there was to be mo increased production 
of white pine during 1900. Therefore, when trade dropped 
off early in the year there was no general slaughtering 
of prices. Some cutting was done, but it was mainly 
confined to a few items or to the reduction of surplus 
stock by shipping into so called open markets or terri- 
tory. The official price lists were closely approximated 
throughout the year, amd toward the close there was a 
distinct hardening of values, fewer cut prices, less dis- 
position to unload and, on the other hand, an increasing 
requirement from consumers and dealers and a ready 
acceptance of the lists. A conservative attitude was 
maintained pretty well throughout the year and con- 
tinues to the present time. 

One reason why there was so little demoralization in 
white pine was the fact that the price lists ruling in the 
major part of the territory were not inflated. This con- 
servatism was illustrated in the action of the price list 
committee of the Mississippi Valley Lumbermen’s Asso- 
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ciation at a meeting held im Minneapolis December 27 
last It adopted a new basis list recommended for 
observance by the manufacturers and wholesalers repre- 


sented by the committee, to take effect January 1. The 
committee had before it complete information as to the 
conditions of stocks, the movement, the amount of lum- 
ber in pile and the items short or im surplus. The prices 
recommended were therefore based upon a close knowl- 
edge of the situation as to both supply and demand, and 
the prices recommended were what the committee believed 
to be the actual value of the lumber. The result was 
a list which did not on the average advance the old 
one, but adjusted prices to meet the changed conditions. 
Some thimgs had become too high and others too low. 
The necessary changes were made and the new list goes 
out to the trade bearing on its face evidence of its con- 
formity to conditions. 

With such policies adopted and carried out by the lead- 
ing influence in the white pine market, it is not strange 
that during the past year a fairly even course should 
have been pursued and general demoralization prevented, 
nor that a healthy condition is to be looked for during 
the current year. There will be no inflated prices in 
white pine but, on the other hand, the actual conditions 
and the steadily decreasing supply will call for prices 
fully high enough to suit lumber buyers and consumers. 





PENNSYLVANIA HEMLOCK OUTPUT. 


For a good many years the product of hemlock lumber 
from the forests of Pennsylvania has been nearly or 
quite 1,000,000,000 feet annually. The production has 
kept up such large figures in spite of almost annual pre- 
dictions that a great decrease was imminent; but the 
time seems nearly to have come when the long predicted 
decrease will become a matter of fact. There are a num- 
ber of causes which seem likely to bring this about. A 
large number of independent operators have cut out their 
timber holdings recently or are practically at the end 
of them. This leaves a large proportion of the timber 
in the hands of the American Leather Company, that in 
one way or another controls it. 

It is believed by students of the subject that impend- 
ing changes in tanning methods are likely to bring about 
a heavy decease in the demand for hemlock bark and 
that, therefore, the leather trust will discourage logging 
operations on as large a scale as heretofore and conserve 
the timber so as to yield the necessary supply of bark 
for a longer period than a short time ago seemed possi- 
ble. 

It is said that the new chrome process of tanning, or 
rather the throwing open of this process to general use, 
is likely to bring about this revolution. It is predicted 
that within perhaps two or three years uppers will be 
tanned almost exclusively by this process, the old pat- 
ents on which are expiring. Such special leathers as 
“vici kid” and other soft upper material are tanned by 
this process, which is applicable to any place where soft- 
ness and pliability is not objectionable. As yet it is still 
necessary to use hemlock or oak bark for sole leather, 
harness leather and other purposes where stiffness is 
required. The chrome process has the great advantage 
of being a quick one as well as, it is claimed, better 
than the old ones. It is said that an animal can be 
slaughtered on Monday morning and its hide go out 
in perfectly cured and manufactured shoe uppers Sat- 
urday night. This saves the heavy investment in hides 
which have to remain months in the tanning pits and 
also another enormous investment in plant. If pre- 
dictions are realized, it will practically cut the demand 
for hemlock and oak bark in two and restrict the lum- 
ber output of Pennsylvania hemlock, which at any time 
is felled with close regard to the needs of the tanning 
industry. 

If the predictions of a heavy decrease, possibly be- 
ginning this year, in the output of Pennsylvania hemlock 
are verified, it will have a far reaching effect. The 
eastern territory in which hemlock is so important a 
building material will easily take the entire Pennsyl- 
vania and West Virginia product and leave the western 
portion of its present field to western hemlock or to 
other woods. The hemlock of Michigan and Wisconsin 
is now produced with comparatively little regard to the 
bark product and undoubtedly will be so continued. 
This being the case, it will find a larger demand at bet- 
ter prices in Ohio and perhaps in western Pennsylvania 
than in the past and may allow the present output to be 
maintained or increased without detriment to values. 
But in the meantime the recommendation recently made 
to hemlock producers of the northwest to go slow in 
the log input this winter is to be repeated. It can do 
no harm and may be the means of saving the situation. 





THE TELEPHONE IN MODERN BUSINESS. 


The telephone, especially in its long distance form, is 
bringing about a good many chang‘ in business methods. 
The whole telephone system is a development of the last 
twenty years. Two decades ago the old fashioned ma- 
chine was just being introduced into the large cities of 
the country and it was not until fourteen or fifteen 
years ago that it had become thoroughly established even 
in the business centers. 

What a difference there is between the original ’phone 
and the present long distance instrument; the one with 
its slow service, its feeble sound, its indistinct articula- 
tion; and the other with its almost instantaneous 
promptness, its strong tone and its clear articulation. 
With the present instrument one can talk more satis- 
factorily between Chicago and New York than fifteen 
years ago with a subscriber in the next block on the 
same circuit. 


The special development of recent times, however, has 
been in its use as a long distance instrument, thereby 
taking the place of telegrams, letters or personal visits. 
Many a business deal of importance is put through from 
beginning to end by the use of the long distance tele- 
phone, the only writing necessary being the contract. 
It is most useful between principals in clearing up doubt- 
ful or disputed questions and bringing about that perfect 
understanding which it is often too difficult to arrive 
at by letter and usually depends for its consummation 
upon a private conversation. 

Another important use of the long distance ‘phone is 
the way in which it brings into close touch business men 
and their agents. It enables traveling salesmen to be 
in daily communication with their principals in a way 
much more satisfactory than any amount of letter writ- 
ing and, considering the saving of time, at no greater 
expense. Carrying the idea still further, in many cases 
a traveling salesman with a sharply defined territory 
and established trade can visit many of his customers by 
‘phone without the time and expense of a personal call. 
The personal acquaintance must be maintained and per- 
sonal visits are necessary, but they can be made less fre- 
quently and even more constant connection be main- 
tained than by traveling. For example, a lumber retailer 
in a country town need not wait for a salesman to call 
upon him or need not hold his order for his favorite 
salesman, but can call him up by ’phone and find out ina 
moment whether the particular stock he wants can be had 
and at what price. 

It is said that the telephone has had a marked influ- 
ence on the passenger business done by the railroad com- 
panies. Take nearby towns like Chicago and Milwaukee, 
for example, or New York and Philadelphia. Doubtless 
there are scores of people every day in such towns, and 
perhaps hundreds, who must have a personal conversa- 
tion with some person in the neighboring city. I[f it 
were not for the telephone one of the parties would have 
to visit the other. Now a five minutes’ talk over the 
telephone answers every purpose, saving the time and 
expense of the trip but depriving the railroad of just 
so much revenue. Fewer salesmen also are needed, and 
altogether the telephone in its perfected form and cov- 
ering so wide a territory as it does, simplifies business 
methods and promotes economy. 

The extent of the long distance service is not appre- 
ciated by mest business men. The Chicago elepione 
Exchange, for example, has within its particular ficld 
248 toll stations, and, aside from these, in zhe list of 
points connected by long distance ’phones there are 498 
naies, While if all the toll stations and exchanges of the 
country could be combined they would run into the 
thousands. 





IN CHICAGO LUMBER TRADE. 


At the request of the Chicago Tribune the editor of 
the AMERICAN LUMBERMAN contributed for the annual 
business and statistical number of that great daily, pub- 
lished January 1, a review, given the above title, of the 
lumber trade of 1900, having especial reference to local 
conditions and in a general way treating of the trade 
of the country. Written before the close of the year, 
the figures as to Chicago receipts. and shipments 
included only eleven months, but clearly enough indicated 
the trend of affairs. In part the article was as follows: 

“In the midst of general prosperity the local lumber 
trade of Chicago has suffered with other lines by the 
strike in the building trades and the consequent almost 
paralysis of building operations. While Chicago has 
maintained its position as probany the largest lumber 
market in the country, it shows a heavy decrease in 
receipts as compared with 1899, and has only partially 
made amends for the local depression by an increased 
shipment of lumber at wholesale from local yards. 

“Roughly speaking, the local lumber trade of Chicago 
is divided between the requirements for building pur- 
poses and for manufacturing. The industries of Chi- 
cago use a tremendous amount of lumber of every 
description, both soft and hard woods. Its box factories 
consume enormous quantities of pine, basswood, cotton- 
wood and other of the cheaper hardwoods; the agri- 
cultural implement manufacturers of Chicago and 
vicinity are the greatest consumers in the United States 
of lumber for such purposes; the car shops within the 
city are heavy consumers of longleaf yellow pine and 
oak, of coniferous woods for car siding, roofing and Jin- 
ing, and of fine hardwoods for passenger car interior 
finish. Chicago is the greatest furniture producing town 
in the country, far exceeding the famous city of Grand 
Rapids in the quantity of its output, though not to such 
an extent a leader in styles. A great deal of cheap 
and medium grade furniture is made in Chicago, con- 
suming large quantities of elm, maple, oak, as well as 
of finer hardwoods. In addition almost every manu- 
facturing industry, even to its foundries and machine 
shops, is a consumer of lumber. All these things com- 
bine to make Chicago a great lumber market regardless 
of the building trade. 

“In all these lines the year has been a good one, and 
the lumber consumption thereby occasioned has main- 
tained the local trade at a higher point than otherwise 
would have been possible. 

“During the year there has been a decided falling 
off in the requirement for building lumber owing to 
conditions which have probably taken more space for 
their consideration in the columns of the Tribune than 
any other subject of a transient character. Neverthe- 
less the consumption has been sufficient to build no mean 
city. The effect of the strikes was greatest in sections 


of the city where they were most noticeable, but building 

has gone on, handicapped to be sure but persistently, 

in all the outlying sections of the city. . 
“Up to December 1 the total receipts of lumber in the 





, 364,000 feet in 1899, a decrease of 202,785,000. 


Chicago market were 1,376,629,000 feet, against 1,579, 
This 
decrease was due mainly to the decline in the demand 
of the building trades and partly to remarkably heavy 
receipts late last year, resulting from the extraordinary 
trade conditions then prevailing all over the country. 
Prices were high, stocks were light and there was a 
grand rush to secure supplies. 

“There has been a slight increase in shipments of lum- 
ber during 1900 as compared with the previous year. 
Until December 1 this increase was nearly 34,000,000 
feet, or about 25,000 carloads, or 1,000 24-car trains, or 
about three such trains a day for every working day in 
the year, 

“The total shipments during the eleven months of 
the year were 709,125,000 feet. This increase in ship- 
ments was due to the fact that the lumber trade of the 
year throughout all the country tributary to Chicago, and 
in fact everywhere throughout the United States, was of 
a hand to mouth character—that is to say, lumber deal- 
ers and consumers other than wholesalers have carried 
small stocks of lumber and have been obliged to buy to 
meet their daily or weekly necessities. The result of 
such a condition was that orders were largely for mixed 
carloads of lumber, several kinds going in a car, and 
when it was wanted immediate shipment was demanded. 
Under such conditions a large market like Chicago has 
an advantage. It will be seen, therefore, that the whole- 
sale shipping trade of Chicago has improved during the 
year, notwithstanding that the aggregate business of 
the Chicago lumbermen has decreased. 

“The price movement of the year has shown marked 
fluctuations, or, rather, a heavy decline in values, with a 
partial recovery. The year began with prices as high on 
the average as ever known. ‘This resulted from a long 
period of light production and an increase of manufac- 
turing capacity, ii any, not equal to the increase in 
population and the natural demand of the country. 

“There suceceded a period of almost unprecedented 
requirement, which forced prices during the latter part 
of 1899 to the record point noted above. This stimulated 
production, and during the last year and early in this 
year every nerve was trained to turn out from the mills 
the greatest possible amount of lumber. But there came 
a slackening in requirement. The demand of the year 
has been large, but it has not been of the urgent char- 
acter which marked that of the previous one, and it began 
with good supplies of lumber. Many of the producers 
have gone beyond their resources to a condition where 
it was necessary to realize on their holdings. <A decline 
in prices was, therefore, natural, and it continued until 
the price lists had lost their fictitious qualities and sell- 
ing prices prevailed even lower than what would be 
justified on the basis of supply and demand. 

“The high prices were in themselves part of the incen- 
tive for the decline, for the advance of last fall was so 
rapid that it attracted widespread attention, so that the 
public got an exaggerated idea of its magnitude. Coupled 
with what advance there was in lumber was a much 
greater advance in iron and steel and most other build- 
ing materials and accessories. Therefore there was a 
slackening in building activity all over the country. The 
decline that ensued was about $1.50 a thousand feet on 
white pine, and various amounts on the hardwoods, aver- 
aging perhaps $3.50 a thousand on the entire list. 
Cypress, one of the important building woods, maintained 
its position, for it had net been materially advanced 
during what may be called the “boom” of 1899. Hem- 
lock during the summer showed a greater relative decline 
than white pine. Eastern spruce also fell off heavily, 
though it quickly recovered strength, and Pacific coast 
woods experienced a large requirement at renumerative 
prices. 

“Beginning about September 1 was a firming up of 
values in the lumber trade and in a good many lines a 
substantial advance. It was discovered that though the 
trade of the year had been listless as compared with 
1899 there had been a large amount of lumber moved, 
that production on the whole had been rather light, 
that stocks in the hands of manufacturers had been well 
cleaned out, leaving them with little but green lumber, 
unavailable for immediate trade, and that the require- 
ment was swelling as the season advanced. 

“Altogether the lumber trade of the country at large 
has been a satisfactory one during the year in volume, 
though less so in prices. The conditions of production 
and stocks on hand noted above, which have since Sep- 
tember 1 caused a general advance in values and a partial 
recovery of the prices of a year ago, lead to an extremely 
optimistic feeling on the part of the trade. The election 
is happily over, an indefinite period of prosperity seems 
to be ahead of us, the buying power .of the country is 
enormous, the farmers are in unusually prosperous con- 
dition, the labor strikes in the cities have been settled or 
are less threatening, and so it is believed that there will 
be a demand ample to take at remunerative prices all the 
lumber that is in hand or will be manufactured. Under 
such conditions prices should be maintained and the 
items which are too low should be brought up to accord 
with the average of the list. 

“Locally also the prospects are reassuring. If the 
building trades unions will be content to let business 
go on, the increased amount of lumber consumption in 
this direction during the fall wil! swell into an enor- 
mous requirement next year. With the improved require- 
ment should be some improvement in prices, although 
Chicago will probably continue to be, as it always has 
been, the beneficiary of the lowest prices to be found in 
the country. This is so because it is a dumping ground 
for surplus stocks everywhere and because competition 
is unrestricted amd keen. If the present optimistic views 
are realized, however, Chicago will have an enormous 
lumber trade in 1901 and will recover the ground that 
it has lost during the year just passed. 
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An All-American Acrostic. 


Triumphant rising on the landscaped plain, 

Here for six months unrivaled to remain; 
Erected for the happiness of man; 

Prodigious, rare and perfect in its plan; 
American in every scene and part, 

National views of progress te impart ; 

All climes and countries grandly to present, 
Making them one in friendship and intent ; 
Enormous structures rising to the sky, 
Radiant in tint and light to beautify; 
Illuminations turning night to day, 

Caught in the sheen of countless fountain’s spray ; 
Art, science, industry, inventive skill; 
New powers and products of the mart and mill; 
Earth’s choicest treasures from the soil and loom 
Xanthian in sculpture, Eden-like in bloom ; 
Presenting on the fabulous Midway 

Over a mile of holiday display, 

Scenes and sensations, harmless sport galore, 

In fun and wonder dwarfing all before; 
Titanic, great, and gloriously grand; 

n broader base than ever known of yore— 
On patriotism, peace, good-will to stand 
Now, pray, what is the need of telling more? 
CHARLES Srow. 


A Mill Man Diplomat. 

An acute perception and ability to make subtle dis- 
tinctions are, as mill men know and is forcibly impressed 
upon association members, necessary to exact distine- 
tions between grades. Possibly it is this finer acumen 
that enables mill men to handle association matters 
judiciously and that, broadened out, enables them to 
enter into diplomatic relations. with their fellow men. 
This training is exemplified in the mill man whose 
photograph is reproduced herewith, who owns and oper- 
ates a saw mill in far Cathay and, as the office boy 
would say, runs a “diplomacy mill” in Washington, 
D. C. When the Chinese government sought a man to 
represent it intelligently in the United States, at a 
time when delicate questions were involved, it naturally 
looked to the ranks of lumbermen and it induced Wu 
Ting Fang, mill man of the namesake of President 
MeKinley’s town—Canton, China—to drop the lever of 
his saw mill engine and contemplation of the elusive 
sawdust for the position of minister plenipotentiary to 











MILL MAN WU TING FAN, 
Of Washington, D. C. 


the United States, which position he holds at the pres- 
ent moment. 

Wu Ting Fang’s diplomatic career has not disasso- 
ciated him from his first love and he still retains a 
hearty interest in the manufacture of lumber. When 
not concerned with the question of the dismemberment 
of China he may be seen watching the dismemberment 
of logs; when not concerned in the payment of indemnity 
he is interested in the performance of woodworking 
machinery, as notably instanced by his visit to the 
great woodworking machinery plant of the J. A. Fay & 
Egan Company, Cincinnati, Ohio, on November 23. Wu 
Ting Fang has mill interests in Tien Tsin as well as 
Canton and is interested particilarly in car manufac- 
ture and car repairs. The Fay & Egan works are so 
extensive that he had an opportunity of seeing almost 
an entire outfit in operation and his comments and 
inquiries showed a thorough acquaintance with the 
work, . 

As the LUMBERMAN is pleased to further the interests 
of lumbermen and mill men everywhere, in the orient 
as well as in the occident, it is also well pleased to 
publish the portrait of this oriental mill man-diplomat. 
Particularly in view of his friendly attitude toward 
and good offices for this government in recent tickling 
times, the AMERICAN LUMBERMAN assures the Chinese 
minister to the United States and minister plenipoten- 
tiary that he may yalue on its distinguished gervices 
at any time, 








A Louisiana Poem. 

The following beautiful poem was unearthed recently 
at Shreveport, La., being offered by Morgan Perkins, 
who, since the retirement on account of his health of 
Mr. Wright, is manager for the Gcllaway & Wright Lum- 
ber Company. Mr. Perkins wished that if the verses 
were published they should go anonymously, but from 
his manner in offering them and from other considera- 
tions it might be suspected that he is their composer. 
At any rate, whoever wrote them knew a thing or two 
about poetry. The verses are entitled 


Evolution. 

A fire mist and a planet, 

A crystal and a cell; 
A jellyfish and a saurian 

And caves where cave men dwell. 
Then a sense of law and duty 

And a face turned from the clod— 
Some call it evolution 

And others call it God. 


A haze on the far horizon, 
The infinite tender sky, 
The ripe, rich tint of the cornfields 
And the wild goose sailing high ; 
And all over upland and lowland 
The charm of the goldenrod 
Some of us call it autumn 
And others call it God. 


Like tides on a crescent sea beach 
When the moon is new and thin, 
Into our heart’s high yearnings 
Come welling and surging in; 
Come from the mystic ocean 
Whose rim no foot has trod— 
Some of us call it longing 
And others call it God. 


A soldier frozen on duty: 
A mother starved for her brood; 
Socrates drinking the hemlock, 
And Jesus on the road; 
And millions who, humble and nameless, 
The straight, hard pathway trod— 
Some call it consecration 
And others call it God. 
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Eluding a Salesman. 

There is a certain melancholy pleasure in revert- 
ing to memories of the late Fred Monk, of Toledo, 
Ohio, who passed to the great beyond a few days ago. 
No man ever had a higher sense of honor; no man loved 
his friends better or would do more to serve them; no 
man was a more indomitable worker. His absolute 
fidelity to truth was proverbial. He was in no sense a 
wit, and of humor he had little appreciation. If fault 
he had—if such it could be called—it was super-sensi- 
tiveness. He could forgive but never forget a joke aimed 
at himself. 

He was an insistent and pertinacious salesman of 
lumber. It is related that while on the road for the 
Mitchell & Rowland Lumber Company, of Toledo, he 
once mailed in an order from a Ohio retailer for three 
cars of lumber. Before the receipt of the order the com- 
pany received a telegram from the dealer canceling it. 
The message was followed by a long and circumstantial 
letter, acknowledging that he had given Mr. Monk the 
order, but saying that he did not want the lumber and 
only ordered it to save his day’s time and get the sales- 
man off his premises. He said in conclusion that there 
was no other way to get rid of him, and he had there- 
fore cheerfully prepaid a message of cancellation to 
accomplish his purpose. This man Fred never did entirely 
forgive. 





The Loss of One the Gain of the Other. 

There has been a temporary disarrangement of the 
industrial and social balance between Texas and Louisi- 
ana, due to the fact that R. H. (Bob) Downman has 
changed his abiding place and is no longer a citizen of 
Waco, Tex., now having his mail addressed to New 
Orleans, La., where he has gone to be nearer the scene 
of the Cameron activities at Bowie, Jeanerette and 
Whitecastle, La. Mr. Downman has, during his resi- 
dence at Waco, done a great deal to build up that thriv- 
ing city and will doubtless find anew field for his talents 
in the crescent-shaped village near the mouth of the old 
Mississippi, which will unquestionably now take on a 
new spirit of growth and prosperity. 

Mr. Downman was quite a large investor in iron, coal 
and granite lands in Llano and adjoining counties in 
Texas, but it is understood that he has kindly refrained 
from transferring this property to Louisiana when he 
went there: but Louisiana has gotten Bob Downman and 
that is a big possession, even though not measured by 
acres and quarter sections. 





He Meant Business. 

I read a good story recently illustrating American 
enterprise. It was where an American hardware manu- 
facturing firm, about to establish a new plant, sent a 
representative to England for the purpose of inspecting 
an English factory of the same sort. Arriving there, he 
presented his card and asked to be shown over the works, 
stating his purpose. The proprietors laughed at him, 
although admiring his nerve, “We will show you 
round foy £5,000,” they said. 

Very well, here’s my check, J will be back jn three 
days when it has heen met,” 


And back he was in three days, saw everything upon 
the premises, got duplicates of the plans and was intro- 
duced to the makers of the machinery. This sort of 
enterprise that would make such an investment under 
such circumstances undoubtedly was able to make it pay. 


Business with a Big B. 


A patron of the LUMBERMAN sends a postal card re- 
quest for an estimate, which is herewith reproduced. It is 
a singularly unique document, and wholesalers of lumber 
and sash doors and blinds will not fail to appreciate 
and admire the absolute nerve represented by the Day 
Manufacturing Company when it demands the lowest 
prices prevalent to jobber, manufacturer or consumer in 
the very largest quantities on three 4-light sash, 12x16. 
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It may be of further interest to the trade to know that 
the population of Lake View, N. Y., is 100, and that 
the Day Manufacturing Company is a manufacturer of 
bicycle parts and credited with an ample capital and 
high credit rating. 


THE MONARCH OF THE FOREST. 


(Continued from Front Page.) 





The “Parliament oak” in Clipstone park is the oldest 
tree in England. It is so called because parliament was 
held under it by Edward I in 1290. “Cowthorpe oak” 
in Yorkshire is considered by some as coeval with the 
Christian era. 

The “Wallace oak” as Elderslee, where Wallace was 
born, is a giant. At one time Wallace and his 300 fol- 
lowers, so the story runs, successfully eoncealed them- 
selves from the English in its trunk and among its 
branches, then in full leaf. 

Worthy of note are the “Yardley oak,” celebrated by 
Cowper, “This sole survivor of a race of giant oaks.” 
and the famous weeping willow known as Pope’s willow, 
imported from the east and planted by the poet in 
Twickenham garden. And ere we pass from the men- 
tion of Britain’s notable trees, let us not forget the 
kindly one which, more merciful than man, for so long 
gave hiding to the hunted earl of Worcester. 

The lime tree planted at Friborg, Switzerland, to 
commemorate the battle of Morat, 1476, is still stand- 
ing. 

The most celebrated of the world’s sycamores is at the 
entrance of the village of Trons in the Grisons, the 
cradle of liberty among the Rhetian Alps. Under it 
the first confederates met, 1424, and there ratified the 
league to restore liberty to their country. 

The so-called “cypress of Montezuma,” pointed out in 
the garden of Chapultepec, Mexico, was full grown in 
1520, measuring forty-one feet in circumference near 
the ground. 

In his history of the conquest of Oaxaca, Cortez men- 
tions a cypress as “the greatest wonder he ever saw.” 
It was 120 feet high, and four feet from the ground 
measured 112 feet around. Beneath it his little army 
was entirely sheltered from the sun. It was much ven- 
erated by the Indians, who sacrificed to it. 

For the honor of being the oldest tree in the worl! 
there are many claimants. Forbes says that he smoked 
his hookha under the very banyan beneath which a por- 
tion of Alexander’s cavalry sheltered itself. Abraham's 
oak, near the Hebron of today, is still pointed out by the 
accommodating guide to the credulous tourist. The age 
of the oaks of Lebanon is said to be more than 2,000 
vears; and residents of the sacred city of Amarapoora, 
Burmah, claim that their boo tree was planted in the 
year 288 B. C., and will show you historical documents 
to prove the assertion. Humboldt estimated that the 


famous dragon tree, which formerly stood on one of the 
Manary islands. must have been 6,000 years old: while 
Pliny speaks of oaks in the Hereynian forests which he 
deems coeval with the hirth of the world! 
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THE EDITOR’S EUROPEAN OBSERVATIONS. 


The Drama and the People at the Passionspiel— Workaday Life of the Actors—How the Passion 
Play was Inspired—Patriotism Versus Profit in Canadian-English Trade— 
Australian Trade for Americans— In the Catacombs. 





A Day at Oberammergau—373. 

I was one of perhaps 150,000 people who saw the 
Passion Play at Oberammergau, Bavaria, last summer, 
and I hope an equal number of citizens of this world of 
ours will be the better for the exalted privilege thus 
enjoyed. It furnishes a lifelike and thrilling object 
lesson upon the only theme worth studying, and in saying 
as much I am not deprecating the higher order of phi- 
losophy, the truer things of life, for they all spring from 
or are contingent upon the story of the cross, as every 
eood thing in this life must be predicated upon the life 
to come. I count myself as perhaps among the unworth- 
ily fortunate ones who saw the play, and the expense 
involved in reaching what was to me the sublimest spot 
on the European continent was infinitesimal compared 
with the experiences enjoyed in reaching the highest 
spiritual altitude I have ever attained, and I hope and 
pray that I shall never slip hopelessly back from those 
glorious hights. 

[It is six months since I came under the sacred spell 
that dominates the mountain homes, the village streets, 
the Oberammergauers everywhere—an influence like 
unto an exotic, a spiritual uplift unexpectedly thrill- 
ing and soul enriching, and an impression that ought to 
be lasting as eternity. 

I have hesitated about writing on this subject and have 
not done so except in private communications, consider- 
ing the theme too great to approach. But various 
publications have published many excellent articles and 
many more hypercritical analyses of the Passion Play 
and the players that have goaded me to say a few words 
about the simple minded, God loving and God fearing 
Oberammergauers, in a general way of the play and the 
players and especially those whom I came in contact 
with in the hospitable home in which I sojourned. 

I asked B. Arthur Johnson to write a story about 
the play some weeks ago, and he did, to the edification 
of our readers. May its eloquent words go on 
and on and be a source of never ending enlightenment, 
for it possesses the merit of frankness without the 
bitterness of selfish hyperbole. Mr. Johnson’s article 
symbolized the sincerity of purpose and supreme self 
sacrifice and pure heartedness of the Oberammergauers— 
that which can be witnessed and proved if the visitor 
and observer possess one hundredth part of the devout- 
ness that the Oberammergauer who participates in the 
play is influenced by. And no Christian can thought- 
fully meditate upon the life and death of the Savior of 
the world in the presence of an Oberammergauan repre- 
sentation of the tragic denouement without experienc- 
ing a reincarnation of the blessed experience he enjoyed 
when the spirit of God first took hold of his heart, con- 
vineing it of sin and bringing into it as a flood the 
glorious grace of God and implanting and empowering 
Christian thought and aspiration for duty. : 


The Players With the Mask Off—374. 

The sincerity, simplicity and serene sanctity of the 
Oberammergauer have no more striking example than in 
the person of Peter Rendl, who humbly and charmingly 
represented John, “the disciple whom Jesus loved.” I had 
the privilege of sharing with many other guests the 
hospitality of his home while staying in the grand old 
town, and present herewith lifelike photographs of 
“John” and his home—Eidelweiss cottage. The cot- 
tage is pretty, every apartment conveniently arranged, as 
clean and neat as my lady’s parlor and the home is 
sanctified by the charming face and voice of the good 
wife and 4-vear-old daughter, both of whom, with the 
husband and father, were conspicuous in the play, the 
mother singing two important and difficult roles and 





PETER RENDL AS “JOHN.” 


sweet little Rosalie, whom I kissed and caressed as 
often as I could catch her, filling a niche in the tableaux 
in which 450 people participated. 

“Peter” (Thomas Rendl), the father of Peter Rendl, 
my host, performed the part of the great disciple with 





impressive correctness and faithfulness, and he dined 
at our table on that memorable Sunday in June last, 
adding to the dignity of the occasion and teaching us 
the lesson of the setting apart of the Oberammergau 
Passionspiel. Father and son are wood carvers and 
carry on the business in the interim between Passion- 
spiels as industriously as they religiously devote them- 
selves to the production of “the story that transformed 
the world.” In fact, more than half the performers 
filling prominent parts as rulers, disciples etc, are wood 
carvers, and the little stores about the village are filled 
with specimens of their handiwork. 
Inspiration In an Industry—375. 

Some time since I had somewhat to say regarding 
wood carving in general and Swiss workmanship in par- 
ticular. I think I can see some direct connection between 
the Passion Play and the artistic craftsmanship which 
for so many years has wrought in wood. The cunning 
which has been taught the hand in this work has im- 
parted a like artistic culture to the mind, and the re- 
pose and dignity of the peasant life have shut out those 
distractions which bind the careers of so many of us 
about with the fetters of the commonplace. They have 
had their little leisure for the cultivation of the artistic 
in them in other directions, and it has found expression 
in their musical ability and in that high form of dramatic 
art which has found such a noble expression in the Pas- 
sion Play. 

I am not going to attempt to describe the play; it is 
well nigh indescribable. Read your Bible and, if in the 

















THE HOME OF “CHRISTUS’—CENTRAL BUILDING. 


spirit of worship, imagine the scenes so graphically por- 
trayed leading up to the Christ-life and the momentous 
incidents of the manhood, God-likeness of his character, 
and the greatest of tragedies—Christ’s death on the 
cross. You can picture to yourself the Passion Play 
as witnessed at Oberammergau: but not until 1910 will 
the opportunity again be yours to see the enactment of 
the play as I have seen it in that charming little vil- 
lage surrounded by the Bavarian Alps. 


The History of Oberammergau—376. 


Oberammergau is an old home of culture. It was 
originally a Celtic settlement in the time of the Ro- 
mans and a station on their military road from Verona 
to Augsburg. It was called “Ad Voveliacas’—‘The Sta- 
tion at the Kofel.” 

From the ninth to the middle of the twelfth century 
Oberammergau was in the possession of the Welfs. The 
Welf duke Ethico built a home here and a monastery 
in the ninth century. In 1167 Oberammergau’ was 
transferred by sale to the Hohenstaufens and, exactly 
100 years later, to the house of Wittlesbach. Already in 
the earliest times, when most villages in Bavaria were 
groaning under the burdens of serfdom, the Oberammer- 
gauers had various rights and liberties which were pos- 
sessed by free towns only. These rights were crystal- 
lized in being confirmed by Emperor Ludwig the Bavarian 
on the occasion of his founding the monastery of Ettal 
in 1330. 

The location of Oberammergau, which in these days 
seems isolated, was in those days one of prominence 
and the one thing which sharpened the wits of its in- 
habitants and laid the foundation for that superior in- 
telligence which has broadened throughout the centuries. 
In the fourteenth century it was a depot where the gor- 
geous hunting cavaleades of the emperor and his court 
met to barter with the caravans of German and Italian 
merchants who carried on commerce between the south 
and north. 

Through this direct intercourse with the most impor- 
tant centers of commerce there was great opportunity 
for the disposal of the wood carvings made by the inhabi- 
tants of the village, who in consequence gained not only 
affluence but also education and commercial experience 
greatly surpassing those of the country population of 
the times, Early in the sixteenth century the learned 





EIDELWEISS COTTAGE, OBERAMMERGAU. 


Swabian Andreas Althammer said of the Oberammer- 
gauers: 

They are intelligent, well skilled workmen who are very 
expert in the carving of small statues, so much so that they 
earve on to the shell of a nut representations of the suffer- 
ings of Christ so minutely and so exquisitely that any one 
will not find them elsewhere in Germany or in the whole of 
Europe. 

It is probably at this period that we have to date the 
commencement of the Passion Play. 


Fulfilling a Sacred Obligation—377. 


When the furies of war put an end to all commerce’ 


and trade, in the middle of the sixteenth century, the 
happy and prosperous period of Oberammergau ended 


for many years. In the train of the men at arms came’ 


the plague, in 1633, and it was then that the people of 
the village made a vow to perpetuate the Passion Play 
by producing it every ten years. 


This date is as far back as any of the chroniclers care’ 


to go, who call these people “simple peasants” and seek 
to ascribe the reproduction of the play from time to time 
to a powerful and all pervading “religious fervor” pecu- 
liar to these peculiar people. It is true that exact his- 
tory is hidden under the fog of uncertainty as regards 
records, but there is not an Oberammergauer living to- 
day but who will tell you at once upon inquiry that the 
vow of 1633 was but a determination on the part of his 
ancestors to produce at regular intervals what had been 
done at irregular intervals for hundreds of years previ- 
ous to that time. 

In the early centuries, when only learned men and 
monks knew the art of reading, passion plays or miracle 
plays were used as a method of teaching Christianity to 
the masses. These plays were given under the direction 
and supervision of the monasteries and village priests 
and were in reality religious ceremonies. The Passion 
Play of Oberammergau, while always a religious spec- 
tacle of the highest order, has never been succored by 
monastic help and only especially fostered by members of 
the priesthood, when the man, rather than the priest, 
came to its support and gave to it his literary genius. 
The vow to perform the Passion Play at intervals of ten 
years was in the beginning an act of religious fervor 
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and prompted by the most devout belief that through this 
ceremony the plague would be driven and kept from this 
mountain hamlet forever. It was a symbolism which sat- 
isfied and will always allay a thirst in the Catholic 
mind. But throughout the decades the fervor, as such, 
merged into a community art, still catering to the Cath- 
olic mind, and also preserving a community tradition. 
Sentiment and Manufacture—378. 

During the years following the vow the Oberammer- 
sauers became more closely bound up with the monas- 
tery of Ettal in their united endeavor to recuperate 











A SAW MILL AT OBERAMMERGAU. 


from the ravages of war. Although the village never 
regained its commercial importance it enjoyed for many 
decades the blessings of peace until in the beginning of 
the eighteenth century war again broke out. Following 
close came the Austrian war of succession, between the 
years 1740-48, the war trouble ending when, in July, 
1800, the village was bombarded by the French under 
Napoleon. vee 

The monastery of Ettal was abrogated by the Corsi- 
cans and only now, within the past twelve months, has it 
again been opened as a Benedictine monastery and in a 
sense rehabilitated. 

But through trials and tribulations, through good and 
evil days, without monastic succor and even with con- 
tinual governmental interference, have the Oberammer- 
eauers gone on pursuing their exclusive art, carving 
crucifixes in wood for the religious world and exempli- 
fying the Passion of Christ, keeping their vow and cher- 
ishing their tradition. 

It is almost profanation to attempt to talk shop in 
this connection, but there is a saw mill in Oberammer- 
gau, and I merely allude to the fact so that the critical 
reader may find some practical reason for the existence 
of the beautiful cottage represented in the accompany- 
ing illustration. It would naturally be supposed that 
this thriving village would require a saw mill to convert 
the soft as well as the hardwoods into building lumber 
and reduce to small dimensions the wood required for 
the carver of wood. The picture of the saw mill may 
not give enlightenment as to the character of the appli- 
ances found therein—suflicient to say good work is 
done and in this preparation of the lumber for local 
uses strictly are employed the few hundred men nearly 
all of whom participate in the play, and the mechanics, 
merchants and real estate owners of the valley. 

American Inroads into Australian Trade—379. 

I have recently observed two entirely distinct news 
items from Australia which offer some suggestion of 
the undoubted fact that America is at present getting 
the advantage over Great Britain in the extension of 
her foreign commerce. In the first of these items an 
Australian importer was noticed unpacking some boxes 
of American machinery. Being asked his reasons for 
buying in America rather than in England he claimed 
that the American machinery was not any better 
designed or manufactured, but he said that they packed 
better and furnished a better supply of advertising 
matter. The other incident was where an Australian 
firm desired some packing boxes for a certain purpose 
and wrote to both England and America asking for 
quotations, mentioning the purpose for which the boxes 
were to be used. Their English correspondent wrote 
back asking what thickness the boxes were to be. The 
American sent a definite specification upon such a 
strength of box as appeared suited for the purpose. 
The thickness that they had selected upon which to 
estimate appeared to be the proper one to the parties, 
who had not given that point consideration in asking 
the estimate, and as a consequence the order for these 
boxes (a quite considerable one) went to America rather 
than England. 


Patriotism Versus Thrift—380. 

There is one reason why Canadian lumber is not so 
popular in London as it once was. Along about the 
fall of 1899 there was a good deal of talk about reciproc- 
ity between Canada and the mother country, and the 
plausible argument was advanced by our British friends 
that in return for the various advantages offered Can- 
ada on behalf of its connection with England (among 
others the privilege of furnishing soldiers to be chased 
around South African kopjes by the husky Boers) Can- 
ada should give as much of its trade to England as 
possible. The Canadians, however, carried their idea 
of reciprocity a little further than that, and the Ottawa 
valley lumbermen made up their minds to revise their 
grades more in.accordance with the growing inferiority 
of their log supply. This they did, and the new grades 
upon each quality now include about 15 to 20 percent 
which formerly would have gone into the next lower 
grade. This may have been somewhat of a joke upon 
the British, and the slowness of the British to see the 
point of a joke is proverbial. They are just coming to 





see the point of this one, and now that they have studied 
it out they do not like it and they are getting as much 
as possible their lumber from other sources than Can- 
ada, notwithstanding the fine sounding sentiments 
regarding reciprocity with which they filled the air of 
other days and months. Sentiment is all very well in 
its place, but commerce usually flows along the path of 
least resistance, and I doubt very seriously whether the 
thrifty British have ever purchased a foot more of lum- 
ber in Canada because of the fact that they claim some 
relationship with our cousins of the north. 
French Imports of American Woods—381. 

The American Chamber of Commerce in Paris, to 
which I have upon previous occasions referred, has 
issued its bulletin No. 10 upon “foreign commerce of 
the United States,’ under date of November 15. The 
tables included show that the imports into France for 
the first nine months of 1900, 1899 and 1898, respect- 
ively were as follows, in the various items shown: 


1900. 1899. 1898. 
Francs. Francs. Francs. 
Common wood . 15,965,000 9,805,000 10,781,000 


Furniture and other 
woodwork .... ... 1,612,000 1,256,000 1,037,000 
Total of all imports. .357,775,000 317,250,000 522,549,000 
It will be noticed that there has been an increase of 
over 50 percent on imports of woods from the United 
States into France, whereas the total increase in all 
imports has been barely 15 percent. During the same 
time the total of exports from France to the United 
States show an increase of barely 5 percent. 
Dissatisfaction With American Doors—382. 

I have noticed accounts of a recent English lawsuit 
growing out of the fact that fifteen doors of Oregon pine 
had shrunk and warped after being fitted. The defense 
claimed that the plaintiffs had not stored the doors in 
a proper place, but they stated they had kept them in 
the building where they were afterwards hung, which 
was dry. 

I have no doubt, however, that the difficulty in this 
matter was that these doors were not in that thoroughly 
dry condition in which they left the dry kiln at the 
factory in this country. The necessity of keeping stock 
dry for manufacture is thoroughly recognized in this 
country, and some of the better known manufacturers 
make a point of storing manufactured stock in artifi- 
cially heated warehouses. Certainly after a trip across 
the water every precaution should be taken to restore 
stock to a dry condition and to keep it absolutely so; 
and I insist here upon the importance of this matter, 
because there undoubtedly have been other instances of 
dissatisfaction arising from this source which have not 
culminated in litigation, or otherwise made public. 

Opportunity for a Good Roads Movement—383. 


That stalwart apostle, Paul (Saul of Tarsus) has 
always been to me the most heroic of human beings, 
so when at Rome last summer I asked to be taken to 
the Appian Way, one of the historic roads over which 
Paul walked, and, although the road == have been 
repaired since the days of the great apostle, I am not 
so uncharitably inclined toward the average road com- 
missioner in my own country since returning from my 
journey via Appia. Cobblestones or road blocks in 
the vicinity of the catacombs are burly and banditti- 
like in their bigness, and the pilgrims who like myself 
traveled over them at that time were nearly all aston- 
ished Americans who were bent on exploring the cata- 
combs. " 

The Roman catacombs originated as tombs—some 
small, others large. During persecution times early 
in the Christian era they were resorted to as places of 
safety. They are located outside the Roman walls and 
some of these vast receptacles contained for a time the 
bones of many of the martyrs. Great areas were ex- 
cavated and the subterranean passages, diverging in 
various directions and some of them great distances, 
will ever be studied with interest. The accompanying 
illustration will give some idea of the serpentine char- 
acter of the underground avenues, in one of which I 
might have remained until this day but for the eager 
watchfulness of a well fed monk with an ill smelling 
candle, who discovered me some time after I had 
thoughtlessly strayed from our party. The narrow 
passages, two and one-half feet in width, are on each 
side furnished with recesses of the length of the 
bodies to be interred, and but for that chilly feeling 
that accompanied my release from one of these under- 





A MAP OF THE CATACOMBS AT ROME. 


ground prisons I could possibly repeat some of the 
wonderful stories which were detailed to me by my 
friend and deliverer the monk. J.E 














LATE LONDON ADVICES. 
Lonpon, ENGLAND, Dee. 19. 

The chief, feature of the London timber trade at the 
moment continues to be the crowded condition of the 
quays and piling grounds at the Surrey Commercial 
docks. A writer in one of the trade journals estimates 
that if from the beginning of December not a single 
further cargo of wood goods was received it would take 
the dock company quite three months to get all the 
stuff now on the quays properly stowed away and the 
landing returns rendered. ‘The present position is an 
unsatisfactory one for the importer who has to pay rent 
for goods which he is unable to handle but the blame 
cannot lie altogether with the dock company, who, it 
must be admitted, is doing its best to cope with the 
position. The present impasse points to two things: The 
necessity for other docks which can handle timber and 
the inadvisability of putting off chartering until late 
in the season, as has been the case this year. This 
pressure will to some extent be relieved next year when 
the alterations in progress at the Millwall docks shall 
be completed. 

Short Delivery. 


The bulk of the claims made by importers under this 
head are against ship owners who under a clause which 
is inserted in most charters are obliged to deliver on 
the quay the number of pieces taken on board at the 
port of shipment. That ship owners are not the only 
offenders in this respect is proved by the case recently 
heard in the high court in which Hunter, Benn & Co., 
the well known pitch pine shippers of Pensacola, 
obtained a verdict against .the Surrey Commercial Dock 
Company in respect to certain logs of pitch pine which 
had disappeared during the time that had elapsed 
between the discharge of a certain cargo at the Surrey 
docks and the sending in of the landing return to 
importers. It appeared that a joint tally was made by 
the merchant and ship owners at the time of discharge, 
which tally was in line with the bill of lading. This 
conclusively proved that the ninety missing logs had 
been received by the dock company, who, not being able 
to prove what had become of them, was evidently at 
fault. The thanks of the trade are due to the plaintiffs 
for having fought the dock company in the matter, a 
thing which some firms in London would not have the 
courage to do, partly because they would not care 
to run the risk of losing and partly because they would 
not like to offend a monopoly which if it wished could 
make matters distinctly unpleasant for them afterwards. 


London Bills of Lading. 


It is learned from a letter from Ernest M. Price, presi- 
dent of the National Lumber Exporters’ Association 
of New York, that that association is still pegging away 
at the various steamship lines engaged in transportation 
of American lumber, in order that clean bills of lading 
may be given for lumber shipments. From Mr. Price’s 
letter it appears that whereas practically all the lines 
which run to southern states ports have acquiesced in the 
wishes of the association, the more important northern 
ports, including New York and Baltimore, have proved 
a harder nut to crack, doubtless due to the fact that 
the transportation business from those ports is practic- 
ally in the hands of one concern, the Atlantic Transpor- 
tation Company, which, like all other monopolies, is 
holding out for its pound of flesh. It is evident, how- 
ever, that the exporters’ association has the matter well 
in hand, and if it shall be possible to get the above 


mentioned company to see the error of its ways it will 
be done. 





LIVERPOOL HARDWOOD TRADE. 


. LIVERPOOL, ENGLAND, Dec.’ 18. 

Business in all furniture woods shows no marked fall- 
ing off. At the sales held here November 15 and 16 the 
market showed a capacity for swallowing 1,291,262 feet 
of mahogany, 84,481 feet of cedar and 23,219 feet of 
African walnut, a total of 1,398,962 feet falling beneath 
the hammers of Alfred Dobell & Co., Farnworth & Jar- 
dine and Edward Chaloner & Co., the three houses of 
brokers in the city who receive nearly all the consign- 
ments of mahogany and fancy furniture woods which 
come to this port. It may roughly be estimated that 
during 1900 the quantity sold by auction will approxi- 
mate 14,000,000 feet. If the logs were measured to 
extreme dimensions the quantity would run up to about 
18,500,000 feet, the difference being the liberal allow- 
ances made in measure as compensation for defects such 
as shakes or bad squaring. At these public sales inferior 
African logs—those in bad condition arising from de- 
fects—sold at 43 to 6 cents, sounder logs of medium to 
good size at 8 to 12 cents, while prime logs with more 
or less figure sola at from 20 to 50 cents a foot, according 
to merit. About 200,000 feet of Mexican mahogany 
brought 7 to 18 cents, with a few moderately figured logs 
running up to 40 cents a foot. ; 

It will interest those engaged in walnut lumber to 
learn that 23,219 feet from Africa sold at prices ranging 
from 4 to 63 cents a foot, sizes running from 14 to 21 
feet by 18 to 26 inches deep. Walnut shippers should be 
advised emphatically that their notions of value for their 
consignments as a rule are away beyond the market here. 
At the auction on November 15 Farnworth & Jardine 
offered 180 logs shipped from Baltimore. Bids for two 
lots were made, but as these worked out 26} percent 
below the timber prices no business resulted. 
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Chicago Lumber Consumption. 

Chicago is made up in considerable part of dirt and 
people. One might think at first biush that out in the 
nog and corn country of Lowa, where at times the mud 
is pottomless, where so often the gentie prairie breezes, 
Which biow fifty miles an hour, keep the dust in a swirl, 
it would be a airty country. As compared with Chicago 
it isn’t a circumstance. it in Chicago you should wear 
a shirt two or three weeks as so many of us do out here 
on the prairie, they would cart you oif and grind you up 
for ferunizer. IL once had a deep attection tor Chicago, 
but it has departed. Some of the best triends 1 have 
in the world sive there and when I visit them and see 
them growing round shouldered under their loads of 
weaith, waten how everlastingly alert they are for 
fear they may be held up, and notice that they never 
sing and whistle as we country jakes do, lL think how 
much happier they would be if they woulda come out and 
live neignvor to me, raise chickens and run a one cow 
farm, 

But when we come to talk about a big lumber consumer 
Chicago is It. One-half the lumber that reaches the 
Chicago market is consumed in the city. To do away 
with a few figures in the lower periods, in 1900 there 
Was used 779,000,000 feet—enough lumber to load a 
train of cars 352 miles long. There is no man who can 
tell where all this lumber goes, for the reason that no 
one man is acquainted with all the requirements. The 
lumber industry of a great city is a complex affair. It 
permeates almost everywhere. And in this local dis- 
tribution everybody who handles lumber wants a hand. 
‘here is not in Chicago a wholesale concern that does 
not sell at retail. Years ago a wholesale man would 
not even look at a house bill, but now a bill that calls 
for a load of lumber, and a small one at that, is eagerly 
sought. There has grown up a class of specialists— 
deaiers who have dropped into niches and who have 
worked up a trade peculiarly their own—and these 
men do not want the other fellow to know anything 





about it. 

At one of the yards visited I was told there was 
1.000.000 feet of lumber in stock. This is a specialty 
vard. “You don’t often mention the names of yard 
men,” said one of the proprietors who appeared to be 
very familiar with the AMERICAN LUMBERMAN. IL told 
him I did not, explaining why and he said I was right 
in the matter. He did not want his concern named in 
connection with a mention of its business. You could 
telegraph this yard for a piece of board large enough 
to make a shelf on which to set one of your wite’s flower 
pots and you would get it. The yard is a curiosity 
shop. The proprietor pulled down a strip 18 feet long, 
3 inches wide, 14 inch thick at one end and j at the 
other, and asked me what I thought it was for. It was 
a conundrum that I would not have been able to crack 
in all day. “That,” said he, “is to attach to a theater 
drop curtain. We get $1 25 each for those strips!’ 
Then he pulled out fine clear pine, 3-16 of an inch thick. 
“That is also theater material,” he explained. “It is 
for what they call profile work. “They cut leaves and 
limbs and such things from it. It must necessarily be 
clear stuff. The big theaters pay monthly from $200 
to $400 each for lumber.” 

“What do you do with that 4-inch maple?” was asked. 

“I don’t know what they do with all of it, but a day 
or two ago a man bought some of it to make a dissecting 
~ That 2x inch elm stuff there is 
for crating carriages. We sell loads of it. You see it 
will bend right over a carriage cover. And there is 
something you don’t see every day in a yard, do you? 
That is cherry. Just got in a 20,000 carload of it. 
That is the fourth car since July. For furniture? Not a 
foot of it. It goes to lithographers for backing engrav- 
ines. To the novice this cherry story would look big, 
but this novice would not of course understand to what 
extent illustrating is done. This illustrating business 
has grown like a mushroom. My brother-in-law is an 
excellent business man and runs a big brass foundry. 
| am glad to have an opportunity to tell this, for there 
are unthinking people who have intimated that there 
is no business to me, but as you will observe, by mar- 
riage there is. This brother-in-law told me the other 
day that, as brass junk, he had bought tons of etched 
plates which had served their purpose in the publish- 
ing business. Originally these plates were mounted on 
cherry—and for this use is where all this cherry goes. 
This brother-in-law of mine also told me that no sooner 
was the Cuban war on than American junk dealers sent 
vessels down there and raked in all the brass they could 
lay hands on. Some bells sent to him were hundreds of 
vears old and were no doubt sneaked from Cuban mis- 
: Ravage always goes with war. I like to poke 
around in this old junk heap. It is a brass world by 
itself. What there isn’t in it I don’t know. There was 
a set of bells used by some old bell ringers sent in and 
sold for 11 cents a pound. It must have cost hundreds 
of dollars to make them. The harmony produced by 








table for dead horses. 


sions. 


them no doubt has pleased the ears of thousands and 
thousands—made some better may be—and here they 
are to be pitched into the furnaces, and soon they will 
go around the country in the shape of plumbing mate- 
rial!” 

In the alley of the shed of this odd lumber yard was 
a conglomerated lot of molding. 


Nearly every pattern 





imaginable was represented. ‘That is a mixed lot that 
I bought at the factory for $12, delivered. There are 
40,000 feet of it. I sold $10 worth from it yesterday and 
it won’t last long. It will bring us $100. It goes to 
carpenters, or anybody who wants a little molding 
cheap,” explained the yard man. 

Here is a yard the sales of which probably aggregate 
$50,000 a year, and hardly a stick goes to a man whom 
the public would recognize as a lumber consumer. As 
high as 100 deliveries are made in a day. And prices! 
I wish you dealers who sell house and barn bills could 
get such prices. This material goes to people who know 
nothing about the lumber market. Their trade has in 
fact little more connection with the general lumber mar- 
ket than shoestrings have with the shoe market. 

“You see the signs on our wagons,” said this yard 
man. “They have brought us 50 percent of our busi- 
ness.” These signs are painted on boards which are 
placed high up on the stakes and extend the entire 
length of the wagon. The inscription is attractive and 
the lettering plainly done. People in the downtown 
districts see these signs, from their uniqueness remem- 
ber them, and when they want a board or more the 
telephone is called into use and in quick order they get 
their material. It is said this is the only yard of this 
exact character in the country. 


An Example of Order. 








“Alleys clean and piles evenly put up.” 


No doubt that order has much to do with the success 
of the average individual. There are men who blow 
order to the four winds and prosper. These men may be 
geniuses, but even if they are they are not object lessons 
to pattern after. Any mam who is not orderly is con- 
stantly running his head against something hard. 

It has been told to me that the John E. Burns Lumber 
Company’s yard, 40 West Chicago avenue, was one of 
the most compact and best kept anywhere to be seen; 
and now I know it is. It looks as though it might have 
come out of a bandbox. The alleys are clean and the 
piles evenly put up. 

They pile lumber higher in Chicago than we country 
chaps do. In the country I rarely find a pile so high 
but that when I feel like whittling I can climb to the 
top of it for a perch. But land is more precious in Chi- 
cago. Here they run up piles 35 feet, the limit pre- 
scribed by the insuramce companies. Why these high 
piles, particularly in the outskirts of the city, away 
from the mass of buildings, where they get the sweep 
of the prairie wind, are not blown over is one of the 
mysteries that has been on my list for years. 

This yard is about 400x400 feet—just about a block— 
and in it there is piled 6,000,000 feet. You can imagine 
there is not much spare room. I knew if I had seen Mr. 
Burns we would have traimed as comrades at once. He, 
too, hailed from the country, having formerly sold lum- 
ber in Lowell, Ind. Seeing he is from Indiana, his ortho- 
dox hight is six feet two, his weight 150 pounds, and he 
has whiskers on his chin. That is the way the typical 
Indianian looks, yet I can’t say as it is a picture of Mr. 
Burns. It is a satisfactiom to see a man come in from 
the country, take hold of these great business proposi- 
tions and make them walk. When in the big towns they 
disdainfully call me old hayseed I throw some of these 
things up to them. 

I have known Ed Thornton, manager of this yard, for 
years. He simultaneously runs along several lines, 
among them lumber and literature. When I had seen 
the layout and ascertained the nature of the trade, I 
asked Mr. Thornton how many items the company car- 
ried and he said he thought about a thousand! This 
reply indicates the many uses for which lumber im a big 
city is sold. That kind of a stock would rattle us fel- 
lows who carry little besides dimension, flooring, siding, 
No. 3 boards and a few grades of finish. Those city re- 





A Chicago retail man 
That is 
I couldn’t swing a deal 
like that while light was traveling am inch. 

There is no telling the distance the yard man will be 


tail yards are big institutions. 
once told me that he had $104,000 on his books. 
a trade that absorbs capital. 


asked to deliver. Several miles is easy. I saw a wagon 
starting out, and before it got in it would have gone 
twenty-eight miles. In the Burns yard eighteen horses 
are used, and I wish you could see them and the way 
they are cared for. I wish that every human being in 
Chicago fared as well as these horses do. This I want 
to say to the credit of the lumbermen everywhere I go: 
They use their horses well. If they didn’t I wouldn't 
care how often or how loud they prayed I should have no 
faith in them. I can’t bear people who abuse dumb 
animals. Mr. Thornton seemed to take delight in show- 
ing me his stables. They are run on sanitary prin 
ciples. The hay racks are of iron, the woodwork is kept 
whitewashed and the oats are run throwgh an automatic 
cleaner before they are fed. Over the stalls are the 
names of the horses, one of them “Bull,” because he is 
such a stout fellow. When we were in the barn one of 
the men was polishing the brass balls om the ends of the 
hames, Tradesmen in large towns know something about 
the art of advertising. Over the stable Mr. Thornton 
has an Angora cattery in a small way. His pet cat, a 
white beauty that was valued at $500, was killed not 
long ago by a door slamming against her. 

The company has a large dock and buys about half of 
its material on the market—an expression which in 
Chicago means from vessels. It is necessary that the 
great bulk of the stock be dry. There is shedding 
capacity for 1,500,000 feet, but I notice that in Chicago 
they do not run to fancy sheds. If they should see the 
Baker shed at Traer, Iowa, they would fall down. The 
vault in the office is reached by going down through a 
trap door—the only oddity I saw ow the premises. 

With the King of Retail Men. 

I have never heard it denied that Thad Dean, in vol- 
ume of business, has been the champion retailer of the 
world. <A few years ago he sold not far from 100,000,000 
feet annually. He has disposed of some of his yards 
and the past year his sales from his two yards were 
50,000,000 feet. Homer Chandler, manager of Mr. 
Dean’s larger yard, had gone on a visit down among 
the mosquitces of New Jersey, but I fell into Mr. Dean’s 
hands and got along first rate. 

This yard—the Home Lumber Company—near the 
Fullerton avenue bridge, covers fifteen acres. The stock 
carried does not vary much from 10,000,000 feet. The 
lumber is hauled from its destination by twenty-six 
horses ow 150 wagons. The light delivery wagons cost 
$450 each. Some of the dappled gray horses are finer 
than silk. 

Connected with the yard there is a planing mill in 
which there are eighteen different machines and through 
which in the busy season 150,000 feet of lumber is run 
daily. This mill is driven by a beautiful 300-horse 
power Allis engine, and the shavings not only feed the 
furnaces, but there is left a surplus, which is baled on 
the premises and is sold on contract for $10 a day. 
There are two resaws, one circular and one band, the 
last named 27-gage. There is no telling in advance the 
requirements of a city retail trade and it is the intention 
here to turn out on short notice any sizes wanted. The 
planing mill is 160 feet long, open on both sides so that 
the lumber may be taken directly from one wagon, and 
when run through the machine loaded on the wagon at 
the tail of the mill. There is no time spent in extra 
handling. 

Mr. Dean says that no snow to speak of drifts into 
this mill. There are yard men who are of the opinion 
that a shed that is open right through is the ideal one 
for drying lumber, and it is not easy successfully to re- 
fute them. The more air lumber has the more readily 
it will dry is not a debatable proposition. Not long ago 
I visited a yard man who had become converted to these 
open sheds. He had been to Philadelphia and there he 
experienced a change in judgment. At an earlier date 
he had built a monster of a closed shed out in Nebraska, 
but he said he hoped to be forgiven. Now he votes for 
open sheds—the “opener” the better. I asked him if 
there was mo danger of snow settling in them and he 
said no; that snow drifted only where for some reason 
it was stopped. Two weeks ago I saw one of these open 
sheds and the owner of it said the snow did not bother 
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“For fear they may be held up.” 


him. Now Mr. Dean says it does not bother in the 
planing mill. I know two yard men who purpose not 
long hence to build sheds and who enter up everything 
for or against any style of shed as noted in this depart- 
ment. The next time I see them they will say that their 
foot lomg list of pros and cons has grown; and to it will 
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have been added this data on open sheds. I think that 
js a proper use to make of a trade journal. 

“Come in and see the books,” said Mr. Dean, and we 
went in and he opened a big book before me. “I adopted 
that system when I came to Chicago and have taught it 
to many,” said he. What a mountair of business there 
was represented in a nutshell. On one page was a 
month's business. On each line was recorded the number 
ot fect of lumber sold that day and the amount it 
brought; the number of shingles and the amourt they 
brought; lath and posts were entered in the same way. 
You know I have pleaded for some system of bookkeeping 
akin to this—some system that if your yard should 
burn tonight there would be positive evidence in your 
safe of the amount of lumber that had gone up in smoke; 
furthermore, some system that would permit you on 
short motice to know how much lumber you have on 
hand. Outside of their estimating books few yard men 
deal with feet at all—it is all dollars and cents. In my 
opinion, it should be feet as well. 

Having thus been invited into the sanctum sanctorum 
of this immense business, I thought of a cross roads 
dealer whom I had seen not a week before. Asking how 
the boys on the road were quoting prices to him, he said 
that prices seemed to be pretty firm. “But do you have 
to pay the list?” I asked. “W-a-l-1,” he replied, “when- 
a man is shown a favor he don’t always want to give it 
away!” I picked up my grip and traveled, and instead 
of sitting im this man’s office, for an hour I hung around 
the station not a block away waiting for the train. 

This openness on the part of Mr. Dean prompted me to 
speak of our old mutual friend, Van Schaick, who I 
trust is this minute sipping the sweets of paradise. 
When away back I was doing market work on the old 
Northwesterm Mir, Van Schaick’s books were always 
open to me. I could not discover that he had a secret in 
his business. What he paid for stumpage, how much of 
it he had, what it cost him to manufacture, what his 
lumber averaged him, he held as no secrets. ‘Yes, that 
was the way with Van Schaick,”’ said Mr. Dean, reflect- 
ively. “There was nothing selfish about him. It was 
his nature to help others. When I came to Chicago he 
helped me in every way possible. He even showed me his 
list of customers and said to me that maybe I might get 
some trade from them!” 

A Chicago retail dealer said to me, “I can name 
twenty concerns, not generally recognized as lumber 
consumers, which pay from $1,000 to $2,000 monthly 
for lumber. There is a host of houses which buy from $100 
to $300 worth every month. All the big stores buy a good 
deal. Every one of these stores has a gang of from four 
to ten carpenters all the time working on changes. If 
you look around Chicago you will see plank driveways 
without end. This plank rots, is worn out and must be 
replaced. At the stock yards there are 640 acres planked 
over, and the most of it is roofed over. The Deering 
works consume 10,000,000 feet of lumber every year for 
packing.” 

This recital sounds like some Munchausen tale. Think 
of an entire section of land to be kept floored over! Yet 
the uses to which lumber is put is simply touched on 


above. And all this immense trade is thoroughly worked 
for. If one dealer does not keep an eye on his customer 


somebody else will step in and get him. Mum is the 
word with the great majority of the dealers. 

A reflection is this: As sure as the sun will rise to- 
morrow Chicago will continue to grow, and proportion- 
ately the demand for lumber will increase. By the same 
token other cities will grow, and in those cities an in- 
creased amount of lumber will be called for. I tell you, 
beloved, there will be a hustling to furnish with lumber 
those generations which will be actively represented by 
our children’s children. 

Slightly Biographical. 

Writing of Mr. Dean in this way takes me back to the 
time when he figured as a prominent wholesale dealer. 
At that time the quartet of the old Lumber Exchange 
that I remember best were Van Schaick, Dean, Martin 
and Swan. These men were all talkers and good ones, 
too. Swan had preached before he was a lumberman 
and had a very smooth tongue, but as I look back I can 
see that the others had more personality than he. At 
this distance both his style and subject matter are 
somewhat covered with a mist, but the pictures made by 
the others when they were discussing some lumber ques- 
tion stand out like a bas relief in my mind. That, I 














“He was a bear.” 


think, is the test. If today we listen to an orator, an 
actor, or read some author not many of us will know 
today whether we have come in contact with men of 
commanding talent or not. But will what we have read 
or heard stick? Next year, five years from now, ten 
years, will our memory retain the impressions? If it 
does, we listened to and read no ordinary man. It is 
now twenty years since I heard those giants of the Chi- 
cago trade and the recollection is as vivid as though I 


heard them only yesterday. Martin would discuss in a 
sledge hammer way. He was college educated and knew 
the meaning of words and how to use them. He would 
bring his hand hard upon the table as though to clinch 
an argument. Van Schaick would bore into a subject 
with nervous intenseness, always highly gentlemanly, 
and every minute apparently doing his best. Then would 
come Dean, quizzical, exasperating, sarcastic; he would 
burrow like a germ under the skin of the others and 
make them itch. I remember that when the subject of 
the pine supply was before the exchange Van Schaick 
made a speech that was worthy of a senator. He mar- 
shaled statistics and wove them into a really great argu- 
ment. As he sat down by my side I congratulated him 
and, referring to his speech, he said, with some show of 
pride: ‘“Let’s see what they will do with that!” Mr. 
Dean followed and he piled ridicule, banter and irony 
upon Mr. Van Schaick’s remarks until, from a popular 
standpoint, they were made to look very small. I remem- 
ber that during Mr. Dean’s speech he would peer around 
a large post that stood in the hall to see what effect 
he was having on his competitor. What a trio of law- 
yers they would have made. But the point I want to 
make is this: ‘The three men who took life so earnestly, 
who shouldered so much responsibility, have been dead 
for years. The fourth member of the quartet, who 
never permitted business to worry him, who was full of 
jokes and fun, who never attempted to regulate the uni- 
verse, is, at the age of 72, hale and hearty, with appar- 
ently many more years before him. I wonder if after 
all it pays a fellow to worry and work himself to death. 


I wonder if there will not come a saneness in civilization. 


that will brand such a man a suicide as we now do the 
man who puts the pistol to his temple? One defect in 
us all is that we do not call things by their right names. 








THADDEUS DEAN, 
The King of Retail Men. 


Mr. Dean never failed to oppose Swan and Van Schaick 
for the reason that he was a bear. He was a lumber 
merchant, not a manufacturer, and like the true mer- 
chant had a desire to lay his stock in for the smallest 
amount of money possible. He was not always consist- 
ent, for no partisan is. To be consistent we must see 
the right which every “other side” has. In his adver- 
tisements Mr. Dean delighted to picture a bear that was 
always holding down the lumber piles. I believe at 
times he did buy logs and have them sawed, but as a 
business proposition he let saw mills alone. It was 
related of him that on a time when he had a lot of logs 
in Muskegon the mill man asked him into what he 
wanted them sawed, and he replied, “Uppers!” 

Mr. Dean started in his lumber career in California 
and on the wall of his office hangs a diploma which in 
1858 was awarded by a state exposition held in San 
Francisco to Willey, Dean & Co., for fine specimens of 
timber. At that time the firm was sawing sugar pine, 
and-in the columns of the old Northwestern Mr. Dean 
told how out there he became acquainted with the famous 
Lola Montez, and her bear, which in that section was 
also famous. As some two legged animals do, this bear 
turned on the hand that fed it and after that the fair 
Lola wanted none of him. He was placed in a tight 
enclosure and Mr. Dean tells of a drunken man who 
came along and in his maudlin way told the bear that 
he was a much libeled bear, and to prove it tumbled over 
the fence, pitched into the bear and together they rolled 
around the yard, the man coming out without a scratch. 
The people around there thought that only a drunken 
man could safely pass through such an experience. Be- 
fore his death Mr. Willey requested that this diploma 
be sent on to his old partner in Chicago and Mr. Dean 
received it a few years ago. 

Mr. Dean came to Chicago in 1867 and for twenty years 
was one of the most prominent wholesale lumber mer- 


chants in that great market. About twelve years ago, 
seeing that the wholesale market was destined to deterior- 
ate, he branched out in the retail business, established 
yards on the North branch and became the champion 
retail dealer of the world, selling some years close on to 
100,000,000 feet. He knew how to do this—pick the 
right men. At one time there were Thornton, Chandler, 
Cook, Gillman—a fine quartet of managers. I recently 
asked a prominent lumberman who has operations in the 
north and the south, and in addition is interested in 
more than fifty yards, if he has trouble to get the 
right kind of men. “Why, that is the only trouble,” 
was the reply. “It is no trouble to get money in an 
enterprise. Good men are much scarcer than money.” 
It was Mr. Gillman who originated the quick delivery 
system and put plug hatted men on the “electric delivery” 
wagons. 

Another incident in Mr. Dean’s life will be of general 
interest, I think. It was he who put the telephone to the 
first practical test in the lumber district. He tells it in 
this way: ““We had read that a taut string or wire would 
convey sound, so from my office to Morris & Vreden- 
burg’s, a distance of 700 feet, we stretched a black thread, 
with a mustard can or something of that kind attached 
to each end of it. We found it would work and then we 
got to playing chess over it. One of us would move, jerk 
the string as a signal, the other one would put the box 
to his ear and would be told what move had been made. 
One day N. T. Greene, who was drowned in Lake Michi- 
gan off Evanston, who then was in his palmy days as a 
line yard man, told me he was in the market for five 
cars of 12-foot fencing. That was a surprise, for that 
kind of lumber was a drug. We talked it over amd agreed 
that we would ask him $10 for it. Greene was a peculiar 
buyer. He rever “Jewed.” If he asked the price of stock 
and it struck his ideas of value he would buy. If the 
price was pitched too high for him, without saying a 
word he would go and you would never hear from him 
on that deal again. He drove up, came in, asked what 
we would sell the fencing for and was given the price. 
He said nothing, jumped into his wagon amd drove to- 
ward Morris & Vredenburg’s. I caught up the mustard 
box, gave the string a jerk and told Morris that Greene 
was on his way to his place; that I had offered him a 
quantity of 12-foot fencing for $10 and I thought we 
ought to get that price. “All right,” said Morris. And 
that was the first time a telephone was used in the lum- 
ber district for lumber purposes. Did Morris sell him? 
No, neither of us sold him the lumber.” 

From that piece of black sewimg thread attached to 
mustard boxes what a telephone system has grown up in 
the district! 

For several years Mr. Dean lived at the Auditorium 
hotel, but now he has an elegant home in Edgewater. 
a north side suburb. The other day he urged me to go 
home with him and stay over night. He wanted to play 
whist, he said, and he also mildly insinuated that he 
would put me under the table! The idea of a man of 
three score years and twelve attempting to put me under 
the table! 

There is this important lessom to learn from Mr. 
Dean’s life: Never permit the weight of business to break 
our backs. 

The Evolution of Business. 


Isn’t it interesting to think about it? I am not older 
than the hills, yet it seems as only a little while ago 
that there were no more grades of lumber in the Saginaw 
valley, which at that time was the great lumber pro- 
ducing district, than there are fingers on ome of your 
hands. It has gone from this to the inspection system 
of the northwest, which figures everything down as fine 
as silk and sometimes finer than silk. In those days 
the lumber piles were full of cream. The piles were so 
rich that they could be skimmed and plenty of butter 
made from the skimmings. What if these days we retail 
fellows could get a chance at that lumber? What if from 
a cargo of lumber we could pick, say 60 percent uppers? 
Saginaw pine has been known to produce 80 percent. 
Then, if I am not mistaken, there were thirty-six saw 
mills in Muskegon, which made it the broom mill town. 
There are hardly mills enough there at present for seed. 
Minneapolis floats the broom now, and not in the far 
distance will it be much of a broom, either. 

It was not then necessary to be much of a merchant to 
run a yard in one of these prairie states. A stock of 
pine—that was all, and your customer not infrequently 
came from thirty to fifty miles for his stuff. Hemlock 
had not put in an appearance. The Pacific coast product 
had not crossed the Rockies. You could not find a foot 
of yellow pine in a hundred yards. Just for fun I would 
like to see some of the old pioneers in the business who 
got rich, and who sit back and wonder what is the matter 
with the young fry, stripped of their holdings and obliged 
to get along with the hot competition and the freight 
rate problems which are with us these days. For ex- 
ample, I would like to see two or three of them set down 
in Marshalltown, Iowa. I believe they would wither like 
flowers which had been cut and thrown in the sun. 

And where will it end? Every year our yards are be- 
coming more and more department stores. Because 
more people will have to live competition will become 
hotter. Wouldn’t you like to glance along the line and 
see in your mind’s eye the yards of the first year of the 
next century? I do not feel sure that a lumber yard 
will then be worthy of the name. It will be stocked 
with brick, stone, iron, tile, glass, amd sell as side lines 
prepared food in capsules, and flying machines. But 
let us go right along and sleep as soundly amd eat as 
heartily as though these things were never to be. 
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A Plan Suitable for Narrow Village or City Lot—Floor Plans, Elevations, Material and 
Cost— Satisfactory Result of Using a Lumberman Plan— Estimate 
of Material Verified. 





Design No. 40. 


This plan represents a modern 8-room cottage, 
designed by J. Wilson, architect, of Cedar Rapids, Lowa, 
for Dr. W. R. Harmon of that city. The contract for 
building was awarded to C. F. James and 8. L. Hunt, 
of the firm of James & Hunt, contractors, Cedar Rapids, 
Ia. The last of the four buildings covered by the con- 
tract was recently finished. Both the design and the 
workmanship are excellent and for the money invested 
a neater or more desirable block of four residences is 
hard to find. The cost for building is distributed as 
follows: 

Labor. 

os eee eee he eee $ 25 
Masonry (labor and material)......... 285 
Carpentry . 


Material. 


Hardware . 33 
Painting (labor and material)......... 65 
Heating (stacks and registers only, labor 
and material) ..............+eeeee- 28 
Plumbing (labor and material)......... 195 
Stairs (labor and material)............ 49 
er $857 2 $583 
Grand total for house...........2.ccee20++ 91,440 
CONSTRUCTION. 
Masonry. 


The house is set 2 feet 6 inches above the established 
grade and the cellar extends under the entire house. The 
foundation walls are 12 inches thick, of a good quality 
of stone, laid as in natural bed of the quarry. All por- 
tions of the wall, except the rear, showing above grade 
and not covered by porches, to be rubble, range, tuck- 
pointed with cement. 

The main chimney starts on a good foundation in the 
basement and the kitchen chimney to be supported by a 
substantial bracket at a convenient hight above the 
floor. 

The inside walls are lathed with a good quality of 
white pine lath, nailed to each bearing, the joints broken 
every seven or eight lath, the corners and angles to be 
made solid and no lath to run from one room to another. 
The mortar of lime, sand and hair, hard finished with 
plaster paris and lime putty. 

Carpentry. 

The dimension lumber, except timbers, is of No. 1 
hemlock. The sills are 6x8, the girder and posts 6x6. 
The joints are 2x8 16 inches on centers with 1x3 bridg- 
ing; studs, rafters and ceiling joists 2x4, 16 inches on 
centers, except kitchen rafters, which are 2 feet on cen- 
ters. The outside walls are sheathed with No. 3 shiplap, 
papered and sided. The roof is sheathed with No. 3 
fencing, S. I. S. and shingled with 5 to 2-inch red cedar 
shingles. 

The interior finish is yellow pine, except the doors, 
which are white pine, all finished in oil. In the first 
story the floor is double, the rough floor being of No. 3 
fencing S. 1 S., and the finished floor clear edge grain 
yellow pine. Floors of second story are single and of 
white pine except the bath room and hall, where the 
floor is yellow pine. 

An examination of the plans and accompanying bill of 
material will furnish additional information as to con- 
struction. The heating provided by the contract in- 
cludes only the registers, the stacks and the return or 
cold air registers. 

Conveniences and Arrangements. 

An ‘examination of the floor plans and elevations 
leaves little to be said under this head. While the 
arrangement is good it is not presumed it will suit 
every home builder; but with the change of a door here 
or a window there, the design will commend itself to 





Design No. 40—Front Elevation. 











the majority, and the closets on the second floor will be 
the delight of the lady of the house. It must not be 
forgotten that the intention in this department is to 
present houses of only medium cost. 

The lumber bill used in the construction of each of the 
four houses is as follows: 

1 piece 6x8 22 feet. 

1 piece 6x8 18 feet. 

2 pieces 6x8 16 feet. 

1 piece 6x8 14 feet. 

4 pieces 6x8 12 feet. 

1 piece 6x6 16 feet. 
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Design No. 40—Ground Plan. 


4 pieces 6x6 14 feet. 
7 pieces 2x8 16 feet. 
95 pieces 2x8 12 feet, 
100 pieces 2x4 18 feet. 
150 pieces 2x4 16 feet. 
100 pieces 2x4 14 feet. 
25 pieces 2x4 12 feet. 
2500 feet No. 3 fence sheathing. 
2200 feet No. 3 10-inch shiplap. 
1250 feet white pine flooring. 
580 feet yellow pine flooring. 
13,500 red cedar shingles, clears, 5 to 2, 16-inch. 
250 feet 3-inch crown molding. 
350 feet 2-inch bed molding. 
225 feet porch flooring. 
4 pieces 2x8 12-foot select. 
3 pieces 2x4 16-foot select. 
3 pieces 2x6 16-foot select. 
4 pieces 14x12 14-foot step stuff. 
500 feet 6-inch bevel siding. 
250 feet finishing lumber. 
500 dimension shingles. 
4 cellar sash 14x20, 2 lights. 
1 window 36x30, 2 lights, D. S. 
7 windows 24x30, 2 lights, D. 8S. 
3 windows 24x30, 2 lights, D. S. 
2 windows 20x28, 2 lights, D. 8S. 
1 window 16x14, 2 lights, D. S. 
1 door 2-10x7-0, 14%, front, glazed. 
1 door 2-8x7-0, 1%, 4 panels, O. G. 
1 door 2-8x6-8, 1%, 4 panels, O. G. 
1 door 2-6x7-0, 1, 4 panels, O. G. 
8 doors 2-6x6-8, 154, 4 panels, O. G. 
4 columns 8x8, 8-foot, with cap and base. 
1 piece 4x4 16-foot select. 
150 feet 2-inch picture molding. 
500 feet yellow pine finish. 
400 feet 214-inch base molding. 
500 feet yellow pine quarter round. 
7 rolls paper. 
275 feet porch ceiling. 
250 feet yellow pine ceiling. 
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Design No. 40—Second Floor Plan. 

400 feet parting stops. 

350 feet O. G. stops. 

Regarding the foregoing bill the contractors make us 
this statement: “We have built the four houses and 
find this bill as accurate as it is possible to estimate. 
It runs under $10 short. It does not include the 
casing, plinth blocks, gable ormament, cap mold, cup- 
board doors or drawers, which we got for $30 per house 
and called our mill bill.’ Such a lumber bill should 
therefore be of great value to persons desiring a house 
such as herein presented. 


















































Design No. 40—Left Side Elevation, 
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ILLUSTRATING A PRACTICAL IDEA. 

A. S. Badger, of the well known lumber firm of 
Badger & Jackson, with offices in this city, returned 
recently from a week’s visit at Rhinelander, Wis., where 
his firm expects to operate its mill night and day 
throughout the winter. Mr. Badger related to the 
AMERICAN LUMBERMAN an incident of his visit which 
apparently had made a considerable impression upon 
him. 

“The gentleman who has charge of our sawing opera- 
tions at Rhinelander,” Mr. Badger said, “is David Kirk, 
who came with us about a year ago from Michigan, 
where his family until recently resided. Upon this 
last visit he remarked to me, ‘I have gotten into my 
new house and it is a dandy, and I would like to have 
you come down and take dinner with me.’ I accepted 
the invitation, and the dinner cooked by Mr. Kirk’s 
wife was one of the best I ever ate in Rhinelander. 

“Mr. and Mrs. Kirk took great pleasure in show- 
ing off their new house to me and it appeared to be 
one of the finest little houses that I ever was in. 
There was a neat little vestibule opening into the par- 
lor, which was separated from the dining room by an 
open door. To the right of the dining room as one 
entered it was the kitchen, and in front of the kitchen 
a stairway, beginning in the center of the house and 
running up to a halfway landing against the side 
wall, where it turned and went up to the main land- 
ing upstairs. The stairway was so constructed that 
any piece of furniture that could go through a door 
could be taken up it with ease. A space under the 
upper half of the stairway was utilized in the kitchen 
as a very convenient corner for the stove, beside which 
there was ample room for the passageway into the 
basement. There were ample closets off from every 
room and Mr. Kirk had put a furnace in the base- 
ment and a bathroom upstairs, and had everything 
fixed up in fine shape. 

“Naturally the question of cost entered my mind and 
I asked Mr. Kirk how he came out with the carpenter. 
‘In first rate shape,’ Mr. Kirk replied; ‘it did not 
cost me a cent more than I thought it would. Another 
remarkable thing is the fact that I did not have to 
spend a cent for extras, nor did I have any waste 
material left on hand. Absolutely the only things which 
I had left after completing the house were one bunch 
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BUILDING PLAN NO. 38—FIRST FLOOR. 


of lath and a few shingles which I could have carried 
in my hat.’ I remarked to him, ‘Your architect must 
certainly have figured very closely on his estimate.’ 
Mr. Kirk replied, ‘No architect had anything to do 
with the house. I cut this plan out of the AMERICAN 
LUMBERMAN and gave it to the carpenter and he 
went by it, and that was all there was to it. He 
pasted it on a sheet of cloth so that it would not 
wear out, and now the house is finished I have been 
unable to get it back from him. He says he wants to 
keep it.’” Said Mr. Badger: ' 

“I told Mr. Kirk that it was the most remarkable expe- 
rience I had ever heard of, and that only once before in my 
twenty-five years’ experience in the lumber business had T 
heard of a house that was built out of the materials which 
were estimated for it in advance. Mr. Kirk, however, gave 
the carpenter a great deal of credit for the matter, as he was 
a very capable man and did his work in a most systematic 
way. Instead of jumping from this job to that he worked 
intelligently, and when he got ready to hang the doors he 
ung every door throughout the building before he stopped. 
When he began putting on locks every lock was in place 
before he quit that job. When he got through he was 
through, and took hig carpenter's benches out of the rooms 








=e walked off, and we have not found anything he left 
undone. 

“IT had noticed these plans in the AMERICAN LUMBERMAN,” 
Mr. Badger continued, “but I had not seen anything different 
in them from the thousand and one building plans that one 
sees in every direction. From what Mr. Kirk said, how- 
ever, I am satisfied that the man who got those plans up was 
a master of his business, and I told Mr. Kirk that I should 
certainly tell the AMERICAN LUMBERMAN about it. It is 
hard enough work to publish a lumber paper and you people 
ought to have all the praise which belongs to you.” 

From the description of the plan it appears to be 
the AMERICAN LUMBERMAN’sS design No. 38, published 
on August 18, 1900. The readers of the LUMBERMAN 
who wil] refer to that plan will notice that the con- 
venient arrangement of which Mr. Badger speaks was 
secured in a house which upon the outside is abso- 
lutely square with a plain roof and a porch running 
across the entire front. It was estimated to cost $1,212 
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SECOND FLOOR. 





in most parts of the country, including a stone foun- 
dation basement. The AMERICAN LUMBERMAN has pub- 
lished other plans fully as desirable as this, each in 
its own peculiar way, and would be pleased to hear 
from other readers who have had experience in build- 
ing houses after these plans. It is hardly to be expected, 
however, that the estimate of materials will run so 
absolutely close as in Mr. Kirk’s case, as the differ- 
ence between a wasteful and a careful workman is 
quite considerable in this direction. 

There is reproduced herewith, from the edition of 
August 18, the floor plans of the design referred to, illus- 
trating the remarkably convenient arrangement of a 
square exterior plan to furnish the most convenient 
interior possible. : 
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THEY LIKE THE LUMBERMAN. 





Who Should Subscribe. 

CARTHAGE. OHIO, March 24.—I consider your paper first 
class in every respect and want to say right here that every 
lumber dealer, great or small, also manufacturers of lumber, 
should be a subscriber to it. Also all manufacturers of 
mills, and of other machinery used in the milling and man- 
ufactrving of machinery, should be members o* your family, 
and are no!. up with the times if they are not. Yours truiy, 

S. B. GiItcHnnrtst. 
Much Liked in Massachusetts. 

WakEHAM, MASS., Dec. 1.—The paper comes regularly 
and i like it very much, and find it very interesting. 

EDWIN K. GREER. 
A Welcome Monday Visitor. 

AtrukN, N. Y., March 7.—I have been a constant reader 
of ihe LUMPrERMAN from January 1, 1886, and or the con- 
solidsted paper since that event took place. I shoud not 
want to miss your paper on Monday mornings. 

N. D. GREENE. 
A Perpetual Advocate. 

APPLETON, WIS., Dec. 4.—We will lose no chance to say a 

good word for your excellent paper whenever we can. 
MILLER LUMBER COMPANY. 
More Than Pleased. 

ELKHART, IND., March 6.—Enclosed you will find check for 
$3 to renew our subscription for 1900. We are more than 
pleased with the paper and think no up to date lumberman 
should do without it. GODFREY Bros. 

A Corker. 


OsukosH, WIs., June 28.—Your favor of June 18 wishing 
to know if I had seen a copy of the AMERICAN LUMBERMAN 
lately was a corker. How in the name of time do you sup- 
pose an up to date lumberman could keep in touch with the 
lumber trade and be a stranger to your valued weekly? Yes, 
I am a constant reader of the LUMBERMAN as it reaches our 
office regularly. However, as I am engaged in business 
independent of my “Go!” you may enroll me as one of your 
subscribers. I wish to pay for all I get and consider the 
AMERICAN LUMBERMAN cheap at the subscription price. 

GrEoRGE H. CAMERON. 
What, the Only? 

The LUMBERMAN is in my estimation the only lumber 

paper published. W. F. CAHOoon. 
A Welcome From Walla Walla. 

WALLA WALLA, WasH., Aug. 18.—We have been a regular 
subscriber to your paper for more than a year and are 
receiving it every week. We consider the paper a great 


help to us, as it must be to any lumberman who desires to 
keep up with the business in his line. 
CHAMBERLIN LUMBER COMPANY. 
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REVIEW OF THE TRADE.. 


Complete returns of coal traffic through the St. Mary’s 
river canals during the 1900 season of navigation show 
a total of 515,515 tons, as compared with 841,281 tons 
in 1899, a decrease of over 325,000 tons, or nearly 40 
percent. Lake receipts at Chicago as returned by the 
dock companies total a tonnage of 918,115, against 1,227,- 
572 tons in 1899, a decrease of over 309,000 tons, or 
more than 25 percent. Rail receipts of anthracite coal 
at Chicago for 1900 were also several hundred thousand 
tons short of 1899, the complete figures not being com- 
piled yet. 

There is little in the present anthracite trade in the 
west to denote this remarkably short condition of 
receipts, except in the unusually firm temper of the 
market. Buying is not large, though cold weather this 
week has improved it. The inference seems unavoidable 
that last fall many dealers succeeded in getting consid- 
erable stock and thus obviated the necessity for early 
replenishment. The test of the shortage is thus thrown 
into the latter half of the winter. The lack of inquiry 
is shown by the fact that Milwaukee has not yet had to . 
call upon Chicago to any great extent to supply the 
country demand made on that city, although arrange- 
ments to that effect were made some time ago. Stocks 
in Milwaukee have been slightly improved by ferry 
receipts and demand has been so slight that the trade 
may almost be said to be stationary. Seldom have 
prices of anthracite been so firm as now. An occasional 
lot is pushed upon the market by large dealers who are 
just receiving coal bought last summer at 50 cents under 
the present market, and who are therefore in position 
to shade the market, but representatives of the large 
producing companies are all said to be holding fast to 
circular—$6, Chicago, for egg, stove and nut, and $5.75 
for range. Current inquiry runs largely to chestnut size, 
which is correspondingly scarce, though no premium is 
usually asked above egg and stove. 

One or two shippers at Chicago are receiving rail 
coal in quantities sufficient to take care of their trade 
in good shape, but with a majority there is continued 
complaint that receipts are unsatisfactory. Several 
prominent Chicago coal men just returned from the 
east say demand for anthracite in the east is as keen 
as ever and that this condition is delaying the ship- 
ment of coal to the west. 

There is as yet no great damage accruing to the 
trade from car shortage, though conditions are not 
generally regarded as favorable for an abundance during 
the ensuing two or three months. Some indications 
point to a marked shortage soon to develop. 

The complete tonnage of bituminous coal passing by 
boat into Lake Superior last season was 3,971,462, as 
compared with 3,099,606 tons during the season of 1899, 
from which it would seem that stocks in the northwest 
should be ample. Dock men are not always talking that 
way, though for the present there is no call for soft 
coal that cannot be promptly filled. In fact, the present 
market for bituminous coal shows no notable recovery 
anywhere in the west from the state of general disa- 
bility into which it previously had fallen. The tone is 
illustrated by the fact that with the new year several 
of the leading products were slightly reduced in circu- 
lar; Hocking valley is down from, $3 to $2.85, Chicago 
and Indiana block from $2.80 to $2.60, Chicago. The 
slight changes made otherwise in quotations have been 
in the same direction. There is perhaps no great change 
in actual selling prices between this and last week, as 
the tone of the market has been weak for some time, but 
prices openly established months ago are now held to be 
slightly excessive and readjustment is in progress. 

Upon the railways seems to be cast the burden of 
keeping the western coal market free from an undue 
superfluity of product. The tendency of operations at 
mines is a continuity of effort, operators and miners 
alike sharing in the more or less automatic activity as 
long as cars are visible for loading. Coal is held back 
usually beyond the limit of the car service associations 
and therefore without immediate danger to holders; but 
the railways have taken a positive stand against use of 
equipment for storage for undesired fuel and in various 
ways are reducing the capabilities of mines to throw 
a surplus tonnage upon the market. Occasionally 
instances are reported where miners are working indif- 
ferently, but mainly is cases where operators have a 
brisk trade. The majority of producers are so short of 
orders that a slackening of effort on the part of miners 
would not be perceived. Some intermediate dealers in 
bituminous coal are much warier in getting loaded up 
with coal against which demurrage charges are likely 
to accrue and this fact perhaps is diminishing the demand 
upon producing companies. But that element of 
restricted buying is not general and is no great influence 
at present, for there are other sanguine buyers who look 
for a decided improvement in demand in the near future 
and are getting into shape to do a good business. 

Demand for bituminous coal continues light, though 
the weather has in a measure aided the trade. Large 
consumers have been absent from the market and the 
domestic call is only moderate. There is quite a ton- 
nage sidetracked at distributing centers and the market 
on the whole may be said to be rather heavy. 

Coke contracts are slow and prices are fairly steady 
with a slight downward tendency. 
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FEATURES OF MUTUAL INSURANCE. 





A Presentation of |the Co-insurance Clause—Its Application and Advantages as Viewed by an 
Expert --Irresponsible Companies to be Avoided—S pecifying Some 
Alleged Doubtful Concerns. 





THE CO-INSURANCE OR REDUCED RATE 
CLAUSE. 

Boston, Mess.. Dec. 30.—Editor AMERICAN LUMBERMAN : 

kil that an eX} tation of the misunderstood co- 
or reduced rate clause and an argument as to Its 
rom the standpoints of both the insured and the in- 
» con panies, might be of interest to your readers, the 
wing discussion of the subject is offered for your publi 
cation if you consider it suitable. 

[he above letter from A. L. Artz, inspector of the Lum- 
er Mutual Fire Insurance Company of Boston, Mass., 
introduces the subjoined argument, which evidently 
flects the estimation in which the disputed clause is 
mutual companies; in Ohio and 
western states it is understood that 
the clause. Mr. Artz 









ré 
held by the eastern 
possibly other more 
state laws refuse to reeognize 
argument is as follows: 

siderati 4 > re ed rates at which this policy 

In consideration of the reduced rates a : BP -y 
< written it is hereby stipulated that in case of loss this 
company shall be liable only for such proportion thereof as 
the ‘amount hereby insured bears to 80 percent of the value 
of the property at the time of loss: when this policy is 
divided into two or more items, this condition shall apply to 
each item separately. : : = 

“This pha shall be inoperative in the settlement of loss 
under any item of this policy when the amount of loss under 
such item or the total insurance thereon equals or exceeds the 
percentage above specified, or when the loss is less than five 
(5) pereent of the total insurance thereon. 

A perusal of the above 80 percent co-imsurance or 
reduced rate clause will show that if the loss is less than 
5 or is 80 percent or more of value, or if Insurance 1s 80 
percent or more of value, the assured will receive the 
full amount of the loss up to the face amount of the 
insurance, just the same as if the clause were not in 
the policy. ; 

If the loss is between 5 and 80 percent of the value, 
and the insurance less than 80 percent of the value, the 
assured participates in such loss in the proportion that 
the difference between the amount of Insurance and 80 
percent of the value is to 80 percent of the value; i. e., if 
the value is $10,000 and the insurance $6,000 the assured 
will participate in the loss to the extent of 2,000-8,000, 
the same as if he were an insurance company with 
$2,000 insurance on the property, and would stand one- 
fourth of the loss and the companies insuring for $6,000 
would pay three-fourths of the loss. 

Examples of adjustments with S80 percent co-insurance of 
reduced rate clause : ; . 

Value, $10,000 : insurance $6,000, } 
Assured Companies 


Loss. pays (44). pay (%). 
$ 500 ne $ 500 
* 1,000 $ 250 750 
2,000 500 1,500 
3,000 750 2.250 
4,000 1,000 3,000 
5,000 1,250 3,750 
6,000 1,500 4,500 
7.000 1,750 5,250 
8,000 2.000 **6,000 
9,000 8,000 **6,000 
10,000 4,000 **6,000 
*$500 is 5 percent of value, and clause itself exempts 


losses of 5 percent or less from coming under the clause. 

** A loss of 80 percent or more of the value requires the 
companies to pay the full amount of their policies. 

The only way that an insurance company can fix rates 
equitably is either to have all property insured to the 
same proportion of its value or charge an increased rate 
for those who would insure to but a part of thac pro- 
portion, or insure with the co-insurance clause, making 
the assured participate in the losses. 

A large proportion of the losses are partial as to value, 
especially under fire department protection. Without 
the reduced rate of co-insurance clause, the nearer to 
value the insurance is the less of the loss will each dollar 
of insurance have to pay. Say the value is $10,000 and 
the loss $2,000; if there is $8,000 insurance it will be a 
25 percent loss on the insurance. If the 
$4,000, it will be a 50 percent loss of the insurance, and 
if the insurance is $2,000 or less it will be a total loss 
as far as the insurance is concerned, 

Suppose a company had $1,000 insurance on 1,000 
risks, each of $10,000 value, and they were insured with- 
out co-insurance clause, 100 for 10 percent of the value, 
100 for 20 percent, 10 for 30 percent ete., up to full 
value, according to the dictates of the owners’ judg- 
ment or pocket. Suppose one $1,000 loss happens to 
each division, a total of ten losses; where the insurance 
was 100 percent this company’s $1,000 policy would pay 
$100; where 90 percent, it would pay $111.11; where 
80 percent, $125; where 70 percent, $142.85; where 60 
percent, $166.67; where 50 percent, $200; where 40 per- 
cent, $250; where 30 percent, $333.33; where 20 percent, 
$500; where 10 percent, $1,000. The total loss paid on 
the $10,000 involved and on the $1,000,000 at risk would 
be $2,928.96. This is .00293 percent of amount of risk, 
and. if the expenses were nothing each $1,000 policy 
could have been sold for $2.93 for the company to break 
even. If the 80 percent co-insurance clause had been 
in all the policies the company would have paid one- 
tenth of the loss where the insurance was 100 percent, 
equaling $100, one-ninth of the loss where the insurance 
was 90 percent, and one-eighth of each of the other losses 

$125—or $1,000, a total of $1,211.11, or .0012 percent 
of the insurance at risk, and (again eliminating the 
expense item) each $1.000 could have been sold for $1.22 
and the company still break even. 

In the first case mentioned each party gets $1,000, 
the amount of his loss. Those insured for full value pay 
$29.28; the 90 percent men pay $26.36; 80 percent men 
pay $23.43; 70 percent men pay $20.50; 60 percent men 


insurance is , 


pay $17.57; 50 percent men pay $14.64; 40 percent men 
pay $11.71; 30 percent men pay $8.78; 20 percent men 
pay $5.85, and 10 percent men pay $2.93. 

In the second case the 100 and 90 and 80 percent men 
would get $1,000; the 70 percent men would get $875; 
the 60 percent men $750; 50 percent men $625; 40 per- 
cent men $500; 30 percent men $375; 20 percent men 
$250; 10 percent men $125. 

If the 10, 20, 30, 40, 50, GO and 70 percent men want 
to get the full $1,000 of the loss they could do so by 
insuring to 80 percent of the value. 


The increased cost to the 70 percent men would be $1.21 
eae 


each, and a total for the hundred such parties... .$12 
To the 60 percent... ......00% $2.42 x 100 242 
ae eer 3.63 x 100 363 

ZO TO SS BOOM... ec sccess 4.84 x 100 484 

TO the SO PGPCONE......<...0. 04% 6.05 x 100 605 

To the BO PETCENt... wesc cesses 7.26 x 100 726 

TO TRC LO - Dereene ccs cc se was 8.47 x 100 847 
$33.88 $3,388 


total increase in cost (paid to other insurance companies), 
while for the $1,000 they receive the SO percent men pay 
$968 instead of $2,343, as in the first instance, a saving of 
$1,875: 90 percent men pay $1,089 instead of $2,636, a sav- 
ing of $1,547; the 100 percent men pay $1,211 instead of 
$2,928, a saving of $1,717, a total saving of $4,639. 

An actual saving of $1,251 in favor of the second 
method with both producing full payment of the losses. 

A mutual company or any other company cannot in 
all fairness make the 100, 90 and 80 percent parties pay 
for insurance that the “other fellows” under the first 
instance receive but don’t pay for, and if the world in 
general properly understood this question the 10 to 70 
percent parties would not desire them to, nor would 
the 100, 90 and 80 percent parties submit. 

They would by law require the co-insurance clause 
be placed in all insurance policies, or that a higher rate 
be charged. This is no new principle. “In France, Italy, 
Spain, Portugal, Belgium and the Rhenish provinces the 
co-insurance clause is required by law, and in other 
parts of Europe the agreement is invariably made a part 
of the policy contract.” 

One can readily see that different kinds of risks should 
pay different rates, and similarly risks of the same class, 
insured to different percentages of value, should also 
pay different rates, just as there are different prices on 
the various kinds of lumber and also on the different 
grades of the same kind of lumber. 

Since it was impossible for the insurance companies to 
keep track of the changes in value and insurance of 
individual risks of the world the co-insurance clause was 
devised as an automatic regulator of this feature of the 
business. 

The expense and the fact that losses are not all partial 
tend to make the actual difference than in the 
Instances given but this is the germ of the reason why 
an Imsurance company can afford to give a lower rate for 
the co-insurance or reduced rate clause in its policies. 

fue LUMBER MuTuAL Fire INSURANCE CoMPANY. 
By A. L. Artz, Inspector. 
a a a a a ee 
GOLD BRICKS IN INSURANCE. 

_ A wild cat insurance company is one which has no 

intention of paying losses. In 1898, noting a policy of 

insurance issued at about two-thirds the tariff rate 

(placed by a local agent. by the way), issued by the 

Great Britain Insurance Corporation, of London, Eng- 

land, whose headquarters are at Chicago, Il, the com- 

pany with which the writer is connected was led to 
investigate the standing of this institution. We were 
unable to find that it had any capital stock or that it 
was in the insurance business with any intention of pay- 
img lasses. This investigation led to other conclusions. 

We found that there were a number of such companies, 

and the proprietors of woodworking mills, owing to the 

high rate of insurance on such properties, are often 
their ready prey. 

It may be of interest to lumbermen, whether saw mill 
men or planing mill operators or yard dealers, to glanee 
over the following list of wild cat companies taken from 
the pages of the Standard, an insurance paper of Boston, 
Mass., with occasional comments: 

Alexandria, of Alexandria, Va. 

Atlantic Fire & Marine, of New York. 

British-American Exchange Association. 

Capital Fire, of Jackson, Miss. 

Chicago. 

Citizens Insurance Company, of Chicago—James Love, of 
rerre Haute, Ind., has sued the notorious Citizens Chi- 
cago wildcat for failure to pay a loss occurring in Feb- 
ruary.”” 

Commercial Fire, of Wilmington, Del.—The Standard of Sep- 
tember, 1900, reports the Delaware Insurance Commer- 
cial as saying that it is a wildcat of the vilest sort. 

Columbian. “Courts decide it has no legal existence. 

Elgin National, of Chicago. 

Georgia Industrial, of Atlanta, Ga. 

Great Britain Iusurance Company, of London, Eng. 

Illinois Merchants, of Chicago, Ill 

Keystone Mutual, of Chicago, Ill. 

Lincoln Fire, of Chicago.—*Chicago Wildcat of the Ghetto.” 
“Policies of the Lincoln Fire, of Chicago, wildcat, are 
being sold in New York. Their takers are largely east 
side Jews, having target risks to place. It is needless 
to say that the alleged insurance is sold at any old 
figure the deluded property holder can be induced to 
yay.” 

Tondon Fire, of London, England. 


less 


Insurance Commissioner 


Linnehan, of New Hampshire, says as far as he can 
learn it has no legal existence. 
Loyal Mutual, of Denver, Col.—F. B. Webster, the aecretary, 
lett Boston, Mags., under a eloud. zs 
Manton Mutual, of Philadelphia. 
Mercantile Fire, of Chicago.- “The wiideat Mercantile Fire, 
: of Chicago, has been heard ‘pf in Missour! through § 





number of sadder but wiser policy holders who complain 
to ee of some unpaid losses they would like 
to collect.” 


* Mercantile Mutual, of Providence, R. I 


Mill Owners’ Mutual, of Chicago. 

Mutual Fire, of Baltimore. 

Narragansett Mutual Fire, of Providence, R. I. 

Northwestern Fire, of Chicago, Ill.—‘‘Courts decide it has 
no legal existence.” 

Patapsco Mutual, of Baltimore. 

Pulaski Mutual, of Chicago. 

Protection Mutual, of Chicago. 

Springfield (Ill.) Underwriters. 

Victoria, of ‘‘Buenos Ayres.” 

Washington, of Washington, D. C. (Works from Utica, N. Y.) 


The following are quoted as doubtful: 


Commercial, of Lincoln, Neb. 

Continental Fire Association, of Fort Worth, Tex. 

Factors & Traders Mutual, of Mobile, Ala. 

Fort Wayne, of Fort Wayne, Ind.—The Investigator, speaking 
of the Fort Wayne Fire, says it is “an Indiana institu- 
tion with headquarters in Chicago, where it is not 
authorized to do business,’ comments on its refusal to 
allow Auditor Cornell, of Nebraska, to examine its 
securities and calls upon Auditor Hart, of Indiana, to 
do so. “The Fort Wayne Fire Insurance Gompany has 
been sued for $2,500, insurance on the Lincoln Normal 
School Building, burned Dec. 1, 1898." The Shepard 
& Morse Lumber Company had to sue to collect. 

German Union Insurance Company, of Wilmington, Del. 
Incorporated by Chicago people ‘“‘with an alleged capital 
of $100,000.” 

The Interstate.—Another West Virginia concern. The Inter. 
state has been chartered. It has the munificent capital 
of $5,000, and its principal office will be in Chicago. 

A. L. Artz, Inspector, 
The Mutual Insurance Company, of Boston, 


Lumber Fire 


Mass. 


Reported by Retailers. 


Texan Prospects Good. 


EL Paso, Tex., Dee. 29.—Stocks here are about the same 
as those of the average year at this season and the demand 
shows no change. From present indications the winter trade 
and that of all next year will be good. We find the wholesale 
market stiff. BurRTON-LINGO COMPANY. 


Normal Stocks and Fair Prospects. 


EMERSON, Iowa, Dec. 29.—Stocks are about normal in 
this vicinity and demand is about the average. Trade for 
the winter promises to be quiet and the outlook is fair for 
next year. We note no change in wholesale market prices. 

; C. STRICKLER & Co. 
Increased Demand With Decreased Stocks. 


ATCHISON, KAN., Dec. 29.—As compared with previous 
years, demand here is greater for the season and stocks light. 
Winter trade will be only fair, but that for the year prom- 
ises to be excellent. Wholesale market prices may be char- 
acterized as “rocky.” O. W. ULRICH. 


Prosperous Old and New Years. 


NEW BEDFORD, MASS., Dec. 28.—Trade for the past three 
months has been a decided improvement over the preceding 
nine months of this year and much better than the last three 
months of 1899. Using ours as an example, the stock of 
eastern lumber—spruce timber, hemlock boards and shingles— 
is far lighter than in any previous year for several years, 
as vessels have been scarce and shipments could not be 
made. The volume of demand has been a decided improve- 
ment over that of any year for the past four. 

There seems to be every indication of a good year for New 
Bedford. It is a settled fact that there will be one large new 
cotton mill built here for the manufacture of fine goods and 
there is strong talk of a second one, which would mean the 
building of a good many houses. 

Wholesale market prices are stiff, particularly in North 
Carolina pine, whitewood and all kinds of eastern lumber. 
We do not hear of prices coming off on any of these kinds 
of lumber. 

We have never regretted our subscription to the AMERICAN 
LUMBERMAN, for we have found it a very valuable paper in 
more ways than one, and trust it may have long life. 

C. G. & G, A. RANDALL, 


Prospects Are Flattering. 


Batrpb, Tex., Dec. 28.—Compared with last year, stocks 
are not more than 60 percent. The volume of demand just 
now is above the average. We expect a good trade, provided 
we can get the stock. Prospects for next year are flattering. 
Wholesale market is firm and advancing. 

S. M. Moon & Co. 


Trade Normal and Stocks Reduced. 


DuBuqQur, Iowa, Dec. 29.—We believe that stocks on hand 
are far below the average generally carried at this time of 
the year; probably 25 percent lower. The demand is fully 
equal to that of previous years. Prices are firm, with an 
upward tendency. 

DUBUQUE WoopEN Ware & LuMBER COMPANY. 
A General Revival of Business. 


LOWELL, IND., Dec, 29.---Our stocks are not so large as they 
were a year ago. The demand for stock is greater than in 
December, 1899. We expect a better winter trade than a 
year ago. The prospects for the coming year are encouraging. 
The wholesale market has a tendency to higher prices in 
some stocks: in others a uniform rate prevails, 

We think that the result of the November election has been 
to put confidence in the general public and that during the 
coming year we will see a general revival of business interests 
throughout the country. WILBUR LUMBER COMPANY, 

T. Cox, Manager. 
Fair Trade in the New Year. 


KLMA, Iowa, Dec. 20.--Stocks compared with a year ago 
are heavier, owing to light fall demand. ‘The winter prom- 
ising to be open may reduce our stocks. Prospects for next 
season seem fair. Wholesale prices are $1.50 to $2.50 of 
from prices a year ago. J. W. & B. F. KLeMMe. 


The Hazard of Crops. 


Lyons, IND., Dec. 29.—-I do not see that the prospect at 
this date looks any more favorable for the retailer than it 
did this time last year, but I believe this will be a better 
year for the retailer to do business in with a profit than last 
year. I also believe there will be more business done this 
year than there was last if the wholesale dealers do not get 
scared and put the price of lumber so high that it will 
scare a man out when he is thinking of building, as ther 
did last year. Stocks are about an average this year with 
other years. The demand is not as good as in the average 
year. I do not expect winter trade to be an average. 
prospects for next year will depend greatly on the crops 
this section; we had a failure this year In crops here. 

T. KE. Harris, 
Conditions Good and To Continue. 


GALVESTON, Tex., Dee, 27, ‘Trade in this section in excel 
lent.’ ‘here is every reason for thinking the activity wi 
continue throughout the winter, Stocks are broken and there 
is a shortage of dry material in every stock in thin section 
Prieeg are Hyrm pod every conditlon moat favorable, 

DARL INGTON-Mi, Lent LuMnen COMPANY, 
A.W, Milley, Manager, 
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LUMBER LORE FOR LADIES. 





Some Paragraphs of Interest to the Fair Sex —Immeasurable Value of an Advertisement 
Whose Influence was Women—A Problem in Chivalry for the 
Associations—Women and Forestry. 





A PERPETUALLY PEREGRINATING'- PARA- 
GRAPH. 
The December 2 edition of the Post, of Columbus, 


Ohio, contained the following item: 


A trade publication is authority for the statement that 
the Missouri Lumber & Mining Company. of Grandin, Mo., 
employs none but women in their saw mills. 


rhis is merely the latest outcropping of one of those 
fugitive items which when once set going appear never 
to stop; and for the past four years has been running 
through the periodical press not only of the United 
States but of the entire world, having been translated 
into foreign languages and widely copied among foreign 
exchanges of the AMERICAN LUMBERMAN and one of its 
predecessors since the first appearance of the article 
which gave it birth. It was in the Timberman of July 
25, 1896, that this article appeared, being a write-up of 
the saw mill at Grandin, Mo., of the Missouri Lumber 
& Mining Company. The cut, reproduced herewith, is 
one of a number which were used in that article, all 
showing women at work in the various departments of 
the mill, in the lath mill, in the engine room, in the fil- 
ing room ete. A close inspection of the cuts would in- 
dicate that the same ladies were represented in all of 
the various departments, but this, as well as the subtle 
humor in the letter press, appears to have escaped the 
sober minded knights of the paste pot and _ scissors 
among our contemporaries, particularly among those 
non-technical journals which were not sufficiently well 
posted regarding the technique of sawmilling to recog- 
nize the impracticability of the transparent but out- 
wardly very plausible hoax. The article in question be- 
gan as follows: 


LADIES AT THE LEVERS. 


What the Camera Caught in Grandin, Mo., at the 
New Mill of the Missouri Lumber & Mining Com- 
pany—Captain White’s Great Lumber Enterprise. 


This is the era of the “new’’ woman. 

She has invaded almost every field once occupied exclu- 
sively by the other sex. In trade, in manufacture, in the 
professions, she is found: but, notwithstanding the superior 
energy of the girl of today as compared to that of her 
mother, there are some lines of employment requiring physical 
power, such as the rough work in the saw mills, that seem 
to belong to men. But if the camera does not lie—and 
the accompanying photographs bear evidence within them- 
selves of their accuracy—woman has at last, and for once 
at any rate, found a place in a model, up-to-date, steam 
driven saw mill, even though that place might have been 
assumed for photographic reasons. 

It might be objected. perhaps, by the 
apparel of the ladies shown in these pictures was hardly 
suitable to the place; but why not? Should not the esthetic 
sense of woman find expression in any place she might wish 
to take? And if this mill should continue to run under 
feminine guidance, we should expect to see the windows 
draped with lace curtains, fancy work adorning the band saw. 
Japanese fans and vases and other articles of “bigotry and 
virtue,” as Mrs. Partington used to say, adorning all points 
of vantage. The true woman, be she new or otherwise, 
always wants to look attractive. and why should she abandon 
that feminine characteristic, because, forsooth, she handles 
the lever of a steam feed or guides lumber through a gang 
edger? 

If our readers do not believe that women can turn good 
lumber out of a saw mill, let them order a carload of stock 
from the Missouri Lumber & Mining Company. of Grandin, 
Mo.. that institution of which Capt. John B. White is 
marager, and judge for themselves as to its quality. If 
that does not prove that women can turn out good lumber 

at least proves that the mill is a good one. 

It must be admitted, however, that the photographs from 
which the accompanying engravings were made were taken 
on a special occasion, It was at the time of the opening of 


skeptic that the 


the new mill, No. 3, which takes the place of that 
over a year ago, on July 18, 1895. 

All this is very interesting and raises the inquiry as 
to the life of an effective advertisement. It is some- 
thing which cannot be measured; like the waves 
started by the casting of a pebble into the still ocean 
it woes on to the farthest shore. 


burned 





A CASE OF GALLANTRY VERSUS DUTY. 


Those who are familiar with the lumber history of 
Chicago will not need to be reminded of the place which 
R. G. Woodley once held in it. His name was a bete 
noir to retail lumber dealers throughout all the terri- 
tory adjacent to Chicago, and in the retail lumber asso- 
ciation meetings it was mentioned only with bated 
breath and flashing eye. The ethics of the trade were to 
Mr. Woodley but as the grass which he trampled be- 
neath his feet. Mr. Woodley had the money himself, 
and money was what counted in his buying. and in his 
selling all that he asked was whether the buyer could 
pay the price. He was no friend of the middleman, ex- 
cept where the middleman was R. G. Woodley, and the 
currents of his business methods ran entirely at vari- 
ance with those generally recognized in the trade; 
he appeared to thrive upon antagonism, took advantage 
of adverse wind and tide to tack a little closer to the 
shores of financial ease and leisure. and in due course 
of time he retired from business and was succeeded by 
Perrine & McArthur, who conducted business at the old 
stand and much along the same lines. Perrine & 
McArthur were later succeeded by Mr. MeArthur of the 
firm, although it is an open secret neither of these con- 
erns was as successful along their particular lines as was 
Mr. Woodley. Now, however, these names like Mr. 
Woodlev’s have been erased from the roll, and there ap- 
pears at 242 South Water street the sign of their suc- 
cessor, the Robertson-Howard Lumber Company, com- 
posed of M. G. Robertson and A. E. Howard. That 
the business is still being conducted along the same old 
lines is indicated by the following reproduction of the 
back of the business card of the concern: 


still 


From The Saw Mill To The Building Direct 
Tumber, Lath, Shingles. Doors. Windows. Blinds. Mold- 


ings. Pilaster Base and Casings. Head and Foot Blocks ete 
Black Diamond Prepared Roofing, Steel and Iron Roofing. 
Roof Crestings. Mantels. Hardware. Steel and Iron Roofing. 
kinds of material used in the construction of Buildings, at 
the lowest current WHOLESALE PRICES. 

Send an Itemized List of the Material wanted. and an 
Itemized delivered Estimate will be mailed you. containing 
all necessary information. This avoids unnecessary corre- 
spondence. and gives lowest delivered Cash prices on the 
desired Material. 

Price Lists sent free on application. 

BILLS COMPLETE FOR FARM BUILDINGS A SPECIALTY 


Here is evidently a case for the consideration of the 
lumber secretaries’ association. and the question is, 
What are the venerable Hotchkiss, the diplomatie Hol- 
lis. the vouthful and energetic Gorsuch and all their 
noble confreres to do about it? For be it known that 
both members of the Robertson-Howard Lumber Com- 
pany are women. 

M. G. Robertson was Mr. Woodlev’s stenographer 
and, having become thoroughly imbued with his meth- 
ods and having observed the somewhat futile attempts 
of his successors to fill the old man’s shoes. she has 
drawn unto herself another lady, who appeared to be a 
suitable working mate in double harness, and the con- 
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COMPANY, GRANDIN, MO 


OPERATED: BY WOMEN. 





sequence is the present company. Will the retail asso- 
ciations and their capable officers throw their gallantry 
to the winds and declare war upon two frail but not en- 
tirely helpless women. or will they sacrifice 

of duty to their sense of chivalry 
There occurs, however. another way out of the dilem- 
ma. One of the retail associations most interested will 
undoubtedly have to provide for 
and fill that office with a 
——eeeereror 


WOMEN AND FORESTRY PRESERVATION. 


The forestry question bids fair to be speedily settled 
up in shipshape style now that the women in the coun- 
try are interesting themselves in it. although its settle- 
ment by them may not be as strictly along utilitarian 
lines as the lumbermen of the country might di i 
the matter were left entirely in 
terest which the women’s clubs of Minnesota are 
in the proposed national park in that state is w 
known. The women’s clubs oi 
taken up the matter of the preservation of the big trees 
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California have also 


of that section. and the president of the 
of San Francisco. has sent 
inviting organized co-operation. 
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The Lexington & Eastern railway has issued an in- 

teresting travel booklet. entitled “Natural Bridge in th 

Kentucky Mountains.” presenting photographs and dé 

seriptive matter showing the many different features of 

natural interest in the territory reached over that line. 
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FROM THE DOMINION. 

OTTawa. Dec. 31.—The 
merce at Ottawa } 

Canadian agent in South Af 
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to be built upon 
saw mill at the Chaudiere 
been destroyed in the April 
to be made for the incorporation of the 
operate the pulp works. which 
$1.000.000. The following prominent a i 
terested in the new project: W. C. Edwards, M. P-: 
H. K. Egan, Hiram Robinson, R. L. Blackburn, Gordon 
Edwards and John Cameron. 

The newly built establishments of the E. B. Eddy 
Company, of Hull, are all being fitted with automatic 
sprinklers as a safeguard against fire. Manufacturing 
operations have been fully re-established in the match 
factory, the big saw mill and pulp mill. Building ope- 
rations will continue brisk for the next year on the 
Eddy works. The company is overwhelmed with orders 
and business promises to be very brisk. 

President Cameron. of the Rat Portage Lumber Com- 
pany. Rat Portage, Ontario, says that his company has 
definitely decided on the construction of a large mill in 
Winnipeg, Manitoba. and intends to do a 25.000 000 
feet business at that point: that the mills at Rat Port- 
age and Norman have a capacity for about 100.000.000 
feet of lumber a vear. but this season the company’s cut 
in the mills would not reach over 50 000.000 feet. owing 
to difficulty in securing lovs. The directors of the com- 
nanv, who are also the principal stockholders, are: D. 
C. Cameron, of Rat Portage. president and managing 
director: John A. McRae. Niagara Falls: H. W Ken- 
nedy. Walter Ross and VM. Brown. Rat Portage: W. R. 
Diek, Winniper: with William Robertson as secretary. 

The season just closed has proved one of the’ busiest 
ever experienced at the Ottawa lumber mills. Owing to 
the shortave in supply for shipping, caused by the de- 
struction of lumber in the April fire. all the mills here 
were worked full time to overcome the handicap. . Dur- 
ing the summer the shinments bv rail and water were 
slow. but now that the local stock of lumber has been 
rep'enished brisk shipping operations will be continued 
by rail all winter. 
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CHEMICAL RESOURCES OF THE FOREST. 


H. O. Chute. who write the article on this subject, 
elsewhere printed in this issue of the LUMBERMAN. is par- 
tienlarly well informed on this subiect. In addition to 
a theoretical education as a chemist. he has the advan- 
tave of a lone. practical exnerience in these industries. 
At one time he was connected with the introduction of 
a wultiple svstem of evanoration which is largely used 
iv the naper making industrv avd also inthe evaporation 
ef tannin extraets. This gave him an acquaintance with 
these two industries. 

Of late vears Mr. Chute has heen connected with the 
destructive déstiNation of wood. having superintended 
» faectorv in Michiean where the kiln process of making 
charenal was in vse and the Pierce svstem of obtaining 
the hy-rraduets of acetate of lime and woed aleohol was 
veed, His suecess there led to a eall from Canada. 
where two vears were snent in ereetine first a small 
retort plant and afterwards one of the lareest works of 
this kind on the continent. which is now in suecessful 
oneration. He has recentlv located in Cleveland. Ohio, 
and is now engaged in business in erecting and superin- 
tending chemical plants. 
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The Prendergast Lumber & Coal Company, of Marion, 
Ohio. has secured a contract to supply the Baltimore 
& Ohio Railroad Company with 75,000 ties and 2,000,000 
feet of oak timber. 
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THE HARDWOOD LUMBER INDUSTRY. 





Characteristics and Possibilities of American Beech—A Notable Business Change in Ohio— 
Chicago Has a New Factor in the Trade—Tennessee Taxation of Lumber— 
The Great [lichigan Furniture Exposition. 





AMERICAN BEECH. 


There is a great American hardwood that for years 
has been passed by almost unrecognized as a material 
for lumber production. It has been one of the chief 
firewoods of the country since the time the Pilgrim 
fathers landed on Plymouth Rock. 

The wood referred to is beech. Botanically it is of 
the family of Fagacee,—fagus atropunicea. Its leaves 
are oblong, ovate, about half as wide as Jong, with 
short petioles, taper-pointed. It flowers in May, and 
bears a small, ovoid, triangular nut, encased in a 
prickly burr. 

The tree is always recognized by its smooth, un- 
broken bluish-gray bark. In the open field, where it 
is more frequently seen by the general observer, it is a 


short bodied, wide spreading tree; but in the forests 
where it grows intermingled with other hardwoods, 
such as ash, elm, maple, basswood etc., it often attains a 


hight of 100 feet and a diameter of three to four feet. 
The range of growth of the beech is from Nova Scotia to 





AMERICAN BEECH—FLAT SAWED. 


the northern shore of Lake Huron and northern Wis- 
consin, and south to western Florida and west to Mis- 
souri and Texas. In the northern country it is usually 
known as beech. Occasionally in Maine, Vermont, Ken- 
tucky and Ohio it is referred to as red beech, and in 
other localities of Maine, Ohio and Michigan it is 
known as white beech. In Arkansas it is sometimes 
referred to as ridge beech. 

Beech obtains its most splendid growth in the high 
altitudes of western North Carolina and eastern Ten- 
nessee. It is no rarity there to see beechwood four feet 
in diameter, growing straight and symmetrical upwards 
to an altitude of over seventy feet to the first limb, as 
smooth and true and free from blemish as the pillar of a 





AMERICAN BEECH—CROSS SECTION. 


cathedral. It is scarcely recognizable as the beechwood of 
the sparsely timbered or open field sections of the north. 
It is one of the glorious giants of the forest. Beech, 
however, also shows a splendid development in Wiscon- 
sin, Michigan and in all the forests about the great 
lakes, 

Physically the wood is hard, tough, close grained and 
strong. It is easily worked and takes a very smooth 
and beautiful finish. The color is reddish brown of 
varying shades. The sap wood is nearly white. The 
medullary rays, while small, are striking. Its weight 
is in the neighborhood of three and a half pounds to the 
root. 

It is in no sense a refractory wood to manufacture, 
season or work. Some care, however, is necessary in 
the seasoning processes to obtain the best results. The 
wood dries in the open air rather rapidly and ofttimes 
is likely to check. It does not check the way that oak 


does, for example, but with a fine, myriad-line checking 
that covers the entire surface of the wood. 
ordinarily dress out. 


This will 
The wood cut to the thinner 





thicknesses is very much less subject to this checking 
than when it is sawed thick. Half-inch, § and inch will 
ury perfectly under ordinary conditions, and in these 
thicknesses it is being more largely used than in 1}, 14 
and 2-inch and thicker. 

As before observed, this timber in the remote past 
has been used almost exclusively as firewood. With the 
exception of the manufacture of carpenters’ tools—nota- 














A TYPICAL MICHIGAN BEECH TREE. 
(Photographed by an AMERICAN LUMBERMAN staff artist.) 


bly plane stocks and handles—it has been almost an 
unknown wood as a material for finish, furniture, floor- 
ing, agricultural implements etc. To a limited extent, 
for many years it has been used as a material for shoe 
lasts, and in some localities it has been employed in 
small quantities in chair, table, woodenware and han- 
dle manufacture, and to some slight extent in turned 
work, 

About three years ago the Timberman, one of the pre- 
decessors of the AMERICAN LUMBERMAN, insisted in an 
editorial paragraph that beech had possibilities as a 
commercial wood. The reasons were given therefor in 
a brief way. The proposition was met with hostility 
and even derision in some quarters, but it set lumber- 
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AMERICAN BEECH—QUARTER SAWED. 


men owning beech timber to thinking, with the result 
that many experiments have been made in its manufac- 
ture, drying and selling, notably in the last two years. 
Michigan and Wisconsin are making no inconsiderable 





quantity of beech lumber this year. The furniture peo- 
ple have taken to it very kindly and are employing it 
extensively for subsidiary uses. It is perhaps more 
generally employed than any other wood today for 
drawer backs, bottoms and ends. Even the furniture 
men have not yet learned the value of beech. It is a 
splendid wood for the manufacture of common grade 
furniture. Its workable qualities are excellent; it will 
take a stain and filler and hold a finish. It will stand 
rough usage. As a flooring material, although at the 
present time sold considerably below maple price, it is 
the peer of the famous standard flooring material of the 
world, and within a short time will doubtless command 
an equal price. 

Herewith illustrated is the beech wood in cross sec- 
tion, plain sawed and quarter sawed results. 





EVOLUTION OF A GREAT HARDWOOD CON- 
CERN. 


Twenty-five years ago M. B. Farrin commenced busi- 
ness as a lumber broker in a small office on Fourth 
street, Cincinnati. In the course of a few years he built 
a mill on the Cincinnati, Hamilton & Dayton railway 
at Gest street and commenced the manufacture of pop- 
lar siding, making this a specialty of his business. Out- 
growing these quarters, about six years ago he pur- 
chased a tract of eight acres on the Cincinnati, Hamil- 
ton & Dayton, opposite the Winton place station and 
just across the corporation line of Cincinnati, where 
his business has developed until his yards and mills 
have become one of the “show places” of Cincinnati and 
from which point bis loaded cars, with the large placard 
“Poplar and Oak, M. B. Farrin, Cincinnati,’ have ad- 
vertised his business through most all the territory east 
of the Mississippi river and from which cargo after 
cargo of poplar and hardwood lumber have been shipped 
across the Atlantic to English, German and French 

orts. 

‘ In the development of the business Mr. Farrin has 
never had a partner or employed any but his own capi- 
tal. There have grown up with him through these years 
of active business a number of bright, capable and ener- 
getic young men, attached to him and proud of the name 
Farrin with which they have been identified. In seek- 
ing a way to reward the fidelity of these employees and 
associates, as well as to enable him to escape more from 
the confinement of active business and devote more time 
to travel with his family, to his yacht and horses and to 
the public enterprises with which he is connected, Mr. 
Farrin determined to incorporate his entire lumber 
business under the name of The M. B. Farrin Lumber 
Company. This was accomplished on the last day of 
the year and on January 1, 1901, the new company 
started into business with a capital stock of $500,000. 
The leading employees, managers of departments and 
superintendents were all afforded an opportunity to be- 
come stockholders, a privilege of which all availed 
themselves, so that hereafter the employees will partici- 
pate in the profits of the success of the business. Mr. 
Farrin became president; Walter Quick, whose association 
with Mr, Farrin dates from almost the first of his busi- 
ness career, became treasurer, and William B. Hay sec- 
retary. 

But few knew the enormous volume of business which 
has been built up by Mr. Farrin which the incorpora- 
tion for so large an amount indicates. The only change 
in the business will be the establishment of an oak de- 
partment. To this Mr. Farrin will devote most largely 
his personal attention. His advertisement, already be- 
coming familiar in the lumber journals, indicates the 
determination to develop this department until it shall 
become as important a part of the business as the pop- 
lar department. The additions to the mill and the pur- 
chase of new machinery also indicate the purpose of 
driving business in this department. 

Apart from the systematizing of the business, by ar- 
ranging to conduct it in departments, no change what- 
ever will occur. The new company will continue with 
the entire assets and capital formerly employed in the 
business, and in future as in the past will adhere to 
sound business methods. 





HOUSTON & CURTIS. 


Producers of wagon, carriage and implement wood 
stock, and operators of wagon, carriage and implement 
factories will be interested in the advent into the vehicle 
wood stock trade of an entirely new concern, though 
composed of experienced men, one or the other of whom 
is probably known either personally or by reputation to 
most of them. The new firm is called Houston & Curtis 
and is composed of J. S. Houston and Fred A. Curtis, who 
have consolidated their interests with the object of 
carrying on a manufacturing and wholesale business in 
wood stock and hardwood lumber, with main office in the 
Marquette building, Chicago. 

J. S. Houston is one of the most popular young hard- 
wood lumbermer in the Mississippi valley and his expe- 
rience has been longer and more varied than his years 
would indicate. He has been actively engaged in the 
liardwood Jumber business as a member of the firm of 
xeorge T. Houston & Co., of Chicago, and of Houston 
Bros., of Cairo, Ill., Memphis, Tenn., and Bigbee and 
Columbus, Miss., for the past fifteer years. Mr. Houston 
still retains his interests with the firm of Houston Bros. 
in their extensive timber land investments in the south. 
including 157,000 acres of hardwood timber along and 
near the line of the Yazoo valley road, north of Vicks- 
burg, but will hereafter devote his active attentiom to the 
new business, 

F. A: Curtis has long been associated with the great 
firm of Kelley, Maus & Co.. manufacturers and dealers 
in heavy hardware, iron, steel and wood stock in Chi- 
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cago and has been one of its directors. This concern 
probably has dome the heaviest wood stock business of 
any institution in the United States, and for the past 
seven years Mr. Curtis has been manager of that entire 
department. The members of the new firm, therefore, 
are abundantly supplied with experience, Mr. Curtis 
directly in the line im which it will engage and Mr. 
Houston in the co-ordinate branches but especially 
familiar with manufacture. They also have ample capi- 
tal to take care of any business that may develop and 
also to establish a manufacturing department, which will 
undoubtedly be done in the near future for the produc- 
tiom of rough stock and lumber. The firm will probably 
put in two mills in the Yazoo delta timber in the near 
future. They will both be saw mills for cutting up logs 
and the manufacture of a certain amount of lumber, but 
they will be fully equipped with a full line of machinery 
for turning out felloes, axles, bolsters, reaches, tongues 
etc. 

Houston & Curtis will, however, be in the market for 
such material and also for fimished stock such as spokes, 
hubs, bent rims, singletrees, shafts and other wagon and 
carriage material, and have already made contracts for 
the entire output of some of the heaviest manufacturing 
concerns in these lines in the country. They will transact 
therefore both a wholesale and manufacturing business, 
handling lumber and wood stock direct from the stump to 
the consumer. With their capital, experience and popu- 
larity Houston & Curtis should do a large amd successful 
business from the start. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Dec. 31.—A case of considerable 
moment to lumber dealers throughout the state will soon 
be brought to trial. It concerns the taxation of lumber 
in the hands of dealers, and has been referred to before 
in the columns of the LUMBERMAN. The constitution of 
the state provides that products of the soil in the hands 
of producers or manufacturers shall not be taxed. Luni- 
ber, of course, is a product of the soil and most lumber 
dealers are manufacturers and heretofore lumber has 
gone untaxed. The last legislature, however, in framing 
the assessment law, included lumber in the hands of 
the dealer as fit subject for taxation, and the attorney 
general of the state has advised the state comptroller 
that such a provision is valid and county tax assessors 
have accordingly assessed stocks of lumber. A number of 
local dealers have paid the tax but Bendict Bros. paid 
theirs under protest and secured an injunction to prevent 
the county trustee from collecting the county tax. This 
will be a test case and if decided adversely to the 
lumbermen it will mean an additional $100,000 paid by 
them into the state treasury on the score of taxes. 

The Tennessee legislature will meet in biennial ses- 
sion January 7. Among important questions with which 
it will deal are a good road law and the appointment 
of a commission to report on forestry legislation. The 
last proposition it is feared will not be given serious 
consideration. 

So far as now known, no Nashville lumber concerns 
will quit business the first of the year, nor will any 
change their styles of firm name, or partnership agree- 
ments. 

The Portland Planing Mill, at Portland, Tenn., is to 
be operated again by Hamilton, Jones & Brown, who have 
purchased modern machinery and expect to be ready 
for business in thirty days. 

A hoop making plant has been added by the Lewis 
Lumber Company, of Huntsville, Ala., and the capital 
stock doubled, increasing it to about $35,000. 

F. J. Blackwell & Co., at Jones, Haywood county, 
Tenn., have recently completely a tramway several miles 
long from their mills to the station, enabling them to 
ship at all seasons. 

Laird Bros., who operate several mills on the Forked 
Deer river, Haywood county, have recently made large 
shipments of oak and hickory to Grand Rapids, Mich. 

The Owensboro (Ky.) Planing Mill Company, Cary & 
Marble, proprietors, which recently removed from Mid- 
dlesboro, Ky., to Owensboro, is building a large two- 
story mill house and will manufacture office fixtures ete. 

It is reported from Owensboro, Ky., that two new 
furniture factories will soon be constructed at that 
place, both large concerns. J. N. Grady is the direct- 
ing spirit of the concerns. 





“—_ 


THE WEST MICHIGAN DISTRICT. 


Granp Rapips, Micu., Jan. 2.—The semi-annual 
furniture exposition opened in this city today with dis- 
plays by over 250 houses. Every foot of space available 
in the various buildings in the city devoted to that pur- 
pose has been utilized. While the larger and leading 
lines of exhibits are made by Grand Rapids houses, 
scores of outside manufacturers, largely from other 
Michigan points, however, have more or less compre- 
hensive displays. The exposition in both number’ and 
character of exhibits is the largest and best ever held 
here. Many new and striking designs are shown and the 
general character of the entire product has apparently 
been raised considerably. White and red oak are still 
the prevailing woods in general use, but mahogany and 
mahoganized furniture is also in considerable evidence, 
as are also the cheaper lines made from ash and elm. 
Maple in any form is little seen. 

The local furniture people generally have fair sized 
stocks of lumber. The general furniture trade has been 
comparatively dull during the past three months and 
stocks of lumber on old contracts have gradually accu- 
mulated. Red oak, ash, birch, beech, basswood, are all 
firm in price and fairly good sellers in the market. 
The average local furniture man is still a little wary 
of the price of quarter sawed white oak,’ which has 
showed a falling off in price of from $3 to $5 a thousand 
since high water mark, and all are not entirely satisfied 





that the surplus of lower grade of quarter sawed white 
oak will not yet drag the higher class stock down to a 
lower price level. . 

Cummer, Diggins & Co., of Cadillac, Mich., are put- 
ting in a charcoal, pyroligneous acid, acetate and wood 
alcohol plant at Cadillac to utilize the waste from their 
hardwood mills and forests. It is a modern installa- 
tion in every way and promises good financial returns. 
Several other plans of like character will soon be in 
operation in various parts of the state, among- which 
is one in connection with the Foster-Winchester com- 
pany’s hardwood operation at Slocum’s Grove. 





HARDWOOD LUMBERMEN OF INDIANA. 


President S. Burkholder, of Crawfordsville, Ind., 
announces the date of the annual meeting of his asso- 
ciation, the Indiana Hardwood Lumbermen’s Associa- 
tion, as January 17, at the Grand hotel, Indianapolis, 
Ind. Secretary James Buckley, of Brookville, Ind., 
urges a full attendance, in view of important questions 
tobe considered. 


IT DOES BUSINESS ON LAND AND SEA. 


The AMERICAN LUMBERMAN at the time mentioned the 
fire which upon May 26 last burned the two upper floors 
of the big store of George B. Carpenter & Co. at Lake 
street and Fifth avenue,Chicago. Such an event naturally 
had some little disturbing effect upon the immense busi- 
ness carried on by the company, which, however, has a 
large warehouse upon the north side from which its heavy 
shipping is done, and it was enabled so to arrange mat- 








PLANT OF GEORGE B. CARPENTER & CO., 
CHICAGO, ILL. 


ters that the inconvenience referred to fell upon its own 
clerical force and was felt very little by the customers 
of the company. On August 2 it was unfortunate enough 
to have a fire which did about $15,000 worth of damage 
at its warehouse, but by that time the renovation of 
its main store building on Lake street had so far pro- 
ceeded that this comparatively small blaze did not make 
any particular trouble. 

In repairing the damage done by the fire at their 
Lake street quarters George B. Carpenter & Co. utilized 
the opportunity for the complete renovation of the 
entire building, which is now ‘for all practical purposes 
a new structure from basement to garret, or “from 
stem to gudgeon,’ as one of the company’s salesmen 
nautically expressed it. Nautical terms come natural, 
of course, around the establishment, which is the largest 
inland concern dealing in ship supplies, and it does not 
confine itself to the great lakes but has practically cap- 
tured the southern trade in this direction and has even 
sent its goods to Australia. 

But to speak again of the renovated building, the 
improvements consisted in putting in an entirely new 
glass front upon the first floor, witn ample window 
display of many interesting things in yacht and ship 
supplies, mill supplies, logging equipment ete. A com- 
plete set of pneumatic tubes was put in in which orders 
and cash are transmitted from and to all portions of 
the building; an outfit of sixteen telephones was put in, 
each with its own little switchboard, so that any depart- 








ment can talk with any other; and new paint, new 
sheiving etc. have contrivuted to the change. 

A trip through this building is very interesting. The 
first floor is devoted to general sundries and to the city 
order department; upon the second floor may be tounu 
rubber goods, including the exclusive agency for the 
Peerless Rubber Company goods, which line 1s under the 
supervision of George Hawkinson. Here are also mis- 
celianeous twines etc. On the third floor is to be found 
a large supply of sailcloth and duck of all kinds, rang- 
ing trom 14 inches to 10 feet in width. Upon the 
fourth tioor is the machine room, where a number of 
electrically operated sewing machines are continually 
at work manufacturing awnings, tents and similar 
goods; the fifth and sixth floors are occupied by sail 
iofts, of which there are three 50x84 and one 54x15. 
These are in charge of Raymond A. LaPointe, who took 
his present position with George B. Carpenter & Co., 
Christmas, 1392, the day before his thirty-second birth- 
day, having for eleven years held a similar position in 
the east. Among other work in the loft at the present 
time is a suit of sails to go to Florida, also the suit for 
the new Canadian cup defender now being designed by 
B. B. Crowninshield, which is being built by Lawley « 
Son, of Boston, for George M. Pynchon and Benjamin 
Carpenter. Mr. Crowninshield, who was graduated 
from Harvard a year in advance of Mr. Carpenter, has 
attained considerable reputation for the designing of 
yachts, performing this olfice for one of the three yachts 
now being built to compete for the honor of defending 
the international cup against Sir Thomas Lipton’s 
yacht this coming summer. 

In going through the establishment one gets an idea 
that it is almost entirely devoted to nautical goods, but 
as a matter of fact the mill supply business constitutes 
about half of the business and is catered to by Henry 
D’Evers, the firm’s pacific representative, who has been 
with the house for twenty-three years, and by Frank L. 
Thorpe, whose years of service for George B. Carpenter 
& Co. number sixteen.- Almost all of the company’s men 
are veterans, Daniel Erickson, the general office sales- 
man, having been with them since 1864, while others 
have been with them for twenty years or longer. 

The mill supply business and the ship supply business 
do not have any close relation to each other, although 
George B. Carpenter & Co. have equipped many a lum- 
berman’s yacht throughout and have supplied wings for 
many a lumberman’s iceboat. They have installed a 
system of sewing sails by machinery which is both bet- 
ter and cheaper than the old handwork. 

Until the sea serpent shall have been proven a reality 
George B. Carpenter & Co. may lay claim to being the 
largest and most lively amphibian in existence. 





A NEW DOUBLE SURFACER. 

The cut shown below represents the No 53 double sur- 
face planer recently placed on the market by the S. A. 
Woods Machine Company, South Boston, Mass., U.S. A. 
It is of entirely new design and is said to be of the 
superior Woods company’s usual construction. The 
machine works 27 inches wide by 6 inches thick, weighs 
about 12,000 pounds and has the following valuable im- 
provements: 

1. Special patented wedge platen adjustment, by which bot- 
tom rolls and plates are simultaneously adjusted on inclines 
from feeding-in end, to permit changing cut of bottom cylin- 
der without disturbing top head or rolls. When located the 
adjustable section may be instantly locked into place from 
feeding-in end. The cut can thus be distributed between top 
and bottom heads as desired and without changing finished 
thickness of material. ; 

2. Bottom cylinder with yoke draws out from working side 
to facilitate access to cutters. 

3. Improved adjustable tighteners for taking up slack in 
cutter head belts also permit convenient use of endless belts. 

4. Feeding-in rolls sectional, with chip-breakers to conform. 

5. Friction cone clutch feed with three rates, belted inside 
frame. 

This is one of quite a large variety of new machines 
for box work such as recently installed in some of the 
large plants which this company has lately equipped, 
among which is that of the E. C. Smith Company, Brook- 
lyn, N. Y., which outfit consisted of over fifty Woods’ 
machines. 

The Woods company has also added several new and 
improved planing mill machines to its high grade line of 
woodworking machinery, among them being a large tim- 
ber dresser, which is shown on pages 76 and 77 of this 
issue, and the company will be glad to furnish details 
upon application. 

A copy of the Woods new catalog will be mailed upon 
request. 








NEW DOUBLE SURFACE PLANER MADE BY THE 8. A. WOODS MACHINE COMPANY, SOUTH BOSTON, MASS, 
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A YEAR AT KANSAS CITY. 





Review of the 1900 Trade of [lissouri’s Second City—Its Growth in Sales, Its Railroad 
Facilities and Its Timber Land Holdings—Dawn of New Prosperity 
in a Great Yellow Pine Center. 





Kansas City’s Rank. 

Kansas City, the ambitious young municipal giant 
of the west, has developed mightily Irom a commercial 
standpoint during the past decade. In lumber opera- 
tions particularly the city of the Kaw and Big Muddy 
rivers has taken on such strides during that period 
that today it stands among the foremost in the whole 
country in yellow pine distribution. It also ranks high 
as a center for hardwoods, especially box shooks; tor 
railroad material such as bridge stringers, ties and 
the various items in demand trom that source; for 
sash, doors and blinds and for Pacitic coast lumber 
products as well as for white pine. Kansas City 
contains within its borders some of the largest lum- 
ber corporations in the United States. These corpo- 
rations are for the most part composed of Kansas 
City people. ‘Lhey are controtied by txansas City capi- 
tal and their proprietors make that city their domi- 
cile. ‘heir investments in southern and southwestern 
timber lands aun into millions of dollars and_ their 
annual sales of lumber are exceedingly large and _ prof- 
itabie. So it is that this thriving city has become 
a great lumber point during the past ten years. 

Immense Annual Sales. 

During the year 1900 Kansas City manufacturers 
and deaters have soid between 80,000 and 90,000 car- 
loads of lumber. Of this great trade, 60,000 cars were 
yellow pine, 10,000 cars hardwoods, 10,000 cars ties 
and track material for railroads, and the remainder 
white pie, sash, doors and blinds and Pacitic coast 
woods and shingles. This reaches the high total of 
1,350,000,000 feet, estimating 15,000 feet to the car- 
load, and it makes Kansas UCity one of the chief dis- 
tributing centers in the United States for lumber. 
Taking the above estimates and figuring the prices 
at $10 a thousand feet f. 0. b. at the mill, a con- 
servative estimate, the cash value would be $13,500,000; 
or delivered values at double that figure, $27,000,000 
worth of lumber sales annually. It is quite safe to 
assert that there is 20 percent profit on most of these 
sales, which means $5,400,000 annually made by the 
progressive lumber operators in the city by the Kaw 
and Big Muddy rivers. Twenty years ago hansas City 
handled less than 150,000,000 feet of lumber a year, 
mostiy white pine with a few stray shipments of south- 
ern and Pacitie coast woods. ‘Lhe great growth is 
quite apparent by comparing these figures with those 
of the year just closing, when probably the highest 
record was reached. The figures are interesting to 
contemplate as showing the gravitation of large oper- 
ators im lumber to natural distributing centers. 

The City’s Unrivalled Transportation Facilities. 

Kansas City with its splendid transportation facil- 
ities occupies a strategical position possessed by few 
western cities for the distribution of such commodities 
as lumber. Eighteen railway lines enter its gates, 
most of which are transcontinental in their scope, and 
which with their direct connections extend from the 
Atlantic to the Pacific and from the great lakes to 
the seaports of the Gulf of Mexico. Of course not 
all of the lumber handled by Kansas City operators 
finds a market there—in fact only a decidedly small 
percentage of the lumber that figures in the above 
noted great transactions is consumed locally. Most of 
it is shipped to the west and northwest—perhaps 
two-thirds of it—while no inconsiderable quantity goes 
east of the Mississippi river into the middle western 
states and indeed as far as New England. In yellow 
pine transactions particularly the Kansas City lum- 
ber operators are well known as far east as Buffalo, 
N. Y., and even Boston, Mass., and as far west as 
Utah. This lumber finds its way to these markets 
quite naturally, as the manufacturing sales agencies 
and wholesalers in Missouri’s second city have pushed 
these sales most energetically, and they comprise some 
of the largest mill owners making yellow pine exist- 
ing anywhere in this country. <A list of these lumber 
concerns which appears in this review of the year 
shows the names of operators which are almost house- 
hold words with every large consumer of lumber in 
the United States. In fact some of these companies 
have exported their product to Europe and elsewhere 
through gulf ports in instances where their mills were 
located near enough to southern ports to make such 
business possible. 

Scope of Kansas City Trade. 

While, as stated, the demand locally in Kansas City 
does not represent a large percentage of the lumber 
trade enjoyed by the sales agencies and wholesalers there, 
it is nevertheless a good trade and one which has 
been cultivated to a considerable extent by some of 
the large concerns. Heavy building material and fin- 
ishing lumber are always in good demand in a city 
which is expanding as Kansas City is and there has 
been a steady and satisfactory consumption from this 
source. Other large yellow pine concerns with domi- 
ciles and selling offices there have sold quantities of 
finishing lumber to the yard trade, both city and 
country, while several of the heavy dealers own or 
control chains of retail yards or line yards as the 
term is and sell at both wholesale and retail. In 
fact in a few instances there are large lumber opera- 


tors in the city owning not only mills but also city 
and country retail yards of their own, as well as 
transacting a general wholesale business, thus form- 
ing an almost invincible combination for the success- 
ful handling of lumber products. Yellow pine monop- 
olizes this latter feature of the trade, although white 
pine line yards were at one time in existence in 
the western territory. The hardwoods are not handled 
in this manner, being sold direct to the factories or 
other consumers; but as Kansas City has only within 
comparatively recent time made more than modest 
pretension as a hardwood center this fact is unim- 
portant. 

The great lumber operations in that city are in yel- 
low pine at this writing. This lumber has superseded 
its northern rival, white pine, in the western markets 
because of the scarcity ot the latter wood, and _prob- 
ably 80 percent of the lumber transactions in Kansas 
City are in yellow pine lumber. Its tremendous strides 
during the past ten years there have reached the point 
Where the southern wood overshadows all others in 
operations. Conditions have been reversed; the great 
white pine forests of the northwest, which for many 
years supplied the western states with building lum- 
ber, have been cut out and many of the erstwhile white 
pine mill men are now actively engaged in manufac- 
turing and selling yellow pine in the south country. 
And it is only natural that Kansas City should be 
selected as a distributing point for much of the prod- 
uct of these mills, particularly for the transmississippi 
states. 

From the foregoing it may be seen that Kansas City 
possesses excellent advantages for large lumber opera- 
tions either locally or in the shipping trade and the 
concerns represented there or making that city their 
headquarters have met with almost uniform success 
and have acquired enviable reputations in the trade. 

As will be seen by the foregoing, the sources of supply 
of yellow pine lumber for Kansas City are large and 
ample for many years. The mills have adequate timber 
holdings for a long period of time, and with the exten- 
sion of railroads through the southwest and the open- 
ing up of the public timber lands in Indian ‘lerritory 
and Oklahoma, the question of supply no longer enters 
the minds of that city’s lumbermen to any serious 
extent, 

The City’s Consuming Territory. 

As to the consuming districts, the city by the Kaw is 
equally fortunate. The great development of such states 
as Missouri, Kansas, Nebraska, Colorado, Oklahoma and 
Indian territories, Iowa, Minnesota, the Dakotas and 
Yexas brings each year an enormous demand for building 
lumber, Many of the operators at Kansas City own 
large retail yards scattered throughout the states and 
sell their product through their own yards direct to the 
consumer. Others conauct a wholesale business, sending 
out traveling salesmen through the above states. Still 
others make a specialty of catering to the railroad trade 
in heavy timbers and track material. But by far the 
largest part of the Kansas City lumbermen’s trade is in 
supplying country retail yards. Probably 75 percent of 
all the yellow pine transactions there are with this class 
of purchasers. It is also true that about the same per- 
centage of lumber sold by Kansas City operators goes to 
points west of the Mississippi, and 50 percent west of 
the Missouri river. But there are also some very large 
operators there who ship yeblow pine lumber east as 
far as Boston, while the middle western states of Ohio, 
Michigan, Indiana and Illinois purchase quite heavily 
from these lumbermen. The consuming territory is 
therefore hardly bounded by geographical lines. It ex- 
tends from New England to the Rocky mountains and 
from Minnesota to ‘Texas. 

A Natural Distributing Center. 

From a standpoint of strategy, Kansas City does not 
suffer in comparison with any of the other great lum. 
ber distributing cities either as to supply from the 
southwest or the Pacific coast, or as to her superior 
facilities for marketing lumber. The trunk lines 
alluded to in this article, running east, west, north and 
south from the city, give her unexcelled service as to 
both rates and time shipments. The interminable net- 
work of western railroads, especially in the crop produc- 
ing states, which are large consumers of lumber, makes 
it possible for Kansas City lumbermen to get their 
product into almost every hamlet and village within a 
radius of 1,000 miles. East of the Mississippi river 
the dealers there can ship through Cairo or St. Louis 
from their mills in Arkansas, Louisiana and Texas with 
facility, and they have been strong bidders for their 
share of this eastern trade for several years. In fact 
this trade has been cultivated energetically and the 
year 1900 has recorded a substantial increase in its 
orders from this latter territory. The demand has been 
steady throughout the year and most of the yellow 
pine men say that they have made almost as good a 
profit, if not as good, as during 1899, which was a ban- 
ner year. Values have not been quite as high as during 
the previous year, but probably the average prices will 
equal those of 1899, and the dealers are not making any 
big complaint on this score. The railroads have haulea 
lumber steadily on orders throughout the entire year, 
but the last three months of 1900 have witnessed a car 


shortage unprecedented in lumber shipments and which, 
if it had not occurred, would undoubtedly have caused 
a record breaking season throughout October, November 
and December. 

The facilities possessed by Kansas City for the handling 
and marketing of yellow pine lumber are real and not 
imaginary. With the great trunk lines referred to 
tapping the mill district on the south, the supply is 
assured. The other trunk lines have solved the ques- 
tion of distribution and nothing save the exhaustion of 
the timber supply can stop the rapidly growing lumber 
trade there. 

Kansas City as a Hardwood Market. 

Yellow pine does not entirely monopolize the Kansas 
City lumber market. It is quite a considerable hard- 
wood center. Hardwood’ transactions have made such 
strides there that this lumber is now no inconsiderable 
factor in the city’s operations. Immense quantities of 
box shooks are handled there and the city takes con- 
siderable pride in its other hardwood trade. New firms 
and selling agencies have established headquarters dur- 
ing the past year because of the city’s facilities as a 
distributing center and the business is expanding with 
each succeeding season. There are a number of hardwood 
concerns operating in that city now with large and ample 
capital and whose mills are owned outright, chiefly in Ar- 
kansas, Tennessee and southeast Missouri, along the line 
of the Kansas City, Fort Scott & Memphis road and its 
connections. These hardwood concerns have deemed it 
more expedient to locate their offices at Kansas City than 
elsewhere inasmuch as their product, particularly cotton- 
wood, is used by the great packing houses there and 
at Omaha and other western points, while other hard- 
wood stock can be sold as readily there as from more 
pretentious hardwood centers. 

The hardwood industry at Kansas City is therefore 
only secondary to that of yellow pine. The concerns 
handling this class of material are experienced in the 
details of marketing hardwood and they speak most 
enthusiastically of the future of the city as an important 
hardwood distributing point. The trade for 1900 in this 
material has not been up to expectations either as to 
prices or demand, but the same state of affairs applies 
to all other hardwood markets with equal force. The de- 
mand for cottonwood, however, has been firm and steady, 
with high prices throughout the year, and as several 
of the dealers make a specialty of this wood for box 
shooks their profits have been quite satisfactory on the 
whole, and with a demand during 1901 for the other 
items the hardwood lumbermen there are feeling in 
excellent spirits. In cypress the city has always en- 
joyed a good reputation as a consumer and a number of 
large cypress mills throughout the southwest have sell- 
ing oflices there. The Kansas-Nebraska district has 
probably taken on more cypress stock this season than 
ever before and this lumber promises to make an excel- 
lent record in the near future. 


The Sash and Door Interests. 

There are two very large sash and door factories, both 
of which enjoy a splendid and growing trade. ‘The out- 
put of these two factories will probably aggregate 1,000 
cars annually. They employ traveling salesmen and 
cover the entire western field, one making a specialty of 
southwestern business and the other in the territory of 
Missouri, Iowa, Kansas, Nebraska and Colorauo. Both 
of these concerns have been sash and door manufacturers 
for years and enjoy a national reputation. As in the 
case of lumber, the sash and door trade requires first 
class transportation facilities, which are enjoyed by 
these two concerns. It is a trade of which the city is 
justly proud and one which promises to expand with 
the other lumber business of which it is a close ally. 


List of Kansas City Firms. 

The lumber concerns doing business at Kansas City, 
either as manufacturers, sales agencies or wholesalers, 
are William Buchanan, C. J. Carter Lumber Company, 
Central Coal & Coke Company, George D. Hope Lumber 
Company, Long-Bell Lumber Company, Missouri Lum- 
ber & Land Exchange Company, W. R. Pickering Lum- 
ber Company, D. G. Saunders, Sawyer & Austin Lum- 
ber Company, E. G. Swartz Company, Limited, J. H. 
Tschudy Hardwood Lumber Company, Antrim Lumber 
Company, Badger Lumber Company, Barr-Dubach Lum- 
ber Company, W. C. Bowman & Co., Brommer Lum- 
ber Company, A. Bushnell, Chapman & Dewey Lum- 
ber Company, Clark & Bates, Connelly Hardwood Lum- 
ber Company, Creech & Lee, Crescent Lumber Com- 
pany, Current River Lumber Company, Deatherage Lum- 
ber Company, Des Moines Lumber Company of Kansas 
City, Dierks Lumber Company, Doniphan Lumber Com- 
pany, Duncan Lumber Company, Forest Lumber Com- 
pany, Foster Lumber Company, Fuller Bros. Toll Lum- 
ber & Box Company, Globe Lumber Company, Gloyd 
Lumber Company, Hammond-Signor Tie Company, A. L. 
Houghton & Co., R. J. Hurley Lumber Company, Hurst 
Land & Lumber Company, Kansas City Lumber Com- 
pany, Kansas City & Southern Lumber Company, Laid- 
law Lumber Company, Leidigh & Havens Lumber Com- 
pany, Louisiana & Gulf Lumber Company, Louisiana & 
Texas Lumber Company, Lutcher & Moore Lumber Com- 
pany, George B. Maegly, Mercantile Lumber & Supply 
Company, J. W. Merrill & Co., Missouri Tie & Timber 
Company, Missouri & Louisiana Yellow Pine Company, 
A. D. Moon Lumber Company, D. T. Morton, Norton 
Lumber Company, Pacific Coast Lumber & Supply Com- 
pany, Pullman Lumber Company, Frank Pureell, Red 
Cypress Door & Sash Company, Roach & Musser Manu- 
facturing Company, Scott Rusk, J. W. Sanborn, Sedg- 
wick & Co., Ellis Short, George Swartz, Western Sash 
& Door Company and H. C. Wood. Of the above the 
great proportion are handlers of yellow pine, a few 
handle hardwoods exclusively and two are large manu- 
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facturers of sash and doors. The capital invested in 
the concerns mentioned is in several instances $1,000,000 


and upwards, one corporation having $3,750,000 paid up 
and many of the others being im excess of $500,000. 
As an instance of the tremendous lumber dealings 
some of the Kansas City firms are engaged in, it may 
ne stated that shipments of one of these concerns 
exceed 10,000 cars annually; two or three others 
ship from 5,000 to 6,000 cars a year and very few 
handle less than 1,000 to 1,500 cars—a gratifying fact 
to record. These lumbermen are among the heaviest 
sources of revenue to railroads of any commercial trade 
in Kansas City. Probably $8,000,000 to $10,000,000 
woes annually into the treasuries of the various rail- 
roads as a result of the operations of these concerns. 


The Importance of Railroads. 


The distributing influence of such railway systems 
as the Chicago, Milwaukee & St. Paul; the Atchison, 
Topeka & Santa Fe; Burlington; Missouri Pacific; 
Union Pacific; St. Louis & San Francisco; Chicago 
Great Western; Chicago & Alton; Rock Island; Mis- 
souri, Kansas & Texas; Kansas City Southern; Kansas 
City, Fort Scott & Memphis, and Wabash, all of which 
tap Kansas City and reach out east, west, north and 
south, cannot be overestimated. They are vital to the 
success of large lumber operations. Besides these, 
Kansas City has other roads to the total of eighteen, 
such as the Kansas City Northwestern; Hannibal & St. 
Joseph; Kansas City Southwestern; Kansas City 
Northern Connecting Line, and still others in contem- 
plation or under construction. No more powerful fac- 
tors in lumber movements can be found than such lines 
of railroad. A city with so many railway systems as 
stated possesses a location of the highest possible 
advantage. They tap on the one hand the producing 
states of Missouri, Arkansas, Louisiana, Texas, the 
Indian Territory, Tennessee and Mississippi on the 
south, the white pine states on the north and the Pacific 
coast states on the west, which states, with the possi- 
ble exception of those making white pine, will produce 
a very large percentage of all the lumber consumed in 
the whole country for the next fifty years. No more 
prolifie timber regions for building lumber exist than 
those mentioned and Kansas City can reach out and 
grasp them with ease by means of these great railroad 
systems. Yellow pine lands which a few years ago 
could be bought for $1 tov $3 an acre now readily bring 
$8 to $10 and Kansas City operators have been fore- 
most in investing in these valuable southwestern prop- 
erties. The far-seeing lumbermen there have purchased 
these lands outright and their saw mills may be found 
from southern Missouri to the gulf, which region now 
teems with busy plants. The remarkable transformation 
during the past ten years in yellow pine manufacturing 
has been largely due to Kansas City capital and energy 
and the lumbermen there have been instrumental in 
the wonderful development and the extraordinary demand 
which yellow pine has enjoyed for the past few years, 
aided very materially by the railroad facilities the city 
possesses. 

The Investments in Timber Lands. 

It is but scant justice to the Kansas City lumbermen to 
say that they have done yeoman work in this great yellow 
pine expansion. For years they have watched the small 
mills to the south and have been heavy purchasers of 
all lumber offerings from that direction. They have 
invested in mills there and seen them grow from primi- 
tive plants to large saw mills producing 100,000 to 
150,000 feet of lumber daily. With the openings of new 
railroads they have added to their timber holdings from 
year to year until now it is a difficult matter to find 
a solid body of 15,000 to 20,000 acres of yellow pine 
timber lands near a railroad which has not been absorbed 
by some operator for milling purposes. They foresaw 
the rapid cutting away of well located timber, and the 
southwestern states naturally appealed to them. Their 
foresight prompted an instant application of the advant- 
ages and the opportunity was quickly seized. The tim- 
ber investments in yellow pine by Kansas City lumber- 
men reach away into millions of dollars and the mill 
plants owned by them are models of modern manufactur- 
ing establishments. 


The great southwestern region—the land of longleaf 


and shortleaf yellow pine—has been the wonder of the 
Jumber world during the past few years. Few people ever 
dreamed or would believe that any such quantity of mar- 
ketable lumber would ever be developed and offered for 
sale from the southwest. But as the railroads pierced 
the territory and extended branch lines in every direc- 
tion through Missouri, Arkansas, Louisiana and Texas, 
and as practical lumbermen began to explore this dis- 
trict, vague rumors began to circulate and soon there 
was a rush for the timber lands. Great saw mills were 
built, capital sought investment there, Kansas City 
operators entered the field’ and that city soon solved the 
question of supply. Today no industry save agricul- 
ture even approaches the lumber business there, and the 
Kansas City lumbermen are doing a large share of the 
marketing of the product. The railroads running on 
north and south general lines are large handlers of this 
yellow pine lumber and thousands of cars are shipped 
from these mills to the consuming states. These rail- 
roads pierce much of the best southwestern timber lands. 
They cultivate the traffic most energetically and make 
every effort to encourage it. Hundreds of saw mills, 
large and small, are located along their lines, and they 
enjoy a handsome and profitable traffic. The transpor- 
tation facilities are unexcelled for Kansas City as a 
selling point. 
Source of Timber and Lumber Supply. 


The source of supply for yellow pine lumber for the 
dealers lies chiefly to the west of the Mississippi river in 





the states mentioned. On the east bank of the river, in 
Mississippi particularly, the Kansas City operators have 
more or less dealings with the mills, though not as 
heavy as with the plants on the west. In southern Mis- 
souri there are a number of yellow pine mill plants, some 
of the best in the southwest, sawing what is known as 
soft Missouri pine. More than one-half of these Mis- 
souri mills are owned or controlled at Kansas City. In 
Arkansas the well known shortleaf yellow pine is found 
in its highest state of development. Here Kansas City 
capital has been invested in timber lands and mills also, 
the product of which is marketed from that city. On 
the recently constructed Kansas City Southern railway, 
originally called the Kansas City, Pittsburg & Gulf, hun- 
dreds of new mills have been built, many of them by 
Kansas City money. Those yellow pine mills include 
some of the largest in point of capacity in the whole 
country, notably at Texarkana, Tex., Fisher, Neame, 
Pickering and Leesville, La., where the mills are modern 
in every respect and produce immense quantities of 
lumber. The Kansas City capital placed along the line 
of the Kansas City Southern railway in lumber apera- 
tions runs into millions of dollars and the railroad 
stands next to the Missouri Pacific road as a lumber 
hauler, The product from the former road is practically 
all marketed from Kansas City, with the exception of 
the mills at the extreme southern end, i. e., Beaumont? 
‘Tex., and Lake Charles, La. Indeed, considerable of the 
product from these two towns finds its way there and 
is sold there by wholesale dealers. Kansas City capital 
is decidedly in evidence the entire length of this railroad, 
nearly 1,000 miles long, especially in lumber develop- 
ments. 

1t is only during recent years that yellow pine has 
been developed commercially to any high degree and 
Kansas City has done much toward this development. 
The operators in this lumber who are now wealthy men 
were struggling ten years ago with small mills and 
joorly manufactured lumber. It was the laughing stock 
of old lumbermen at that time. Today it equals any 
lumber on the market in popularity and use. ‘he Kan- 
sas City operators are now reaping their reward and 
the lumber is making great forward strides every year. 


The Summary. 


The city has had a prosperous year in wholesale 
lumber transactions. Some of the larger operators have 
made excellent profits and as a whole the smaller con- 
cerns have also done a satisfactory business. Dealers 
in Kansas City have been very active in pushing all lines 
of lumber throughout the year, yellow pine lumbermen 
having done so ‘especially and added to their territory 
for distribution, and on the whole the year may be 
recorded as a satisfactory one from the standpoint of 
trade. The demand for lumber became dull early in 
the spring, contrary to expectations, and some conces- 
sions in values were made which continued during the 
summer. Early in the year, however, from January to 
spring, prices were firm and partook of the high nature 
of those of 1899. As the fall season of 1900 approached 
prices began to stiffen again and have remained firm ever 
since. The only setback experienced has been the annual 
car shortage, which has retarded much of the business 
and prevented the filling of orders already taken. It is 
needless to say that this is a most annoying condition 
of things, but despite the car famine trade has been 
steady throughout the year and prices have had suf- 
ficient strength to give a good average profit as a whole. 
The yellow pine men have given the city a national 
reputation and great prestige, and its distinction is 
augmented every year. 

PPOO—orr—oorreeerr 
THE MISSOURI-KANSAS DISTRICT. 

Kansas City, Mo., Jan. 2.—The year is starting in 
with the best of conditions for the maintenance of steady 
prices during spring business at least, and this undoubt-, 
edly will be as satisfactory from the standpoint of the 
retailer as from that of the wholesaler. The mills have 
a supply of orders that will last them some weeks. They 
have broken stocks which were considerably decreased 
last month. Retailers have light stocks and will buy 
early this year. Prices advanced in December, some- 
thing that never occurred before, and present conditions 
warrant steady prices all along the lumber line, with a 
decidedly upward tendency. On the whole 1901 begins 
with the brightest prospects for business in this terri- 
tory that have ever been seen. 

Up to this time dealers have had a steady business 
since the fall trade started in, and many of them look 
for a fair demand clear through the winter. There are 
few sections whére prospects for a spring trade are 
other than bright, and as a class dealers have never 
spoken so cheerfully over prospects for trade as they 
do today. Did space permit, pages could be written of 
coming improvements and developments of all kinds 
throughout this rich domain of the southwest, where 
lumber will play an important part; of new railroads 
and extensions to old ones; new towns along these con- 
templated lines; new mining and other enterprises; 
renewed activity and life in towns, large and small, 
that have lain dormant for years and are just waking 
up to the fact that their people have prospered within 
the past few years and that they must improve to keep 
pace with their sister towns. All these things mean 
business for the retailer, wholesaler and producer of 
lumber. It is hard to estimate how the retail dealers 
fared last year as compared with the year before, but 
it is safe to say that the comparison would be favorable. 
With the wholesalers at Kansas City the volume of busi- 
ness for 1900 was about 10 percent greater than that of 
the previous year, and this in spite of a dragging trade 
during the first six months of 1900. From present pros- 
pects and indications, the volume of business for 1901 


should exceed considerably that of 1900, and every whole- 
sale lumberman here contidently expects it will. 

D. T. Morton has closed his office here and his head- 
quarters will be at Mena, Ark., hereafter. 

The D. G. Saunders Lumber Company has rented the 
offices formerly occupied by D. T. Morton, at 401 and 
425 Keith & Perry building. S. H. Strieby, well known 
to the trade in this territory, is associated with Mr. 
Saunders in his new company, and will have charge of 
the office. 

The Saunders-Turner Lumber Company is moving 
from room 517 to rooms 515 and 516, Keith & Perry 
building, where it will have more commodious quarters. 

George D. Hope will leave here on January 3 for a two 
months’ trip, accompanied by his wife. He will spend 
some time at his mill plant at Harlow, Ark., and from 
there will go to Los Angeles for a short rest before 
returning to Kansas City. 

PAPA" 


WITH THE SEASON’S GREETINGS. 


sarnes & Mauk, wholesale lumber dealers of Toledo, Ohio, 
send out a desk calendar pad, always a convenient and 
acceptable desk appurtenance. 

Highly colored lithograph calendars seem to be popular 
in the south this year. The Trinity River Lumber Company, 
of Houston, Tex., sends one in which green is the predominant 
color, the calendar being printed in gold bronze, so that one 
has to get very close to it in order to decipher the figures. 
It is more ornamental than useful, but then it is very, very 
ornamental. That of the W. H. Norris Lumber Company, 
of Houston, Tex., is a beautiful study of a female face upon 
a background of a decidedly warm tinge, but with the same 
criticism regarding the printed calendar. That of the 
Powers Lumber Company, of Terrell, Tex., shows three gold 
bespangled ballet girls, singing a song, the title of which 
is not given but which might easily be “A hot time in the 
old town tonight.” 

The calendar of the Ross Lumber Company, of Jamestown, 
N. Y., is one of the Burbank series of Indian portraits, being 
of Standing Bull, who is now serving as a policeman at 
Darlington, Okla. 

The calendar of the Sanders & Egbert Company, of Goshen, 
Ind., shows a beautiful country road along which five Dur- 
ham cows and one woolly white calf are being driven by a 
man on horseback. It is extremely artistic and the calendar, 
while not spoiling the ornamental features of the production, 
is still large, plain and serviceable. 

The calendar of the Mulherin & Judge Lumber Company, 
of Scranton, Pa., shows two jolly Dutch madchens laughing 
at a boy who is taking his first lesson in knitting. 

The H. Herrmann Lumber Company, of New York, sends 
out a desk blotter pad with an ornamental celluloid front 
cover, containing the year’s calendar. 

Among calendars designed for the business offices, with 
no particular attempt at ornamentation, is that of the John 
E. Burns Lumber Company, of Chicago, with half tones of 
office interiors of the company ; that of the Roanoke Railroad 
& Lumber Company, of Norfolk, Va., with a birdseye view of 
the company’s plant, and that of the Edwin S. Uartwell 
Lumber Company, of Chicago, showing styles of picket 
patterns, novelty or drop siding, casings and dressed fancy 
dimension shingles. 

The Cypress Lumber Company, of Apalachicola, Fla., sends 
out a new concise atlas of the world, size 544x7, 100 pages, 
with flexible cloth cover, an advertising device that undoubt- 
edly will be cherished and preserved by every patron of that 
company who may be favored with a copy. 

The calendar of the Chicago Belting Company is a most 
unique and artistic one—a small desk calendar about 5x7, 
bearing besides the date pad an oval intaglio design, showing 
two female figures in white relief upon a beautiful ground 
of robin’s egg blue—a fine imitation of costly cameo work, 
done in a material which is apparently celluloid. It will 
undoubtedly be treasured. 

The Yellow Poplar Lumber Company, of Coal Grove, Ohio, 
sends out a handsome edition of Elbert Hubbard’s ‘Message 
to Garcia,”’ a brochure which attracted great attention on its 
first appearance and which was commented upon by the 
AMERICAN LUMBERMAN at the time. 

Kelsey & Freeman, of Toledo, Ohio, send a calendar desk 
pad with separate leaf for each week in the year, with space 
for memoranda. 

Cc. S. Rex & Son, coal dealers at Creston, Iowa, send one 
of the ever welcome and popular vest pocket calendar cash 
books, durably bound in russet leather. 

The Beaumont Lumber Company and Nona Mills Com- 
pany, Limited, of Beaumont, Tex., with Chicago office at 
825 Old Colony Building, are distributing neat black pebbled 
leather card cases, with a seasonable sentiment inscribed in 
gold upon the inside flap. 

A calendar has been sent out by F. W. Bird & Son, 1434 
Monadnock building, Chicago, which is one of the most 
original and attractive received by the AMERICAN LUMBER- 
MAN this year. It is called the “Bachelor’s Calendar.” At 
the top is a bar of music and the words “I'd leave my happy 
home for you.” In the upper left hand corner is a real 
penny pasted on the cardboard. Below it is a half-burned 
cigaret, on the right is a partly consumed cigar, below it 
are three real poker chips, and on the right a poker hand of 
ecards consisting of four 8s and a 4. Fastened to the lower 
left hand corner of the calendar is a miniature beer mug 
filled with the real article and covered with foam. It is on 
the whole quite realistic and makes a pretty addition to a 
gentleman’s den. Because of its beauty and the fact that it 
was made to order, O. A. Heppes, manager of the Chicago 
office, says that the supply was long ago exhausted. F. * 
Bird & Son are the manufacturers of Paroid roofing and 
Neponset red rope roofing, with mills at East Walpole. Mr. 
Heppes has charge of the western business of the company. 


PPO 
WICKES BROS. PURCHASE ANOTHER MILL. 


Wickes Bros., the enterprising machinery people of 
Saginaw, Mich., have purchased the large double band 
and gamg saw mill formerly operated by Hovey & Me- 
Cracken at Muskegon, Mich., and which is known as one 
of the best plants in that part of the state. It has been 
shut down for some time on account of the exhaustion of 
the timber resources of the owners. The mill is now 
offered for sale by Wickes Bros., and will be disposed of 
as a whole or im parts for removal to other points. The 
machinery has been kept in good repair and parties con- 
templating building a mill will find a fine lot to select 
from. One of the desirable features of the plant is a 
nearly new refuse burner 24 feet in diameter and 80 feet 
high. 

‘Among recent sales made by Wickes Bros. is a complete 
single circular mill outfit, including boiler and engine, to 
G. E. Evans for a mill to be erected near Kimmins, Tenn. 
They have also sold a complete single band mill outfit to 
F. T. Bradstreet, of Gardiner, Me. 
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IN THE SOUTH COUNTRY. 





A Surprising Demand for Yellow Pine—Increasing Scarcity of Cars—A Big Demand for 
Railroad Material—_New Orleans Notes— Holiday Quietude at 
Mobile—Activity in the Brunswick District. 





AMONG SOUTHWESTERN MILLS AND DEALERS. 


The closing week of the nineteenth century found the 
yellow pine situation at St. Louis in a most prosperous 
condition so far as demand is concerned. Possibly no 
other week for the same period during the past eight 
years exhibited a better state of demand. It came from 
the retail yards, the car builders, railroads and local 
city improvements, the three last named factors absorb- 
ing decidedly more stock than they have before for some 
time. The retail yard trade particularly was large and 
steady. Reports from a majority of the wholesalers 
and sales agencies during the week were unanimous 
that this trade has not only been remarkably good but 
also somewhat surprising in its steadiness. At this 
season of the year the yellow pine operators ordinarily 
do not look for any heavy trade from this source, but 
the year 1900 has been an agreeable disappointment. 

The Detraction of Car Famine. 

It is therefore a disagreeable fact to add that with 
all this demand for yard stock confronting the whole- 
salers and sales agents at the close of the year the car 
famine shows no abatement. Many of the dealers at St. 
Louis are complaining in no uncertain manner that it is 
worse at this writing than at any other time since last 
September. Rolling stock is going largely toward the 
grain producing sections just now, and it is more than 
likely that January and February of 1901 will pass in 
history as two months of acute car shortages in the yel- 
low pine territory of the southwest. Usually the fam- 
ine has become a thing of the past by the middle of Jan- 
uary, but this season it is extremely doubtful if the 
Missouri and Arkansas mills will get anything like their 
proper requirements in rolling stock. Cotton has been 
largely moved, it is true, but the grain crop now seems 
to have the call for cars, and they are leaving the lumber 
producing section with ‘exasperating steadiness. <A fort- 
night ago the mills reported an average of perhaps 55 
percent received of their car requirements. During the 
past week this percentage has been lowered materially, 
and at this writing probably 45 percent would be nearer 
the. proportion of requirements filled. The mills are 
undoubtedly in a worse situation this season than ever 
before so far as the car question is concerned. 

This condition is especially annoying to the shippers, 
from the fact that values are firm. The price situation 
is practically in the hands of the sellers of yellow pine. 
The universal report is that excellent values are obtain- 
ing. In several cases at St. Louis new lists have been 
put out or preparations made to do so beginning with 
the new year or thereabouts. Of course it is an ‘easy 
matter to promulgate an advanced list when cars are 
impossible to get, but at this time the increased prices 
are based on other causes, chief of which is, that the 
retailers want stock and are willing to pay for it if they 
can get their orders filled. The car shortage is cutting 
comparatively little figure in the question of advancing 
values except in a general way. It is stated by a number 
of large operators that were cars in abundance prices 
would advance solely on the basis of demand. The situ- 
ation is annoying for this reason. 

Factors in Price Firmness. 

The heavy demand from the direction of the retail 
yards, as stated in this department for the last three 
weeks—a period usually dull—is regarded at St. Louis 
and by visiting mill men from the southwest as some- 
what speculative. Undoubtedly the retail consuming 
trade has procrastinated for the past five months in tak- 
ing on proper stock for the future. This was doubtless 
due to a belief that the values of August and September 
for yellow pine would break during the holidays or about 
January 1. This idea was shared to some extent by a 
few of the timid manufacturers, who prophesied lower 
prices after December. But the reverse has been true, 
and is true at the present time. High lists have been 
adhered to with comparative ease and the tendency 
now is for them to go higher before the beginning of 
spring trade. Among other causes for this is that recent 
trips through Arkansas and the southwestern mills devel- 
oped the fact that the local trade in those states has been 
something unprecedented for the past three months. 

A number of the mills, especially in Arkansas, Texas 
and Louisiana, advised that building improvements were 
going on at a heavy rate since the cotton crop had been 
gathered and that trade from this source was largely in 
excess of any expectations. One of the Arkansas mills 
which has catered for years to the retail yards of Ohio, 
Indiana and Illinois, stated that for the first time in its 
history over 60 percent of its product was sold in its 
home state alone. Another large manufacturing con- 
cern at Pine Bluff, Ark., stated that between 70 and 80 
percent of its output had been sold south of Mason and 
Dixon’s line during 1900. 

It is not surprising, therefore, to find values advanc- 
ing, in view of these statements. In Texas the con- 
suming demand has been wonderfully heavy, too, and in 
Louisiana several of the mills have been shipping largely 
to the local trade. The western retailers, therefore, have 
found it difficult to place their requirements success- 
fully for thirty days and the result has been somewhat 
of a stampede for stock, much of this class of rush orders 
being doubtless speculative in the fear that values would 
assume a much stiffer tone in the near future. 


Retail Demand and Profits. 

Notwithstanding the foregoing reports at St. Louis 
from high sources, one to the eflect that the retail yard 
sales for 1900 do not equal those of 1899—in other words, 
the actual consuming demand by the northern and west- 
ern farmer is not up to the retailers’ expectations— 
it is true that as a rule the prices obtained by these 
retail yards have been better on an average than during 
1899, but less lumber has been sold, but most of the 
large overstocks purchased in the fall of 1899, on 
speculative values, are now depleted, or approaching 
depletion, and the retailers are ready to start afresh, 
believing that the spring of 1901 will bring a heavy 
trade at good prices. It is a question whether the big 
line yards have made as much profit as they expected, 
but in most cases these yards will take on new stock as 
soon as possible and be prepared for any “bulge” next 
spring. ‘he individual retail dealers are unquestionably 
placing orders now, ‘expecting great things in the near 
tuture. The demand from this source has been almost 
in the nature of a scramble throughout December and 
it still continues. 


Railroad Demand for the New Year. 

The manufacturers of specialties, such as railroad 
material, car material and heavy construction material, 
announce that they expect a full share of trade from 
these sources throughout the winter and well into next 
summer. This is especially true with the longleaf opera- 
tors, who look for plenty of trade from the raiiroad exten- 
sions now contemplated in the southwest and west. ‘lhe 
car building industry is in excellent shape and large 
orders are expected from this source. After the January 
dividends shall have been declared by the western rail- 
roads it is confidently expected that some of the heaviest 
orders for new rolling stock ever placed will be made 
by these roads in order to get their equipment up to its 
proper standard. Most of these roads made big earnings 
during 1900 and dividends are expected from several 
which have not declared a dividend in eight or ten years. 
Financial heads of railroads are always willing to make 
necessary expenditures for equipment under these circum- 
stances and the car builders are certain of good orders 
during the coming years. The manufacturers of long- 
leaf yellow pine specialties are not seeking the retail 
yard trade now with the energy they usually display in 
this direction, which means a correspondingly good trade 
for the shortleaf mills from these yards. 


Prospective Requirements. 

Locally St. Louis building operations for 1901 promise 
better than for several years. Apart from the World’s 
Fair building, which will begin very soon, the ordinary 
city improvement was never more satisfactory in antici- 
pation. The real estate transfers for 1900, according to 
reports just issued, show a total of 6,515, as against 
5,212 for the preceding year, representing $19,246,202, 
most of these transfers showing small investments for 
building purposes. The renting business was really 
remarkabie and during the last six months it surpassed 
all previous records. Houses which had remained idle for 
years have been occupied, and practically all the desira- 
ble renting property in the city has been taken. The 
chief characteristics of the renting business was the 
demand for the better class of residences and flats. 
This applies also to inquiries from prospective purchas- 
ers and houses ranging in value from $5,000 to $10,000 
have found ready sale. The building commissioner’s 
office shows in its annual reports that permits were 
issued during the year for the erection of 1,060 brick 
buildings and 1,029 frame, at a total cost of $6,672,239. 
The last three months of the year have been active ones 
with builders. A great number of houses and flats are 
now being erected and, aided by the remarkably fine 
weather, builders have been enabled to work through- 
out the holiday season, which is an unusual condition. 
Two very large structures will be commenced after Jan- 
uary 1—the new Bank of Commerce building and one for 
the Kennard Carpet Company. The World’s Fair, of 
course, will give tremendous impetus to building, which 
will continue until 1903. 


An Optimistic Outlook. 

With these factors in view for local consumption of 
lumber, and the heavy demand from the country retail 
yards, the local wholesalers and sales agents are opti- 
mistic, despite the car famine existing at the present 
time. 


THE BIG FOUR LUMBER COMPANY. 


The Big 4 Lumber Company, of St. Louis, Mo., filed 
articles of incorporation on December 27, 1900, with a 
capital stock of $50,000, one-half paid up. James P. 
Batchelor holds 150 shares, Orin F. Pearson 150, Frank P. 
Evans 50 and John C. McLachlin 150. The new incorpo- 
ration will begin operations in wholesaling yellow pine 
lumber immediately. The officers are: J. P. Batchelor, 
president; O. F. Pearson, vice-president; J. C. McLachlin, 
treasurer and gemeral manager; Frank P. Evans, secre- 
tary. 

The new corporation is an outgrowth of the Big 4 
Lumber Company, which has been a prominent yellow 
pine sales agency at St. Louis for several years. Origin- 
ally the Cotton Belt Lumber Company, of Bearden, Ark. ; 
the Little Bay Lumber Company, at Little Bay; the 








Eureka Lumber Company, at Harlow, amd the W. R. 
Pearson Lumber Company, at Thornton, constituted the 
mill interests, the company handling the output of these 
four plants for several years. The HKureka mill was pur- 
chased by other parties some time ago, and on December 
1 the Pearson property was also purchased by outside 
parties, leaving the Cotton Belt and Little Bay plants as 
the sources of supply for the old company. ‘These two 
latter mills will continue to sell their output through 
the new corporation; neither of these mills has been sold 
as was reported. In addition to handling the product 
of the two mills mentioned, the Big 4 Lumber Com- 
pany has made contracts with other mills on the Cotton 
Belt and the St. Louis, Iron Mountain & Southern rail- 
way systems in Arkansas, as well as the Queen & Cres- 
cent systems in Louisiana and Mississippi, which gives 
the new corporation ample sources of supply for a long 
time. The new company expects to handle 75,000,00U 
feet of yellow pine annually. 

J. C. McLachlin, general manager, is well known to the 
yellow pine trade. He is ably assisted by Frank P. 
vans, who has been connected with the Cotton Belt Lum- 
ber Company as secretary for some time. The traveling 
staff for 1901 includes W. W. Rathbun, who will cover 
Ohio, and has been with the company eight years; E. A. 
McKenzie, southern Illinois; F. H. Young, Indiana, and 
G. T. Babcock, southern Kansas and Oklahoma. ‘The 
corporation caters particularly to the retail yard trade 
from the Missouri river east to Pennsylvania. 





ST. LOUIS’ CHRONOLOGICAL RECORD FOR 1900. 


Throughout, the year just elosed the St. Louis (Mo.) 
correspondent of the AMERICAN LUMBERMAN ‘recorded and 
now has compiled in ehronological order a report of the 
events of most interest to lumbermen of that city. The 
record, which follows, is complete and will be read with 
interest by all who follow the fortunes of that great 
center of lumber enterprise, 

January 2, 1900—The incorporation of the Fred B. Dubach 
Lumber Company, with mills in Louisiana, was announced. 

January 4—Sam P. McConnell embarked in the wholesale 
yellow pine business. 

January 6—Wurcnase of a large tract of longleaf yellow pine 
timber land in Rapides parish, Louisiana, by the Louis Wer- 
ner Saw Mill Company. 

January Y—Lumber subscriptions to the Louisiana Pur- 
chase Exposition to the amount of almost $130,000 were an- 
nounced. 

January 13—The ice moved out of the river, leaving it open 
to navigation. 

January 15—John R. Reheis and H. G. Rolfes severed their 
connection with the John J. Ganahl Lumber Company and 
organized the Keheis-Roilfes Lumber Company to do a retail 
lumber business. 

ner 15—Yellow pine prices were advanced 50 cents 
to $1. 

January 16—A large number of yellow pine wholesalers in 
attendance at the Memphis meeting of the Southern Lumber 
Manufacturers’ Association. 

January 22—Annuai election of officers of the St. Louis 
Hardwood Manufacturers’ Exchange, at which W. A. Bonsack 
was chosen president. 

January 27—Giese & Teckemeyer, hardwood operators, dis- 
solved partnership, H. W. Giese continuing. 

January 29—The Hogg-Perkins Lumber Company organized 
by George R. Hogg and J. R. Perkins to do a wholesale yellow 
prne business. 

January 29—Jack P. & W. H. Richardson formed a part- 
nership to do a wholesale hardwood business. 

February 1—Harry Teckemeyer and Andrew Hader opened 
. — lumber yard under the name of Teckemeyer & 

ader. 

February 1—The Mosberger - O’Reilly -Gram Lumber Com- 
pany organized to do a wholesale hardwood business. 

February 6—The oftices of the St. Louis Hardwood & Lum- 
ber Manutacturers’ Exchange removed to sixth floor of the 
Security building. 

February 11—The St. Louis Sawmill & Lumber Company 
incorporated to do a hardwood business. 

February 24—The George W. Miles Lumber & Timber Com- 
pany, of kl Dorado, Ark., opened general sales offices in St. 
,ouis, 

March 3—A large meeting of yellow pine manufacturers 
was held at the Southern hotel, at which a slight advance in 
prices was made. 

March 10—The Banner Lumber Company organized and 
bought out the retail yard of the Sawyer & Austin Lumber 
Company. 

March 12—Russell Harding was made general manager of 
the Missouri Pacific railway and F. H. Britton of the St. 
Louis Southwestern railway. 

March 21—Incorporation of the St. Louis Steel Barge Com- 
pany, to operate a line of steamers and barges on the river. 

— 23—WSeveral severe cuts in yellow pine prices re- 
ported. 

April 2—Strike declared in the local building trades. 

April 3—The F. H. Smith Lumber Company incorporated, 
es the wholesale hardwood business of F. H. Smith 

20. 





April 5—A meeting of yellow pine manufacturers was held, 
at which an unsuccessful effort was made to restore prices. 
April 16—A new yellow pine list went into effect. 
April 23—The first raft of white pine lumber for the sea- 
son arrived, consigned to the Knapp-Stout.& Co. Company. 
May 5—The W. G. Rice Lumber Company, hardwood oper- 
ator, of this city, was incorporated. 
May 7—A strike among employees tied up the entire street 
railway system of the city, greatly interfering with business. 
May 8—The Southern Lumber Manufacturers’ Association 
urged manufacturers to reduce their output. 
‘ ay 15—Yellow pine prices still show a weakening ten- 
ency. 
May 19—Assignment of the Moses P. Johnson Machinery 
Company. 
May 21—Incorporation of the Consolidated Lumber & Stor- 
age Company to run a storage yard for hardwood lumber. 
May 26—Ground broken for the new buildings of Washing- 
- ae. . 
une assage by congress of the bill appropriating 
$5,000,000 toward the Louisiana Purchase Expositi o 
heid in St. Louis in 1903. iceaies cuttin: 
June 6—A number of prominent lumbermen serving as 
deputy sheriffs to aid in quelling the disturbances arising 
— ve bees sr . 
une ampbell Lumber Company incre 
stock to $50,000 pany ased its capital 
June 7—Meeting of yellow pine manufacturers in St. Louis, 
at which it was decided that prices are too low and that an 
a at en gy 
une 14—Seventh annual lumbermen’s picnic, which was 
to have been held on this day, indefinitely saetpened because 
of street car system strike. 
June 27—Incorporation of the Vandeventer Lumber Com- 
pany to do a retail business. 
July 2—Street car strike declared off. 
take ia epost of the St. Louis Hardwood & 
ufacturers’ Exchange, showin 
the preceding year, issued. , ee 
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July 11—The Bonsack Lumber Company increased its capi- 
tal stock to $50,000. 

July 11—Death of Gerhard H. Marting, president of the 
firm of G. H. Marting & Sons, hardwood dealers. 

July 12—Fire destroyed the plant of the St. Louis Wood 
Pump Company, owned by the Koerner - Buder - Borrowman 
Lumber Company, entailing a loss of $20,000. 

July 18—Semi-annual meeting of the Southern Lumber 
Manufacturers’ Association, at which the list of July 2 was 
slightly advanced. 

July 19—Seventh annual picnie of the lumbermen of St. 
Louis at Creve Coeur lake. 

July 24—The Fred B. Dubach Lumber Company opened its 
general sales office in St. Louis. 

August 1—The Freeman Lumber Company, whose mills are 
at Millville, Ark., opened a general sales office in St. Louis. 

August 8—New mill of the Louis Werner Saw Mill Com- 
pany, at Tioga, La., started up. 

August 28—Meeting of the executive committee of the 
Southern Lumber Manufacturers’ Association at which slight 
advances in prices were made. 

September 5—Compromise agreed upon 
freight rate muddle. 

September 13—Mass meeting of lumbermen to subscribe to 
the fund in aid of the Texas storm sufferers. 

September 18—Incorporation of the B. C. Robinson Lumber 
Company for $40,000 to continue the business of E. C. Rob- 
inson. 

September 24—Death of Charles F. Luehrmann, a promi- 
nent wholesaler of hardwoods. 

September 25—The Security Lumber Company organized to 
do a wholesale business in yellow pine. 

September 25—The Union Lumber Company, of Meridian, 
Miss.. opened a sales office in St. Louis. 

October 6—Death of N. Waldstein, one of the largest and 
most popular hardwood wholesalers in the country. 

October 8—Scarcity of cars in the southern country inter- 
fering seriously with the shipment of lumber. 

October 9—The Fred B. Dubach Lumber Company increased 
its capital to $200,000. 

November 5—Arrival of a raft of 9,000,000 feet of white 
pine lumber from the upper Mississippi river, claimed to be 
largest raft ever brought down the river. 

November 6—Election day, which resulted in the appropria- 
tion of $5,000,000 by the city of St. Louis in aid of the 
World’s Fair. 

Novemher 18—Death of Judson Gardner, hardwood lumber- 
man of this city. 

November 21—Yellow pine trade assuming large propor- 
tions. 

December 5—Banquet of the St. Louis Hardwood & Lumber 
Manufacturers’ Exchange. 

December 7—Purchase by the Knapp-Stout & Co. Company, 
of St. Touis. of the plant and timber of the W. R. Pearson 
Lumber Company. of Thornton, Ark. 

December 10—Extreme scarcity of cars still seriously af- 
fecting transactions in yellow pine. The trade situation in 
other ways showing marked improvement with an upward 
price tendency. 

December 29—Incorporation of the Big Four Lumber Com- 
pany with a capital stock of $50,000, to do a wholesale busi- 
ness in yellow pine. 

December 29—Increase of capital to $100,000 of the Camp- 
bell Lumber Company. with hardwood mills at Campbell, Mo. 

December 30—Death of Theodore C. Ganahl, prominent in 
retail circles. 

December 31—Last day of a year which may have been un- 
— in some ways but during which much was accom- 
plished. 


THE MIDDLE MISSISSIPPI DISTRICT. 

Str. Louts, Mo., Jan. 1—A year which had many ups 
and downs and peculiar features is no more and the 
Iumbermen throughout the country are full of eager- 
ness to close up their books, swallow their losses, 
if they have sustained any, and start in afresh to make 
a new record. It has been a year which has had much 
to contend with and there are those who are not satis- 
fied with what has been accomplished, but the lessons 
taught have been well worth learning and there is one 
point on which all agree—that there has seldom been 
a new year inaugurated which gave as much promise as 
does 1901. It is true that values are low and that 
it will take considerable of a climb to place them 
where they were a year ago, but the demand is already 
such that this phase of the situation appears to be one 
of the easiest to be faced. The year starts with light 
stocks in the hands of both producers and consumers and 
this is one of the best conditions possible. In some 
branches of the trade there are some middle men who 
have large holdings which are in every way ready for 
the market, but the fact that consumers must necessarily 
buy rather heavily in the near future is really acting 
as a stimulus and middle men are trying to increase 
rather than decrease their stocks. As to prices, the 
demand entirely regulates values and the demand is 
now such in some branches of the business that new 
lists are being sent out showing a material advance and 
the present month will end up with higher prices pre- 
vailing for nearly every lumber commodity. 

There are no pessimists in any branch of the lumber 
business. There were a few among the hardwood people, 
but those who were arguing calamity more than any 
of the others are now among the strongest buyers, their 
arguments having evidently been made for effect. In 
cypress an advance has been made which is general. 
Yellow pine people are making individual advances 
which will develop into a general advance by the middle 
of the month. Hardwoods are not in strong demand 
as yet but the indications are that trade will be brisk 
during the early spring and, as the mills will not be 
situated so that they can supply any great demand 
before May, higher values will undoubtedly prevail by 
that time. On the whole, the outlook can hardly be 
better than it is and there are no such trade disturbers 
as election and strikes on the horizon. 

The past week has been more one of gaiety than one of 
business. Some of the people had little business to 
attract their attention and those who did were putting 
more energy into enjoying the pleasures of the season 
than into booking new orders. The latter end of the 
week has been spent at the mills by some, making new 
contracts, buying new timber and in other ways making 
ready for a busy year. The cypress people have been 
resting and waiting for the spring business to start up. 
The yellow pine people have been figuring on new lists 
and there will be several issued during the next week. 
In hardwoods no effort has been expended to sell but 
those carrying stocks in this city have beer invoicing 
them and paying some attention to the filling in of the 
weak places. 


in the Kansas 








Receipts of this market during the past week aggre- 
gated 22,863,000 feet; shipments were 11,604,000 feet. 
This is a light movement of stock for this market but 
the combination of the season and car shortage oper- 
ated against heavy business. 

There was a caucus of members of the St. Louis 
Hardwood & Lumber Manufacturers’ Exchange last Fri- 
day for the purpose of nominating two tickets for the 
election of officers to be held on January 7. The two 
candidates for president are W. A. Bonsack, of the Bon- 
sack Lumber Company, who has been president during 
the past year, and A. J. Lang. For vice president E. 
H. Hill, manager of the hardwood concern of W. H. 
Hallett, and Alcee Stewart, of Aleee Stewart & Co., are 
the candidates. Three new members of the board of 
directors are to be elected and the six candidates are A. 
W. Johanning, of the Johanning Lumber Company; 
Lloyd G. Harris, of the Lloyd G. Harris Manufacturing 
Company; F. H. Smith, of the F. H. Smith Lumber Com- 
pany; R. J. O'Reilly, of the Mosberger-O’Reilly-Gram 
Lumber Company; Jack P. Richardson, of Jack P. & 
W. H. Richardson, and Charles Gaertner. According to 
this, there will be five defeated candidates and these five 
will constitute the board of arbitration. The new 
officers will be installed at a dinner to be given to the 
members and their friends at the Mercantile Club on 
the evening of Monday, January 7. According to the 
preparations being made this dinner will be the finest 
the hardwood people have yet given. 

Peter G. Gates, of the Eagle Lumber Company, Eagle 
Mills, Ark., was in the city last week. 

M. L. Fleishel, agent for this territory of the Southern 
Cypress Selling Company, has sent out a new list quot- 
ing the recent advance made in cypress and also an 
advance in shingles and lath. 

Lee Kirkland, of Bernice, La., was in the city during 
the early part of the week. 

Alfred Bennett, assistant secretary and treasurer of 
the Holladay-Klotz Land & Lumber Company and man- 
ager of the local sales department, has severed that 
connection and is now with the Missouri Lumber & Min- 
ing Company, of Kansas City. 

George T. Mickle, of the Mickle-Moore Lumber Com- 
pany, is making a trip down among the mills of the 
yellow pine country. 

George Sawyer, of the R. McCoy Lumber Company, 
Helena, Ark., was in the city last Saturday and says 
that the big hardwood plant of his company is in full 
operation and that its stock of quartered oak has sel- 
dom been better. Mr. Sawyer, in talking over the hard- 
wood situation, said that it is his belief that there will 
be a marked reduction in the output of the hardwood 
mills during the next six months when comparison is 
made with the same period of last year. From his own 
knowledge there will be less than 40 percent of as many 
logs coming out of the St. Francis river, and other dis- 
tricts make the same report. He bases his opinion of 
the future very largely on this condition. 

The Campbell Lumber Company, with mills at Camp- 
bell, Mo., has increased its capital stock from $50,000 to 
$100,000. 

J. A. Freeman, of the Freeman Lumber Company, is 
down in the yellow pine country looking over the situa- 
tion. At this end the situation is wonderfully satisfac- 
tory and there are no complaints of a scarcity of orders. 

T. C. Whitmarsh, of the W. T. Ferguson Lumber Com- 
pany, reports that orders are still coming in quite freely 
and that the whole situation is very satisfactory for 
this season of the year. 

Among the recent visitors to the city were E. J. 
Moser, of Meridian, Miss.; C. D. Hayward, of Ridge 
Farm, IIll., and W. R. Abbott, of Fort Smith, Ark. 

Progress in the World’s. Fair’ project is possibly 
second to nothing else in the interest that is manifested 
in it and among those who have shown interest of the 
practical kind not the least are local lumbermen. Of 
the $5,000,000 subscription guaranteed by the city, 
$4,500,000 has already been recorded, of which approx- 
imately $350,000 was raised at a meeting held here on 
Monday evenirg. Among the subscribers, in addition 
to the lists already published in the LUMBERMAN, were 
the following representatives of the trade here: Milne 
Lumber Company, for $50; George W. Miles Timber 
& Lumber Company, $100: Mossberger-O’Reilly-Gram 
Lumber Company, $100; Behrens Lumber Company, 
$100; Lloyd G. Harris Manufacturing Company (in 
addition to previous subscription), $200; Bonsack Lum- 
ber Company (additional), $200; Long-Mansfield Lum- 
ber Company. $500: Prendergast, Lumber Company, 
$500; Reheis-Rolfes Lumber Company, $500. 


————o—erorerernnwr"4) 
FROM THE CRESCENT CITY. 


New Orteans, La., Jan. 1—The new year and new 
century were ushered in by a perfect downpour of rain. 
Lumbermen of this section are not kicking over this, 
however, for there has been a world.of lumber tied up in 
the swamps which is being floated out. Col. Robert 
Strong, general agent of the Texas & Pacific at this 
point, said today that his company had 250,000 cross 
ties which they would now proceed to float out at once. 
Advices from Lake Charles are to the effect that 25,000 
logs have been floated into the Calcasieu river as a result 
of the rains, 

H. H. Folk, secretary of the Camp & Hinton Lumber 
Company, Lumberton, Miss., was in the city yesterday. 

A round up of the lumbermen in New Orleans during 
the past week and talks with visiting lumbermen bring 
out the fact, accentuated, that the year just ended 
has been one of the most prosperous the trade has 
known and that the year to come is expected to be even 
better. 

The mammoth mills of the Louisiana Cypress Com- 
pany, at Harvey’s canal, which are shut down now owing 





to installation of a new battery of boilers, will resume 
operations about the middle of the month. 

H. A. Smith, soliciting lumber agent of the Mobile & 
Ohio, with headquarters at Meridian, Miss., was in the 
city yesterday. He said that he had never seen trade 
conditions so good. The great trouble was in getting 
enough cars to care for the heavy movement of lumber. 
He thinks the car situation will be relieved to some extent 
at least, within the next sixty days. 

Governor Longino has issued a proclamation incorpor- 
ating the Mississippi & Alabama railroad. The incor- 
porators are L. A. Ragdale, of New York; W. W. George, 
G. W. Hodges and W. S. Harris, of Meridian. The road 
will be run in a northeasterly direction, through Lauder- 
dale and Kemper counties, to Ramsey, in Sumpter 
county, Alabama, and thence direct to Decatur. Some 
good timbered lands lie along the route mapped out, 
hardwoods predominating. This is the sixth road to be 
incorporated in the state within the last six months. 

W. G. Hanley, a former employee of the New Orleans 
Cypress Company and at present engaged in the lum- 
ber business in Donner, this state, was cornered by his 
friends in the Mechanics, Dealers and Lumbermen’s 
Exchange and presented by them with a handsome silver 
service. 

The three-masted schooner Normandy, of Bath, Me., is 
loading at Scranton with a full cargo of spars and 
timber consigned to the Norfolk navy yard, by Hunter 
& Co., of Moss Point. The shipment of spars is a new 
departure in the shipping business at Scranton. 

The annual meeting of the Mechanics’, Dealers’ and 
Lumbermen’s Exchange was held last Thursday. As pre- 
dicted, the report of the board of directors published in 
last week’s AMERICAN LUMRERMAN was adopted in full. 
The election of officers to serve for the ensuing year, in- 
eluding a new board of directors, will take place on 
January 14. At this meeting it is expected that there 
will be great interest displayed. It is thought that the 
question of liquidating or not liquidating the affairs 
of the exchange will be brought up and that the offi- 
cers chosen will go-a long way toward settling the 
a In consequence proxies are being eagerly sought 
after. 

T. Gordon Reddy, manager of the Bowie Lumber 
Company, suffered the loss of his mother last week. 
Mrs. Reddy was 57 years of age. 





MATTERS AT MOBILE. 


MosiLe, ALA., Jan. 1—The lumber business of the 
gulf coast is reposing, its usual holiday quietude. Few 
of the mills are running owing to the propensity of the 
negro mill hands to enjoy the holidays. This, however, 
will strengthen the market to a degree and in conmec- 
tion with the rainy season which has already set in 
jes curtailment of cut will continue for the next sixty 

ays. 

Exports for the past week were 2,533,642 feet of lum- 
ber; 33,000 cubic feet of sawn timber; 66,592 feet of 
hardwoods; 394,250 shingles; 234,285 pickets; 
staves; 250 bundles lath; 11,782 cross ties. 

South American business is picking up at a lively 
rate, at a slight advance on figures obtaining thirty 
days ago; in the racent sales of fifteen of the largest 
mills in the coast country those for South America 
were more than all the others combined. The following 
is a detailed statement: 


Feet. Feet. 

South America...10,455,931 Holland ......... 365832 
England ......<- 2,963,000 Nassau ......... 265,000 
oo ae 1,035,213 Fort Morgan and 
Oo 2 Seon 935,204 | eee 168,043 
United States Jamaica ........ 141,182 

switch ties .... 604,000 Nicaragua ....... 108,134 
pee 556,830 Honduras ....... 54,031 


The new saw mill of the H. Weston Lumber Company, 
Logtown, Miss., is one of the most complete on the gulf 
coast. It is fitted up with all the latest machinery cf 
the Filer & Stowell Company, of Milwaukee, Wis., and 
is all the heaviest type, including a 28x30 engine, four 
18x72 4-inch tubular boilers, a 4-block carriage with 
steam set works. The building is 43x192, covered with 
iron. An elevated platform 1,200 feet long connects 
the mill with two Standard dry kilns, besides which is 
a big planing mill, and a dry lumber shed and wharf are 
in course of erection. The company is now building 
twenty-five miles of railroad. 

One mile below Pearlington is the big double mill of 
the Poitevent & Favre Lumber Company, probably the 
largest mill in the coast country. This mill runs about 
every day in the year and finds ready sale for its prod- 
uct in all the markets of the world. 

Leslie L. North, of Morgan Park academy, Chicago, 
is spending the holidays here with his parents, Mr. and 
Mrs. J. E. North. 

The Favre Brick & Lumber Company, Pearlington, 
Miss., will build a modern saw mill on the site of the 
brick plant recently destroyed by fire. 

At Wagar, Ala., the mill of the Wagar Lumber Com- 
pany is cutting on an 800,000-foot cargo for South 
America. 

R. M. Cunningham, of Louisville, Ky., is in the city. 

On December 22 the custom house at Pensacola rec- 
ords show a clearance of six vessels, four of which ear- 
ried 6,274,316 feet of lumber and timber. Of this, Bars, 
Dunwoody & Co. cleared two cargoes of 5,643,000 feet. 
The total value of the clearances of the day reached $157,- 
651. Exports from Pensacola for the past week were 
8,646.588 feet of timber and lumber. 

The exports from Sabine Pass, Tex., last week 
amounted to: Mexico, 313,972 feet of lumber; Enidem, 
Germany, 1,044,207 feet of lumber and timber. 

The Baird Lumber Company, Mobile ,Ala., has shut 
down for two weeks. In the meantime it is extending 
its logging road five miles. 
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ON THE SOUTHEASTERN COAST. 

BRUNSWICK, GA., Dec. 30.—The railroads at this point 
have put on two additional engines and crews to assist in 
viving better yard and terminal service to the lumber 
shippers. As outlined in a recent letter the service has 
not been near adequate to the vast amount of business, 
and the roads failed to comply with reasonable demands 
made by shippers, but had promised additional service. 
Even this addition is not able to cope with the heavy 
business. Sixteen extra freight trains laden with lum- 
ber came in from interior points last week, and still 
the mills are erying for more cars. Orders come in 
rapidly, and prices on special stuff holds up to the notch. 
Ordinary stock is a little off in price and demand. 

A prominent lumberman stated today that it was 
more than probable that demand and prices would hold 
up right along. So many new industrial plants were in 
projection, requiring special stuff, and it kept the market 
steady. He himself had secured an order from Annis- 
ton, Ala., for lumber to be used in the new cotton fac- 
tory to be erected there, and was in touch with four 
other large contracts. There is a wonderful industrial 
upbuilding going on throughout the south, and a great 
deal right here at home, all of which is requiring the 
capacity of hundreds of mills in this section. 

The work of grading the new road to Birmingham 
began today. Interesting exercises were held at the 
starting point. Chief Engineer L. W. Robert states that 
track laying will begin within thirty days. 

Mavor-elect Emanuel, who takes his seat next Thurs- 
day, is the senior member of the mammoth cross-tie 
exporting firm of N. Emanuel & Co. It is the largest 
cross-tie factory in the world, and ships all its output 
through Brunswick. 

Reports from nearby ports reveal a healthy state of 
affairs; while shipments are slow prices hold up reason- 
ably well. 

Some recent charters are: Schooner Jos. Davidson, 
429 tons, to Norwich, lumber, $6.50; schooner W. M. Oler, 
965 tons, to New York, ties, 16 cents; schooner T. C. 
Pendleton, 340 tons, to New York, lumber, private 
terms; schooner William Neely, 792 tons, to New York, 
lumber, $5.75, and switch ties, 18 cents; schooner Sarah 
D. Fell, 509 tons, to Philadelphia, lumber, $5.50. 

The program committee of the board of trade is 
arranging the program for the meetings of the National 
Maritime Congress, which convenes here January 30 and 
31, 1901. The list of delegates is increasing, and letters 
continue to pour in from all over the country. National 
interest has been aroused and every section will be fully 
represented, 

A large sash, blind and door manufacturing company is 
in process of organization, and will erect an extensive 
factory here. It may also go into the manufacture of 
furniture. 





NORTHERN CAPITAL IN THE SOUTH. 

The charge has been made repeatedly by northern 
saw mill men who have invested in southern enterprises 
that in some timbered sections of the south there is a 
decided hostility shown by the average inhabitant against 
northern men who desire to conduct their own business 
in their own way. This sentiment exists in several states 
and is as pronounced in Louisiana, perhaps, as in any 
other state of the south. There are three parishes in 
that state where unusual bitterness and animosity have 
repeatedly been shown and within the past several years 
numerous troubles have occurred in the parishes of Tang- 
ipahoa, Grant and Winn. 

The labor difficulties ‘encountered by the Louisiana 
Lumber Company, at Rochelle, in Grant parish, La., early 
in 1900 were thought to have been settled months ago, 
but it now transpires that the hoodlum element was 
just biding its time. The whites, as usual, objected to 
the company employing negroes, but when the company 
showed fight matters were quieted down and it was 
thought. that everything would go on smoothly. And so 
they did until just after dark on the evening of Decem- 
ber 19. when a crowd of several score of whites armed 
with Winchesters paid a visit to the plant of the com- 
pany and fired a volley into the houses occupied by the 
negroes. But for the interference of parties connected 
with the company, who promised that they would send 
the negroes away, the latter might have been killed. 
The negroes were shipped elsewhere within a day or two 
and now peace and quietness again prevail. 

The company employed 200 men, of whom only seventy- 
five were negroes, the balance being whites; but the 
whites of a certain class were not satisfied with this, and 
in fact often boasted that they would not permit a negro 
to work in that plant, apparently giving the impression 
that if they themselves did not choose to work nobody 
else would be permitted to do so. Northern people do 
not look at the race question from quite the same stand- 
point as do their southern brethren, but with all defer- 
ence to the domination of the white element in matters 
of politics it would seem that the latter are making a 
mistake in permitting the “poor white trash,” to use a 
southern expression, to carry out their shotgun tactics 
against people who are spending hundreds of thousands 
of dollars in the industrial development of the south. 

PP PPP PPP PP PPP PPP 


The Enid Planing Mill Company, organization of which 
at Enid, O. T., was noted recently in our Record column, 
is in the market for white and yellow pine, cypress, oak, 
poplar ete. 

PP PP PPP PPP PPP PPP 

The Duluth & Iron Range railway has constructed 
two logging spurs near Allen Junetion, Minn., for the 
Duncan-Brewer Lumber Company, of Duluth, over which 
several millions feet of logs will be hauled this winter. 


Association News. 


Lumber Association Meetings. 

January 8—New York Retail Lumber Dealers’ Association. 
New York city. 

January 9—Northwestern Cedarmen’s Association. Mari- 
nette, Wis. 

January 15-16—Southern Lumber Manufacturers’ Association, 
Memphis, Tenn. 

January 15-16—Indiana Retail Lumber Dealers’ Association. 
Indianapolis, Ind. 

January 15-16—Central Association of Traveling Lumber, 
Sash & Door Salesmen. Indianapolis, Ind. 

January 15-16-17—Northwestern Lumbermen's Association. 
Minneapolis, Minn. 

January 17—Indiana Hardwood Lumbermen’s Association. 
Indianapolis, Ind. 

January 19—Washington Red Cedar Shingle Manufacturers’ 
Association. Seattle, Wash. 

January 22-23—Union Association of Lumber Dealers. To- 
ledo, Ohio. 

January 22-23—Missouri & Kansas Association of Lumber 
Dealers. Kansas City, Mo. 

February oe Lumber Dealers’ Association. Chi- 
cago, 

February 21—-New York Lumber Trade Association banquet. 
New York city. 

March 6-7—National Wholesale Lumber Dealers’ Association. 
Pittsburg, Pa. 














NORTHWESTERN CEDARMEN’S ASSOCIATION. 
The announcement is made by President H. S. Gilkey 
and Secretary F. J. Lang that the annual meeting of the 
Northwestern Cedarmen’s Association, which embraces 
the white cedar producers and wholesalers of Minnesota, 
Wisconsin and northern Michigan, will be held at the 
Hotel Marinette, Marinette, Wis., Wednesday, January 
9. A large attendance is expected as many important 
matters bearing upon the white cedar trade of the 
ensuing year will come up for consideration. The social 
feature of the meeting will undoubtedly, as has been 
customary, consist of a banquet in the evening, which 
will be something that no member can afford to miss 
regardless of the importance of the business session. 





LUMBER EXPORTERS’ ASSOCIATION INCOR- 
PORATED. 

ALBANY, N. Y., Dec, 26.—Articles of incorporation of 
the National Lumber Exporters’ Association, with princi- 
pal offices in New York city, were filed with the secretary 
of state today. The association purposes to foster the 
lumber export trade and to work for the protection and 
betterment of the conditions relating to it. 

The directors are Ernest M. Price and John B. Lauer, 
of New York city; John L. Aleock and R. W. Price, of 
Baltimore; E. Stringer Boggess, of Clarksburg, W. Va.: 
W. H. Russe and J. W. Thompson, of Memphis; H. N. 
Saxton, jr., of Knoxville; C. A. Rumpf, of New Orleans; 
F. P. Abbott, of East Chicago; J. N. Penrod, of Sheffield, 





PITTSBURG PREPARING FOR THE WHOLE- 
SALERS. 


The National Wholesale Lumber Dealers’ Association, 
it will be recalled, is to hold its annual meeting in 
Pittsburg, Pa., on March 6 and 7. The AMERICAN LuM- 
BERMAN has endeavored to penetrate into the deep veil 
of mystery in which the Pittsburgers have shrouded their 
preparations for that event. It has been unable to do 
so because it is understood that those active lumbermen 
who live at the birthplace of the Ohio river want to 
make the occasion something of a surprise. but from all 
the goings and comings and whisperings it is apparent 
that the reception which the wholesalers shall receive 
in Pittsburg will not fall short of the glowing eloquence 
of E. V. Babcock, and the dignified periods in which 
Orator J. A. Cheyne described the advantages of Pitts- 
burg as a gathering place upon the occasion of the last 
annual, at which time these gentlemen secured a reversal 
of all precedents and induced the board of directors of 
the association to choose the next meeting place a whole 
year in advance. A letter from D. L. Gillespie & Co. 
advises the AMERICAN LUMBERMAN that the Pittsburgers 
are now employing all their blandishments upon the 
weather man in order that he may smile auspicious'y 
upon the event. , 





THE NORTHWESTERN ASSOCIATION. 

MINNEAPOLIS, Minn., Jan. 2.—The official bulletin ¢iv- 
ing the plans in detail for the eleventh annual meetin’ of 
the Northwestern Lumbermen’s Assoc'»tion hes ‘vst 
been issued by Secretary W. G. Hollis. This convention 
will be held Tuesday, Wednesdav and Thursday, January 
15, 16 and 17, in the Knights of Pvthias hal! on the <0. 
ond floor of the Masonic Temple. The general program is 
now complete and there will also be an entertainment 
given by the Mississippi Valley Lumber & Sash & Door 
Salesmen’s Association. This convention promises to be 
the most important ever held by the retail lumber deal- 
ers of the northwest. The ‘past prosperous year will 
undoubtedly result in a large attendance and a number of 
matters of importance to the retail lumber trade are 
to be considered. 

The usual reduced rates of fare have been granted 
by the railroads, and members not entirely familiar 
with the plan for securing these reduced rates are 
reauested to carefully observe the rules governing them. 

The official call sent out by Secretary Hollis is in part 
as follows: 


General Program. 


It is impossible at this time to give our program in detail, 
but it will be substantially as follows: 

First Session—10 o'clock Tuesday. Januarv 15, at which 
time will be presente€ the annual address of the president, 
the annual reports of the secretary and treasurer, and the 
usual committees will be appointed. 

Second Session—Executive. 2 o’clock p. m. Only active 
members of the association will be admitted. Admission will 
be by card, secured from the committee on credentials, which 





may be found at the secretary’s office, 908 Lumber Exchange, 
during the day of Monday, January 14, and up to 10 o'clock 
Tuesday, and thereafter in the ante room of the convention 
hall up to the beginning of the executive session. With this 
notice of the annual meeting, each member will find enclosed 
two cards, one of which is to be filled out and returned to 
the secretary’s office promptly, indicating who will represent 
the mem"er at the executive session, if a representative is to 
be presenc. The other card is to be filled out by the member 
and is to have affixed to it the signature of his authorized 
representative. This second card is to be presented to the 
committee on credentials, who will furnish a card of admis 
sion to the executive session. 


Executive Session To Be Important. 


This so-called red tape seems necessary at this time, as the 
executive session is to be an exceedingly important one, of 
interest to the active members of the association only. Dur- 
ing the session the board of directors will have some remarks 
to make, showing in detail the work of the association during 
the past year, and we need hardly state that these reports 
will be of exceeding interest to every member of the associa- 
tion. This will perhaps be the most important business ses- 
sion of the association thus far in its history, and it is to be 
hoped that a large representation of our membership will 
make it a point to equip themselves with the proper creden- 
tials and be admitted to the meeting. If more than one mem- 
ber of a firm desires to be present at the executive session, 
please make application at once on receipt of this notice, and 
the secretary will furnish another credential card. 

Insurance Association Meeting—On Wednesday, January 
16, at 10 o’clock a. m., the seventh annual meeting of the 
Retail Lumbermen’s Insurance Association will be held in the 
convention hall. 

Third Session—2 p. m. Wednesday. This session will be of 
great interest to the members of the association, and we are 
promised papers from C. D. McDonald, president of the 
Southwestern Iowa local association ; from Met L. Saley, who 
writes the “Realm of the Retailer” in the AMERICAN LUMBER- 
MAN, and from C. H. Ketridge, better known as ‘“‘Kit,’’ who 
writes a similar department in the Mississippi Valley Lum- 
berman. 


Fourth and Final Session—Thursday, January 17, at 10 : 


o’clock a. m., at which time action will be taken upon the 
report of the committees and the annual election will be held. 


Entertainment for Visitors. 


I am authorized to announce that the Mississippi Valley 
Lumber & Sash & Door Traveling Salesmen’s Association is 
preparing an entertainment for the dealers in attendance at 
our coming meeting. This entertainment will take the form 
of a minstrel performance, if possible greater than the great 
one given last winter at the Lyceum theater. The entire 
evening will be given over to this performance and there will 
be no banquet to follow as formerly. We understand that 
the boys are enthusiastic over the show and we may look 
forward to a pleasurable evening which will be sure to linger 
long in our memories. This entertainment will be given at 
the Lyceum theater on the evening of January 16. Detailed 
arrangements for tickets will be announced at the first ses- 
sion of the convention. 

Badges. 


The Youghiogheny & Lehigh Coal Company of St. Paul and 
Chicago, as in former years, will present our members with 
an association badge, which it is intended will be even more 
beautiful than any heretofore offered to our members. The 
Youghiogheny company will have a representative at the 
office of the secretary, 908 Lumber Exchange, in the person 
of Hal. P. Fahnestock, who will deliver a badge to each mem- 
ber as he registers his name and receives his credentials for 
the executive session. 


Railroad Rates. 


All roads terminating in Minneapolis in the territory of 
the Western Passenger Association east of the Missouri river 
and west of Chicago and Peoria have granted a reduced rate 
on the certificate plan. This rate will be a fare of one and 
one-third for the round trip. On this plan the passenger pays 
full fare coming to the meeting and secures by request on his 
local ticket agent at the time of purchasing the ticket a cer- 
tificate of receipt, and this certificate of receipt when coun- 
tersigned by the secretary of the meeting and stamped by 
the joint agent of the Western Passenger Association, be- 
comes good for two-thirds of the price of the return ticket, 
thus making the fare one and one-third. However, no certifi- 
eates will be available unless one hundred shall have been 
presented and stamped, and no certificates will be counted for 
tickets which cost 50 cents or less each. Certificates which 
show the purchase of tickets no earlier than January 11 and 
not later than January 17 will be honored if presented on or 
before January 21. In other words, tickets may be procured 
three days before the meeting, not counting Sunday, and will 
be good for three days after the meeting. 





RECORD AND PROSPECT. 


Secretary Gorsuch, of the Missouri & Kansas associa- 
tion, states that it has made the best record in its history 
during the year just passed. Twelve hundred certificates 
were issued during the year, all paid for promptly, and 
there is now no dead timber on the rolls of the associa- 
tion, the few delinquents who refused to pay after due 
natice was given having been stricken from the roster of 
the association at the close of the year. 

Secretary Gorsuch claims that the Missouri & Kansas 
association is the stromgest business organization of its 
kind in proportion to the territory covered that there is 
in the country; that it is doing more for its members 
than ever in the past; that its scope of work is greater 
and that on the whole it is in the most prosperous con- 
dition in its history. The claims that it is as well able 
to protect the interests of its members as it would be if 
every dealer in the territory were a member, and that 
from this time on it will be even more to the interest of 
outsiders to get under cover and join the association than 
for the association to secure the increase in membership, 
and for this reason among others delinquents are wot 
carried on its rolls long after the constitutional limit 
of sixty days after their dues are due. This is also a 
right that can justly be claimed by the members who are 
loval and who pay their dues promptly. 

Commenting on the coming annual, Secretary. Gorsuch 


-reiterates his former assertions that this will be the 


largest gathering of retail dealers ever assembled at any 
one time, and that not only will a majority of the mem- 
bers be present on January 22, but that many dealers 
not yet members have stated that they would joim and 
attend the meeting. He also advises that the business 
meetings will surpass in interest those of any former 
convention and that the entertainment features will be of 
the most enjoyable character. He will this week issue 
an announcement giving details and particulars of the 
coming meeting. Many favorable responses are coming 
in on the proposed excursion to Cuba, and it now looks 
as if there would be no trouble in securing the required 
number, 
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THE UNION ASSOCIATION PLANS. 


The LUMBERMAN of December 22 referred briefly to 
the annual meeting and proposed excursion of the 
Union Association of Lumber Dealers. Since that date 
details of the association’s program have been received, 
and are embodied in a circu'ar just issued by the asso- 
ciation, Which reads as fo lows: 

OBERLIN, OHIO, Dec. 31.—To the m»mbers of the Union 
Association of Lumber Dealers —Gentleme.: The annual 
meeting of the association will be he!d at Toledo, Ohio, Tues- 
day and Wednesday, January 22 aid 23, 1901, with head- 
quarters at the Boody House. ; 

There will be bus ness sess'ons at 10 and 2 o'clock Tues- 
day, and at 10 o'clock Wednesday. 

EXCURSION. ] 

The board of directors have arranged for an excursion to 
New Orlears and points of interest en route. 

A special train over the Cincinnati, Hamilton & Dayton 
railway will leave Toledo on the afternoon of the 23d for 
Cincinnati, where we will take our special train of sleepers 
which will be with us during the trip. 

The cost (not including meals) for the round trip from 
Cincinnati will be as follows: One in a berth, $33; two in 
a berth, $28. 

The fare from Toledo to Cincinnati will be extra, and 
will be from $1.50 to $2.50 acording to number of passen- 
gers. 

ITINERARY. ’ 

Leave Cincinnati over the Q. & C. at 11 p. m., 23d. Arrive 
Chattanooga at 8:30 a. m., 24th. Leave Chattanooga at 
9:00 p. m., 24th. Arrive Laurel, Miss., at 7:30 a. m., 25th. 
On the 25th we will visit the yellow pine mills at Laurel, 
Eastabuchie, Hattiesburg and Lumberton, arriving at New 
Orleans at 9 p. m. The 26th, 27th and 28th and until noon 
on the 29th will be spent in New Orleans. Leave New Or- 
leans at noon on the 29th, visiting the Lutcher Cypress 
Lumber Company’s plant at Lutcher, La., and remaining over 
night at Ruddock, La. Thirtieth, visit Ruddock Cypress 
Company's plant and the yellow pine mills at Fernwood, 
Macomb City and Brookhaven, leaving at night for Memphis, 
Tenn., reaching there on the morning of the 31st. The 31st 
will be spent at Memphis. leaving about midnight for Cin- 
cinnati, reaching there about 5 p. m. February 1, which 
will be in time for outgoing evening trains for those that 
want to reach home that night. 

There will be one car reserved for ladies and it is hoped 
that a number will avail themselves of the opportunity. 

It is important that those going on the excursion notify 
the secretary soon as possible so that arrangements for 
sleepers can be made. 

Any members who do not attend the meeting and want 
to take the trip can take the train at Cincinnati by secur- 
ing tickets and berths from the secretary in advance. 

On account of the excursion our time for business will 
be short and members should be on hand for the first ses- 
sion Tuesday, as a number of important matters will be 
considered. F. E. KIMBALL, Secretary. 


NATIONAL INSPECTION BUREAU MEETING. 


A meeting of the inspection bureau committee of the 
National Hardwood Lumber Association has been called 
by its chairman, F. H. Smith, of St. Louis, Mo., to meet 
at the Hotel Burnet, Cincinnati, Ohio, at 10 a. m. 
January 24, 1901. In the call Chairman Smith says in 
regard to the objects of the meeting: 

This will be an important meeting and it is earnestly re- 
quested that all of the members of the committee be present. 
The work which the inspection bureau committee has under- 
taken is the most important which the association has in 
hand at the present time. In fact, no lumber organization 
has ever undertaken work of greater import to the hardwood 
industry of the country. The committee has its system of 
inspection well established in several important districts and 
it has advanced far enough to prove its practicability and 
encourage further prompt and energetic action. The experi- 
ence thus far had has suggested some new ideas which it is 
believed may be incorporated to the further advancement of 
the cause, and this meeting is called to discuss these new 
features and to receive other benefits that may be derived 
from a general conference. I trust you will not fail to be 
present. 

In regard to this meeting the secretary of the asso- 
ciation, A. R. Vinnedge, states that it is desired to have 
as many friends of the association present as possible. 
It will therefore, besides its character as a committee 
meeting, take the form of a general conference of that 
part of the hardwood trade affiliated with the National 
association. In this respect it will, or should, be sim- 
ilar to the largely attended and very interesting meet- 
ing held in Chicago about six weeks ago. 

—_—_—ererrnor 

The Michigan Hardwood Lumber Dealers’ Association 
holds a meeting on Friday of the present week (January 
4), the object of which is the summing up of the pres- 
ent outlook. Report of this meeting will appear next 
week. 

At a recent meeting of the Detroit Lumber Dealers’ 
Association the following officers were elected for the 
ensuing year: President, W. A. C. Miller; vice president, 
Charles E. Weeks; secretary and treasurer, Arthur L. 
Holmes. Directors: C. W. Restrick, William M. Dwight, 


— 





a_eeorerrrrrr—e—n—~—n 
A GOOD YEAR ALL AROUND. 


The B. F. Sturtevant Company, of Boston, Mass., re- 
ports its business of the past year to have been the 
largest in its history. In the line of standard types of 
blowers, exhausters and hot blast heating apparatus its 
products have kept pace with the recent industrial 
movement, but in the installation of fans for the pro- 
duction of mechanical draft for steam boilers the de- 
sirability of this method in preference to the chimney 
has been shown by a great increase. The volume of do- 
mestic and foreign orders for forges has been noticeable, 
while the output of the rapidly growing electrical de- 
partment has been far in excess of the previous year. 
This electrical output has been principally in the spe- 
cialties of this company, namely, electric fans of all 
types and small high grade generating sets. New ap- 
plications of fans are constantly presenting themselves 
and the careful study which this company gives to the 
solution of such problems is one of the main factors in 
its growth. All departments have been taxed to the ut- 
most and the outlook is favorable for the continuation 


of this condition. 
BABB 


It is easier to write 1901 than a year ago it was to 
write 1900, but nevertheless probably every business office 
in the country has made a mistake in the date at least 
a dozen times this week. 








THE WHITE PINE NORTH. 





A New Price List for the Mississippi Valley Association—The Surveyor General’s Log 
Report—Effects of Retaliatory Legislation in Ontario— In 
Wisconsin Lumber Centers. 





Price List Committee Meets. 

MINNEAPOLIS, MINN., Jan. 2.—The price list commit- 
tee of the Mississippi Valley Lumbermen’s Association at 
a meeting held in this city last Thursday adopted a new 
basis list which is recommended for observance by the 
manufacturers, beginning with the new year. The com- 
mittee spent almost the entire day in careful deliberation, 
having before it complete information as to the condition 
of stocks, the amount of lumber in pile and the items 
short and in surplus. The statistical condition of the 
white pine market is the basis for the new list. The 
prices recommended represent what the committee be- 
lieves to be the actual value of all lumber in pile, in view 
of the prevailing and prospective favorable condition. 

There are several reductions and a number of advances, 
both being made for the purpose of placing the list in 
exact equality with the condition of stocks as they are 
at present. ‘The advances are about offset by the reduc- 
tions, and on the whole the recommended list averages 
with the present list. The committee has entire confi- 
dence that a good healthy demand will begin at once and 
the reductions which it recommends are made only upon 
such items as are known to be in surplus, while the 
advances are made upon those in which there is the great- 
est shortage. In view of the favorable conditions a senti- 
ment developed in the meeting in favor of making mate- 
rial advances, but following mature consideration it was 
decided to defer such action until the annual meeting of 
ihe Mississippi Valley Lumbermen’s Association to be held 
about February 25, when it is thought that the spring 
trade will be well under way and the general situation 
can then be canvassed and action can be taken by the 
members of the association in meeting assembled. The 
list as revised is as follows: 

ASSOCIATION STANDARD GRADES. 
JANUARY 1, 1901. 
PRICE LIST F. 0. B. CARS MINNEAPOLIS. 
Joist, Scantling and Timber—Rough. 








Size— 10 12&14 16 18&20 22 24 26 28 30 
2x4 . ....15.50 13.50 13.50 15.50 15.50 16.50 17.50 .......... 
2x6. ....14.50 13.50 13.50 15.50 15.50 16.50 17.50 18.50 19.50 
2x8 15.50 13.50 13.50 15.50 15.50 16.50 17.50 18.50 19.50 


-14.50 13.50 13.50 15.50 15.50 16.50 17.50 18.50 19.50 
. «..16.50 15.50 14.50 16.50 16.50 17.50 18.50 19.50 2¢ 
. ..-17.50 16.00 16.00 18.00 18.00 18.50 19.50 20.50 2 
‘ 3x10.16.50 14.50 14.50 16.50 16.50 17.50 18.50 19.50 20.50 
3x12. ...17.00 15.00 15.00 17.00 17.00 18.00 19.00 20.00 21.00 
4x4 to 8x8.16.00 14.00 14.00 16.00 16.50 17.50 18.50 19.50 20.50 

Timber larger than 8x8 and deep joists, special price. 

~~ joist and timber longer than 80 feet, add $1 for every 
two feet. 

Two-inch § 1S orS 181 E, add 50 cents. 

No. 2 Dimension, $1.50 less than No. 1. 

No. 3 Dimension, $3 less than No. 1. 

Selected timber, S 4 S, for wind mills, $4 per thousand 
more than No. 1. 

Two-inch, sized on edge only, add 50 cents. 


Common Boards—Rough. 
10.6 69S OSC‘ TY TS 


0 








No. 1—18 in and wider --. 20.50 20.50 20.50 21.50 21.50 
No. 1—1223 fm . ..cccace 21.00 20.00 20.00 20.00 21.00 22.00 
No. 1—10 im . ...cccce 19.00 18.00 17.00 17.00 19.00 20.00 
a) ere 15.00 17.00 17.00 17.50 17.00 17.00 
No. 2—Mixed widths .. on, SKMAe Eee CGTERARS Ce Ken ee ces 
No. 2—13 in and wider eo aot SC 
No. 2—12 fm . ..ccccece 18.50 17.00 17.00 16.00 18.00 19.50 
No. 2—10 im . ...eceee 16.50 16.50 15.50 15.50 16.50 18.00 
ee Ss ea 14.00 15.50 15.50 15.50 15.00 15.00 
NO. G—ES Tw cc cece 15.50 15.50 14.50 14.50 15.00 16.00 
NOs B20 Rs. cccccces 14.00 14.00 14:00 14.00 14.50 14.50 
ree 13.00 14.00 14.00 14.00 14.00 14.00 
No. 3—Mixed widths .. 13.00 14.00 14.00 14.00 14.00 14.00 
No. 4—Mixed widths .. 11.00 11.50 11.50 11.50 11.50 11.50 


S18, add 50 cents. S 2S, add 75 cents. 


Ship Lap and D. & M. 

Length. —S8-inch —10-inch—- 

No.1. No.2. No.3. No.1. No.2. No.3. 

Sl. «cco SOO 9400 «2... 3ROO1400 ...«s Bl 
19 ft. 16.00 15.00 14.00 20.0017.5015.00 22.00 19.50 16.50 
12 ft. 18.00 16.50 15.00 19.0017.5015.00 21.00 18.00 16.50 
14 ft. 18.0016.5015.00 18.0016.5015.00 21.00 18.00 15.50 
16 ft. 18.5016.5015.00 18.0016.5015.00 21.00 17.00 15.50 
18 ft. 18.0016.00 15.00 20.0017.5015.50 22.00 19.00 16.00 
20 ft. 18.00 16.00 15.00 21.0019.00 15.50 23.00 20.50 17.00 





Fencing—Rough. 

6 8&1012&14 16 18&20 
ae eee 13.50 17.00 18.00 18.50 18.00 
Oi er a aos cdadeslen 12.50 14.00 15.00 15.50 14.50 
© er te Gi ekecwcawacs 11.50 12.00 13.00 13.50 13.00 
a a 10.50 11.00 11.50 11.50 11.50 
OT Nee Be ccwanvecees 12.50 16.00 17.00 17.50 17.00 
OO Bk Mewes secweuns 11.50 12.50 13.50 14.00 13.50 
ee eee 11.00 11.50 12.00 12.50 12.00 
See 10.50 11.00 11.50 11.50 11.50 


D. & M., add $1 to prices of fencing rough. 
Drop siding. add $1.50 to prices of fencing rough. 
S$ 18, add 50 cents. S 28, add 75 cents. 


Inch Finishing—S 1 S$ or 2 S. 


12 &14 16 
ist, 2d and 3d Clear, 13 inches and wider... 45.00 46.50 
1st, 2d and 3d Clear, 12 inches............. 45.50 46.50 
1st, 2d and 3d Clear, 8 and 10 inches....... 39.50 40.50 
A Select, 13 inches and wider............. 42.00 43.00 
es Ee ES decd ad oces caceccwaces 42.00 43.00 
A Select, S and 10 imches..... 6. ccccccccccs 38.00 39.00 
$ Select, 138 inches and wider............. 38.00 39.00 
yet) BRO Sdeedwevedetcéenwewce 38.00 39.00 
D MCe ye Ge NO BMCNOE on 6 cece sicececce 33.00 34.00 
C Select, 13 inches and wider.............. 35.00 36.00 
SS NG Be NE Sad dccvadaenscuwsasede 35.00 36.00 
C Select, S and 10 thehes.. ....c ccccccccss 30.00 31.00 
D Select, 12 inches and wider.............. 26.00 27.00 
D Select, 8 and 10 inches................. 22.00 23.00 
D Box, 13 inches and wider............... 28.00 28.00 
Dia oo as gS re eee 26.00 26.00 
Ey Brewers & Se 16 INCE. 6 ok cc ccccccecces 22.00 22.00 
IRE So twinee 4 eheséudascuenewwad 17.50 17.50 


ChONE UN WE Ga cavrcnccasacweanseseaeweun 19.50 
Thick Finishing—S 2 S. 


14-inch. 1%-inch. 2-inch. 


20.50 










Sek Dee ae OO COR oases ccccccus 47.00 47.00 49.00 
PE Gxcadaddccdascevuedenaws 43.00 43.00 45.00 
WOOO Naatevedaueddecdeuadaws 40.00 40.00 42.00 
SPP acadennudendndcaennaeees 36.00 36.00 37.00 
DUD tt ncet ei gakiaectaudedas 27.00 27.00 28.00 
ING Gee CII ne oe wacneeces 30.00 31.00 33.00 
No. 2 Shop Common............. 22.00 23.00 25.00 
No. 3 or Flat Common........... 16.00 16.00 16.00 
p> AM oe” eee aduan aaeen 27.00 
2x6 and 2x8 Clear and Select...... 35.00 
SERIO CHOP GWG Beles ..« 6. ce snckccues ree 35.00 
Selected widths, $2.50 per thousand extra. 
4 and 6-Inch Flooring. 
6 8&10 12,14,18 & 20 16 

Ps eee 30.00 33.00 37.50 38.00 
Die décdane es tannsabaces 29.00 30.00 35.00 

oT al sdeduokecuedeuawass 23.00 25.50 28.50 

DE txacdauadseanedewad 16.50 19.50 21.50 00 
Farmer’s Clear . ........ eakide er 20.50 21.00 
C and better norway..., 20.50 21.00 


Drop siding, add 50 cents to price of flooring. 





Siding. 

6 8 &10 12,14,18 & 20 16 
PO CGP 6 da dcacesncus 16.50 20.00 23.00 23.50 
Dns etvaguacasdenceeane 15.00 18.50 21.50 
Cd) éecuntercadeaeedaen 14.50 16.50 19.50 
L arieeer Pree ek ee eee 10.00 12.00 14.50 
Ee +64 erat aeaCecnees 9.00 10.00 11.50 
CIGE BOEGEY <. occ cssas 13.00 13.00 


Cooperage Men Were Here. 

The northwestern members of the National Cooperage 
Stock Manufacturers’ Association held a meeting Friday 
at the Nicollet hotel for the purpose of forming a north- 
western association. One of the most important matters 
considered was that of forming a mutual fire insurance 
association. It is claimed that the cost of insurance in 
the old line companies is excessive and that the cooperage 
manufacturers can carry their own insurance cheaper 
and with greater economy. Another matter considered 
was the grading of stock. It is proposed to establish 
uniform grades throughout the northwest. A committee 
was appointed to confer with the National Coopers’ Asso- 
ciation with a view to accomplishing this reform. C. W. 
Bibb, of Minneapclis. was elected president and M. C. 
Moore, of Milwaukc, \Vis., was elected secretary, Among 
those present were. J. S. Armstrong, of the Masonvile 
Hoop Company, Masonville, Mich.; C. W. Bibb, of the 
3ibb Hoop Company, Minneapolis; C. J. Schutter, 
Woodruft-Gray Company, Minneapolis; H. H. Estrohaut, 
Aitkin, Minn.; R. J. Dowd, Dowd & Sans, Winona; Joe 
Meneely, Antigo Manufacturing Company, Antigo, Wis. ; 
I. Seery & Co., St. Croix Falls, Wis.; J. Crow Taylor, 
Louisville, Ky. 

Scanlon-Gipson Company Close a Big Deal. 

On the last day of the old year and of the old cen- 
tury the Scanlon-Gipson Lumber Company of Minneap- 
olis closed a deal which has been on for some tiine 
and which was of such magnitude as to be in keeping 
with the previous policy of this company to do great 
things. 

The Scanlon-Gipson Lumber Company has purchased 
of William O’Brien, of St. Paul, and his associates, a 
large tract of timber in northern Minnesota. The con- 
tract requires the delivery of from 200,000,000 to 300,- 
000,000 teet of white pine logs in the booms in the St. 
Louis river at Cloquet, Minn., at the rate of 25,000,000 
feet annually. The deal also embraced the purchase 
of the fine saw mill site on the St. Louis river about 
three miles east of Cloquet, at which point the Scanlon- 
Gipson Lumber Company, or a new corporation which 
may be organized by the same interests, to handle the 
new deal, will build a large modern saw mill, planing 





The official report of E. S. Corser, surveyor general of logs at Minneapolis, is as follows: 





——Scaled—— Sawed. 
Logs. Feet. Feet Logs. 
Minneapolia’. ......6.<. 4,713,935 375,501,310 374,076,310 
Above Minneapolis ..... 3,470 SE adsadions 
LO aR 618,150 TE, ) « Khiisees 
PIRI C dcwasecceda 3,665 239,290 1,500,000 
DEES vsacasucee an 6,212 416,930 5.700.000 
Sewer caunecenese ~ ehitek.« ceeeeeee 30,800,000 
RS. o-0:00. 00.8 068 © 12,080 1,660,780 1.623.920 
Sauk Manids ....2.s.506 76.158 6,178,160 6.176.160 
PP Fg | Se 497,672 56,016,640 *60,000,000 
a 1,325 102,170 40,000,000 
ee eee ee 900.000 
CO oicicwedee. ‘wetedaun | aenates 1,000,000 
CURE RD. g cnc cicccees ctbcew! cee sedas 40,500,000 
PORE RIMM ce cccceeiee | neceve, semedeas 8.750.000 
SME cc cdecccctcaenas. 64bkemO) lL. TKcenmede 2,300,000 
BGG caiacececctue) dtveae sy idan eeet *31,000,000 
y eer 5,932,691 512,334,740 604,328,390 


* Estimated. 


——-———Manufactured Product 





ainnatinith Carried Over. 








Feet Lumber. Shingles. Lath. Pickets. Feet Logs. 
474,147,249 43,626,500 87,927,550 19,610 12,000,000 
Setadade  pictwadea “co deetadeds gad 275,000,000 
CORTES eee amwe, | Letheadal va weeds 500,000 
Ee |. do. slo dace See lccuccc 200,000 
7,110,920 530,000  acvace | eenewane 
35,000,000 16,395,000 (fo. | wereeree 9,356,000 
1,916,000 360,000 SE Kesaded,. ) Saawedan 
7,600,000 2,100,000 BE ee 
75,000,000 9,000,000 10,000,000 40,000  ........ 
50,000,000 8,000,000 11,000,000 ...... 10,000,000 
WR) (dcccdadke « ~adececee adacad oceans 
1,600,000 See * cewadecn <sacds se 500,000 
48 621.000 4,594,000 7.990.000 ...... 20.100.000 
11,009,000 260,000 2,400,000 ...... 1,500,000 
2.300.000 500,000 ng 600,000 
37,500,000 5,000,000 TNO. dadeas.: ewanceas 
753,980,169 95,368,500 137,164,000 59,610 329,756,000 


36 





AMERICAN LUMBERMAN. 


January 5, 1901, 








mill and complete lumber manufacturing plant. The 
saw mill will be equipped either with three band mills 
or two bands and a gang. ; 

This large tract of timber, with the present holdings 
of the company on the St. Louis river and its tributa- 
ries, will form the nucleus of a lumber manufacturing 
business at Cloquet which will continue for many years. 
Work will be begun at once on building the mill, pre- 
paring the yards etc. The tract of timber just pur- 
chased is ‘estimated to run fully 98 percent to white 
pine, in fact, being one of the few remaining tracts of 
practically all white pine timber in Minnesota. The 
Scanlon-Gipson Lumber Company last year manufac- 
tured about 125,000,000 feet of lumber, and with its 
new venture it will easily stand in the lead among 
the white pine manufacturing concerns ol the north. 

Minor Mention. 

C. H. Johnson and $8. R. McCleery, of the firm of 
Johnson, Butler & Co., will shortly go to northern Min- 
nesota to look after purchases of stock for the coming 
year, They expect to visit several of the large manu- 
facturing points in the upper Mississippi valley before 
returning to Minneapolis. ; 

H. C. Dudley, local representative of the Chicago Lum- 

ber & Coal Company, reports the purchase by his com- 
pany of the saw mill at Bibon, W is. A few months ago 
the company operating the mill went ito bankruptcy 
and as the above company has prior interests In the 
plant it was decided to purchase all claims and to use 
the mill for sawing during the coming season. Mr. Dud- 
ley’s company has some stumpage interests In that dis- 
trict, as well as a large number of logs which are in the 
vicinity of the mill and which were to have been sawed 
ast season. 
MWY. W. Catlin, Minneapolis representative of the Shell 
Lake Lumber Company and the White River Lumber 
Company, is expected in Minneapolis this week from a 
trip south in search of better health. For the past four 
weeks he has been traveling in New Mexico and the south- 
ern states and he reports that he has received material 
benefit from the trip. 

The W. I. Carpenter Lumber Company has recently 
purchased the yard formerly owned by Hovelson & 
James at Cresco, Iowa. 

The Flour City Lumber Company will hereafter repre- 
sent Pendleton & Gilkey, manufacturers of white cedar 
posts and shingles at Janesville, Wis. The former com- 
pany will act as representative of the latter company in 
northern Iowa and southern Minnesota and will attend 
to all sales to retailers at Minneapolis. 

W. T. Reynolds will attend the meeting of the cedar 
manufacturers to take place at Marinette, Wis., on 
January 9. 

C. S. Fay, of the firm of Morrison & Fay, is in Towa, 
where he is looking after his retail yards. Before return- 
ing to Minneapolis he will visit all of his yards in that 
section and will close up the last year’s business. 

J. A. Hughes, of the W. I. Carpenter Lumber Com- 
pany, is now on the Pacific coast, where he is looking over 
the red cedar shingle situation. In reports recently 
received from him he states that the shingle market 
shows material signs of strengthening in the near future. 
Manufacturers do not seem desirous of taking orders on 
the former low basis, but seem united in the opinion 
that better values should be demanded at Minneapolis 
and other eastern markets. Mr. Hughes expresses his 
belief that prices will soon be advanced on the Minnea- 
polis market and that the old rate of $2.25 will shortly 
be secured. 

G. F. Hilton, representative of the W. I. Carpenter 
“Lumber Company, at Park Rapids, Minn., has been in 
Minneapolis for the last week or two assisting in the 
local office. He will return this week to Park Rapids. 

R. Jackson, of the Standard Lumber Company, Winona, 
Minn., was in Minneapolis this week looking over the 
market and placing orders for stock. 

Among the northwestern lumbermen at Minneapolis 
during the past week were the following: R. Burgess, 
Hf. C. Burgess & Son, Cresco, Iowa; L. Lampert, L. Lam- 
pert Lumber Company, Mankato, Minn.; A. D. Cross, 
Cass Lake, Minn. 

Edward J. Lockwood, of the Union Iron Works, spent 
several days last week at middle Mississippi points. He 
made several sales of machinery, one beimg two bands 
and a band resaw outfit to the South Muscatine Lumber 
Company at South Muscatine, Towa. 

Fred W. Upham, the Chicago hardwood lumberman, 
was in Minneapolis Friday and called upon a number of 
his friends in the Exchange. He was on his way to St. 
Croix Falls, Wis., to look after his hardwood manu- 
facturing interests there. 

The Bradley-Watkins Company is extending its facili- 
ties for meeting the demand for white cedar products. 
It is now building a large shingle mill at Rex, Mich., 
on the “Soo” road east of Manistique, in the vicinity 
of which place it has secured a large tract of cedar 
timber. A railroad is being built out into the timber 
some sixteen miles from Rex over which logs are 
brought to the mill and posts and poles brought into 
the yard at Rex. The Bradley-Watkins Company also 
has a large shingle mill at Sault Saint Marie, Mich.. 
which is now shut down for the winter, and one at Spald- 
ing. Mich. In addition it has the output of several 
smaller mills and at Cardigan Junction, near Minne- 
apolis, has a large cedar distributing yard from which 
o-uck shipments are made. 

—essseeeaeaeer~ 
AT THE HEAD OF THE LAKES. 

DvuLuTH, MINN., Jan. 1.—Little doing except in the 
woods. Several large pine land transfers are pending 
that are likely to be settled early this month and a few 
small ones are coming along weekly. The new year opens, 
however, with about all the pine land of this district, 
unless it be in the northern watershed, pretty well taken 





up and no longer the property of the speculator or the 
small individual holder. ; 

By far the bulk of the pime standing in this district has 
been taken possession of during the year by mill operators 
or heavy loggers, men who, if they do not care to cut for 
their own mills, are prepared to cut on contract for de- 
livery at booms, etc., and they are about all so heavily 
strengthened with the sinews of war that their timber is 
not likely to be on the market. One interesting and im- 
portant feature of the year in this district has been the 
entrance of loggers for mills in districts further distant 
than they had ever come before, emphasizing the growing 
scarcity of timber elsewhere and cutting away from the 
lumbermen of Duluth a good share of the groumd they 
had been standing upon. Large tracts of timber on the 
north shore, naturally tributary to this city or to new 
mills to be located along the shore, have been bought 
during the year by Ashland interests, some for specula- 
tion and some for lumbering. A part of the speculative 
tracts has already been sold, not to Duluth or Minnesota 
men but to Ashland mill firms or to firms that since have 
become Wisconsin interests. Some of these tracts are 
still held by the speculative interests and are showing a 
large profit on the investment that should have been made 
by Duluthians. ; 

Among the largest timber purchasers of the year in the 
district have been those of the Weyerhaeuser interests at 
Cloquet; Alger, Smith & Co., of this city; the Merrill & 
Ring Lumber Company, the estate of Thomas Nester and 
such loggers as William O’Brien, Lammers Bros. and 
others. These are some of the old standbys of the dis- 
trict, interests that have had mills here for years and are 
wealthy and well acquainted with conditions, who have 
let others take the standing pine until they have not 
enough stumps for their mills. Some of these concerns 
are this winter hardly able to lumber a sufficient quan- 
tity to keep their mills busy next year. One firm that a 
year ago spent a large amount of money in refitting and 
overhauling its mill is not now able to log 10,000,000 feet 
for a mill that should cut three times that in 1901, 

The new year opens with no change in market condi- 
tions. Duluth still ships almost exclusively to the east. 
Mills are going in west of us to such an extent that the 
possible territory there is beimg further and further 
reduced. The advent of the Chicago, Milwaukee & St. 
Paul road has had little effect in opening a larger field 
to the southwest, as was at first expected. But the east 
is a greater and greater consumer proportionately and 
there is little sleep lost here over the curtailment of the 
western territory. 

Heavy local construction is more and more of Pacific 
timber and the receipts of that material for the year 
have been very large. Western shingles, too, are coming 
here in immense quantity. Accurate figures are almost 
impossible to obtain, as custom house figures are incom- 
plete, but it is claimed that more than 400,000,000 of 
these shingles were shipped east via Duluth in 1900. 

What mills have been built in the year in this district 
have been in the interior, with the exception of one erected 
in the place of a burned plant. Several mills have been 
started, among them one on the upper St. Louis and sev- 
eral west of the city on the Fosston line. Two that were 
burned were replaced, one at Virginia and one small affair 
on the St. Louis above the city. These have been far 
more than offset by the increased capacity of older mills 
and by new plants, so the capacity of the region was 
never before so great as it is today. 

Lumber carriers are preparing to make a concerted 
effort to reduce the cost of handling lumber from docks 
to vessels at this and other upper lake ports another 
year. This has been the highest charge against the ship- 
per and is far too high, in all equity. If an attempt be 
made to reduce it there will be war all along the line, for 
the lumber shovers are organized and are affiliated with 
the big organizations of the other end of the lake. 

I. G. Best is putting up a mill at the new village of 
Tenstrike or the line of the Minnesota & International, 
where he will have a capacity for about 25,000 feet daily. 
R. S. Combs has charge of the work. 

A scow loaded with lumber, two engines and a lot of 
supplies was wrecked off Pigeon river the other day and 
everything slid into Lake Superior. The loss was about 
$5,000 to the Pigeon River Lumber Company. 





THE SAGINAW VALLEY. 

say City AND SaGInaAw, Micu., Jan. 1.—The stag- 
gering blow that the act of the Ontario legislature 
dealt the eastern Michigan lumber manufacturing busi- 
ness as a retaliatory act for the clause of the Dingley 
act fixing a tariff of $2 a thousand on lumber imported 
from Canada is shown in the figures of the logs rafted 
from Canada to Michigan mills during the last two years. 
Prior to the passage of the Dingley tariff the business of 
rafting saw logs from Georgian bay to Michigan mills had 
reached large proportions, averaging over 250,000,000 
feet each season, and but for the retaliatory act of the 
Ontario legislature the quantity would have been 
increased largely. The only pine logs that ean be rafted 
now to Michigan are those cut on Indian reserve and 
deeded lands. All saw logs cut on crown lands in Ontario 
must be manufactured in the province. 

The quantity of logs rafted from Georgian bay to 
Michigan during the season of 1900 was as follows: — 


To— Feet 
Saginaw ROE en ai eek oe eee 29,879,485 
INE bel tale oes nctatna te Sea oud oe bia oe 6,971,000 
STD oo sin es wralae sc Sec koe dateuun 9,000,000 

PD eee Bi ora ak erea eae 45,850,485 


No logs were rafted from Ontario to Alpena last sea- 
son. In 1898 there came from Ontario to Saginaw river 
154,997,171 feet; to Alpena, 17,300,334 feet: to Che- 
boygan, 46,752,583 feet, and to Detroit, 10,000,000 feet. 
In 1899 the quantity rafted to Michigan was about the 
same as the last year. Following is the record for eight 





years of log rafting from Georgian bay to Michigan 
mills: 


Year. Feet. Year. Feet. 

See 184,500,000 Pee 252,344,532 
\ eee 801,000,000 i. re 238,843,024 
1896.....:. 279,229,743 Sa 45,575,433 
1896.4...:.. 274,388,654 TOOO%. 5:6 5-5: 45,850,485 


It is not likely that the quantity to come over next 
season will exceed that of the last two seasons, as the 
timber available for rafting under the provisions of the 
law is not large. Instead of the logs coming to Michigan 
the saw mills are going to Canada. During the last year 
Eddy Bros. & Co. and a company in which 8. O. Fisher is 
interested, the McArthur Company and Edmund Hall 
have erected saw mills in Canada, while the Moulthrop 
Lumber Company, a Bay City concern, bought the old 
Moiles mill on Johns island and operated it last season. 
It is very likely that two or more Saginaw river firms 
will remove to Canada during the ensuing year. It is 
safe to estimate that by reason of the Ontario retaliatory 
act in question 350,000,000 feet of logs will be shut out of 
Michigan annually for the next fifteen years. 

It is not believed that there will be anything done to 
restore this crippled industry in eastern Michigan at 
the present session of congress, if at all. Some of the 
gentlemen who were interested in saving the saw mills 
to eastern Michigan have removed their interests to Can- 
ada and have no more concern here. Hon. Arthur Hill, 
who spent a large sum of money and worked very hard 
for a $1 duty on Canada lumber when the Dingley tariff 
was before congress, said the other day that he had no 
further interest in the matter and he did not think 
that anything would be done in the direction of affording 
relief to those who have been affected. The eastern 
Michigan manufacturing interests, he said, had been sac- 
rificed for those of Wisconsin, Minnesota and the south. 
He was experiencing no difficulty in disposing of his 
Canadian product, and in the existing conditions of the 
lumber trade in Canada there as no disposition, so far 
as known, to reopen the question. American lumber 
dealers who buy lumber in Canada pay the $2 duty, and 
the Canadians assert that they are getting as good 
prices for lumber as are paid on this side. 

H. A. Batchelor, who has been spending a few weeks 
in Saginaw, with relatives, left for New York on Thtirs- 
day and will go thence to Florida, where he is lumberitig. 
He is largely interested in cooperage stock concerns it 
Michigan. 

Some of the local dealers are in the market for lum- 
ber. The majority of them are carrying very good 
stocks, but a steady volume of business requires fre- 
quent purchases to replenish assortments. Eddy-Sheldon 
Company is carrying 14,000,000 feet in stock and the 
new mill of Eddy Bros. & Co., in Canada, will furnish 
considerable stock for the Eddy-Sheldon Company next 
year. 

L. C. Slade is carrying as large stock as last .year 
at this date and is in the market for anything in the 
bargain line that offers. 

The Graves Shingle Company, of Bay City, Mich., 
last summer began the erection of a saw mill and 
shingle mill at Blind River, Ontario. The shingle mill 
was started in August but the saw mill will not be 
started until next spring. <A full stock of logs will 
be put in during the winter for both plants. 

J. J. Flood will start his mill Wednesday for a full 
year’s run on mixed timber. This is the old Welch 
mill. He cuts for other parties, 

The Luther mill at Alpena, which has been cutting 
box stuff, has shut down owing to the accumulation of 
a surplus stock. Mr. Luther has been in Indiana 
arranging for the sale of his product. 





AT FURNITURE HEADQUARTERS. 

GRAND Rapips, Micu., Dec. 29.—The planing mill and 
cabinet factory of Berkheiser & Moore, Benton Harbor, 
were destroyed by fire December 27, with loss estimated 
at $10,000 and insurance of $5,000. 

The Otsego Chair Company, Otsego, is operating three 
mills, one each at Byron Center, Orangeville and Gun 
Marsh, turning out more lumber than can be used at 
the factory, and the surplus is being put upon the mar- 
ket. 

The Grand Rapids & Indiana Railway Company is 
completing a spur from Ravenna, Muskegon county, four 
miles in length, which will tap Slocum’s grove. This 
tract of 4,500 acres is the property of the Foster-Win- 
chester Lumber Company, of this city, and is estimated 
to cut 50,000,000 feet. It is about one half hemlock, the 
rest being hardwoods. Smith, Nelson & Bunker, of Mus- 
kegon, have contracted to take all the hardwood slabs 
from the mill and all the wood. It will take five years 
to clean up the tract. The track spur will penetrate half 
way through the timber and when completed logs will 
be hauled to the mill in train loads. A double cutting, 
60,000-foot capacity band mill is in operation and the 
company is erecting a planing mill adjoining. Slocum’s 
grove is twenty miles northwest of this city. 

The Gale Lumber Company, of West Branch, Mich., 
with E. P. Gale, of West Branch, and Clay H. Hollister 
and George Bundy, of Grand Rapids, as principal stock: 
holders, as a corporation has ceased to do business. A 
reorganization has been effected with nominal capital 
of $75,000, the name changed to the Gale Lumber Com- 
pany, Limited, and the offices transferred from this city 
to West Branch, where the company operates a saw 
and planing mill. 


AT THE MENOMINEE CITIES. 


Marinette, Wis., Jan. 3.—There is nothing new in the 
lumber market this week. Owing to the fact that it 
was holiday week there have been no buyers around, but 
several are expected next week to figure on the coming 
season’s stock. 








ee ee 








2 
4 
5 
next 
is the 
»f the 
higan 
b year 
her is | 
Hall 
throp 
e old 
ason. 
firms 
It is 
atory 
ut of 


’ 


ne to 
in at 
f the 
mills 
Can- 
Hill, 
hard 
tariff 
id no 
think 
rding 
stern 
1 sac- 
outh., 
f his 
f the 
o far 
mber 
, and 
good 


yveeks 
htirs- 
ritig, 
us it 


lum- 











Janvary 5, 1901. 





AMERICAN LUMBERMAN. 





37 





A number of mills commenced winter operations this 
week and the railroad companies are bringing in four 
train loads of logs daily. Below zero weather, with 
plenty of snow, has made it very favorable for logging 
operations and great work is being done in the woods. 
This port is now entirely closed and Green bay is cov- 
ered with ice several inches thick. 

A number of Marinette lumbermen are getting ready 
to make their annual trips to California and the Pacific 
coast states. A. M. Merryman goes on January 16 and 
Frank L. Carney will leave the latter part of the 
month. both have timber interests in the golden state. 

The annual meeting of the Menominee River Boom 
Company was held last week Thursday; a 4 percent divi- 
dend was declared. The company sorted last year 270,- 
000,000 feet of logs. Isaac Stephenson was re-elected 
president ; S. M. Stephenson, vice president; G. W. Han- 
ley, secretary, and A. C. Merryman, treasurer. A num- 
per of the Marinette and Menominee companies held 
their annual meetings here last week. Jesse Spalding, 
I. K. Hamilton and J. B. Goodman, of Chicago, were 
here in attendance at the boom company’s meeting. 

The Hamilton & Merryman Company re-elected I. K. 
Hamilton president, A. C. Merryman vice president and 
I. K. Hamilton, Jr., secretary. 





Logging Department. 


IN NORTHERN MINNESOTA. 

Du.utH, MINN., Jan. 1—The Eastern Minnesota road 
last season received 400 50-ton steel ore cars, each car 
22 feet long and the trucks carrying a pressed steel 
hopper of great size. It has been found that these hop- 
pers can be lifted from the trucks and the latter used 
for log cars without great difficulty. The trucks are 
capable of holding about 1,300 feet of logs, less than an 
ordinary load, but of considerable size nevertheless. 
The company is using them in its logging business this 
winter successfully. 

Smallpox is said to have broken out at the camps of 
the Nester estate at Gooseberry river and there has been 
some talk of closing the works. There is little danger, 
however, it is understood, on account of the mild type 
of the disease. 

The little steamer Suit went down the north shore 
this morning in a temperature of 20 below, with thirty 
men and a full cargo of supplies for the Split Rock 
camps of the Merrill & Ring Lumber Company. The boat 
ran last winter to camps along the shore until February 
4, and will do the same this winter if possible. The 
Merrill & Ring company is increasing its force at the 
camps near Split Rock, 

The Sisters of St. Benedict, with headquarters at 
Duluth, have just opened their fifth woods hospital for 
lumbermen at Bemidji. The building cost with its com- 
plete and modern equipment about $18,000 and is said to 
-be the most complete hospital for its size in the United 
States, outside of some of the model hospitals at pro- 
fessional schools. 

Wages are not changed, but many men are going in 
this week. The weather has turned very cold and the 








conditions are better than at any former time this 
winter. 
IN THE VALLEY OF THE SAGINAW. 


Saernaw, Micn., Jan. 1.—Last winter Mershon & Co., 
of Saginaw, bought the entire output of logs of the 
Arthur Hill Company, of this city, put into Georgian 
Bay waters, and estimated at 20,000,000 feet. The same 
concerr has bought the logs which the Hill company is 
putting in this winter, estimated at about the same 
figures as last year. These logs will be manufactured at 
Midland, Ontario, and the lumber will come to the buy- 
ers on this side. 

The weather for some days has been decidedly colder 
and log hauling is possible on ice roads, although small 
jobbers who are not in position to make ice roads are not 
having any snow to haul logs on. Still, as we have very 
little smow as a rule in this district until after the mid- 
dle of January, there is yet plenty of time for snow in 
— quantities to accommodate those putting in 
ogs. 

Reports of accidents in the woods are coming in. On 
December 23 three men employed in McCarty’s camp, 
on the east side of Mullet Lake, broke through the ice 
while crossing the lake and were drowned. William 
Adams was killed at Handy Bros’. camp, near Lewiston, 
last Tuesday. He resided in West Bay City and was 
only 21 years old. Joseph O’Claire died Tuesday from 
injuries sustained at Beutel’s camp, near Gaylord. He 
was struck by a falling tree. 





WASHBURN AND VICINITY. 


Wasueurn, WIs., Dec. 27.—Loggers are jubilant over 
the recent fall of snow and men and teams are leaving 
for the woods daily. 

The Washburn, Bayfield & Iron River road is kept 
busy with four log trains from the operations of the 
John O’Brien Lumber Company, Rittenhouse & Embree 
Company, Street, Chatfield & Co. and others. 

Thomas Laflin has a contract to bank 3,000,000 feet 
on Bad river near Odanah. 

Charles Simpson has a new contract near Maple and 
will bank 4,000,000 feet on the Northern Pacifie for 
Superior parties. 

Joseph Riley has moved all his operations from here 
and Sioux river and has taken a contract from the Red 
Cliff Lumber Company to bank 12,000,000 feet near the 
mouth of Brail river, on the lake. 

The John A. Jacobs Lumber Company has started 


more camps near Cables and Superintendent J. W. 
Glynn is sending men and teams to that place. The 
company has a large tie and cedar contract and its oper- 
ations in that line this year will be extensive. 

Aikley & Sprague are operating a small camp on 
Four Mile creek and the logs are banked here at the 
mill. 

R. D. Pike, of Bayfield, has camps near Sioux river, 
picking up down and dry timber, which will be landed 
at the bay. 

Gardner & Brimham have a camp on Madeline island 
and are banking 3,000,000 feet of hemlock for W. H. 
Gilbert. 

Peter Jansen has a contract with the Bayfield Lum- 
ber Company to bank 3,000,000 feet on Bayfield trans- 
fer; also 2,000,000 feet for the John A. Jacobs Lum- 
ber Company, the logs to be railed here over the Chi- 
cago, St. Paul, Minneapolis & Omaha. 

Conditions are somewhat different from those pre- 
vailing here a year ago, as men and teams are plenti- 
ful at a fair rate of wages. 


- The Record. 








Alabama. 
Delchamp Delchamp & Hopper have sold out. 
fuscumbia—The Tuscumbia Lumber & Manufacturing 


Company has been incorporated with capital stock of $10,000, 
by O. E. Freeman, G. J. Groppenback, O. G. Simpson and 
J. W. Davis. 


Arkansas. 
Earl—Rhodes & Thomas have established a saw mill. 
we Village sarton & Beakes have dissolved partner- 
ship. 


Bear—J. B. Jewell & Co. have been succeeded by J. B. 

Jewell, 
California. 

Roseville—The Towle Bros. Lumber Company 


has sold 
lumber yards to Mr. Slocum, of Fair Oaks. 


Florida. 
_ Apalachicola—The Loxley Lumber Company has engaged 
in business. 
Idaho. 
Samaria—Wight & Wight have discontinued saw mill. 
Troy—J. E. Jacobson is out of business. 


Illinois. 
Belvidere—E. J. Bennett recently began business. 
_ Chicago—The Elkhart Grain & Lumber Company has been 
incorporated with capital stock of $20,000 by George A. 
Bock, I. P. Rumsey and H. A. Rumsey. 
Donovan—Joseph Legare has been 
Duzenberry. 
Garden Prairie 


succeeded by Frank 


Newell & White have dissolved partner- 


ship. 
Mount Pulaski—Dittus & Stoll have dissolved partner- 
ship. The business is continued by E. J. Dittus. 


Tremont—H. L. Schmutz has sold out to J. W. Mackemer 

& Co., of Peoria. 
Indiana. 

Goshen—Wehmeyer & Miller have dissolved partnership. 

Indianapolis—The Lawrence Lumber Company has been 
incorporated with capital stock of $200,000. 

Kewanna—Lang & Hliland have been 
Hiland. 

Tipton—Jackson Bros. have sold out. 

Vincennes—Robert Glover & Sons will 
heading mills to Shawneetown, III. 


succeeded by M. 
remove stave and 


lowa. 

3oone—The Fehleisen-Rosacker Lumber Company has been 
‘incorporated with capital stock of $35,000 by L. F. Fehleisen 
and M. H. Rosacker. 

De Witt—F. H. Kettenring has purchased his partner's 
interest in the business of Kettenring & Snyder, and will 
conduct the business alone. 

‘ Eldon—J. B. McCormick has been succeeded by 
ries. 

Indianola—L. Patterson & Co. will be succeeded by Sigles 
& Patterson on January 1. 

Steamboat Rock—T. J. Dickey, manager of the Greef 
= Company at this point, died of pneumonia here on 
Yee. 25. ; 

Toledo—A. FE. Budlong and W. 
ized the Toledo Lumber Company. 

Toronto—J. O. Devitt will open a yard. 

Avoca—The Seiffert & Wiese Lumber Company has ¢hanged 
name to the H. O. Seiffert Company and has transferred head- 
quarters to Davenport. 

Leroy—Aaron Coppock has sold out. 

Indian Territory. 

Checotah—Stanford Bros. have removed to Okmulgee. 

Kentucky. 

Allendale—Kogan & Saltsgiver have dissolved partnership. 
x Burgin—Wilson Smith has been succeeded by William D. 
King. 

Owingsville—The Owingsville Lumber Company has sold 
it. 


Joseph 





B. Mitchell have organ- 





ou ; 
Louisiana. 

New Orleans—Woodward, Wight & Co. have sold interest 
in the C. T. Patterson Company to Charles L. Fenton. 

Quadrate—C. E. Robinson & Co. are out of business. 

Maine. 

Brownville—A. J. Long, of Bluehill, and T. F. Mason have 
purchased a shingle mill and will also establish a box shook 
factory. 

Maryland. 

Baltimore—David T. Carter & Co. have commenced hard- 
wood lumber business. 

Fairfax—The Wilson Lumber Company, of Wilson W. Va., 
has removed saw mills here. 


Massachusetts. 
30ston—Blacker & Shepard have been succeeded by the 
Blacker & Shepard Company.——Owen Bearse & Son Have 


dissolved partnership, owing to the death of H. A. Aldrich, 
on December 24. The business will be continued by Horace 
L. Bearse. 

Springfield—The FE. S. Decker Lumber Company has bought 
the yard of L. S. Wood and will operate in connection with 
its present business. 

Beverly—The North 
plant. 


Shore Lumber Company has sold 
Michigan. 

Alpena—The Maltby Lumber Company, of Bay City, has 
opened a cedar yard. 

Ionia—Crookshank & Somers have incorporated as the 
Crookshank & Somers Manufacturing Company, with capital 
stock of $15,000. ° 

Manchester—F. C. Westgate has sold out to a stock com- 
pany including John Schlicht, C. F. Kapp. A. J. Waters, John 
Rauschenberger, Fred Widmayer and E. 8S. Hagaman. 

Manistee—The Canfield & Wheeler Company has reduced 
capital stock to $82,500. 

West Branch—The Gale Lumber Company bas been reor- 


ganized and is now the Gale Lumber Company, Limited, nom 
inal capital $75,000. 
Minnesota. 

Avoca—J. D. Young & Co. have sold out. 

Duluth—The Duluth Cooperage Company has been incor 
porated by Meisty, McGaffey & McLeod, of Superior. 

Howard Lake—James S. Graves has sold out to the Cen- 
tral Lumber Company. 

Minneapolis—Wallace & White will engage in the whole 
sale lumber business. 

_New Richland—wW. G. 
business of Maconnell 
Company. 

St. Paul-—The Potlack Timber Company has been incor 
porated with capital stock of $50,000 by W. Farnham, 
5S. W. Burr and C. W. Farnham. 

Tower—G. E. Kuchle has sold shingle mill. 

Two Harbors—The Two Harbors lumber 
engaged in business. 


in the 
Lumber 


Maconnell has sold interest 
& Lampert to the Lampert 


Company has 
Mississippi. 

Sardis—The Carrier Lumber Company has been organized 
to manufacture hardwood lumber by C. M. Carrier, R. M. Car- 
rier and L. R. Park. ' : 

Missouri. 

Fayette—Dimmitt & McCall Bros. have been succeeded by 
Dimmitt & Rucker. 

Kansas City—D. T. Morton will close office here and re- 
move to Mena, Ark.—The Red Cypress Door & Sash Com- 
pany has been incorporated by Henry J. Lutcher, Walter S. 
Atler, John Dibert and others, with capital stock of $40,000. 

St. Louis—The Big Four Lumber Company has been incor- 
porated with capital stock of $50,000 by J. P. Batchelor, 
Orin F. Pearson, Frank P. Evans and John C. McLachlin. 

South St. Joseph—The J. M. Byrne Lumber Company, of 
Kansas City, will open a yard. 

Pilot Grove—Charles J. Harris has been succeeded by the 
C. J. Harris Lumber Company. 

Nebraska. 

Fairbury—The Fairbury Lumber Company has sold out to 
Perry & Bee. 

Louisville—W. H. Hagrefeand and A. E. Camblin will open 
a yard. 

New Hampshire. 
Conway Center—H. B. Cotton is reported sold out to Pot- 
ter & Davidson. 
New Jersey. 
Jersey City—-Thomas H. Small & Co. are out of business. 
Newark—John Buhl & Co. have sold out. 
New York. 

Auburn—Howland & Clark have dissolved partnership. 

Canandaigua—M. Collins has sold out to Frank R. Beecher. 

East Floyd—Baker & Gerard have closed out. 

New York—Lueas E. Moore & Co., of New Orleans, La., 
have opened an office. 

Peekskill—N. Dain’s Sons Company has been incorporated 
by F. M. and H. P. Dain and Grace A. Dain; capital stock, 
$50,000. 

Rochester—The Phelps & Rogers Company has 
corporated with capital stock of $20,000 by F. H. 
Hosea Rogers, W. Rogers and W. J. Whipple. 

Peekskill—The N. Dain’s Sons Company has been incorpo- 
rated to deal in lumber and building materials, by F. M. 
Dain, H. P. and Grace A. Dain. 

Harrisville—Kimball & Moore are building a veneer fac- 
tory. 


been in- 
Phelps, 


North Dakota. 


3athgate—Merrill Garner has sold out. 


Ohio. 

Cincinnati—The Verkamp Buggy Company has been ineor- 
porated.——M. B. Farrin has been succeeded by the M. B. 
Farrin Lumber Company. 

North Robinson—Joseph M. Bogan has been succeeded by 
the McArthur Grafton Company. 

Salem—W. D. King & Co. have sold out to D. A. Wilhelm. 
——Wetzel & Leiner will add a lumber yard. 

Toledo—The Toledo Match Company has been incorporated 
with capital stock of $200,000. 

Van Wert—Wooley & Coombs 
Smith & Bryher. 





have been succeeded by 
Pennsylvania. 

Johnstown—The Babcock Lumber Company, 
will open an office. 

Philadelphia—Wistar & Underhill have removed to room 
816 Real Estate Trust building. 

Pittsburg—F lint, Erving & Lindsay have been succeeded by 
Flint, Erving & Stoner, incorporated, with paid up capital of 
$100,000.——The H. J. Murphy Mill & Lumber Company, 
with capital stock of $200,000, has succeeded Murphy & Die- 
bold. The Diebold Lumber & Manufacturing Company con- 
tinues in operation of the west end plant. 

South Carolina. 

Columbia—The Dozier Lumber Company has been incor- 
porated with capital stock of $5,000 by B. P. O'Neal and 
W. B. Dozier. 


of Ashtola, 





Tennessee. 

Sylvia—J. A. Freeman & Son have been succeeded by A. D. 
Freeman. 

Sparta—G. D. Snodgrass has sold out. 

Texas. 

Brenham—The Brenham Furniture Manufacturing Compa- 
ny has been incorporated with capital stock of $100,000. 

Frost—L. M. Allen has been succeeded by L. M. Allen & 


0. 

Cleburne—Leon Cleveland has opened a yard. 

Granbury—The Hood County Lumber Company has been 
incorporated with capital stock of $10,000 by Phil Jackson, 
J. D. Brown and others. 

Mesquite—Ebrite & Walker haye been succeeded by the 
Allen Bros. Lumber Company. 

Orange—Robert Morgan has been sueceeded by the Mor- 
gan-Curry Company. 

Sabine Pass—R. A. McReynolds & Co. have dissolved part- 
nership, George H. Huggins retiring. 

Whitehouse—Willingham & Pickett have engaged in the 
lumber business. , 

Washington. 

Edgecomb—Walter A. Parker, a well known shingle and 
lumber man of Skagit county, died December 24. 

Goldendale—T. A. Baker has sold saw mill to D. E. Robert- 
son & Son. 

Marysville—E. J. Anderson is out of business. 

Seattle—The Raleigh Chinn Company has been incorpo- 
rated with capital stock of $100,000 by E. B. Chinn, R. 
Chinn and F. Bausman. 

Spokane—The New Northwestern Lumber Company has 
been incorporated with capital stock of $10,000 by J. I 
Diedrich, P. T. Contiare and J. L. Trone. 

Tacoma—The Fidelity Planing Mill Company has been 
incorporated with capital stock of $5,000 by A. F. Metzger 
and H. E. Gallagher. 

‘Tacoma—Reed & Walker are about selling out. 

West Virginia. 

Parkersburg—G. L. Dudley and R. H. Goodwin have 
opened a yard and will operate as the Dudley & Goodwin 
Lumber Company. 


Waverly—The Ross Lumber Company has sold out to 
Sarber & Ogdin. 
Wisconsin. 
Alma Center—N. C. Foster has sold out to the Ringrose 


Company. ey 

Milwaukee—The Schomberg Hardwood Company will in- 
crease capital stock to $100,000. The E. Wright Lumber 
Company has been incorporated by Theodore Plathner, Wal- 
ter 8. Johnson and A. G. Ellis, with capital stock of $15,000. 
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THE METROPOLITAN DISTRICT. 


New York, Dec. 31.—This is the last day of a year 
in which, on the whole, the lumber trade has very little 
cause to find fault with. As a rule the trade is satisfied 
with what it has given, received in the way of financial 
results, and on the threshold of the new year lumbermen 
are buoyed up with hopes of another and still more 
profitable year—hopes that seem based on the most solid 
and substantial basis. 

As for the week just passed no one expects that the 
five business days between shall be productive of much 
business and as a rule no one is disappointed. The 
holiday spirit seems to be in the air, big transactions 
as well, and this year has been no exception to the rule. 

Meetings of the creditors of I. N. E. Allen & Co. 
have been held at the offices of that firm but up to the 
present time no definite settlement has been arrived at. 

There has been incorporated at Albany N. Dain’s 
Sons Company, of Peekskill, to deal in lumber and 
building material, with a capital of $50,000. The direc- 
tors are F. M. and H. P. Dain and Grace A. Dain, all of 
Peekskill. 

W. M. Dwight, of the Dwight Lumber Company, De- 
troit, arrived trom Europe on Saturday last. 

Ernest M. Price, of Price & Hart, has returned to the 
city after a trip to the Gauley mills in West Virginia. 

Misfortunes never seem to come singly. J. F. Rodar- 
mor, the well known dealer of 32 Broadway, was at his 
home, 260 East 122d street, convalescing from a recent 
operation for cancer, when fire broke out in the house 
in the rear of his residence and he had to be taken to 
the Harlem hospital for safety. It is believed that he 
will be out again in a few months. ; 

‘Lhe honeymoon of Mr. and Mrs. Crombie, whose mar- 
riage was recently reported in these columns, is being 
spent in Porto Rico, which Mr. Crombie saw only spas- 
modically as a member of Troop A in the recent trouble 
with Spain. 

Included among visitors of the week were: A. F. 
McEwan, president of the Seattle Cedar Lumber Manu- 
facturing Company, Seattle, Wash.; W. W. Tyler, of 
the H. M. Tyler Lumber Company, North Tonawanda, 
Si Robert C. Lippincott, Philadelphia; M. C. Mc- 
Corkle, of M. C. McCorkle & Sons, East Stone Gap, Va.; 
M. N. Offutt, of the Tug River Lumber Company, Blue- 
field, W. Va.; Mr. Casselbury, of the Whiting Lumber 
Company, Elizabethtown, Tenn.; L. A. Kelsey, of North 
Tonawanda, N. Y., representing Dennis Bros., Grand Rap- 
ids, Mich. : 

The Morgan Company, of Oshkosh, Wis., is now repre- 
sented in this market and the east by Charles W. Abele, 
of 1546 Flatbush avenue, Brooklyn. ’ 

J. B. Murphree, of 18 Broadway, left this city Christ- 
mas day for Jacksonville, Fla. He will spend a.couple of 
weeks in the south. 

E. V. Dunlevie, of Buffalo, sailed for Europe the day 
after Christmas. He goes abroad on a pleasure trip and 
may be absent over a month. 

“Clift” Millard, of the Chicago Coal & Lumber Com- 
pany, has returned to St. Louis. ; 

On Friday last the six masted schooner George W. 
Wells arrived for the first time in this port. She car- 
ried a cargo that would have filled three ordinary coast- 
ing schooners. She came from Brunswick, Ga., and was 
loaded with 46,000 yellow pine railroad ties, valued 
at $25,000. The cargo was consigned to Cook & Co., 
of this city, and is for the Erie railroad. She could 
easily have carried 10,000 more. The Wells is 345 feet 
long over all, beam 48 feet 6 inches, depth 23 feet. Her 
tonnage is 2,743 net. 

The next regular meeting of the New York Lumber 
Trade Association takes place on January 9th. 

Lueas E. Moore & Co., exporters, New Orleans, have 
opened a New York office at 11 Broadway. Mr. Knox, 
well known to the trade, is in charge. 

The New York offices of the St. Paul & Tacoma Lum- 
ber Company, Tacoma, Wash., and of Wheeler, Osgood 
& Co. have been established at 156 Broadway, with 
Lynde Palmer in charge. 


The Week’s Charters. 


Timber freights from the gulf to the continent con- 
tinue quiet, though the market appears steady at the 
previous range of 115s. and 117s. 6d. Demand for torr 
nage upon time contract does not improve, and with a 
fair number of boats available rates continue favorable 
to shippers. Owners are prepared to accept 5s for good 
modern boats for a period of one year, but for six months’ 
time 5s 14d to 5s 3d is generally asked. Sail tonmage 
from gulf ports to the River Plate is less actively in- 
quired for and the market has developed an easier tone, 
$14.50 being regarded as an outside rate for prompt and 
early shipments to Buenos Ayres. For forward tonnage 
$14 is quoted as acceptable. Some inquiry is noticed for 
eastern loading, though tonnage is offered reservedly 
upon the basis of $10 from Portland and $9.50 and $10 
from Boston. There is little demand from the provinces 
and the rate from outside provincial ports remains $11. 
Lumber freights from the south to the West Indies con- 
tinue weak, influenced by scarcity of orders and in- 
creased tonnage offerings. Coastwise lumber orders have 
been scarce during the week, but as the same condition 
is experienced amually at this time owners are not 


attempting to urge business, quoting $7.75 as the rate 
from Brunswick to New York. 

Following are some of the fixtures for the week: 

Bark Desideria, Sapelo to Havre or Hamburg, timber, 
113s 9d. 

Bark Charlotte Padbury, Halifax to the west coast of 
England, deals, 50s. 

Bark Peerless, Norfolk to Demarara, staves, $12. 

dark A. Elida, Boston to Buenos Ayres, lumber, $9.50; or 
Rosario, $10.50. 

Bark Lady Penrhyn, Apalachicola to Montevideo, lumber, 
$15. . 

Ship Queen of Scots, gulf to Buenos Ayres, lumber, $14. 

Schooner Delta, Apalachicola to Port Spain, lumber, $7.50. 

Schooner Warwick, Crandall to Port Spain and San Fer- 
nando, lumber, $7. 

Schooner General E. S. Greeley, Apalachicola or Pasca- 
goula to Philadelphia, ties, 19 cents. 

Schooner Sarah D. Fell, Brunswick to Philadelphia, lum- 
ber, $5.50. 


FROM WESTERN NEW YORK. 

3UFFALO, N. Y., Dec. 29.—The lumber season by lake 
is apparently over, though there are still a few vessels 
abroad. The only lumber cargoes reported caught on 
the way down are two that set out from Au Sable for 
the H. M. Loud’s Sons’ Lumber Company, bound for this 
port. The storm drove them into Marine City, where 
they will winter. The amount reported to the custom 
house for the season is 177,251,000 feet of lumber, 127,- 
556,000 shingles, 809,000 lath, 8,900 ties; for 1899 the 
amount was 229,623,000 feet of lumber, 132,026,000 
shingles, 3,328,000 lath, 131,000 ties; in 1898 the 
amount was 183,732,000 feet of lumber, 132,162,000 
shingles, 5,457,000 lath, 277,000 ties; in 1897 the fig- 
ures were 204,311,000 feet of lumber, 106,453,000 shin- 
gles, 3,584,000 lath, 270,000 ties; in 1896 the totals ag- 
gregated 196,830,000 feet of lumber, 104,425,000 shin- 
gles, 3,111,000 lath and 158,000 ties. 

The year just coming to a close is not as satisfactory 
on the whole to the lumber trade as was expected at the 
outset. It was thought that the demand would be large, 
but prices went too high and the volume of sales was 
much reduced. Still, Buffalo dealers as a rule have 
made money and there have been no failures of account, 
barring some in the planing mill interest, which has 
been and is still in a discouraged condition unless 
backed directly by yards, 

A. P. Strong wound up the affairs of the Superior 
Lumber Company and located in Philadelphia. E. V. 
Dunlevie came in from Pennsylvania and opened a sales 
office. O. E. Yeager retired from the Empire Lumber 
Company and has now established an independent busi- 
ness. The firm of Holland & Graves was established as 
the resultant of the Emery Lumber Company. R. F. 
Wilcox & Co. opened a hardwood lumber yard in the 
Tifft Farm district. The R. Laidlaw Lumber Company 
moved from the Erie basin to the Ohio basin and the 
yard vacated was taken by Montgomery Bros. & Co. 
The principal casualty of the year was the fire that de- 
stroyed the yard of C. M. Betts & Co. and threatened the 
entire Black Rock district. 

The touring party that went to Mexico with F. H. 
Goodyear in his private car returned on the 23rd, well 
pleased with the trip. There was no business connected 
with it and all of the party of eight were free to give 
their entire time to sight seeing. Mexico is soon to be- 
come the Yankee’s land, so far as business interests are 
concérned, which lent a special interest to all that the 
party saw. The weather was fine and much time was 
spent in studying the country as an ancient domain, 
older than anything to be found in Europe. Mr. Good- 
year hints that his trips are not over, though it will not 
be safe to say much of that now, for it will bring him 
too many friends. 

Frank T. Sullivan, who was in the Goodyear employ 
some time at Austin, Pa., managing the log trains, is 
now home from the south, having engaged as superin- 
tendent of a department in the lumber business of W. 
M. Ritter & Co., at Panther, W. Va., which cuts large 
amounts of poplar and oak. 

The successor of H. C. Underhill, who leaves F. H. & 
C. W Goodyear soon to become a member of the new 
hemlock firm of D. Underhill, jr., & Co., is Harry Gard- 
ner, an old Erie railroad man but lately in the employ 
of the salt trust in New York. 

L. P. Graves is just back from the Byng Inlet mills 
of the firm of Holland & Graves. The mills will not be 
run again until spring, but there is a large gang of men 
in the woods, with snow about eighteen inches deep, 
just right for business. 

The Marsh Lumber Company has lately bought about 
3,000,000 feet of standing oak in Pennsylvania, most of 
it oak which has never been cut over, for which reason 
there is some very fine lumber to come out of it. Opera- 
tions will begin on it at once. 

The end-of-the-year inventories are in progress, which 
means a merry Christmas and a happy New Year to all. 








THE TWIN TONAWANDAS. 

North Tonawanpa, N. Y., Dec. 31.—Indications point 
to considerable lumber being shipped to the Tonawandas 
by rail from the Georgian bay district and other lumber 
quarters in Canada soon after the holiday season. The 
rate by rail from the Georgian bay district is $2.50, a 
fair comparison with the average rate by vessel during 
the season of 1900. At this rate dealers consider they 


would not have to undergo too great expense to get for- 
ward the items most desired. Among the first buyers to 
start out to replenish their stock in this manner are 
Kelsey & Gillespie, whose stock was cut by nearly 
2,000,000 feet of lumber being left at Menominee through 
the early suspension of navigation at that port. They 
left yesterday for the Georgian bay district, where they 
expect to make a large purchase. 

Notwithstanding 1900 was smaller than last year in 
receipts of lumber, it is far ahead of many previous 
years. In receipts of shingles this year shows a vast 
increase over those of the preceding year. A slight 
increase in receipts of lath is also recorded. The 
decrease in 1900 in receipts of lumber is accounted for in 
large measure by the immense stock secured by dealers 
in 1899. The following table shows receipts of lumber, 
lath and shingles for the twenty-eight years ending with 
the nineteenth century: 


Lumber, feet. Lath, pieces. see ct pieces. 
; 104,909,000 1,258,000 1,112,000 





144,754,000 1,506,000 10,822,500 
155,384,805 6,559,200 13,088,509 
207,728,227 6,137,770 18,907,500 
221,897,007 5,126,000 23,249,200 
206,655,122 3,629,300 21,435,500 
250,699,043 5,606,400 30,122,000 
323,370,814 1,249,600 22,920,000 
415,070,913 282,000 4,271,0 

433,241,000 419,000 38,312,000 
398,871,052 6,031,850 55,817,000 
493,268,223 16,367,000 66,285,000 
498,631,400 7,652,000 52,004,000 
505,425,000 11,883,000 52,825,000 
501,237,850 4,096,000 53,435,000 
269,522,200 16,617,300 64,903,000 
676,017,200 11,506,000 68,712,000 
718,650,900 13,039,600 52,232,300 
505,512,000 8,209,800 53,561,000 
498,005,000 6,342,245 42,809,300 
430,249,000 13,232,600 35,257,400 
406,538,000 8,495,450 31,478,700 
421,372,500 8,547,000 41,310,650 
489,675,500 7,186,750 35.822.750 
601,376,450 7,528,300 48,501,200 
479,066,136 3,501,500 78,674,500 
541,576,959 1,679,350 14,491,461 
409,728,377 1,795,450 55,764,000 


A number of the older dealers of the Tonawandas 
report 1900 the most remarkable year ever experienced 
as regards prompt payments for lumber. They say that 
it is doubttul if 15 percent of the lumber disposed of by 
the local dealers this year has been sold on time. When- 
ever they have suld on time, however, they have realized 
a neat consideration. 

Henry March, the oldest timber dealer in the Ton- 
awandas, reports a falling off in sales this year from 
1899 of nearly 1,500,000 feet. During the past season 
he disposed of 77,000 cubic feet to New York city and 
Philadelphia buyers. He has in the neighborhood of 
1,060,000 feet of white pine, maple and elm logs in 
rafts here ready to be forwarded to the same points 
via the Erie canal next spring. He recently purchased 
nearly 16,000,000 feet of the same kind of timber along 
the Grand river, Canada, a large part of which he will 
have cut and prepared for forwarding to this port in 
the spring. 

Extensive repairs on vessels wintering at this port 
have been started, the timber, planking and other lum- 
ber, a large quantity of which will be used, being pur- 
chased from the local dealers. A number of vessels 
now at Buffalo will come here before the opening of 
navigation next spring for carpenter work as the local 
harbor provides better protection from severe weather. 

The local shavings market is showing a decided revival 
of late. Swan-Donough Lumber Company and Frank I. 
Alliger have established presses in connection with 
their planing and box shook mills and are finding ready 
sale for the continuous and large output, most of it 
being disposed of at Buffalo for bedding for horses. 

Vesselmen are agitating the advisability of the Lake 
Carrier’s Association, at its annual meeting at Detroit, 
January 10, adopting a resolution in favor of charging 
25 cents more a thousand on lumber to the Tonawandas 
than paid for carrying lumber to Cleveland, Ohio. The 
rate has always been the same to this port as to Cleve- 
land and other ports along Lake Erie. 

L. E. Swan, of the Swan-Donough Lumber Company, 
is spending the holidays with his parents at Saginaw, 
Mich. L. H. Swan, senior member of the same concern, 
has returned from the same place, where he spent Christ- 
mas. Among other dealers to spend the holidays away 
from home is M. M. Smith, who, with his family, is 
visiting Detroit. Mich., relatives. 

W. J. Rouse, of Easton, Pa., is here on business in 
connection with the Skillings, Whitney & Barnes Lum- 
ber Company. 

Hon. John Charlton, of Lynedock, Ontario; George C. 
Calkins, of Rochester, and Calkins & Co., North Tona- 
wanda, and John Stewart, of Stewart Bros., Ottawa, 
Ontario, were among those who visited the ‘lonawandas 
the past week. ; 


THE TRADE IN NEW ENGLAND. 


Boston, Mass., Dec. 30.—The northern portions of 
New England are now pretty generally covered with 
snow and the old time New England winter has settled 
down over yards and mills. Proprietors of the former 
have pretty much followed suit and settled down also 
with rare leisure to sit, feet on stoves, and swap yarns 
with such of the boys of the road as are still traveling 
throughout the holiday season. Beyond that everlast- 
ing inventory, there is little to occupy a yard man in 
these snowbound regions, and the office is a warm and 
comfortable place in which to go over the business of 
the year past and anticipate the activities of the year 
to come. 

While business is not entirely suspended in Boston 
and other centers of southern New England, it is com- 
pletely tied up in the northern portions, to remain so 
until the frost shall be out of the ground in early spring. 
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The wood lot, on the contrary, presents a different 
aspect, for the owners of timber are not unmindful of the 
present attractive price of spruce and the strong likeli- 
hood that something like the present level of values will 
be maintained throughout the coming year. Large oper- 
ators have been busy for weeks getting men and horses 
into the woods and the active operations of last year 
are again being repeated, this time, however, with a 
temperate moderation born of recollection of last sum- 
mer s sudden drop in price. Fifteen dollar spruce is not 
attractive to one who has based all his expectations and 
calculations on a $17 price. 

The little town of Barre, Vt., has kept up its remark- 
able growth and the carpenters and builders have had a 
busy year of it, as evidenced by the records of the yards 
of Allen & Richardson and C. V. Ayres & Co. A number 
of new houses have been built in the town and surround- 
ing tributary country which would do credit to many a 
larger city. This building has been largely of the small 
residence and cottage type, taking a little spruce, a 
little finishing and a few shingles each, but making up a 
total volume of good proportions and most satistactory 
profits. 

St. Albans. has been a year in a state of uncertainty 
as to which way the prosperity cat is going to jump since 
the Central Vermont’s change of headquarters, and has 
in consequence been slow to buy or consume much lumber. 
W. B. Fonda is the man who has the knack of holding 
pretty much all of whatever trade there is, and if he 
cannot sell his townsmen lumber he can load them up 
with coals or lime. St. Albans’ little neighbor, Swanton, 
on the contrary has become a railroad terminus and 
rejoices over the advent of new families and new roofs 
wherewith to house them. Here the “Webster boys,” as 
they are called, have since the death of their father 
continued to build up and extend the old business and 
make themselves headquarters for a large area of farming 
country. 

Burlington looks yellower than ever to the observer 
from the car windows as he passes long stretches of 
glistening new lumber piles, which indicate bright hope 
for the large wholesalers whose possessions line the tracks 
on both sides. Little Vergennes has lost twenty souls 
in the last ten years, according to the census, but in 
spite of this appalling falling off the Nortons, who oper- 
ate a small yard in connection with their feed mill, have 
done the usual amount of business. 

Rutland still continues quiet locally, though F. Chaf- 
fee & Sons, who, besides operating a large yard, are man- 
ufacturers of spruce, have finished a busy year and expect 
a still busier one in the new year. 

T. E. Ripley and his family have been spending the 
holidays at his old home in Vermont, combining the 
pleasure of Christmas times with business among the 
cedar door users of northern New England. 

With the approach of the holiday season the Yale 
Forest School completed its first term. It has demon- 
strated all that could have been shown in the short time 
of its existence. Its students, not more than eight or 
so, are young men who are devoting steady, hardworking 
hours to the application of scientific knowledge and 
scientific methods to the solution of the old problem of 
national importance—the preservation and cultivation 
of American forest lands. The home of the school is the 
old home of the late Professor March, who left this 
handsome property to Yale. H. C. Graves, a Yale 
graduate of recent years, occupies the chair of forestry. 
Mr. Graves has been for some years prominently iden- 
tified with the forestry division in the agricultural 
department at Washington and in all his work has been 
actively in touch with the practical side of the profes- 
sion. Much work is done by the students in the woods 
as well as in class rooms. 





THE QUAKER CITY TRADE. 


PHILADELPHIA, Pa., Dec. 31.—The year that closes 
today is generally regarded by the Philadelphia trade as 
on the whole a satisfactory one. Less business was done 
than in 1899 but there has been greater stability in the 
market than characterized 1899 transactions and less 
inclination to inflate prices. So it is that today the 
year is wound up with more actual business in sight 
than has ever been the case in midwinter before, and 
with greater confidence in the immediate future. The 
feeling that the trade is entering upon what will prove 
to be a prosperous year is so unanimous among all the 
brauches of the trade as to be remarkable. There is also 
remarkable unanimity in the hope that all attempts to 
“boom” any of the lines will be frustrated and that 
prices may be allowed to settle into the normal condi- 
tion towards which they trend. 

Reviewing the year, E. P. Nettleton, of the John E. 
DuBois interests, says that the firm’s business for the 
year was about 85 percent of that of 1899, which was 
the biggest year the house ever had. “The year came in 
with a whirl,” he said, “and it goes out with a whirl. 
We were in the hospital for four or five months but 
are now convalescent and we are starting the near future 
with prospects good, prices satisfactory and every one 
of our customers without exception feeling hopeful. We 
have enough business on hand to keep us busy shipping 
until the middle of January if we don’t get another or- 
der. The business at this time of the year is so good as 
to be absolutely phenomenal, with the exception, per- 
haps, of one other year.” 

“We have more orders, and more profitable orders, at 
this time than ever before,” is how John J. Rumbarger 
sums up the prospects of the Rumbarger Lumber Com- 
pany. ‘We never felt so well over the outlook at the 
beginniy g of a year and we believe that it will be a 
golden one for us.” 

Eli B. Hallowell & Co. did a nice business during the 
year and feel easy about what the new year will bring 





forth, particularly as to prices, which they think display 
a steady tendency along permanent lines. 

The Otter Creek Boom & Lumber Company has placed 
contracts for the re-erection of its plant, recentiy de- 
stroyed by fire. The saw mill will have band, cireular 
and resawer or gang saws of the most modern pattern 
and everything connected with the operation will be 
strictly up to date. There will also be a planing plant 
distinct from the saw mill. Both plants will take rank 
as among the best equipped in West Virginia when 
completed, probably by April 1. The plant of the Beaver 
Creek Lumber Company, owned by the same interests, 
is being worked to its capacity day and night in an 
endeavor to fill orders, which nevertheless continue to 
accumulate. 

William H. Fritz, of William Fritz & Co., who was con- 
fined to the house for some time with an injured foot, 
is able to be around and out once more. 

James F. Holloway, of the Holloway Lumber Com- 
pany, recently appointed Vicegerent of Hoo-Hoo for the 
eastern district of this state, expects to hold a concate- 
nation in February. He says that his firm has had a 
very satisfactory year; that business is im good condition 
and the outlook favorable. 

Archippus P. Strong, who has recently returned from 
Buffalo and Tonawanda, says that the feeling among 
white pine men there is that they don’t want 
prices to go higher; that they are satisfied with present 
prices and don’t above all want a boom. He has also 
heard the opinion expressed that it will be a mistake to 
advance Michigan hemlock above the existing price 
at Buffalo, namely, $13. 

Fred J. Johnson, eastern manager for Bliss & Van 
Auken, of Saginaw, will leave for the home office to- 
morrow to be gone a week. It is the custom of the firm 
to assemble al! its agents and salesmen at the beginning 
of each year for the purpose of exchanging views upon 
conditions and mapping out a policy for the new year. 
The Baltimore office of the firm will be given up on 
February 1 and the territory worked from this city, 
which will be eastern headquarters of the firm, with 
Mr. Johnson in charge of the territory. 





SMOKY CITY TRADE NOTES. 

PirrspurG, Pa., Dee. 31.—Trade has been exception- 
ally quiet during the past week, but not more so than 
is expected for the holiday season. Orders have been 
slack, but the situation has had little or no effect upon 
hemlock prices. Retailers confess to light stocks but 
show no evidence of an intention to increase their sup- 
plies before the early appearance of spring, preferring to 
buy as occasion demands. 

J. H. Lindsay today retires from the firm of Flint, 
Erving & Lindsay, with which he has been associated 
since its beginning, five years ago. His place as junior 
member of the firm has been assumed by E. H. Stoner 
and the new firm, capitalized at $100,000, all paid up, 
will hereafter be known as Flint, Erving & Stoner. The 
business will be conducted on the same principles which 
have placed this firm in the foremost line of lumber deal- 
ers in the country. By the temporary retirement of Mr. 
Lindsay, who will take a vacation trip to California, 
an active member of the association will be sadly missed. 
He has fulfilled his duties as secretary in a most satis- 
factory way and numbers his friends in the trade by 
the legion. Mr. Stoner is an all around hustler, an 
indefatigable worker and will make a valuable addition 
to the firm’s personnel. 

A dissolution which is of interest to all the dealers 
who have been contemporary with the firm is that of 
Murphy & Diebold, which after today ceases to exist 
under that name. H. J. Murphy, W. M. Gillespie and 
others form a new company to be known as the H. J. 
Murphy Mill & Lumber Company, capitalized at $200,- 
000, which will confine its operations to the east end 
district of the former company’s holdings. Mr. Diebold 
and his sons will operate the west end plant, which 
has always been prominently identified as the main 
business of the late firm of Murphy & Diebold. The 
office at Memphis, Tenn., will likely be discontinued. 

S. L. Benz, of this city, has been appointed general 
manager of the Queen & Crescent Lumber Company’s 
plant at Nicholson, Miss. Mr. Benz was formerly in the 
Pittsburg office of the J. M. Hastings Lumber Company 
and is certainly the right man for the place. The Hast- 
ings company will hold its annual meeting on January 
5 and will enlarge its quarters in the Bank of Commerce 
building by the addition of two new offices. 

C. E. Orwig has opened a wholesale office in the Em- 
pire building. 

George Havner, lately with Bliss & Van Auken, will 
represent Flint, Erving & Stoner on the Baltimore & 
Ohio, West Pennsylvania and Panhandle routes. 

E. C. Brainard, J. I. M. Wilson and J. A. Cheyne 
have been appointed a committee on membership by the 
local association to devise some means whereby the en- 
rollment of the National association may be increased. 
A letter, urging non-members to join and setting forth 
strong reasons for their joining, has been framed by 
the committee and will be sent throughout the country. 

The stockholders of the Commercial Sash & Door 
Company will hold their annual election of officers and 
will hear the reports for the current year. 

A. J. Staub has purchased a tract comprising 10,000,- 
000 feet of lumber from the Jacobs Creek Oil & Lumber 
Company, of Jacobs Creek, Fayette county. 

A movement is on foot to petition the state legislature 
to purchase and reserve a portion of the famous pine 
forests adjacent to the town of DuBois, Pa., the forests 
being the property of John E. DuBois, as a forestry res- 
ervation. The work of cutting down the forests has 
commenced and immediate action alone can prevent it. 
The region is known as the Juniata forests and is one 
of the most beautiful, picturesque and valuable sections 


of primeval pine yet standing in western Pennsylvania. 

D. M. Hyde, formerly with Bradley, Miller & Co., of 
Bay City, Mich., has joined the E. V. Babcock & Co. 
forces. Mr. Hyde is general manager of the new office 
opened by Babcock & Co. in the new Swank building 
at Johnstown, Pa. This office, being near the com- 
pany’s mills at Ashtola, Pa., makes an excellent medium 
as an outlet for the product of the mills. 

‘Lhe Pittsburg-Honduras Mahogany Company has com- 
pleted a new saw mill on its plant at Puerto Cortez, 
Honduras, and is busy sawing and exporting timber. 
The $10,000 indemnity demanded of the Honduras gov- 
ernment for the murder of Frank Pears has been finally 
paid over to the United States government, which will 
forward it to the Pittsburg relatives. 

The L. L. Satler Lumber Company filled an order last 
week for thirty cars of hemlock for twenty-five houses 
to be erected at Swissvale, Pa. This company is about 
closing up a big deal involving considerable timber land. 

F. E. Clark, of J. W. Ruth & Co., Seottdale, Pa., Sam 
Jones, Belle Vernon, Pa.; Mr. Eggers, of Eggers & 
Graham, Belle Vernon, Pa.; Charles Potter, of Donora, 
Pa.; Oliver Martin, of Darrow & Tucker, Claysville, 
Pa.; Mr. Darrow, of Darrow & Tucker, Morgantown, W. 
Va.; George L. Walter, Sharpsburg, Pa.; Mr. Baker, of 
Toner & Baker, Latrobe, Pa., and A. C. Oliver, of Mor- 
gantown, W. V., were in the city lately. 
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PENNSYLVANIA HEMLOCK PROSPECTS. 

La Porte, Pa., Dec. 26.—Stocks of hemlock in the 
hands of manufacturers are less today than they were a 
year ago. The demand, I believe, is better thar it was a 
year ago, as it is generally conceded that hemlock had 
struck rock bottom. I have booked orders recently for 
quite a nice lot of hemlock to be delivered during the 
winter and early spring at satisfactory prices. Prospects 
for next year’s business are very good, and with the re- 
newal of the regular spring demand I expect to see a 
general stiffening of the market. Prices are $14.50 and 
$15 a thousand f. o. b. Philadelphia rate points. These 
prices are being well maintained as to general trade, 
although I think they are shaded 25 to 50 cents a thou- 
sand to the most desirable trade buying in large quanti- 
ties full cars of one size. I believe this to be a fair and 
impartial opinion of the hemlock market in this section. 

M. E. REEDER. 


A REHABILITATED PLANT. 

James Curry & Son, whose new mill at Arrow, in 
Somerset county, Pennsylvania, was destroyed by fire 
last June, completed a mill to replace it in November. 
It is now in full operation and for a new mill is running 
very nicely, cutting 70,000 feet a day in frozen timber. 
At its highest capacity it is confidently expected to man- 
ufacture 100,000 feet of lumber daily. 

The mills comprise single band, planing mill and lath 
mill. The engines, boilers and electric light plant, 
which are all of the best, are housed in a steel and brick 
building. This reduces the risk from fire and entitles 
the mill to the lowest rate of insurance. 

The mill is stocked over the Clear Shade railroad, a 
part of this establishment, which has five miles of 
standard gage track, two locomotives, steam log loader, 
logging cars ete. 

This firm owns about 75,000,000 of timber, largely 
hemlock and hardwoods, and there is considerable more 
in the neighborhood that is available. 

The hamlet of Arrow, one of the features of this en- 
terprise, contains store, postoffice, school and thirty 
dwellings. 








EASTERN NEWS NOTES. 

The Perry & Yerxa Company, of Jentland, Me., is build- 
ing a saw mill about two miles from that point on the 
Little Madawaska river, to manufacture long timbers, 
shingles, clapboards and lath. The company consists of 
John Yerxa, of Smyrna; Edgar Perry, Arthur Gilpatrick 
and Seldon Tracy, of Northeast Harbor, Me., and con- 
trols a whole township of six miles square, with option 
om two half townships, including practically all the tim- 
ber on the river mentioned, all being heavily wooded 
with spruce and cedar. All the logs can readily be banked 
on Madawaska lake and driven thence down the river to 
the company’s mill, a distance of three miles. In the 
early spring a store, boarding house amd several small 
dwellings will be built and a petition for a postoffice has 
been sent in, so that there is every prospect of a small 
town springing up. 


The Philadelphia Record puts its finger directly upon 
the weak spot of Pennsylvania’s fire protective system 
in the following editorial paragraph: 

The Pennsylvania laws intended to put a stop to the ravage 
of forest fires impose upon the county commissioners and 
constables the duty of taking measures for the suppression 
of such conflagrations, but they do not provide a proper 
remuneration to those officials for the service required. This 
should be remedied. The pay should be sufficient to insure 
efficiency, with proper penalties for neglect. 


In a recent forestry paper Dr. J. F. Rothrock, presi- 
dent of the Pennsylvania forestry commission, made the 
following brief summary of the present status of govern- 
mental forestry: 


The general government has already set apart 46,828,449 
acres of the public domain as forest reservations. The state 
of New York is already in possession of more than 1,000,000 
acres as a forest reserve, and hopes to add at least 2,000,000 
acres more to that which it already possesses. 

Pennsylvania has purchased nearly 150,000 acres during 
the past three years and will probably not stop until at least 
2,000,000 acres have been converted into a well timbered 
forestry reservation. 

PPP PA PPP PP PL 


The plant of the Keystone Block Company, of Marion, 
Ind., has been sold by private sale by Clarence L. 
Wright, the receiver, to Stephen J. Seneca, the former 
owner, who will at once proceed to place the plant in 
operation. 
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The Ohio Field. 


QUEEN CITY TRADE FEATURES. 

CINCINNATI, Olio, Dee. 31.—The substance of views 
expressed by leading lumbermen of this city, these clos- 
ing hours of the old year, is that 1900 was but a fitting 
and entirely logical sequel in ‘every respect to its imme- 
diate predecessor. Cincinnati dealers have no wailing 
to attend to to interfere with amenities of the season. 
About the only interference with their hours of holiday 
observance comes from a demand that for the season 
might be considered pressing and inquiries that really 
have the tone of impatience. There is also a some- 
what lively movement of stocks, and although this for 
the most part does not, of course, represent new busi- 
ness it is a pronounced symptom of present prosperity. 

Said President W. A. Bennett, of the National Hard- 
wood Lumber Association today: 





Inquiries are continually growing more numerous and 
pressing. Present business is quite as lively as could be 
expected for the season. If any one doubts there is a 
marked movement in lumber let him ask for a car for its 
immediate shipment and it will at once be shown that ship- 
ments are large for the time of year to the extent that 
railroad cars are snapped up like hot cakes. 

On the whole, I feel that we are to have a year of good 
business. I do not mean by that a boom: a year of boom 
is not necessarily a good year. I mean a year of practical, 
healthful, substantial business conditions. 

The problem of filling the vacancy in the office of the 
chief deputy inspector for this district apparently has 
been settled satisfactorily. Chairman Tuthill, T. J. 
Stone and J. Watt Graham, of the committee appointed 
for the purpose by President Moffett, of the Lumbermen’s 
Club, have agreed to recommend the name of a man 
considered in every way qualified for the position. This 
man, well known to the trade here, feels that the fees 
alone will be sufficient income even as at present, while 
the assurance of members of the club of all the employ- 
ment possible in the coming promising times makes the 
future still more encouraging. The matter may come 
up at the regular meeting of the club on January 8 and 
the name sent to Surveyor General Wall at Buffalo, 
who will probably make the appointment without fur- 
ther delay. 

President F. Hoke, of the Builders’ Exchange, says 
the outlook for building so far as can be learned at 
this early date is very satisfactory. 

At its last meeting the Builders’ Exchange adopted 
plans looking to a rapid increase in membership. Assis- 
tant Treasurer Stevenson, of the exchange, says the 
outlook for business is continually brightening. 

Charles H. Townley, of William E. Townley & Co., 
retailers, said that if January and February shall be 
as good as December was his firm will be entirely satis- 
fied. Its business is certainly looking up in pine and 
prices are stiffening. 

Will Borcherding, with Bennett & Witte, is still hav- 
ing a time with old grip. 

George Ehemann thinks the most stunning sight he 
has seen for some time was John E. Williams on his 
return from the Paris show arrayed in his fine pure 
Lunnon clothes. John spent a couple of days in this 
city while en route to New Orleans, and evidently 
enjoved the visit as did all of his many old friends here. 

Assistant Secretary Utter, of the Pine Lumber Deal- 
ers’ Association, says business is quite satifactory for 
this time of year. 





FROM THE FOREST CITY. 

CLEVELAND, O1lo, Dec. 31.—On Monday last, the day 
before Christmas, local lumbermen sat down to a mag- 
nificent dinner and for a wonder not a kick was heard 
from any one, not even F. H. Ellenberger, who is dubbed 
the “chronic kicker.” He came in togged out in his new 
Christmas suit and, to the surprise of all, casually 
remarked “Everything is good.” Whether he referred 
to the dinner or suit is a question. Henry Christy actu- 
ally sat at the table through the entire meal in an appar- 
ently restful attitude. This, too, was somewhat of a 
puzzle io all as ordinarily he gets from beefsteak to 
pie in a jiffy and is off on a run. Monday was an abso- 
lutely perfect day and it is believed its business in the 
lumber trade will easily eclipse any before just pre- 
ceding Christmas day. Im the evening all the down- 
town streets were thronged with vast armies of a fun 
loving, care forgetting, class of humanity, each bent 
upon buying something or doing something to make some 
one else happy. All kinds, classes and conditions were 
out in full foree, and in each apparently there was a 
joy in the thought of giving that far overshadowed that 
of receiving. 

Lumber throughout the market is now pretty well 
taken care of and yards are shaped up for winter. 
Many dealers last week took advantage of the fine 
weather for invoicing, and from the appearances of those 
that finished one would believe the season’s business had 
been quite as good as expected. Trade keeps up won- 
derfully well and it is believed December sales will by 
far exceed those of any other December for many years. 

\ meeting of the wholesale dealers was ealled on Fri- 
day. Topics of the day, trade for the year and prospects 
for the future were discussed. It was decided to compile 
an inventory of stocks on hand. This will be done at 
once and comparison of stocks now and those of former 
years made. A joint meeting of all the markets will be 
held in Detroit on January 10, and a committee repre- 
senting our market will be in attendance. ; 

Frank E. Kimball, traveling sales agent for Ralph 
Gray and secretary of the Union Retail Lumber Dealers’ 
Association, mourns the loss by death of his little 4-year- 
old son at Oberlin on Friday, December 21. 

John Diver, of the Cleveland Saw Mill & Lumber Com- 
pany was in Detroit on Friday and Saturday last week 
on business for his company. He reports his people 





unusually busy for this time of year. 

A. 8. Bliss, who has charge of the Kirk-Christy Com- 
pany’s hardwood department, is now in the south look- 
ing after business pertaining to his company. He is 
expected home some time next month. 

Eugene Carleton, of the Mills-Gray-Carleton Company, 
is at Marysville, Mich., recreating with his people. He 
will be home about January 10. 





Topics for the Travelers. 


ANNUAL MEETING OF MISSISSIPPI VALLEY 
SALESMEN. 

The annual meeting of the Mississippi Valley Lumber 
& Sash & Door Traveling Salesmen’s Association 
was held in the new rooms of the Lumbermen’s Club in 
the Lumber Exchange building, Minneapolis, Thursday 
afternoon, December 27. President W. E. Penfield was 
in the chair at the start, but at times the meeting was 
so exciting that Mr. Penfield in order to better control 
the exuberant spirits of some of the members left the 
chair in order to make himself heard to better advan- 
tage. 

The attendance at the meeting was large, the fol- 
lowing traveling salesmen being present: 
W. E. Penfield, I. Hudson, M. Marshall, 
L. C. Nolan, W. D. Willson, Ii. H. Collins, 
Ii. HW. Zimmerman, J. W. Phillips, I. F. Swarthout, 
J. P. Lansing, 3. B. Cliver, N. A. Smith, 
John Roe, Geo. A. Odette, Ira Wadleigh, 
I’. kK. Reynolds, I. A. Nolan, C. M. Stafford, 
ki. A. Seldon, A. N. Wheeler, J. P. Reardon, 
Harry F. Partridge, T. M. Partridge, George J. Backus, 
W. B. Tomlinson, I’. M. Morrill, I. O. MeGlauflin. 
Will W. Fulton, 

After an announcement by F. E. Reynolds regarding 
membership in the Lumbermen’s club an invitation to 
join which was extended to all present, Secretary E. A. 
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ERNEST A. NOLAN‘ 
The new president. 


Seldon in inimitable way read the minutes of the pre- 
ceding meeting and H. F. Partridge, treasurer of the 
association, made his annual report showing receipts 
during the past year of $199.63, and expenditures of 
$94.28, leaving a balance in the treasury of $105.35. 

President Penfield called Vice President Odette to the 
chair while he made a motion to the effect that the 
annual dues be remitted for the ensuing year. Owing 
to the prosperous condition of the treasury this motion. 
prevailed. 

Election of Officers. 

The election of officers was then taken up and this 
matter led to more or Tess confusion, which however 
was happily adjusted and everything satisfactorily ended. 
Three of the four officers were elected before it was 
Jearned that two of the officers were required by the 
constitution to be sash and door salesmen and two lum- 
ber salesmen, whereas three lumber salesmen had been 
elected to office, the third one being E. A. Seldon, who 
was re-elected to the office of secretary. In order to do 
the business in a legal way it was necessary to declare 
the election void and elect over again, which was done 
and the following officers were elected: 

President, EK. A. Nolan; secretary, George A. Odette; 
vice president, George P. Thompson; treasurer, H. H. 
Collins. 

Members of the executive committee, H. F. Partridge 
and W. D. Willson. 

The newly elected president, E. A. Nolan resides in 
St. Paul. He travels for the Northern Lumber Com- 
pany, Cloquet, Minn., and only a month ago was married 
to an estimable young lady of St. Paul. The vice presi- 
dent, George P. Thompson, travels in northern Illinois 
for the Brainerd Luiaber Company, of Minneapolis. He 
is commonly known by his business associates as “Pete 
Brainerd” Thompson. The secretary, George A. Odette, 


travels for a well known sash and door concern, the Ful- 
ton & Libbey Company, Minneapolis. H. H. Collins, the 
treasurer, represents the Bardwell-Robinson Company, of 
Minneapolis, in northwestern Minnesota and North 
Dakota. 

Entertainment of Retailers. 


After the election of officers was concluded, H. H. 
Collins, chairman of the committee appointed a year 
ago to arrange for the usual entertainment of retail 
lumber dealers attending the annual convention of the 
Northwestern Lumbermen’s Association which will be 
held in Minneapolis January 15, 16 and 17, announced 
that the committee had decided to get up an entertain- 
ment similar to the one given last year which proved 
such a marked success. It will consist of a minstrel 
show in which the traveling men will be the minstrels 
and if possible a better entertainment than the one 
given last year will be the result. It will be 
given in the Lyceum theater in Minneapolis 
on the evening of January 16. He earnestly requested 
all of the salesmen to work for the success of the affair 
and to attend all rehearsals, as the time intervening 
was short. 

The Salesmen’s Annual Ball. 

It has been the custom of this association of trav- 
eling salesmen for the ten years that it has been in exist- 
ence, to give a ball one evening during convention week 
in January, and it was decided that this year should be 
no ‘exception. A committee consisting of H. F. Part- 
ridge, chairman; W. E. Penfield, E. A. Nolan, Platt B. 
Walker, jr., of the Mississippi Valley Lumberman, and 
Fred H. Gilman, of the AMERICAN LUMBERMAN, was ap- 
pointed to arrange all of the details of the affair. It 
will probably be held Monday evening, January 14, in 
the Elks’ hall if that can be obtained, and it promises 
to be a very enjoyable affair. 





A WEST COAST SALESMAN HONORED. 

L. C. Bricker, who represents Wheeler, Osgood & Co., 
of Tacoma, Wash., in the Mississippi valley, with head- 
quarters at Des Moines, lowa, has recently been hon- 
ored in no small degree. A large retail store of Des 
Moines offered a prize of a $200 fur coat to the travel- 
ing salesman or railroad employee receiving the most 
votes. Mr. Bricker missed the prize by but a few 
votes. Last Saturday evening, however, at a banquet 
given by the Commercial Exchamge of Des Moines, with 
100 traveling salesmen as invited guests, Mr. Bricker 
was presented with a fine traveling case and grip by the 
store in question, it being explained in a letter accom- 
panying the present that he received so many votes that, 
missing the first prize, it was thought he deserved to 
be remembered in some fitting way. The presentation 
was made by another salesman who is a close friend of 
Mr. Bricker, and in response Mr. Bricker briefly ex- 
pressed his appreciatiow of the efforts of his brother 
salesmen in his behalf and of the generosity of the 
Harris-Emery Company, the donors. Mr. Bricker has 
sold western lumber and sash and doors for Wheeler, 
Osgood & Co. for a number of years and is one of the 
most popular salesmen on the road, as this imeident illus- 
trates. 





PERSONAL NOTES. 7 

C. A. Burroughs, who has been traveling fer the Mor- 
gan Company, Oshkosh, the past year, has purchased the 
Columbia Hotel at Platteville, Wis., which he will here- 
after run, giving up his duties on the road. The best 
wishes of his friends in the trade go with him in his new 
venture. 

The position on the road selling lumber for the Alex- 
ander Stewart Lumber Co., Wausau, Wis., left vacant 
by A. B. Carson, will be filled the coming year by Harry 
Hart, who has heretofore traveled for the Gould Manu- 
facturing Company, Oshkosh, Wis.. 

W. H. Rice, who has represented the Bradley Company, 
Tomahawk, Wis., on the road for some years past, will 
next year travel for the Yawkey Lumber Company, 
Hazelhurst, Wis., in the place of H. L. Tibbits, who is 
now in the employ of the John Arpin Lumber Company, 
Arpin, Wis. : 

D. D. Harmon, who represents the Rockwell Manu- 
facturing Company, Milwaukee, on the road in southern 
Wisconsin, has been laid up the last two weeks from an 
injured hand. His injuries resulted from his endeavor- 
ing to extinguish a burning window curtain at his home. 
He has been spending the last few weeks at his home in 
Oshkosh, but as his injuries are mot serious, will be out 
on the road again as soon as the holiday season is over. 

8. S. Foote, who has represented the Paine Lumber 
Company, of Oshkosh, on the road the past year, will this 
year represent an eastern concern. . 

OPPAA APPL IPP IPD 
GROWTH ALONG A SOUTHERN LINE. 

As showing the growth of counties in Missouri 
through which the Kansas City, Fort Seott-& Memphis 
railroad passes, below is given the population and 
increases since 1880, taken from United States census 
reports. The railroad was completed through the 
counties southeast from Springfield in 1882, and through 
Jasper county in 1880. 





Total 

; Increase Increase Incr’se 
Counties. 1880. 1890. 1900. 1880 to 1890 to since 
1890 1900. 1880. 

Carter .... 2,168 4,659 6,706 2.491 2,047 4,538 
Douglas ... 7,753 14,111 16,802 6,358 2.691 9,049 
Greene ....28,801 48,616 52,713 19.815 4,097 23,912 
Howell .... 8,814 . 18,618 21,834 9,804 3,216 13,020 
Oregon .... 5,791 10,467 13,906 4.676 3.439 8,115 
Shannon... 3,441 8,898 11,247 5,457 2.349 7,806 
POSAS i065 12,206 19,406 22.192 7,200 2,786 9,986 
Webster ...12,175 15,177 16,640 3,002 1.463 4,465 
Wright .... 9,712 14,484 17,519 4,772 3,035 7,807 
Lawrence ..17,583 26,228 31,662 8645 5,484 14,099 
Jasper ....32,019 50,500 84,018 18.481 388,518 51,999 
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OLE OLSON’S GREETING. 


Vashington, Nord Dakouta, 1 Yanawerry. 


Et bean long tame vat aye neffer roted you sum lat- 
ter, budt aye aint neffer forgetted you yet neider fur 
you bean purty gude fellar. Dis 20 Santury bisnes bean 
vetterr mesulf en hole lots drubble vat aye aint neffer 
bean looken fur. Sum fellars vat aye no, bean argufy 
yat lass yar bean 20 Santury an odder fellars bean 
say hay bean fule cus dese naxt yar bean hem. Vat 
fur dufferance bean mack bout ven dose 20 Santury 
bean? Ef may boss bean say by me “Oleson, dar bean 
two fort-yuly dese yar” or maybee two Crassmas, you 
tank aye bean argufy bout et? No sur ay neffer bean. 
Aye youst sayed “Mouch blige boss” an aye took hem 
two waycashun stead von. Maybee aye rudder dere 
bean two Vashinton birt-day stead fort-yulys an dose 
Crassmus cus dose bean days ven dose awful keeds vat 
me an may vooman hadt, beam asken fur fire-roket an 
ski-krakar an shveet stuff an tings lake dose, vat coss 
hole piles moneys. Vell, anyvay, ef bean 20 Santury 
or maybee ef neffer bean, hay make me no duffarance fur 
aye got gude yob an fine vooman an sax keeds am two 
badt corn on may feets, so let hem go. 

Aye spose your fellars en Sheecago bean hadt lection 
youst sam lake ve bean haff oup har en Dakouta, is 
dat so? Villiam Mike-kinney an Teddie, hay bean von 
dose solyer fellars vat yump on dose nagger’s nack doun 
en Cubie an gif hem gude licken, bean lected presdant 
oup har en Dakouta an gess dose fellars bean onto hees 
yob all rite. You no vat vee got two Dakouta. Von 
bean on top odder von ven you looked on map vat bean 
hang oup en posoffis. En dose odder Dakouta vat bean 
on bottom side dose map, dey got fellar vat nam bean 
Biddiegrew, vell, hay got lick en dese lass lection. Don't 
make sum dufferance neider fur hay neffer do nodding 
budt get en scrap mit sum odder fellars all tam an 
gess bean bedder ef hay stay by hees farm an vork 
vhile. Maybee took sum dose scrap outen hem fur do 
gude hones vork. 

Dese lection’ bissen bean mak stm fellars vat aye 
nowed en Saginaw, Mitehgan, look lake chuga-fem cents. 
Youse lectle vile go dose fellars bean en Vashington, 
dese bean kapitul off Dakouta, an liay beat asken hole 
lots fellars pw har fur mak bout liawxteen dullais 
dutie on lumar vat cummed en from Kanucktown. Siim 
odder fellars say “No, aye tank von dullar beati niiff 
dutie”’ budt sum dese Saginaw fellars gettiii so madt 
hay got vhite spit all ofver hees mout an hay say 
“Ef don’t hadt two dullars aye bean madt an aye move 
by Sillyvaukee an neffer comed back,” so purty sune 
dose Vashington fellars gife hem two dullars an hay 
bean feelin so gude hay bye dree five sant seegars an 
smoke hem all heemsulf. Purty sune lumar bean goen 
oup so high vat numar sax borders bean vort so mouch 
as two veeks vages fur nuff vat bild vom vood box an 
Saginaw fellar cummance fur tank “Now ef ay onli 
can got dose Kanucktown logs offer har an cutted hem 
oup aye maken beeg vages,” budt bout dese tam dese 
Kanucktown fellars say “Hole on youst couple manutes, 
mabee you bedder cutten dose logs oup offer har stead 
tooken hem by Saginaw,” am youst bout dese tam dere 
bean planty hal en Saginaw. You can called me von 
krazie Sveed-mans ef you dont seed dose sam fellars 
en Vashington purty sune asken fur put dose lumar 
on free list budt aye hoped hay got et en hees mack youst 
sam place vere you kill schickens. 

Offer en Manasouta dey bean haff von dose lection 
to also. Dose Pop fellars got gude Sveed-mans by nam 
Yon Lind oup fur Gufner an Publican sides got mans 
vat nam bear Van Sant oup fur sam ting. Vell, poor 
Yon hay bean vat fellar by dose race track call “also- 
ran” onlie hay neffer ran hard nuff an Miester Van Sant 
bean lected Gufner by Manasouta. Dese bean gude nuff. 
Maybee vee Sveed fellars bean fourd oudt sum day vat 
vee aint bean hole Junited Stats. Vee bean gude nuff 
fellars budt vee cant had efferyting en site. En Dulute 
bean fellar vat call heemsulf Henry Druleson. Hay 
bean vorse den us Sveeds fur hay tank hay got onlie 
fur asked am hay got anything frun Mare dose city 
Dulute to dose yob vat Biddiegrew aint got dese tam. 
Vell, hay got loss en dese lass lection an Pops aint 
foun hem yet budt purty sune you skall har heem holler 
“Aye vant nudder yob quvick” an aye bedt hay neffer 
got et. 

Aye lake fur ask you ef you effer bean runnen fur 
offise? Vell, ef you vant fur keep on tanken vat you 
bean purty gude kine of fellar an neffer dun notings 
vat bean very badt, dont runen fur sum offise. Bean 
fellar oup har en Dakouta vat hees vooman bean ask 
fur got deevorse frum dese fellar cus she lake sum odder 
fellar bedder as dese furst mam vat she got. Dese kine 
of bisnes mak dese fellar youst yumpen madt an hay 
got loyer man fur fite dese kase. Bout dese tam he 
run fur offise. Den effery nuse-paper on odder side of 
fence been, vat yankee fellar call, rost dese fellar. Hay 
stan dese bisnes fur long tam budt purty sune hay 
go by hees loyer man an hay say by hem, “Youst let 
may vooman got dose deevorse fur ef aye bean so badt 
vat all dese fellars say bout me den no vooman got 
rite fur liven by may hoose.” En Sheecago maybee you 
fellars dont no sumtings bout dese deevorse bisness budt 
et bean easy oup har en Dakouta an mose effery fellar 
an vooman got haft hem some tam oup har. Aye lake 
fur asken you plese dont said so en front off sum dose 
Sheecago lumar fellars vifes fur maybee ef you do, den 
dey lake fur moven oudt har en Dakouta. Course you 
dont blame dese voomans budt vee got nuff dese kine 
of bisness fur lass us fur vhile an loyer mans vant keep 
vooman vay frum har till got dese big batch vat got 
on hand, fix oup. Aye youst tole you Dakouta bear 
grate plase. 

Vil you plese put dese har en your nuse-paper and 





scharge hem to me an sen bill to me en Vashington, 
Dakouta? 


Fur Saile—Fine, nue, sekond han saw mill. Got circle 
saw, budt saws al! dull an no timmer fur cutten. Vill sell 
scheap or mak trade fur farmen lan en Dakouta. Got nuff 
monie bean onlie reesun vhy aye sold dese mill. Rite to 
Eddie, Oleson & Co., Saginaw, Mitchgan. 

Number 

Ef dese dont sole dose mill gess aye move hem ofver 
by Kanucktown budt vant sole hem ef got gude schance. 
So long. OLE OLESON, NUMMAR 297. 


FAILED TO FIND HIM. 


A Chicago Lumberman in Trouble—Tennessee 
Attachments for $8,000 or $9,000— 
Present Whereabouts Unknown. 








The AMERICAN LUMBERMAN is compelled to advise its 
readers that financial difficulties appear to have over- 
taken J. C. Buck, doing business as J. C. Buck & Co., 
at 1201 Monadnock building, in this city, and also at 
Brownsville, Tenn., and Jonesboro, Ark. The annourrce- 
ment will come somewhat in the nature of a surprise, 
as Mr. Buck started in business some five years ago and 
was credited with $5,000 cash capital at the time, and 
was supposed to have made money in his business regu- 
larly, beimg credited at the present time by the commer- 
cial agencies as being worth $20,000 or imore. 

The trouble referred to has so far been in Tennessee, 
although a note for $989.65 given Coppes Bros. & Zook, 
Nappanee, Ind., on November 27 and due January l, 
was presented this week for collection through a Chi- 
cago bank and protested for non-payment. His ereditors 
in Brownsville were the Brownsville bank and parties 
at Shepherd and Allen Station, Tenn., Mr. Buck having 
bought considerable lumber all along the line. D. W. 
Haralson & Son and T. K. Dickerson, of Brownsville, 
are also among the creditors. The bank was the owner 
of certain drafts and held for collection certain others, 
these being time acceptances, which recently matured. 
They were sent to Chicago and were protested for non- 
payment, the drawers thereupon filing attachments in 
the chancery court of Haywood county against all the 
property of Mr. Buck in the county. - 

The debts of J. C. Buck & Co. in Brownsville amount 
to some $8,000 or $9,000. Mr. Buck has not been visible 
at his office for some time. A representative of the 
AMERICAN LUMBERMAN called at his office in the Monad- 
nock building and there found Paul Schmechel, who 
stated that he had been selling lumber upon a carload 
commission arrangement for Mr. Buck during the past 
two years, and during that time had disposed of probably 
2,000,000 feet for him. Mr. Schmechel, however, dis- 
claimed knowledge of Mr. Buck’s financial matters, say- 
ing: “Mr. Buck is very close mouthed upor such mat- 
ters and never took me into his confidence.” Mr. Schme- 
chel stated farther: 

Mr. Buck sold a great deal of lumber to his friends in the 
lumber trade with which I had nothing whatever to do. He 
was very well acquainted among lumbermen, but not with 
the consuming trade, while I have had considerable ac- 
quaintance in that direction, and the lumber I have sold 
for him has been largely to the factories and other con- 
suming trade, much of it inch oak. I have a number of 
orders for that material which have been outstanding for 
several weeks, and which Mr. Buck has not filled, claiming 
that the stuff was not in shipping condition. Some three 
weeks ago I learned that he had sent about five carloads of 
this stuff to Von Platen & Dick, and I called him to account 
for it. I felt that I was not being treated right in not 
having my orders filled, but he explained the matter by 
saying that he had a contract.with these parties which he 
had to carry out, but that he would also fill my orders. Some 
of these orders I have had to place elsewhere and some of 
them are still unfilled and I have had considerable trouble 
with my customers upon their account. I have not taken 
any orders or made any deliveries or collections for Mr. 
Buck for about three weeks, with the exception of some 
lumber to the John Spry Lumber Company. This lumber 
was standing here on track for two or three days, when 
Mr. Buck asked me if I could not dispose of it and I told him 
that I thought [I could. The lumber I have handled has been 
chiefly from Tennessee. Mr. Buck has also had a man by 
the name of Genio C. Wallace working for him, who has 
attended to buying lumber in Indiana, having it shipped in 
and attending to its sale here. I think that the lumber 
referred to above which was sold to Spry was bought by 
Mr. W allace in this way. Mr. Buck has sold considerable 
lumber to Von Platen & Dick, to the Messinger Hardwood 
Lumber Company and to the Empire Lumber Company. 

In order to determine definitely regarding Mr. Buck’s 
alleged absence from the city a representative of the 
AMERICAN LUMBERMAN called Thursday afternoon at 
the three-story stone front flat at 611 Burling street, the 
first floor of which bears a visiting card inscribed with 
Mr. Buck’s: society name in copper-plate script; “J. 
Clayton Buck.” Mr. Buck’s first name, by the way, is 
Jabez, a good Old Testament name. A dapper looking 
maidservant answered the ring and stated that Mr. 
Buck had been away from home for almost a week, and 
that Mrs. Buck, who it was stated was also out for the 
afternoon, had not heard from him since he left. She 
volunteered the statement, however, that Mr. Buck 
might perhaps be home that evening; this being in 
response to an expression of regret by the caller at not 
being able to communicate immediately by telegraph 
with Mr. Buck. 

Farther investigation revealed the presence in Chicago 
of R. M. Chambliss, cashier of the Brownsville bank, 
who left that Tennessee town last Friday for the pur- 
pose of seeing Mr. Buck, immediately after receiving 
advices of the protest by the Corn Exchange National 
Bank of Chicago of acceptances, which had been for- 
warded by the Brownsville bank for collection. He 
came to see Mr. Buck, but Mr. Buck had not been vis- 
ible since his arrival. Upon successive visits to Mr. 
Buck’s home his wife had been seen and had stated that 
Mr. Buck had telegraphed her from Louisville, Ky., 


that he was going from there to Grand Rapids, Mich. 
On Wednesday she stated that Mr. Buck had advised her 
from Grand Rapids that he was leaving for Browns- 
ville, Tenn. A telegram from the bank at a late nour 
Thursday night advised that the officials were still ¢az- 
ing out into the gloaming in a vain wait for his 
appearing. Mr. Chambliss said: 

Mr. Buck has done a good deal of business with us, and 
we have always considered him fairly reliable. A year ago 
he made us a statement, a duplicate of one made to his 
Chicago bank (the Corn Exchange), showing him to be 
worth at that time $23,000, the assets consisting partially 
of good accounts but chiefly of lumber in ot own section, 
which we knew was there. We represent practically all the 
indebtedness in our section, having discounted his paper for 
mill men, who of course are good for it. On certain paper 
with insufficient endorsements, or otherwise unsecured indebt- 
edness, the bank itself is directly concerned to the extent 
of $2,000 or $3,000. but we have attached about $2,000 worth 
of lumber, all that is remaining in the county. We are, 
however, of course anxious to save our customers any pos 
sible loss through their transactions with Mr. Buck. Up te 
the first of December Mr. Buck has had a good stock of lum 
ber in our section, sufficient to cover all his indebtedness 
there. A good deal of his paper matured about Christmas. 
and he told us that he was having a good demand for his 
lumber, and expected to ship most of it out during December 
and turn it into cash in order to meet his paper. This 
seemed all right to us, and he has gone ahead accordingly 
at least as far as shipping out the lumber is concerned. Mr. 
Buck has not increased his indebtedness materially  re- 
cently, and while during the past six months he has been 
asking for more extensions than we liked he has always come 
to see us and made perfectly plausible explanations: and 
really at the present time I do not know anything against 
him except that he is away from home at just the time that 
I am very anxious to see him. 

In further conversation, however, it occurred to Mr. 
Chambliss to mention that considerable of the stock 
recently shipped out had been loaded into the car with- 
out being graded and sorted in the way which had 
theretofore been customary, and this was thought rather 
strange, 

Robert M. Orr, one of the vice presidents of the 
American National bank at the time it was absorbed 
by the Corn Exchange National bank, and now holding 
a similar office in the latter bank, in an interview prior 
to that with Mr. Chambliss, stated: 

There is really nothing that I can say except that the 
paper was up here and was protested and sent back. I have 
handled Mr. Buck's account for some time, in the Ameri- 
can National and here, and have always cons dered him 
good for $20,000. I was not able to see Mr. Buck when 
the paper was here for collection, and I wrote him a letter 
to his house a week ago, telling him that he was taking the 
wrong course and one which would injure him in the eyes 
of those who were disposed to render him financial ass’st- 
ance, if it was a case of temporary embarrassment: and 
that if he persisted he would have a lot of things to live 
down that it would be entirely poss:ble for him to avoid if 
he desired. 

It will be noticed by the above that Mr. Buck stood 
well with both the banking institutions where he had 
been doing business and was believed to be financially 
solid. He is not known to have lost any money in his 
operations in Chicago or in Tennessee. A month ago he 
apparently had assets in lumber sufficient to cover all his 
liabilities so far as they have at present developed. The 
lumber had disappeared and so far as known none’ of 
his liabilities has been met. This condition of things 
would doubtless suggest some questions if Mr. Buck 
were here to answer them: and the very fact that he 
is not at hand to answer them only gives them further 
point. The AMERICAN LUMBERMAN, is however, in pos- 
session of further information than that current con- 
cerning Mr. Buck in the banking circles referred to. 

Mr. Buck has been buying lumber in Indiana -and 
Michigan, paying for it with short-term paper, in the 
same way as in Tennessee. About November 15 he pur- 
chased of A. J. Barrett, Rochester, Ind., stock to the 
value of about $1,650, to be shipped from Marion, Ind., 
to be paid for with 10, 20 and 30-day acceptances. He 
sent a 30-day note for the entire amount, which Mr. 
Barrett returned, afterwards coming up to see Mr. 
Buck. He was then talked into taking acceptances for 
10, 30 and 60 days. This was after considerable delay, 
of course, so that the 10-day acceptance is thought to 
be the only one which has fallen due. The protested 
note to Cappes Bros. & Zook, of Nappanee, Ind., has 
already been referred to. C. W. Bunn, of Cassopolis, 
Mich., is also mentioned as having recently been favored 
with Mr. Buck’s patronage to the extent of about $800 
of lumber, for which he is said not to have been favored 
with a settlement. 

“We have always considered Mr. Buck perfectly reli- 
able,” said the agents of the Monadnock building. “He 
owes us two months rent, however.” Other petty local 
bills of Mr. Buck are to his stenographer, for a month 
or two; to a teamster, for a considerable amount. 

It was said on Thursday that the Empire Lumber Com- 
pany had attached an account due Buck from the Frank 
Headen Tank Works, 112 Indiana street. It was also 
learned that on the lumber sold the John Spry Lumber 
Company, above referred to,-the collection was made on 
behalf of the Empire Lumber Company, upon an assign- 
ment of the amount to them by Buck. (Mr. Schmechel, 
by the way, the commission salesman who has been sell- 
ing for Mr. Buck and who stated that he made this sale, 
is a brother-in-law of George R. Thamer, of the Empire 
Lumber Company.) The Empire Lumber Company has 
during the past few weeks received large quantities of 
stock consigned to Mr. Buck in this city. The amount 
is understood to total some sixty or seventy cars. It 
would naturally be supposed, therefore, that Mr. Tham- 
er’s concern would at this time be a debtor of Mr. 
Buck’s; amd why it sheuld be acting in the role of a 
ereditor in the assignment and attachment of accounts 
the AMERICAN LUMBERMAN is not at this time able to 
explain, the information having come in too late to 
get a statement from that company in regard to its dual 
conrection with Mr. Buck and his recent dealings. 

And as to Mr. Buck himself, the question of the hour 
seems to be, not “Where did he get it?” but the equally 
significant one, “What has he done with it?” 
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Obituary. 


J. J. Newman. 

While friends and acquaintances have known for some 
time that the illness of J. J. Newman, president 
of the J. J. Newman Lumber Company of Hat- 
tisburg, Miss., which has been steadily progess- 
ing for months was certain to have a fatal termina- 
tion, his death on Christmas day finally came as a sur- 
prise, and his passing away will be regretfully com- 
mented upon by the lumbermen of two great sections. 
His death occurred at his home in Hattiesburg at 10 
o'clock Christmas morning. About two weeks prior 
to his death his prolonged ill health was complicated 
by a paralytic stroke from which he never rallied. 

The remains. were as quickly as possible transferred 
to Buffalo, N. Y., where the interment took place on the 
following Friday. The funeral was held from the home 
of his brother, W. C. Newman, the Rev. Dr. Holmes, of 
the Westminster Presbyterian church, officiating. 

Mr. Newman’s wife died about five years ago, but 
he leaves two sons, Edmund and S. Jerome, the former 
of whom resides in Hattiesburg and the latter in Buf- 
falo. 

Mr. Newman established the J. J. Newman Lumber 
Company in 1894. Previous to that time he had been 
identified with the hemlock manufacturing business of 
Pennsylvania, operating at different places and latterly 
in an extensive way at Sweden Valley, Pa. His opera- 
tions were of considerable magnitude and were uniformly 
successful. In 1894 with his business associates he 
bought the plant of the Wiscassett Mills Company, of 
Hattiesburg, Miss., after thoroughly investigating other 
locations, and began the business which he has since 
conducted. In 1896 other capital became interested in 
the business, which was enlarged and extended until it 
is now one of the leading institutions of Mississippi. 








“THE LATE J. J. NEWMAN. 


Mr. Newman was a man of dauntless nerve and untir- 
ing energy, though, as it developed, his physique was not 
equal to the strain to which he subjected it; and it 
was unquestionably overwork, added to the death of 
his wife, which led to the breaking down, culminating 
in paralysis and death. 





Moses Harris. 

Moses Harris, a pioneer resident of Chicago and 
founder of the Chicago House-Wrecking Company, died 
at his residence, 4804 Champlain avenue, on Monday 
last at the age of sixty-two years. Mr. Harris was a 
native of Russia and came to Chicago in 1859. For 
thirty years he was prominently identified with city real 
estate, in which he was a heavy investor. Early in the 
90s he engaged in the dismantling of buildings and 
finding the enterprise profitable organized the Chicago 
House-Wrecking Company. Under his direction the 
World’s Fair buildings were purchased at a cost of 
$80,000 and dismantled at a large profit. The company 
also took down the Mackaye Spectatorium, the Chicago 
custom house and postoffice and numerous other big 
structures. Owing to poor health Mr. Harris severed 
his connection with the Chicago House-Wrecking Com- 
pany in July, 1898, and it has since been managed by 
his sons, Samuel H. Harris, Abraham, Frank and D. 
C. Harris. 

Mr. Harris was married in this city in 1863 to Miss 
Mary Levy, who, with the four sons above named and 
two married daughters, survives him. 

Funeral services were held at the family residence 
on Wednesday last at 11 o’clock and the interment 
took place at Waldheim. 





Theodore C. Ganahl. 

Sr. Louts, Mo., Jan. 1—Theodore C. Ganahl, well 
known in local retail lumber circles, died at his resi- 
dence in this city on Sunday, December 30. While Mr. 
Ganahl was but 29 years old he had made himself felt 
in this city and at the time of his death was president 
of the Ganahl Planing Mill Company. He came of a 


well known family, and his father was the late John J. 
Ganahl, of the John J. Ganahl Lumber Company, one 
of the strongest retail concerns in St. Louis. 





Harrison A. Aldrich. 


Boston, Mass., Dec. 29.—Owen Bearse & Son, the 
large operators in mahogany on Albany street, have 
suffered the loss of their silent partner in the death 
of Harrison A. Aldrich, who since 1881 has been identi- 
fied with the firm and became a partner in 1888. Mr. 
Aldrich died after a brief illness at his home at Ashmont 
on December 24. He spent the greater part of his sixty 
years of life in active pursuits in Boston, first doing a 
real estate business and later putting in his work with 
the firm with which his name has been identified. 


Doors and Mill Work. 


In many respects December was a phenomenal month in 
the door and mill work industry, and many of the jobbers 
and manufacturers state that in volume of sales and 
general hustle, to say nothing of satisfactory profit, 
it was one of the best months of the year. Much of this 
generally prosperous condition is, however, due to the 
considerable demand for stock goods which has started 
in rather earlier than usual this season, due in part no 
doubt to the anticipation of an advance im prices early 
this year. The beginning of the new year has in fact 
already witnessed a slight advance on stock goods in 
car load lots. The situation of the glass market has 
induced some firmness in glazed sash, and the condition 
of the market for shop lumber has not been without effect 
in stimulating values in stock work of all kinds. The 
advance already established is about 3 percent. 








* * 7 


While the retail trade has been prepared for an 
advance in car load prices, it was put in force a week 
or two earlier than had beer generally anticipated, and 
to that extent is something of a surprise. The demand, 
however, has remained so strong and insistent and the 
advance is really of such slight proportions that it can 
hardly suffice to materially check the inflow of orders, at 
least for the present. Stocks in the hands of dealers ave 
light and will need considerable replenishment between 
now and spring, a good proportion of the stock recently 
shipped having been used up for current consumption, 
and it is not believed that retail stocks have been added 
to as yet im any measurable degree. On the other hand 
much of the buying of the coming month or two will 
be for stocking up purposes and from the outlook it 
will be large. 

* * * 

Most of the big door factories at Oshkosh, Wis., have 
mostly been closed down during the past week or so, 
although the duration of the shutdown will be as a rule 
much less than for many previous years, owing to the 
pressure of orders and good business generally. ‘Lhe 
plant of the Paine Lumber Company was closed for 
two days last week and that will probably be all the 
shutdown it will have this season. The factory of Rad- 
ford Bros. & Co. it was thought will be closed down 
two weeks in all, it being expected that it will start 
up about January 14. The Foster-Hafner Mills closed 
December 22 and were expected to start up again on 
Wednesday last. The Morgan Company’s factory shut 
down for two weeks on Saturday evening last. The 
Williamson & Libbey Lumber Company’s plant has been 
closed for two weeks and will probably start up again 
next Monday, while that of the Gould Manufacturing 
Company’ has not yet had an opportunity to shut down 
for repairs. 

* * * 

Window glass matters are somewhat unsatisfac- 
tory to the average door jobber, on account of 
the uncertainty regarding prices. Requests for quo- 
tations on either large or small lots of glass made by 
the door men to either manufacturers or jobbers of glass 
are met by an almost unanimous refusal to quote, the 
stereotyped reply being: “Gentlemen: We have your 
favor of the ~.ch inst. and regret to state in reply that 
at present we have orders on hand that will take the 
output of our factory till February 1 and are unable 
to make you prices at present.” The general inference is 
that an understanding has been reached by the American 
and Independent companies and that an advance of from 
10 to 15 percent will be made on or before January 15. 

* * we 

Throughout country districts of New England buyers 
are looking at their left over stocks, which are as a tule 
rather larger than salesmen would wish. Prudent buy- 
ers bought before the big advance of last year, and with 
the falling off of building carried good stocks over. 
Others bought from hand to mouth during all of 1900 
and are now im the market. It seems easy to raise the 
price by several degrees in the New England markets. 
Seventy-eight is the lowest discount heard in that terri- 
tory and some buyers express doubts of getting even as 
low as that on their next purchases. 

* * * 


It seems to be the growing notion among Buffalo, N. Y., 
lumbermer that the condition of the woodworking fac- 
tories is not as healthy as it should be, and that it is not 
improving. This is an uncomfortable sort of lead to 
make, either in print or out of it, but it is nothing new, 
hints to that effect having been given out for some time. 
Some of the mills in the east are running strong and 
some are doing comparatively little, so that there is an 
apparent contradiction among them. The explanation 
of this situation is that there is work to do in this line 
if it is taken low enough. So the mill men hardly know 
whether to let their men scatter at this season and rum 





the risk of not getting them again, or to keep them at 
work on jobs that do not pay much profit. It appears 
that the consuming easterner has taken advantage of 
the situation again. He has done it before and will do 
it again, so long as there are more mills than the trade 
needs. There is the same complaint as before that the 
west is taking business that naturally belongs to Buf- 
falo, but there is the sorry satisfaction that such work 
is done away down at cost and will have to be done in 
that vicinity till the building industry is on its feet a 
little better than it is now. 


* * * 


Although trade is a little bit slack about the New 
York city district just now, due to the holidays, mo one 
is discouraged and there is no cutting of prices or any 
other evidence that the most hopeful feelings as to the 
conditions of the market will not continue to prevail. 
It is believed that the call will be good right after the 
new year and meantime the absence of snow and the 
presence of mild temperatures permit some building in 
the New York suburban districts. 

* * * 


The sash and door men at Kansas City, Mo., are get- 
ting ready for this year’s business. Some of the large 
mills there have closed down for repairs in anticipation 
of an early trade, and the prospects are favorable for a 
heavy spring demand which the jobbers say will be 
handled at more satisfactory prices than those of last 
year. 

* * * 

A conference of the sash and door interests from all 
over the country was scheduled to be held at the Audi- 
torium hotel in this city on Wednesday, January 2, but a 
great many of the leading factors in the industry were 
unable to be present. No business of importance was 
transacted, therefore, although the members remained 
in session and discussed various questions of vital inter- 
est to the industry during the entire day. Those who 
participated in the meeting were the following: 

L. J. Bardwell, Bardwell-Robinson Company, Minneapolis, 
Minn. 

Warren Schrock, Van Cleve Glass Company, Cleveland, O. 

J. A. Cheyne, Pennsylvania Door & Sash. Company, Pitts- 
burg, Pa. 

Warren Palmer, Cleveland Window Glass Company, Cleve- 
land, O. 

S. H. Whitmer, Goshen Sash & Door Company, Goshen, Ind. 

George M. Curtis, Curtis Bros. & Co., Clinton, Ia. 

A. L. Annes, Curtis & Yale Company, Milwaukee, Wis. 

F. J. Moss, Huttig-Moss Manufacturing Company, St. Jo- 
seph, Mo. 

‘ John T. Adams, Carr, Ryder & Adams Company, Dubuque, 
owa. 

W. N. Hallam, Carr & Adams Company. Des Moines, Ia. 

IK. C. Roberts, U. N. Roberts “smpany, Davenport, Ia. 

J. G. Mark, U. N. Roberts Company, Davenport, Ia. 

John R. Laing, Palmer, Fuller & Co., Chicago. 

George M. Kelly, Adams & Kelly Company, Omaha, Neb. 

» F. W. Rockwell, Rockwell Manufacturing Company, Mil- 
“ waukee, Wis. 

Paul Bartlett, Curtis & Bartlett Company, Lincoln, Neb. 

I. L. Roberts, E. I. Roberts & Co., Chicago. 

A. W. True, True & True Company, Chicago. 

John A. Gauger, John A. Gauger & Co., Chicago. 

Hf. B. Munger, Foster-Munger Company, Chicago. 

H. A. Sellen, Morgan Company, Chicago. 

M. B. Copeland, M. A. Disbrow & Co., Omaha, Neb. 

The small attendance at the meeting was accounted 
for to a great extent by the business activity that is 
just now permeating the whole sash and door industry. 
Many of the members of the trade also are deeply engaged 
in their annual inventories and could not conveniently 
leave their business. In consequence of the light attend- 
ance the meeting was adjourned until Saturday, Jan- 
uary 12, at which time it is hoped that a much better 
representation will be had, 





City Sash and Door Company Expanding. 


The City Sash & Door Company, of Minneapolis, 
starts the new year and new century with the announce- 
ment that it is going to expand. This concern is a very 
progressive one and during the six years it has been 
in business it has been steadily reaching out and extend- 
ing its business facilities to keep pace with the increased 
business it is doing. For some time past this company 
has been endeavoring to secure larger quarters and 
have at last succeeded. On New Year's day the last deed 
was secured and as soon as possible the entire whole- 
sale business of the company will be moved to the new 
quarters at Tenth avenue northeast and Marshall street, 
Minneapolis. The retail or city business will remain as 
now at Third avenue south and Fourth street. 

At its new location the company will have a track 
frontage of 132 feet and 330 feet on the avenue. Work 
has already begun on the building, a mammoth ware- 
house on the new location, which will be made up to date 
in every respect and within the next six weeks the com- 
pany hopes to be able to handle all lines of business 
under one roof. This will give the company ample 
facilities and enable it to increase its business quite 
materially. Heretofore it has made use of six small 
establishments, part of which were devoted to the whole- 
sale trade and part to the retail trade. Four of these 
will be done away with but two will be retained for the 
city business. 

The officers of the City Sash & Door Company are 
B. W. Smith, president, and S. H. Phillips, secretary 
and treasurer. These gentlemen have been for many 
years associated with some of the largest sash and door 
concerns in Minneapolis and since they organized the 
City Sash & Door Company have demonstrated an abil- 
ity to carry on their business in an aggressive and suc- 
cessful manner. Mr. Smith is very original in his means 
of securing trade, has the most modern ideas on adver- 
tising and, above all, believes in treating a new cus- 
tomer so. well that he always remains a customer of the 
company. With their increased facilities for handling 
the wholesale sash and door business the future of the 
City Sash & Door Company seems exceedingly bright. 
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THE STORY OF CALCASIEU YELLOW PINE. 





History of Lumber Development in Western Louisiana—Establishment of the Bradley-Ramsay Lumber Com- 


pany—The Men Who [lade It—Quality of Timber and Its Uses—Picturesque Features of the 
Calcasieu and Lake Charles—Plant, Equipment and Product of the Company 
—The [lills and the Woods—The Camera’s Story. 





No one at all acquainted with the subject will pretend to combat the 
argument that the Calcasieu longleaf yellow pine of Louisiana is the 
equal of any pine in the south, and those familiar with this product 
uniformly proclaim it the best that grows. It certainly is the pine that 
has made Louisiana famous; and the big concerns, now among the largest 
of the great individual lumber manufacturing companies in existence, have 
prospered mightily, especially those that in the early days realized the 
superior qualities of it and that found it in the Calcasieu and that growing 
in neighboring parishes and made large investments at the time have 
builded even better than they knew. 

It is true that the Southern Pacific railway and the trail of towns 
and cities along its line—some old and dignified as far as commerce is 
concerned, others not so old and decidedly undignified, still others created 
and rejuvenated by the divisions and subdivisions of that line—took root 
beside the rivers and bayous and on the gulf inlets. All these old towns 
were intensified commercially by the railway’s advent and _ the 
spirit of enterprise that always accompanies or follows in the 
trail of the locomotive and its developing adjuncts of passenger 
and freight cars. But it is equally true that the development 
of longleaf yellow pine in this district is more largely due to 
the enterprise of practical lumbermen who saw opportunities 
before or about the time that the Southern Pacific railway 
completed its chain of road from Lafayette, La., west to 
Houston, Texas. These were the real developers although the 
Southern Pacific has been a powerful ally. 

There were years, and not so long ago, in the longleaf yellow 
pine business even in the Calcasieu district, that tried. men’s 
souls and caused the strongest heart to quail at the obstacles 
which confronted the manufacturer. Even a decade ago the 
demand for yellow pine lumber did not begin to compensate 
in any proper measure those who had invested in timber lands. 
The men who were most closely identified with those days of 
adversity in marketing yellow pine can tell most romantic 
tales of their early struggles. There were but few mills in the 
southwest at that time which produced 12,000,000 feet of lum- 
ber a year, and the plants now producing 40,000,000 and 
50,000,000 feet were not only unheard of but even undreamed 
of. He would have been a rash mill man indeed who in 1880, 
for instance, thought of constructing a mill with 100,000 to 
150,000 daily capacity, although today the tendency runs 
more to such mills than to the 20,000 capacity plant. Conditions 
of today, with longleaf yellow pine in use ‘everywhere from 
the great railroads to the little country retail yard, are quite the reverse 
of the conditions of those years when a sale of five carloads was regarded 
as something extraordinary. And could the southwestern mill man fifteen 
years ago have seen the record of the past two years as in a vision he 
doubtless would have rubbed his 
eyes and declared that he had 
spent a bad night. His heart 
might have leaped and his 
nerves might have thrilled in 
his vision as those of the thirsty 
desert traveler who sees the 
oasis and the glint of laughing 
waters in the distance, but he 
never would have believed that 
it was more than a vision. 

Romantic as has been 
the history of longleaf 
yellow pine so far as 
its adversities and 
struggles are concerned, 
it is also true that in 
the past two years has 
come an extraordinary 
change so far as de- 
mand and values are 
concerned, and this is 
as true regarding the 
Caleasieu district and 
its famous longleaf yel- 
low pine as it is with 
the other districts. 
The pioneers in this 
lumber are at last 
reaping their reward, 
and from Virginia to 
Texas, from Missouri 
to the Gulf of Mexico, 
yellow pine saw mill 
men are at last attain- 
ing the ambitions for 
which they have been 
striving. | Everywhere 
throughout this region 
there has been an era 
of prosperity since Jan- 
uary, 1899, and today 
Caleasieu yellow pine is marketed as easily as was white pine twenty 
years ago. mee 

Twenty years ago the assessed valuation of Calcasieu parish, Louisiana, 
was $500,000. In 1900 it was $10,090,000, a twenty time increase in as 
many years. 

These are startling figures to contemplate, but they express the advent 
of the lumber operator in longleaf yellow pine and point to him as one of 















“Nestling in the 
pine timber.” 







the most powerful factors in the creation of a section’s wealth during less 
than a quarter of a century. They point to a tremendous energy on the 
part of the lumbermen and an extraordinary expansion of this great indus- 
try during the period mentioned. They point unerringly to the work of 
the pioneer with all of its discouragements in introducing a comparatively 
unknown wood upon the northern and western markets, and its final tri- 
umph in the competitive field both at home and abroad. They are interesting 
figures to peruse. : 

What is true in the above statistics regarding Calcasieu parish, Louisi- 
ana, is equally true of 
hundreds of other 
parishes and _ counties 
throughout the south 
and southwest, and the 

means of this great de- 


velopment in those sections was the same. But it is of Calcasieu parish that 
this article has to treat, and one of the largest factors in this large develop- 
ment of its material wealth—the Bradley-Ramsay Lumber Company, of 
Lake Charles, La. 

THE MEN WHO MADE IT. 


The history of any business enterprise might with a considerable degree 
of accuracy be outlined in advance if the character of the men undertaking 
it were thoroughly known. The success of the Bradley-Ramsay Lumber 
Company could have been with assurance predicted from a knowledge of the 
careers of the men who established it. They were men of financial ability— 
which is always needed in a large undertaking in a new country—they were 
men of varied business experience and most of them especially versed in 


’ lumber; they were eminently practical and conservative. Possibly since its 


beginning the company may have made mistakes, but if so the world knew 
nothing of them, and to all appearance its success has been as continuous as 
in the long run it has been certain and notable. 

The organizers of the Bradley-Ramsay Lumber Company, which was 
established in 1887, were Nathan B. Bradley, Lewis Penoyer, R. H. Nason, 
W. E. Ramsay and Benton Hanchett. The present directors of the company 
are the same, with the exception of Lewis Penoyer and with the addition of 
Charles S. Ramsay. 

First place in this brief mention of the personnel of the Bradley-Ramsay 
Lumber Company may appropriately be made of one who is now deceased, 
Lewis Penoyer, former president of the company, who died at his home in 
Saginaw, Mich., February 1, 1897. The mention of this city calls attention 
to the fact that the Bradley-Ramsay Lumber Company is essentially a Sagi- 
naw institution, all but one of its principal stockhelders and executive offi- 
cers having been or still being residents of the 
Saginaw valley. Lewis Penoyer lived to the 
ripe age of 
69, his life 
well rounded 
in achieve- 
ment and his 
character 
both mel- 
lowed and 
strengthened 
by a life of 
well directed 
labor. His 
name_ stood 
for the best 
type of man- 

hood and for 
all that 
which makes 
for the good 
of society. 
He belonged 





to that 
sturdy class “Those quaint 
of pioneers, cabins.” 


men of ster- 





“More 
likea 
residence 
than an 
office.’’ 
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ling worth and indomitable will, of business sagacity and foresight who 
in the last half century built up Saginaw and made impress upon busi- 
ness and society in Michigan. He was born in Manlius, N. Y., March 3, 
1828, and was the son of David Penoyer, one of the early pioneers of Michi- 
gan. In 1834 the family removed to Michigan and settled on a farm near 
Flushing, on Flint river. When the subject of this sketch was 16 years old 
his father died and he began life on his own account. He worked on the 


farm of the late Gov. Bingham one year and before he was 20 years old he 
went to Saginaw and worked on the river and in the Emerson mill. Thirty- 
eight years ago he located at St. Charles, in Saginaw county, where he 


engaged in lumbering, which he continued nearly a score of years. About 
eighteen years ago he removed to Saginaw, where he passed the remainder 
of his years. He had large interests in timber and other properties and 
was foremost in promoting the welfare of the community in which he lived. 
Personally Lewis Penoyer was quiet and unassuming, but those who knew 
him and loved him for his virtues recognized the value of his friendships 
and the purity of his character. Few citizens of Michigan left a better 
heritage to the following generation. 

The active management of the Bradley-Ramsay Lumber Company has 
always been intrusted to young men, but back of them have been men of 
iong experience and large financial ability, one of whom, Mr. Penoyer, we 
have mentioned. Another of this class is the Hon. Nathan B. Bradley, vice 
president of the Bradley-Ramsay Lumber Company. There are few if any 
of the inhabitants of the Saginaw valley who take as high rank in public 
estimation as Mr. Bradley. ? 

There are men in every important place who secure prominence among 
their fellows, by reason of their wealth it may be, or from some peculiar 
incident in their lives; but it has not been given to every man to secure to 
himself such complete public approval, and to have it believed of him that 
such approval has been worthily bestowed, as has been given to Nathan B. 
Bradley. He comes from Puritan stock and was born in Lee, Mass., May 
28, 1831. Four years later he removed with his parents to the western 
reserve, in Ohio. He attended the public schools and passed the earlier 
years of his life in working on his father’s farm, and from 15 to 18 years 
of age in learning the rudiments of a trade. Like all ambitious young men, 
he felt the necessity of seeking a wider field in which to make his fortune, 
and his ambition led him to Oshkosh, Wis., where he obtained his first 





“Straight brown tree trunks.” 


insight into the lumber business, which later became his chosen 
pursuit, A year at this place, two years in central Ohio and three 
years at Lexington, Mich., manufacturing lumber, followed, and he 
then settled in Bay City. This was in 1858, when Mr. Bradley was 
27 years old. Here he purchased a saw mill and engaged extensively 
in the lumber industry. 

In 1865 Bay City became an incorporated municipality, and Mr. 
Bradley was chosen the first mayor of the town; one year later he 
was elected to represent his district in the state senate. In 1872 
he was elected to represent the old eighth district of Michigan in 
congress. At the conclusion of his first term he was renominated 
and re-elected. His service in congress was valuable to his district 
and creditable to himself. He served on important committees and 
his duties in this particular were performed with fidelity to every 
public interest. 

In many other business enterprises Mr. Bradley has been a poten- 
tial factor, For several years he was a director and member of the 
executive committee of the Bay City Salt Company; a director of the 
Michigan Salt Association; vice president of the First National 
bank of Bay City for many years, and held other trusts. The lum- 
ber firm of N. B. Bradley & Sons was for many years one of the most 
prominent in that line of business in the state. After the timber of 
the firm tributary to the Saginaw river was exhausted it became 
interested in a large mill plant at Deer Park, Lake Superior, which 
was operated several years until the timber was exhausted. Mr. 
Bradley is also understood to be quite extensively interested in Cana- 


dian timber holdings. He is a prominent 
Mason and a member of Bay City Com- 
mandery, Knights Templar. 











“Long pull and 
a strong pull.”’ 





Personally Mr. Bradley is a fine specimen of the old Puritan strain. 
About six feet in height, erect and manly in his bearing, he is also polished 
and companionable, and his intellectual attainments are developed to a 
marked degree. Starting in life’s journey with nothing but his hands and 
indomitable ambition, by the practice of the virtues that came to him as 
an inheritance and which were cultivated by his contact with humanity he 
has made the race and has won many prizes, not the least among which are 
the solid regard of his fellow-citizens and the respect and love of those—and 
they are many—whom he has made happy by deeds of kindness in the hour 
of need. 

In November, 1853, Mr. Bradley was united in marriage to Miss Huldah 
L. Chase, of Sparta, Ohio. Two sons were the issue of this marriage. Sub- 
sequently Mrs. Bradley died and a few years later he married Mrs. Emeline 
E. Gaylord, of Saginaw, Mich. This is but a brief resume of an honorable 
and successful career, and one which it is hoped may be prolonged many 
years yet in the future. 

Another of the organizers of the Bradley-Ramsay Lumber Company was 
the Hon. Benton Hancheft, and he too is one who has represented the finan- 
cial backing of the institution and has been valuable for counsel while 
taking no part in the active management, though he has been and still 
is a director of the company. He was born April 6, 1835, at Marshall, 
Oneida county, N. Y. He was raised on a farm until 18 years of age, 
having during that time the opportunities furnished to farmers’ boys 
by the common school. Afterwards his education was continued at the 
Folley seminary, Fulton, N. Y., and in the Cazenovia seminary at Caze- 
novia, N. He was graduated from the state and national law school 
of Poughkeepsie, N. Y., in 1858. The following fall he entered the law 
office of A. & E. Gould, at Owosso, Mich. In 1860 he became a partner 
with them under the firm name of Goulds & Hanchett. In 1863 the part- 
nership of Hanchett & Lyon was formed. In 1865 he removed to Saginaw 
and became a partner with Augustine Gaylord under the firm name of 
Gaylord & Hanchett. This partnership continued until Mr. Gaylord’s 
death in 1877. In 1880 the firm of Hanchett & Stark was formed, Mr. 
Gilbert M. Stark becoming partner. In 1888 the firm became Hanchett, 
Stark & Hanchett, Benton Hanchett’s son, Leslie, becoming a member of 
the firm. In 1894, Mr. Stark retiring, the firm become Hanchett & Han- 
chett until July 1, 1899. 

From 1862 to 1864 Mr. Hanchett was prosecuting attorney of Shiawas- 
see county. In 1873 he was elected mayor of Saginaw and was re-elected 
in 1874. Governor Luce tendered him the appointment of justice of the 
supreme court, which he declined to accept. During President Harrison’s 
administration he was appointed justice of the United States circuit 
court for the Sixth district, but being during the closing days of the ses- 
sion the senate failed to confirm. He is now attorney for the Pere Mar- 
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quette railroad and trustee of the Hoyt library at Saginaw. He is a repub- 
lican but has never sought cr desired public office, preferring to devote 
his life to the practice of his chosen profession. Mr. Hanchett has been 
associated with some of the most important legal cases ever brought 
before the Michigan courts. Personally his life is of the most exemplary 
character. No citizen of Michigan is more highly esteemed. He could 
have been elevated to almost any position in the state service if he could 
have been persuaded to accept, but he has chosen the independence of the 
private American citizen and the practice of his profession. In intellectual 
force he has no superiors and few equals, while his legal attainments 
have won for him a state and national reputation. 

The fourth of the senior members of the Bradley-Ramsay Lumber Com- 
pany is Robert H. Nason. Mr. Nason was born in England, but went to 
Michigan in 1850. He was heavily interested in lumbering and saw mill- 
ing, at both Garfield and Chesaning, Mich., up to the time of his going 
south to connect himself with the original Calecasieu Lumber Company. 
He thus antedated in his interests in Calcasieu pine most of the other 
members of the Bradley-Ramsay Lumber Company, of which he has been 
an officer and director since its organization in 1887. Mr. Nason has 
important interests other than those connected with the company. He 
is interested in the rice business in Louisiana and has in connection with 
his operations in that line a large irrigating canal. He maintains two 
residences, between which he divides his time, one at Chesaning, Mich., 
and one at Lake Charles, La. 


THE ACTIVE MANAGERS OF THE BUSINESS. 


Through all its history the presiding genius of the company, the motive 
power and the immediate directing intelligence has been William E. Ram- 
say, who, as will be seen by his portrait, is still a young man, though 
younger in temperament and energy than in years. He was born at St. 
Johns, Province of Quebec, forty-five years ago. He received an excellent 
education and in 1877 went to Saginaw, Mich., and entered the service of 
Wells, Stone & Co., a firm dealing extensively in lumbermen’s supplies. 
Among the members of it were Ammi W. Wright, Charles W. Wells and 
Farnham C. Stone. Within five years Mr. Ramsay had become the head 
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of the office force of this firm and when it was reorganized into the Wells- 
Stone Mercantile Company he assumed the duties of manager. This was 
rapid advancement, but it was based solely upon Mr. Ramsay’s abilities; 
and when the Bradley-Ramsay Lumber Company was organized it was not 
strange that he at once assumed a prominent place in the company. 

He removed to Lake Charles fourteen years ago and has come to his 
present position as president of the company by virtue not merely of his 
financial interests in it but through his exceptional ability. His fine educa- 
tion, his cultured taste, his thorough business training and his attractive 
personality naturally advanced him rapidly and won for him a still greater 
measure of the confidence and esteem of his business associates and, 
moreover, secured for him the friendship of those with whom he came in 
contact in a business and social way. 

Mr. Ramsay has a beautiful home at Lake Charles, with its mistress, a 
lady who was up to June 28, 1882, when she married Mr. Ramsay, Miss 
Kittie M. Penoyer, daughter of Mr. and Mrs. Lewis Penoyer, of Saginaw. 
Thus Saginaw is the old home of both of them and though so long resi- 
dents in the south they still speak of that charming city of Michigan as 
home. Mr. Ramsay is remarkable in his capacity for work and for his 
prompt and sound decisions. He combines in an unusual degree the 
abilities of the lumber manufacturer and the salesman, in the latter 
capacity having probably no superior in this country. Not only so but his 
social standing enables him to exert a business influence, and command 
for his company trade which is open to but few. 

Members of the Bradley-Ramsay Lumber Company and its friends 
everywhere tenderly remember Chester M. Brown, who for a number of 
years was secretary of the company and who about a year ago passed away. 
He was formerly in business in Saginaw, a member of Mershon, Brown & 
Co. and therefore an associate of Hon. William B. Mershon. His health 
became impaired and he thought it well to seek a new field of activity. His 
old acquaintance with William E. Ramsay led him to an investment and a 
share in the active management of the Bradley-Ramsay Lumber Company. 
There seemed hope for his physical ills in the change of climate and the 
business outlook was alluring. For a number of years he was secretary 
of the company, but the improvement in his physical condition was not 
permanent. After a time he found it necessary to relax his attention to 
details and represented the company in various outside interests. Among 
other things he visited Europe on behalf of the export trade of Lake 


Charles. Chester M. Brown was a most charming man, endearing himself 
to all who knew him either in a business or a social way and numbering his 
friends by the legion in both the north and south. 

The death of Mr. Brown gave opportunity for the official advancement 
of one of the younger members of the company who had spent nearly all 
his business life in its service and who had therein earned more substantial 
recognition. This was Charles 8S. Ramsay, brother of the president of the 
company, who from a responsible position in the office force was promoted 
to the position of secretary and treasurer. His personal characteristics 
are much like those of William E. Ramsay, and he gives promise of a long 
career of business usefulness. 


THE TIMBER AND THE RIVER. 


This company has undoubtedly acquired a reputation as an owner of 
high class longleaf yellow pine timber lands and manufacturer of lumber 
which has a firm foundation. Its stockholders did not invest their money 
without a most careful preliminary survey of the field. Expert lumbermen 
were included in the official list of the company—men who had operated 
in lumber before and who knew and appreciated the difficulties of embarking 
in milling in a country which, while prodigiously rich in timber, was never- 
theless a timber country comparatively unknown at that time. They knew 
that their new product would require endless exploiting, but they also 
knew that such timber as they surveyed in the longleaf pine belt of 
Louisiana had possibilities in the lumber markets of the world possessed 
by that of few regions in the entire country. 

It did not need more than a few weeks in the forests of the Calcasieu 
valley to convince these shrewd and experienced lumbermen that great 
results were a natural consequence of any large operations in that region. 
The timber was there in almost inexhaustible supply, the peaceful Cal- 
casieu river flowed through these forests as if inviting logs to its bosom, 
while a few miles from the Gulf of Mexico the little town of Lake Charles, 
where the river broadened out into a lake, seemed to have been placed 
there providentially as a natural site for the great mills which now dot 
its shores on either side. It was as perfect a location for lumbering 
as could be found in the whole south country, and the Bradley-Ramsay 
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company appreciated it and seized the opportunity. Here was a vast 
tract of timber extending for miles and miles on either side of the Cal- 
casieu river, a slightly rolling country where logging railroads could be 
constructed cheaply and expeditiously; the river a natural highway for 
rafting and booming the logs and Lake Charles, on the Southern Pacific 
railway, reaching practically from the Atlantic to the Pacific ocean, as 
an outlet for the manufactured lumber. To the south, the Calcasieu river 
entered the lake of the same name a few miles below the town, thence 
reaching the Gulf of Mexico through Calcasieu Pass, while only fifty or 
sixty miles to the west, reached by the Southern Pacific railway, was a 
second port, Sabine Pass, thus giving the mills two ocean outlets for the 
export trade. 


EXPORT AND COASTWISE TRADE. 


It is probable that the lumbermen in the Bradley-Ramsay company 
did not give the export possibilities much attention when they first embarked 
in milling at Lake Charles, but since then, particularly during the past 
few years, large export orders have been filled for Europe, Mexico, Central 
America, the West Indies and South America. It may be stated, however, 
that the company did conduct a flourishing coastwise business by schooner 
through Calcasieu Pass and by rail and schooner through Sabine Pass 
almost from the beginning. These shipments went to Texas and Mexican 
ports to a large extent, and also to the West Indies. Light draft vessels 
could take cargo at Calcasieu Pass and vessels of almost any draft at 
Sabine. Charters were comparatively low and a fair coast trade was 
established early in the history of the company. Later, when the United 
States government paid some attention to the gulf ports, it appropriated 
several hundreds of thousands of dollars to Sabine and Calcasieu passes, 
improving these harbors thereby, though not nearly as much as they 
deserved, the ports of Texas claiming the larger share of the government 
money. But a start was made and considerable jetty work constructed 
at both Calcasieu and Sabine, particularly at the latter port. This enabled 
yellow pine to be exported by the Bradley-Ramsay company in no incon- 
siderable quantities, and this branch of its business will undoubtedly 
expand largely during the next ten years. 

While the company has done more or less shipping by coastwise vessels 
and’ exporting to some extent, this possibility did not appeal to the officers 
as did the general domestic lumber trade. Longleaf yellow pine was then 
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but little known and the demand was at best of an indifferent kind. The 
company, however, took active and aggressive steps to force the attention 
of dealers to the merits of the wood, and did so by the most careful manu- 
facture of every stick shipped out. The company’s methods were in no wise 
speculative; they were rather an aggressive exploiting of the lumber and 
the determination to make a market for the product slowly but surely 


on its merits. The methods are treated elsewhere in this article more in 
detail and therefore need only generalization here. Suffice it to say, by 
a few years of this sort of educational work a splended trade was ‘eventu- 
ally built up which has been held and increased annually for the past ten 
years. 


RAILROAD AND DOMESTIC DEMAND. 


The domestic demand from the north and northwest was thus estab- 
lished early in the history of this plant. At the same time the company 
did not overlook the possibilities of the great state of Texas, only a short 
distance to the west, nor the fact that the Lone Star state was bound, 
from the very nature of things, to be an enormous consumer of lumber. 
Texas development 
during the past fif- 
teen years is too well 
known to need special 
mention here. Build- 
ing material of every 
kind has been ab- 
sorbed in tremendous 
quantities by this 
commonwealth, the in- 
flux of new popula- 
tion and the rapid 
growth of cities hav- 
ing been phenomenal. 
The company foresaw 
this expansion and 
was early in that 
market with first 
class lumber—longleaf 
yellow pine so well 
made as to excite 
admiration every- 
where and to create 
a demand from the 
start. A heavy trade 
from that source was a natural consequence of the company’s operations 
and careful attention was given every carload which was destined for the 
Texas yards, Its lumber soon secured a foothold there which it has held 
successfully ever since. 

The railroad trade next attracted the attention of the company. Texas 
was developing at such a rapid rate that every southwestern trunk line 
was bending its efforts to enter the state and head off possible rivals. 
The Texas & Pacific, International & Great Northern, Chicago, Rock Island 
& Pacific, Missouri, Kansas & Texas, Gulf, Colorado & Santa Fe, Houston 
& Texas Central, San Antonio & Aransas Pass, Southern Pacifie and the 
Houston, East & West Texas systems were reaching out in every direction, 
tapping the larger cities in the state and heading for tide water. Hun- 
dreds of miles of new steel were being laid and railroad building there 
assumed a “boom” form for several years. This required cross ties, bridge 
timbers, guard rails, stringers, lumber for depots, terminals, docks, plat- 
forms, coal chutes, grade crossings, fencing and the thousand and one 
items necessary to railroad construction. The Bradley-Ramsay company 
appeared in the field for a share of this trade and for several years shipped 
hundreds of cars of this material to the new railroads in the Lone Star 
state. This branch of the business proved profitable, as price was of less 
moment to the roads than prompt shipments. The company, however, was 
as well equipped for quick delivery of cars as any along the gulf coast 
and the trade was limited merely to the mills’ capacity to turn out this 
particular kind of material. The company has on more than one occasion 
been forced to decline orders of 100 and 150 cars of railroad stuff because 
of the pressure of orders already on its books. During the past few years 
railroad building in Texas has been less active, until 1899, when it again 
assumed good proportions; but the next three or four years promise con- 
siderable expansion in that state and a consequent heavy demand for new 
material. And in addition to this the replacement of ties and timbers, 
necessitated about every eight years by reason of wearing out and decay, 
means an enormous annual consumption of longleaf yellow pine by the 
trunk lines. This demand in itself is so large at present that many of 
the mills cater to it almost exclusively, and moreover it is an increasing 
one with every new mile of steel laid in the state. 


‘ That fussy little tug.’ 
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SUPPLIES FOR WATER CRAFT. 

Since shipbuilding in the United States has of recent years been on 
the increase, particularly the new navy built by the United States govern- 
ment, the Bradley-Ramsay company has turned its attention somewhat 
to trade from that source. The company has been particularly successful 
in securing and controlling to a large extent orders for decking for battle- 
ships, as well as orders from United States engineers for special bills of 
timbers used in improving the waterways and harbors of the nation and 
for the new and costly coast fortifications now under construction at all 
of the ocean ports. This class of trade is one of the most difficult to 
handle successfully of any in the whole range of lumber operations. The 
timber must be of the choicest kind and the manufacture of it so fas- 
tidiously perfect that few mills care to attempt it. The stuff is subjected 
to innumerable inspections and re-inspections, and unless a mill man be 
absolutely sure of his mechanical department and his sawyers he is in 
endless trouble and worry and has the natural consequent losses on his 
ledger for his work. Only plants that can enter upon such contracts unhesi- 
tatingly and fearlessly, knowing that they have the proper timber in the 
first place and the proper machinery and men in the second, can handle 
government work and meet government requirements with any degree of 
success. It admits of no half-way, slip-shod operations. It must be abso- 
lutely perfect or the piece is thrown out, practically useless for the general 
market. The Bradley-Ramsay Lumber Company, however, has never hesi- 
tated to take such work when any profit appeared in the bids, and this 
branch of the company’s trade is not inconsiderable and is a growing 
department. 

It will be seen by the foregoing that the company operates in four 
distinct fields: the retail yard trade, selling to it fine finishing lumber; the 
coastwise and export trade, largely lumber and timbers in the rough; the 
railroad trade, ties, bridge timbers and other stock enumerated above; 
and the shipbuilding and government trade, various kinds of lumber of the 
highest perfection. To handle these varied demands, totally different each 
from the others, requires considerable versatility. But the company does 
not slight either of these—so to speak—departments. This carefulness 
and watching of the varied sources of trade and the excellent mill manu- 
facture for which the company enjoys a high reputation may explain 
the success attained. It certainly has been the policy of the company 
from its inception to make and ship only the best of grades of lumber, 
and such policy can hardly fail with any mill. At all events, the Bradley- 
Ramsay Lumber Company has always enjoyed an excellent trade and an 
excellent name wherever its stock has been shipped, and it is probable that 
the policy alluded to has been a strong factor toward the accomplishment 
of this end. 


THE BEAUTIFUL CALCASIEU COUNTRY. 


It would be almost criminal neglect to treat of the romantic and pictur- 
esque side of longleaf yellow pine lumbering along the coast country of 
the Gulf of Mexico and overlook the beautiful valley of the Caleasieu river, 
where the 
Bradley-Ramsay 
timber lands are 
andits saw mills 
lie nestling 
against the 
banks of that 
stream. No land 
in all Louisiana, 
famed for its 
romantic scene- 
ry, surpasses the 
Caleasieu valley 
as a feast for 
the eye. The 
river itself, 
broad and 
placid, sweeps 
majestically to- 
ward the gulf. 
Its banks are 
lined with semi- 
tropical vegeta- 
tion and, despite 
the roar of 
the saw mills 
at Lake Charles 
—the entrepot 
for lumber shipments through the Gulf of Mexico to foreign ports—the 
harmony of the scene is in no wise disturbed but seems to absorb the mills 
as a natural adjunct to the gifts it already possesses. The Cal- 
casieu is more a lagoon, or arm of the sea, than a river, and it 
has all the characteristics of a typical Louisiana bayou, with its 
clear water, moving slowly, almost lazily, as if loth to leave 
its quiet banks to be merged into the stormy waters of the 
gulf. 

Logging operations in this stream have not detracted from this 
feature of the river. The sharp ery of the taftsman as he guides 
the logs into the boom awakens the echoes of the great pine forests 
bordering either side, startling the drowsy crane standing knee 
deep in the black mud sleepily watching for fish, or the alligator 
basking on a log in the sunshine; and adds life to the environment. 
The swish of the skiff propelled by strong oarsmen, the fussy 
puffing of the little saw mill tugboat, or the smart rush of the 
naptha launch, intensifies this life on the otherwise quiet waters, 
and the advent of the longleaf yellow pine mill has therefore been 
a new and not unattractive feature of this picturésque Louisiana 
waterway. And when, at Lake Charles, the busy city at the mouth 
of the Calecasieu, the river enters into a broad, peaceful lake which 
stretches thence to the Gulf of Mexico, fifteen miles to the south- 
ward, it assumes a larger dignity and flows onward to the sea, 
rearing its head as proudly as the great Mississippi, the Atcha- 
falaya or the Sabine, its sister rivers in the state. It seems to 
realize its destiny as a sometime great waterway of the 
state. 

As a Louisiana writer once expressed it: 





“The quaint 
little home.” 


I look one way and see the salt-crusted funnel of a West Indian 
steamer and the red sails of a Barataria oysterman creeping sullenly 
along the gulf coast at the river’s mouth; I look the other way and 
see the white sails of a lumber-laden schooner bound for Vera Cruz, 
or Tampico, or Havana, her sails trailing like the broken wings of a 
gull. I hear the hoarse shout of the fisherman dragging his nets for 
pompano, Spanish mackerel or redfish, and the sharp crack of the rifle 
in the hands of the woodsman. The air is warm and moist, blowing 
salt and soft from the gulf; it kisses the skin with a caress as tender 
as the touch of love. y day the birds sing tunefully; by night the 
tropic stars shine bravely. And this is the Calcasieu—home of the 
crane, the pelican and the alligator—where the roses bloom from 
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January to January, where the cape jasmine and the magnolia laden the air with 
their heavy sweetness; the beautiful Calecasieu flowing from the cypress brakes 
eg ae pa yellow pine forest to the salt marsh waters of the radiantly blue Gulf 
of Mexico. 

Charming as is this word picture, it is not overdrawn. The Calcasieu 
must be seen to be appreciated in its fullest beauty, as the red sunset 
at sea which artists have essayed in vain to paint. 

This is the river, but imperfectly portrayed in the foregoing descrip- 
tion, now teeming with great saw mills and longleaf yellow pine operations 
and rapidly becoming one of the most important lumber waterways in the 
southwest. Lake Charles, a prosperous and growing city of 12,000 people, 
is the depot for the lumber, and here are the mills and offices of the 
sradley-Ramsay Lumber Company. 


COMBINATIONS FOR USING THE RESOURCES. 


The geographical section that made longleaf yellow pine famous— 
that is, the Calcasieu section—taps a longleaf belt of timber in Rapides, 
St. Landry, Vernon and Calcasieu parishes of Louisiana, comprising some- 
thing over 2,000,000 acres of land. The character of the soil is generally 
level and slightly rolling, sufficiently so to make perfect drainage and 
clear flowing streams that run through the entire region converging into 
the Caleasieu river on the eastern boundary of the district and into the 
Sabine river on the western boundary. The soil is generally a sandy loam 
with a strong clay subsoil, making a combination of soil and moisture that 
has brought about the greatest perfections in the development and growth 
of the timber, which is all of the longleaf variety excepting a little hard- 
wood and some cypress in brakes that skim the waterways and river 
swamps. There seems to have been a combination of soil and climatic 
conditions that has produced a fineness of texture, strength of fiber and 
compactness of growth that develop large trees which when cut up have a 
large percentage of clear lumber of the highest quality. This lumber is 
now very generally sought for building purposes, for structural material, 
and by shipbuilders and other users where clear, firm grained wood of 


have ever tried it; and whether for government work, railroad material 
or finishing lumber of a superior quality the timber growing in this region 
seems to be able to fit itself to any requirement. It took years to make 
this lumber popular, but once tried the consumer seemed to want more of 
it, and it has gained steadily in popular favor since the proper methods 
of manufacture have been applied to the timber. It would be simply 
multiplying words to dilate upon the merits of the Calcasieu longleaf 
yellow pine. It stands for itself and speaks for itself, and demand in the 
future will doubtless be limited merely by supply at the mills. 

It wi!’ be seen by the foregoing that when this company decided to 
embark +». the milling business at Lake Charles it made no mistake. The 
town at that time was small in point of population and unimportant in any 
way save some little merchandising that was carried on by the storekeepers. 
The operations of the Bradley-Ramsay company, however, did much to make 
Lake Charles a decidedly larger town and to attract attention to its impor- 
tance as a future lumber producing city. The town today stands third in 
population in Louisiana, New Orleans and Shreveport alone exceeding it. 
When the company erected its mill there, there were scarcely 2,000 people 
in the city; now there is a population of 12,000 and the lumber interests 
aggregating hundreds of thousands of dollars annually and the employment 
of several thousand hands in the woods and in the manufacture of longleaf 
yellow pine lumber. 

Within the last eight years the cultivation of rice has assumed large 
proportions in southwest Louisiana. Lands which hitherto were regarded 
as practically worthless and which sold as low as 25 cents an acre have 
been taken up in large blocks, and rice farming in Calcasieu parish is now 
one of the largest industries in that region. Hundreds of thousands of 
acres have been sold to farmers for the cultivation of this cereal and the 
industry is assuming tremendous proportions. These rice lands are now 
worth from $8 to $15 an acre and in some cases owners have refused to 
sell at the latter figure. One of the largest rice milling plants in the United 
States is located at Lake Charles, between the mills of the Bradley-Ramsay 
company, and shipments from this point run into hundreds of cars annually, 


Birdseye View of the Plant, Log Landing and Surroundings of the Bradley-Ramsay Lumber Company, Lake Charles, La. 


great tensile strength is required. The Calcasieu longleaf pine is in 
special demand for these purposes and for several years, as already -stated, 
the Bradley-Ramsay company has supplied large quantities for decking 
of battleships and for other purposes required on government contracts. 
It has been recommended by United States engineers and frequently it 
is demanded for shipbuilding purposes. The company which is the subject 
of this article has controlled to a heavy extent the item of battleship 
decking and has established an excellent reputation with the government 
for this and other items of lumber. 


EARLY DEVELOPMENT AND FINEST TIMBER. 


The real development of the Calcasieu longleaf yellow pine district 
was made by a few lumbermen who saw the opportunities there as early 
as 1880, among them the Bradley-Ramsay Lumber Company. These devel- 
opers explored the country on horseback, riding up one side of the rivers 
and down the other, and they were amazed at the rank growth of this 
longleaf tiniber. Most of them had had experience in lumbering in the 
northern forests and elsewhere, but nowhere else had they ever seen such 
a remarkable exhibit of timber as existed in this Louisiana longleaf belt. 
Their estimates of possible cut from these lands sometimes ran from 15,000 
to 20,000 feet an acre and they seized the opportunity without hesitation 
and invested heavily in lands at the then prevailing low prices. Some 
of these lands which are now worth and sell for as much as $10 and $12 
an acre were purchased then in large tracts from the government as low 
as $1.25 an acre. The lands lay convenient to the rivers and the logging 
problem was therefore solved without difficulty. It only remained for 
the railroad to extend its rails and form a connecting link between New 
Orleans and Texas and give the mills an outlet, and this was accomplished 
when the Southern Pacific extended westward from Lafayette, La., to 
Houston, Tex., forming the Louisiana Western and the Texas & New Orleans 
railways. Then the saw mills were built and the problem solved as to rail 
connections with the north and west. The outlet situation has also been 
improved during the last few years by the coming of the Kansas City, 
Watkins & Gulf and the Kansas City Southern railways into Lake Charles 
and the Calcasieu district. The latter road was originally built under 
the name of the Kansas City, Pittsburg & Gulf. The Calcasieu yellow 
pine operators, therefore, have ample outlet to the consuming territory 
by means of these three railway systems. 

The Calcasieu pine district, as described in the foregoing brief sketch, 
has produced lumber which has been the admiration of all consumers who 


The development of the rice industry in Lake Charles was in a measure due 
to the lumbermen who established their saw mills at that point and who 
first attracted the attention of outsiders to the resources of Caleasieu parish. 


EXPLOITATION OF LONGLEAF PINE BY THE 
BRADLEY-RAMSAY LUMBER COMPANY. 


The Bradley-Ramsay company may be classed among the pioneers in 
longleaf yellow pine lumber manufacture. As early as 1880 the company 
began to make purchases of timber lands in the valley, which were fol- 
lowed quickly by the erection of a large saw mill at Lake Charles, La. It 
began at once to exploit the superior quality of this pine, taking the novel 
method of sending sample carload lots to the northern and western states, 
where it was found that the lumber could readily be used even for sash, 
door and blind purposes as well as for other finishing purposes. It did 
not take long to get a foothold in this trade and the company soon became 
heavy and constant shippers to the sections mentioned and gained an 
enviable reputation for making high class grades of lumber. It shipped 
even into Michigan, then in its zenith of prosperity as a white pine pro- 
ducing state, and sueceeded in holding nearly all the trade thus originally 
secured. . 

Not content with the exploitation of its lumber by means of sample 
carloads, the company used various other means to bring to the consumers’ 
attention the merits of this wood. It advertised largely in the lumber 
press, issued circulars and booklets and adopted every legitimate means 
of showing the world what can be produced in the Calcasieu valley in the 
way of fine finishing lumber. This work soon bore fruit. Then the com- 
pany’s attention was directed toward the possibilities of longleaf yellow 
pine for railroad material and for many years large contracts were on 
its books for ties, bridge timbers and other material used by railroads, 
much of this demand coming from Texas. Indeed, this feature of the 
Bradley-Ramsay company’s business became so important that it devoted 
much time to it and was soon sawing regularly on heavy orders for the 
railroad companies. It did not, however, neglect its trade in the north, 
and now that an outlet in Texas was secured the mill was kept busy for 
years sawing for these two consuming sections. It has held this trade 
up to the present time, increasing it annually. In addition to this is the 
company’s extensive trade in decking for ships of the government and 
inercantile marine. 

The timber holdings of the Bradley-Ramsay company cover to exceed 
150,000 acres of land, which amount has been constantly added to annually 
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These timber holdings embrace 
probably as good longleaf land 
as can be found in the Cal- 
casieu valley. The company was 
one of the earliest in the field 
and went over the ground employ- 
ing only the most expert esti- 
mators and woodsmen and practi- 
cally had its choice of the now 
famous longleaf land. While it is 
not known what was paid for 
these lands it is generally thought 
that the price did not far exceed 
$1 an acre, and as an instance 
of the enhancement of values the 
sale of about 20,000 acres was 
made by Mr. Bradley about a year 
ago at an average price of nearly 
$10 an acre—a profitable venture 
to say the least. Probably not an 
acre of the holdings is worth less 
than $10 today and the holdings 
are annually enhancing in value at the rate of from $1 to $3 an acre. 
It will therefore be seen that the timber holdings are ample for many years 
and are enhancing in value annually. 


THE MILL FROPERTIES. 

The mill property of the Bradley-Ramsay company includes the Mount 
Hope mill, acquired by purchase, and the big plant about one mile above 
on the banks of the Calcasieu river. The river makes a sharp turn from the 
latter mill, sweeping around toward the left until it reaches the Mount 
Hope plant. The upper or main mill is called the Gossport mill, and is 
about two miles from the center of Lake Charles. The general offices of 
the company are located at this point. The offices are models in their way 
and, although the company has suffered from fires in two instances, so far 
as the office buildings are concerned it has replaced them by substantial 
buildings, each time displaying some improvement over those previously 
erected. They stand across the switch track from the Gossport mill and 
yards and are very convenient to the entire plant. 

The Gossport mill itself is large and complete and consists of a circular 
and band.. The dry kiln facilities at Lake Charles of this establishment are 
not excelled by any in the southwest and the planing mill equipment is also 
modern and complete. Every known appliance for fighting any possible 
conflagration is in operation and the insurance risk at this plant has been 
reduced to a minimum. The stock usually carried at the Gossport plant is 
about 10,000,000 feet and possibly a little over half that quantity at the 
Mount Hope mill. 

The birdseye view taken from the rear of the Gossport plant in the 
direction toward Lake Charles shows the latter plant in the foreground 
and the Caleasieu river winding something like a letter “S” toward the 
lake, with Mount Hope mill in the background. It also shows the 
remarkably good logging facilities this 
company enjoys from the Calcasieu river, 
and the log booms at both mills, with 
the tugs and rafts industriously working 
along the river. These logs come down 
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gage, laid with heavy steel. 
It has excellent equipment, 
the locomotives numbering 
four and the cars sixty, and 
extends thirty-eight miles 
into and through the 150,- 
000 acres of virgin forest 
held by the company. This 
road delivers the 
logs into the Cal- 
casieu above the 
mill, and it may 
be remarked that 
in this stream 
there is no danger 
whatever from a 
loss from high 
water, as is often 
the case. with 
many southern 
waterways. In 
fact, .the logging 
facilities furnished 
by this stream are 
almost ideal. The 
river affords 
splendid shipping 
aaa facilities by barge 
; or schooner for 
export trade 
through the lake 
s and down into 

Lake Calcasieu, 






thence into the Gulf of Mexico to any port desired, as there is ample water 
to float vessels of light draft almost at the mill doors. 

The company was at one time interested in a mill for the manufacture 
of patent fencing at Lake Charles which joined the yellow pine plant at 
Gossport and which used refuse lumber from that mill for making this class 
of material. A very large business was soon built up and the fencing 
shipped to all parts of Texas and the west, where it became exceedingly 
popular and much in demand on account of its cheapness and appearance. 
The capacity of this fencing mill was limited only to its machinery, and it 
ran on full time for years and is still running and doing an excellent busi- 
ness. After it was established for a few years the Bradley-Ramsay com- 
pany sold its stock holdings to the active operators who have conducted it 
successfully ever since. 


DOWN ON THE CALCASIEU. 

There is something musical about that combination of words. It goes 
well with the climate and the people of Louisiana. It is a restful place, 
this Caleasieu, and it decidedly belongs to the sunny south. The river 
itself meanders through the flat southern country, starting perhaps nobody 
knows where and ending somewhere down in the brackish waters that 
flow inland and fight with the timber 
to make a shore line for the gulf. 

Lake Charles is a prosperous city 
on the banks of the Calcasieu where 
the river widens out and makes the so- 
called lake. It is a quaint, queer, rest- 
ful sort of a place and the native peo- 
ple are just as quaint in their ways as 
the country. At least the visitor would 
think so when he wandered in there on 
the Southern Pacific road looking for 
the Bradley-Ramsay concern. He would 
probably get there in the middle of 
the night, the same as he would get 
into any place down in that region, and 
would have to ask somebody where the 
hotel was. But this question is readily 
solved by a little Frenchman who an- 
swers to the musical cognomen of 
“Casieu.” This little man calls lustily 
for a local hostelry.and the visitor must 
allow himself to be carried down to the 
place in a rattley little *bus, of which 
“Casieu” is sole navigator. When day- 
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light comes he will get a chance to look around at the surroundings and be 
agreeably surprised. The landlord, who is a Frenchman from Paris and who 
prides himself on the culinary department of the hotel, knows how to take 
care of his guests. 

In answer to a question as to where the Bradley-Ramsay plant could 
be found, the Frenchman said: “It is the tree mile out the countree. 
You take the dummy tree block up the street and he leave at 9 o’clock, him. 
You go to the end of the line and you find the Bradley-Ramsay place right 
there, yes.” 

This is strictly true, for at the “end of the line,” as the Frenchman 
said, the plant of the company is found, a photograph of which accom- 
panies this article. Entering the office, one has to pass a negro porter 
who stands guard at the outer door. These preliminaries over, you are 
immediately piloted into the presence of William E. Ramsay, president and 
general manager. He is hospitable and it doesn’t take long to get 
acquainted, provided the right kind of credentials are carried. 

“So you want a write-up of this saw mill plant,” said Mr. Ramsay. 
“Well, here is the plant—go ahead.” This was about all the information 
that could be gotten on the subject. But the material for this sketch had 
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to be hunted up regardless. Quite naturally, the president and general 
manager had to open his morning mail and run through it before giving 
the AMERICAN LUMBERMAN correspondent his attention, but after that was 
finished a general visit to and inspection of the plant were made. 


MATERIAL FOR PHOTOGRAPHIC ART. 


\ tour was taken into the yard, where some time was spent looking 
over the whole plant in general and a conversation held as to vantage 
points for illustrations. Mr. Ramsey rather objected to taking a photo- 
graph of the mill at all, because, he said, if he had an illustrated article 
on his plant he wanted a sketch of its picturesque features, not a technical 
story about a saw mill. 

So the mill was passed and a trip taken into the yard, where he 
remarked that he didn’t have very much stock on hand, although frankly 
it looked like there were about two miles of it in piles directly ahead 
where a lot of negroes were working hard to pile up more. After acquiring 
all the information possible from the people at work, a snapshot was made 
of some of the negroes 
piling up a lot of 
what they said were 
yellow pine boards 
and there was no rea- 
son for disbelieving 
them. As this scene 
would make a _ very 
good picture for a 
lumber article such 
as evidently was de- 
sired a _ photograph 
was taken of it. It 
was only a small sec- 
tion of a huge area of 
yard on all sides. 
But the illustration 
gives a very good 
idea of how lumber 
in stacks and piles 
is piled at the Brad- 
ley-Ramsay plant. 

A little further on 
a pile of lumber was 
being made level with 
the tramway deck 
where the workmen 
had rigged up some 
oiled skids and were 
sliding lumber clear 
across this pile and 
putting it into an- 
other one back of the 
one nearest the tram- 
big eh way, and as a snap- 

shot of this also was 

taken it will be found 

among the _ illustra- 

tions. There was yel- 

low pine everywhere 
and more going up. Some of it had already been piled so high that the 
men couldn’t reach the top of it without a derrick. And still the president 
and general manager was complaining all the time about not having enough 
stock on hand to fill his orders. In spite of this it looked like a mighty lot of 
lumber in one place. 

After a tour had been made past the planing mill and a circuit made 
back toward the saw mill, a place was reached where the tramways parted 
and showed a number of tracks. “This is the parting of the ways,’ Mr. 
Ramsay remarked, as he steered off foward the office, while the corre- 
spondent lagged behind long enough to take a photograph of this par- 
ticular situation. It was the track that leads off to the left under the 
scaffolding that goes toward the office but ends just outside the fence. 
The office isn’t in the lumber yard at all but across the street and has a 
patch of ground all to itself, looking much more like a fine residence than 
it does like a lumber office. But the president said he liked things con- 
venient and pleasant and offered no other excuse for building the office 
where it was. On the way back a big new refuse burner was passed that 
was just being put into position to take care of the waste of the mill. 
Some people call it the “lumberman’s hell.” Probably that description 
would nearer fit the old burner formerly used at this mill and in fact still 
in use, pending the erection of the new one, although the latter is probably 
taking care of all the waste by this time. A picture of the new burner 
was taken and the old one too, for that matter, or rather of the burning 
slab pile, which might be likened to the vestibule of the lower regions 
with its forced steam jet draft and its attendant gnomes in the shape of 
two brawny workmen who saw that the steam jet hit the right place to 
force the draft and who also attended to the stray slabs and refuse that 
missed the pile as they dropped from the 
carrier and had to be thrown back in. Mr. 7; Ag 
Ramsay expressed no opinion about the old , 
style burner although perhaps it was the 
more picturesque of the two, but a photo- 
graph of it was 





taken and is , 
presented here- Ie 
with. The new ow “e 
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burner had a very prosaic look, something more like a standpipe for water- 
works purposes in a little country town than for a burner of slabs and 
refuse around a saw mill. At any rate, without going into the technical 
details, the illustrations stand for themselves and tell their own story. 
When the office was finally reached once more the president and gen- 
eral manager leaned over the fence and pointed to a paddock which con- 
tained a herd of beautiful deer and cranes and birds of various kinds 
and other living things that he had there, and quietly remarked that this 
was his menagerie. Everybody 
who has ever been to Lake 


Charles has heard of this zoo “A kind ofa 
belonging to Mr. Ramsay and pull boat.” 
knows exactly what it is. But . 


for the benefit of those who 
have never been there some 
photographs were taken for 
this sketch, one of the deer 
and the cranes together and 
the other one of the cranes— 

at least Mr. Ramsay said they bg 
were cranes, though whether 

they were or not the illustra- 

tions will be so labeled. It 

will be noticed that two of the 

deer look very much surprised 

at the intrusion and it is 

hard to tell what they 

would have done if their owner had not been on hand to overlook the 
work. 

It would not have been difficult to have made the writer believe almost 
anything about these cranes, so the reader is warned that while they are 
labeled according to the information received it must not be thought that 
Mr. Ramsay and the correspondent had been out hunting wild turkey or 
something of that sort on the prairies around Lake Charles. The birds 
form an attractive part of the menagerie at the mill, and while Mr. Ramsay 
vouchsafed no further information about the zoo the fact remains that it 
is there and is known throughout the southwest quite as well as Fore- 
paugh’s. If he feared that a good picture of his deer and birds would 
not be obtained it is probable that a glance at the illustration will divest 
his mind of any alarm on that score, for they are excellent reproductions 
of the zoo. 


A TOUR AMONG THE PINES. 


After getting this information from Mr. Ramsay, he telephoned to 
Mr. Martin, of the firm of Martin & Loxley, who do the logging for the 
mill. He informed him that the correspondent was in town and that he 
wanted to go out to the woods, so together they arranged that the trip 
should be taken on the following morning. The next morning Mr. Martin 
was found at his office, where he haa a horse and carriage waiting te 
drive the five miles from Lake Charles to the logging train which was to run 
up to the camp. 

Mr. Martin is one of those men who are full of push, energy and anec- 
dotes, and the five-mile drive through the woods was a very pleasant one 
until al- 
most to the 
river. The 
river had 
lately been 
over its 
banks and 
wan dering 
around the 
bottom lands 
to such an 
extent that 
it had 
washed out 
all of the 
road and : 
left chuck Em em tte 
holes and , > Se Serer oe 
roots in 
place of it, 
and the 
shaking up 
that this 
road gave 
us was a 
caution. But the party managed to stay with it until the ferry was reached. 
This was a flatboat run by a cable across the river, near the point where the 
logs are dumped into the bay to be towed down the river, A bay in this part 
of the country is simply a widening of the river, and not a bay as it is 
known at the sea shore, but it makes a convenient place to hold a lot of 
logs until they are wanted farther down. 

Mr. Martin is possessed of a fine pair of lungs and it did not take him 
long to communicate the fact of the arrival to the ferryman, who lived 
across the river and who of course kept his ferry boat tied up on tlie 
wrong side of the stream. We had to produce “two bits” before we could 
enjoy the privilege of crossing. The negro ferryman said that he had to 
live in some way and possibly he was not to be blamed. Some little time 
had to be passed before the train came in and this interval was spent in 
photographing one of those quaint piney woods houses which may be found 
in the south. They are not a thing of beauty in an architectural way, 
but the people seem to live in them comfortably and as contentedly as they 
are elsewhere in the world. Of course in making the photograph the whole 
family had to come out and pose, but on the whole it is a very creditable 
sort of a showing at that. 

The log train soon rumbled in and overturned its load into the bay. 
As it was midday when this trip was taken Mr. Martin thought it proper 
to stop at the section house and take dinner on the way. A section house 
in the ordinary sense of the word is not a very pleasant place in which to 
dine, but Mr. Martin’s pride is in keeping every building as neat and 
clean as wax, and it was an agreeable surprise to enter and sit down to 
dinner in this section house. The table was clean and everything about 
the place was neat and tidy. Of course the food was coarse, but it was 
wholesome and well cooked. The whole place was attractive and a photo- 
graph of the little house nestling in the pine timber as it receded into the 
distance behind the locomotive is presented herewith. 

It was not a long run from the dinner station to the camp, which is a 
well built group of buildings close to the end of the line where most of the 
timber is being taken out. While the locomotive was waiting to go further 
into the woods a photograph was made of the whole camp, which shows 
what a logging camp is. The building in the center is the dining room for 
the woods gang, and under Mr. Martin’s management this is kept as clean 
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as any home, a rather surprising state of affairs to find in a logging camp 
where one is used to finding a lot of rough-and-ready men. In this world 
the average man seems to think that any kind of a cook will answer, but 
it may be said that the cook who does the work for the Bradley-Ramsay 
people must be good in the fullest sense of the word. One can enter this 
camp kitchen and sit on the table if he choose without danger of soiling 
his clothes. Everything is neat and clean. The dining room is handled on 
the same plan and the men are well satisfied in consequence. 

It takes a force of four cooks 
to attend to the preparation of 
meals for this crew of men, and 
they prepared them so well that a 
photograph was made of the whole 
gang, white aprons and all. 

After inspecting the camp and 
in fact the entire neighborhood, 
Mr. Martin ordered a special ‘en- 
gine and a trip to the front was 
made. It had been suggested to 
photograph some of the oxen in the 
woods. Nothing was said about 
the horses, but some fine ones were 
found, too. 

A busy crew was working in the 
timber and the trees were falling 
in all directions, so that the party 
had to walk a straight and narrow 
way or get killed in the shuffle. 
Oxen were pulling the logs up from 
the brushy parts of the woods, 
leaving them alongside the tracks, 
and a photograph was made of one 
team, which it will be noticed is 
a good looking bunch of oxen. 
Then of course the men who were 
in charge gf the horse teams and 
doing the work which goes be- 
tween the ox men and the loading 
gang at once began to clamor for 
their photographs also. They 
thought it hardly fair that a photo- 
graph should be taken of the 
ox gang without taking the horse gang; consequently a picture was made and 
it will show the comparative size of the horses and the timber which the 
Bradley-Ramsay people are cutting. The entire gang, both horses and men, 
were well behaved and posed for their picture pleasantly. The loading gang 
of course had to come in for their picture also, and nothing would satisfy 
them until a photograph was taken of this crew. This crew use oxen to 
pull the logs upon the cars. They are steadier and give a long pull, a 
strong pull and a pull all together, which horses are not very apt to do. 
While the camera was being placed in position the crew had gotten one car 
loaded. They do things down there in a hurry, and they had rolled one 
log up in good shape before the machine was ready to take a snapshot. 
The Bradley-Ramsay people have a good supply of good timber. The accom- 
panying photographs of the logs and loading crew will bear out this asser- 
tion. : 

Mr. Martin suggested that a trip still further out into the timber be 
made, to see it as it grew before the ax had touched it. A walk of a 
quarter of a mile into the woods was necessary. Here everything was 
calm and still. This timber was a splendid body and a good illustration 
was secured. One thing is always 
noticeable about a yellow pine tract, 
wherever the locality, and that is al- 
ways a restful stillness pervading 
the atmosphere, and this particular 
trip was much enjoyed. These southern 
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woods are open and easily penetrated. The trees are large and stately and 
they stand with their clean brown trunks with no surrounding underbrush. 
A random photograph was taken of this body of timber extending for 
many miles in this locality. All of this will be felled in time by the saws 
of the Bradley-Ramsay timber cutters. 

There are ranks and ranks of these stately trees, one column behind 
another. The whole world seemed to be made of straight brown tree 
trunks. This southern yellow pine timber is a rare sight for those inter- 
ested in lumber. It appears to splendid advantage because it is so clean and 
open. A fire had devastated this particular body of timber a year ago, 
but the green grass was coming up and it looked like a well kept lawn— 
more like a vast timbered park than a timber forest. 

After illustrations of this pine tract had been taken it was decided 
to go back to the tracks in order to catch the last train into camp. So 
the trip was maae with the crew and the night was spent in camp. This 
particular camp was as quiet as on a Sunday afternoon and the men seemed 
to be well contented with their lot. 

The following morning the second train was taken for a ride of a few 
miles back to the river, with a long train of cars rattling, swaying and 
bumping along over the track behind. Sixteen cars comprised the train, 
all loaded. This was only one of six trains a day which come down this 
line and find their way into the bay at the dumping end. It was a mighty 
good looking train. The photograph was made to show what kind of trains 
the Bradley-Ramsay people operate. 

When the bay was reached the logs were unloaded, and after a good 
many of the cars were dumped and others were in position another view 
was made by the camera. It was raining just at this time and the illus- 
tration shows the train on the trestle over the bay and the logs going into 








the water. This picture shows merely the dumping end of the boom and 
not the amount of logs which are held here as a source of supply for the 
mills down the river. 

The little photograph of the steamer which was taken later, farther 
down the river, shows that particular part of the logging business a 
little better. The boom of logs which it is towing reaches clear around 
and up into the bend of the river above and it was exceedingly difficult 
to guess how many logs were in it. It looked fully a mile long as it came 
squirming down around the bends of the river like a big brown snake 
behind the puffing little steamboat. The steamboat man who navigates 
the chocolate-colored waters of the Calcasieu river is an expert, for the 
river is actually so crooked that one could justly be afraid he would meet 
himself coming back when he started down. The timber banks on both 
sides form a solid body of dense green and the river is a shimmering, 
shining line of chocolate-colored water that glints all the way among the 
tree tops and has an odor like marigolds. There is a kind of a pull boat 
that is peculiar to this particular river. It is simply a flat bottomed, 
square end scow built boat with a reel 
athwartships, and the sole motive 
power is a single negro. This little 
craft is used to tow small booms 
short distances, and the method of 
operating it is to make up the boom 


train. 


and attach the rope which runs on the reel to one of the boom sticks; 
then the negro rows away to tie up to some other boom stick or some pile 
or anything that is solid enough just as far away from his boom as the 
rope will reach. Then he seats himself, manipulates the handles of the 
reel and rolls the slack line in, bringing the boom of logs slowly along until 
they reach the stern of the boat. He unties his craft and rows away to the 
next point, where he does the same thing. Of course there is nothing of 
rapid transit about this method of procedure, but the negro “gets there” 
in time and he is a convenient personage about the mill. 

When Lake Charles was reached again and Mr. Ramsay was at liberty 
the photographic negatives were, as they say in the south, “toted” to him 
for his selections. He said with a laugh that the writer was preparing 
the article and to go ahead and write it up and illustrate it to the best 
advantage. This has been done and an idea of the Bradley-Ramsay plant 
has been given. 

JEOPARDIZING THE CAMERA. 

The next day out near the northern edge of the plant, just outside of 
the fence, a whole lot of typical southern negro cabins were discovered, and 
when the negroes there saw a man with a camera one very black woman, 
surrounded by a whole drove of children asked: 

“Ts you a-takin’ pictuahs, white man?” 

“T sure is.” 

“What youall goin’ to chawge fo’ takin’ pictuahs of me an’ my famly?” 

“Well, I won’t charge you anything; I’ll just take your picture free.” 

“Go on, white man; youall done foolin’. Is youall a-takin’ pictuahs 
*thout chawgin’ nothin’?” 

“T sure am.” 

“Lan’ sakes! Ah doan see how youall can mak any money a-doin’ dat?’ 

She was told that money was no object and that pictures would be taken 
gratis. She was a typical southern negro woman and her house was a typical 
southern negro quar- 
ters and such pic- 
tures were good for 
souvenirs. She didn’t 4 
know whether the 
proposition was real 
or not, but she final- 
ly decided it was. 
She immediately be- 
gan hustling around 
to dress up the chil- 
dren. 

“Come in_heah, 
you Davie; youall 
get dat baby and get 
in heah quick. Dis 
heah white man 
a-goin’ to take ouah 
pictuahs.” 

“Wait a minute. 
For heaven’s sake 
don’t dress those 
youngsters up; just 
leave them the way 
they are.” 

“Oh, ma lan’!” she 
said, “youall kaint 
take no _ pictuahs 
thataway. Why dese 
chillen would look 
nothin’ thataway.” 

“T can’t help it; 
I won't take the 
picture if you go to 
dressing them up.” 

Her countenance 
fell and arguments 
were necessary to ce 
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convince her that that kind of a picture would be no picture at all. After a 
while she was persuaded to get out in front with her whole family and pose 
just the way they were. The little one in her arms was not used to a 
camera and set up a howl and she had all kinds of trouble quieting it 
down in order to get some sort of a placid expression on its face, while 
the one behind her skirts, called Davie, wasn’t so sure that everything 
was all right either, but he managed to peep out and around and get 
into position. Of course they wanted to see the picture at once and it 
almost ended in a riot when they were informed that they could not get 


one for several days. 
“Well, when kin weall see it?” she asked. 


next day. 
“What time youall a-goin’ to be thah?” 
“About 3 o'clock.” 


“All right; I’m a-comin ovah thah dreckly in the evenin’ then, ’cause 
I suah wants one of dem pictuahs. Jf I’d a-knowed youall was a-comin’ 
I’d a-tidied up dis heah house some too; dis heah place looks scan-lous 
with all dese heah bed-clothes a-hanging out doahs an’ all dese heah 
chillen so ragged an’ dirty; dey des won’t mak no good pictuahs nohow.” 

When the negroes see the camera they will turn and run like a deer. 


“Ts youall goin’ to give us 
one when youall git it done? Mah sakes, I bet dis heah baby doan look 
lak nothin’ a-eryin’ thataway; an’ you, Davie, why didn’t youall git out 
theah in front? An’ I ’spect Mamie was a-lookin’ as sobah as tho’ she 
was a-lookin’ at a alligatah. It’s a mighty hawd mattah to git idees in 
chillen’s haids, an’ if dis heah is a good pictuah it’s a-goin’ to s’prise me 
mighty, When is youall a-goin to have it so weall kin see it?” 

She was told she coulda have the picture over at Bradley-Ramsay’s the 


they know it. 


If you are a strange white man, and a white man from the north, you 
stand just as good a show as a rabbit getting pictures of these southern 
negroes, unless you can work a snapshot machine and get them before 


Lake Charles is a nice land of swamps and alligators, piney woods and 
fertile valley land—a country of the summertime. It sounds queer at 
first to hear the negroes talking French and to listen to the quaint “Cajin” 
dialect which is French that is not French but still has all the nervous, 
chattery elements that the real French has and perhaps more music too. 


It is a restful little town as it sits perched on the bank where the chocolate 


colored Caleasieu river widens and which must bear a name and a name 
with a French tinge to it, too. 

The feathery cypresses, bearded with gray Spanish moss, line the banks 
and raise their hight straight up from the chocolate colored water whosé 
lazy current flows about its crooked knees, making a home for snakes and 
alligators and a place for the negro to fish for perch. And with all its 
restfulness, all its quaintness and its queer colored waters this Calcasieu 
river carries an enormous volume of business in the shape of lumber, and 


for many years the brown trunked pines have floated on its surface, and 
will continue to float for many years, especially as the Bradley-Ramsay 
company has acres and acres of pine yet to be cut and to be brought down 


to the little bay and towed on down to the busy mills at Lake Charles. 

It is down in this country that William E. Ramsay lives the most part 
of his time and he seems to be enjoying life, too. With a prosperous 
business and with a multitude of things to watch, he is always jolly, always 
happy, and a decidedly genial gentleman, and it is left to the writer to 
remember many pleasant days spent at this office at Lake Charles. 





ALONG THE PACIFIC SLOPE. 





The Navy to Test Douglas Fir—Meeting of the Red Shingle Manufacturers—Ocean Rafting 
to Resume—A Flume of Characteristic 
California Size. 





A RAILROADER’S WORK FOR FORESIFRY. 

E. O. McCormick, passenger traffic manager of the 
Southern Pacific railway, is interesting himself in the 
preservation of 
the California big 
trees and his rail- 
road has prepared 
a big tree primer 
and a big tree 
folder, and he has 
also recently sent 
a cireular letter 
to the state and 
county super- 
intendents of 
schools through- 
out the United 
States, with the 
object of interest- 
ing the school 
children in the 
matter of the 
preservation of 
the California big 
trees. In his cir- 
eular he invites 
the school super- 
intendents to co- 
operate with him 
in the distribu- 
tion of the litera- 
ture which the 
company has pro- 
vided and work along other educational lines among the 
children. Among other things Mr. McCormick in his 
circular says: 

In prosecuting our campaign of education in behalf of the 
big tree (sequoia gigantea) and its only near relative, the 
giant redwood (sequoia sempervirens) of California, I am 
certain that I need but call your attention to the subject to 
enlist your hearty co-operation. The big trees of California 
are the most marvelous living things in the world. Trees a 
hundred feet in circumference at the base, the hight approxi- 
mating 400 feet, now existing upon the western slopes of 
the Sierra Nevada mountains, yet possess the vigor of youth 
though they were giants when the catacombs of Rome were 
begun. All of these big trees that now exist are in a dozen 
seattered groves and forests not further north than Placer 
nor further south than Tulare county. Not only are they the 
oldest and greatest of living things, but among the most 
beautiful. Not less beauty is lost in the destruction of one of 
these forest_ monarchs than would be in razing the great 
mosque of Delhi with its marble domes and its bejeweled 
minarets, yet while the millions lift adoring eyes to the 
ancient temples of India and the world stands silent and 
mystified before the pyramids of Egypt, these older and 
grander creations that have lived during the ages (since 6000 
B. C.), the last of the mighty tribe that once inhabited the 
land from the arctic circle to the equator, have been passed 
by almost unheeded and have been permitted to become the 
victims of the ax and saw. The widely awakened interest 
in the big trees through the efforts of those interested in 
America’s majestic temples resulted at the last session of 
congress in a partly successful attempt to protect one grove. 
Measures are now being taken to preserve the other groves, 
for of them all, according to the department of agriculture 
report, but one is adequately protected. I am sure you will 
join me in the wish that every school teacher and every 
school child shall be so informed concerning these big trees 
and their interest so awakened in these monarchs of the for- 
est that in time to come there will never be permitted an 
attempt to destroy them. 


LLP LOL DN tt 
NOTES OF PUGET SOUND. 

SEATTLE, WASH., Dec. 29.—An item of news important 
to lumbermen of the Pacific coast came today in a tele- 
gram from Washington, D. C., stating that Secretary of 
the Navy Long had ordered an investigation of the 
merits and quality of Douglas fir with the view of having 
it used for sheathing battleships built on the Pacific 
coast. As there have never been any thorough govern- 

















E. 0. McCORMICK. 


ment tests of fir, yellow pine has invariably been speci- 
fied for government work, and the spectacle of Georgia 
pine being shipped to Seattle, Portland and San Fran- 
cisco to be used in vessels or government works has 
not been uncommon. It is believed now that thorough 
tests of fir will be made, as to strength and durability. 

W. I. Buchanan, director general of the Pan-American 
Exposition at Buffalo, N. Y., is anxious to have lumber- 
men of this state contribute fifty flag poles to the expo- 
sition and has written Senator A, G. Foster, of the 
St. Paul & Tacoma Lumber Company, and others on 
the subject. The matter is to be brought up at the 
coming meeting of the Puget Sound Timbermen’s Asso- 
ciation, and the meeting of the lumber manufacturers of 
the northwest, scheduled for next month. 

Three important meetings are scheduled in this city 
for January; on January 2 the Puget Sound Timber- 
men’s Association (the loggers) is to meet for the pur- 
pose of adopting prices for the year. Flooring and 
merchantable logs will probably be advanced 50 cents 
a thousand feet, and it is quite possible that cedar logs 
will also be advanced, there being a great scarcity of the 
latter at present, with an excellent demand in view. 
The lumber manufacturers shipping by rail will meet 
also, probably on January 10, for the purpose of estab- 
lishing prices, revising grading rules and transacting 
other business. It is not believed that much will be done 
in changing the present list on fir lumber, the prospects 
not being so rosy for next year in view of the crop fail- 
ure in North Dakota, but some cedar items may be stiff- 
ened. The fir lumber rate committee will also make a 
report at that time. The Washington Red Cedar Shingle 
Manufacturers’ Association is to meet January 19, when 
prices, grades, continuance of the association and other 
important work will be done. In the evening of the 
same day Vicegerent Calder will hold his first Hoo-Hoo 
concatenation. 

F. H. Flatau, representing the Curtis & Yale Com- 
pany, sash and door manufacturer of Minneapolis, is on 
Puget sound. He handles a quantity of cedar siding 
and shingles and is here for the purpose of forming 
connections for the coming year. 

E. J. MeNeeley, of Tacoma; Ralph Metcalf, of Met- 
calf & Wade, Tacoma; S. T. Smith, of the Smith Manu- 
facturing Company, Marysville; Seymour Shoultes, of 
the Marysville Shingle Company, Marysville; W. J. 
Morgan, of Edgecomb; F. R. Van Tuyl, of the Sterling 
Mill Company, Sterling and Machias; J. A. Childs, of the 
O. M. Robertson Shingle Company, Avon; E. 8S. Crull, 
of the Iowa Shingle Company, Seguin, and C. Ander- 
son, of John Anderson & Co., Machias, were among the 
shingle manufacturers in town yesterday in attendance 
upon the shingle meeting. 

Martin L. Boyer, of the Fowler-Boyer Lumber Com- 
pany, Centralia, lost one of his feet yesterday by com- 
ing in contact with a circular saw. ; 

The Clark-Nickerson Lumber Company, of Everett, 
will put in a twin matcher and other machinery. 

J. F. Sexton, a prominent lumberman of Spokane, was 
in town during the week. 

The log input of Whatcom county will approximate 
50,000,000 feet this year. 

The Stimson Mill Company, of Ballard, will have cut 
over 100,000,000 shingles this year. 

L. Markel, of Ballard, contemplates building a double 
block shingle mill at Trafton, near Arlington. 

David Burns, formerly operating a shingle mill at 
Pe Ell, will erect a single block mill at Oso. 

W. A. Welbon, superintendent of the E. K. Wood 
Lumber Company’s new mill at Fairhaven, is in town 
for the holidays. He says that his firm is putting in a 
band mill and will have it in operation on or before 
February 1. 


THE WASHINGTON SHINGLE MAKERS. 


SEATTLE, WasH., Dec. 29.—The Washington Red 
Cedar Shingle Manufacturers’ Association met in this 
city yesterday. Twenty-seven executive committeemen 
from King, Pierce, Snohomish, Skagit, Clallam, Cow- 
litz, Pacific and Thurston counties were present, with a 
large number of other shingle manufacturers and the 
following wholesalers and salesmen: W. I. Ewart, of 
the Coast Lumber Company, St. Paul; J. A. Hughes and 
Marshall Chambers, of the W. I. Carpenter Lumber 
Company, Mimeapolis; E. S. Crull, of the Major-Crull 
Lumber Company, Davenport, Iowa; D. H. McMullen, 
of the Atlas Lumber & Shingle Company, Seattle; W. A. 
Foster, of the Chicago Coal & Lumber Company, Seattle; 
J. B. Thompson, of Minneapolis, and A. H. Lohren, of 
the H. B. Waite Lumber Company, Seattle. Vice-Presi- 
dent G. K. Hiatt, of Edgecomb, presided over the de- 
liberations of the meeting. 

The secretary’s report of business transacted during 
the year was read and received. 

The question of amending the rules for grading, espe- 
cially with the view of making a rule as to the packing 
of dimension shingles, was left to a committee consisting 
of Charles E. Patten, S. T. Smith, John McMaster, E. S. 
Crull and F. R. Van Tuyl, to report at the mwext meeting. 
This committee will thoroughly overhaul the present 
rules, with the view of bettering the manufacture and 
packing of shingles, and will probably recommend the 
adoption of an association brand. 

A thorough discussion of the close down, conditioms ex- 
isting at present and prospects for the future was en- 
tered into and the situation was gone over in detail. 

Those present voted to continue the association an- 
other year, but the secretary was instructed to take a 
vote of the mills on the proposition and report the result 
at the next meeting, set for January 19. 





NORTHERN WASHINGTON NOTES. 

EverETT, WASH., Dec. 29.—The plant of the Hall-Hill 
Mill Company has been started up by the receiver, A. 
Oscar Nelson, of the Bell-Nelson Mill Company. The 
real estate and considerable of the machinery were 
acquired under conditional sales, which leaves the prop- 
erty in a peculiar condition. The output of the shingle 
mill is about 190,000 a day. 

The fleet of vessels built entirely of fir is growing rap- 
idly in numbers. This use of fir is not an experiment, 
vessels having been built of it for the last forty years, 
and it has given general satisfaction. Washington ship 
yards are all busy and several are planning extensive 
improvements. 

The log market on Puget sound has stiffened materi- 
ally in the last thirty days. The surplus of several 
months ago which caused the loggers’ association to call 
for a general shut down has not only been absorbed but 
there is less than normal supply in the water now. 
Flooring logs are quoted at $7.50 a thousand, merchant- 
able at $6.50 and No. 2 at $4, with the promise by the 
association of a higher schedule for January. 

The Michigan Box Company is a new concern recently 
started in business at Seattle. 

John Hughes, of the W. I. Carpenter Lumber Com- 
pany, Minneapolis, Minn., is on a business trip to the 
Puget sound country. 

A spark from a passing locomotive recently started 
what promised to be a serious fire at the plant of the 
Puget Sound Saw Mill & Shingle Company, Fairhaven, 
but the company’s automatic sprinkler system deluged 
the establishment and stopped the progress of the flames. 





FROM THE WEBFOOT STATE. 

PORTLAND, ORE., Dec. 29.—The saw mills of Oregon 
made a new record for 1900 and if there shall be a pro- 
portionate increase in the cut in the next twelve months 
the first year of the new century will show the Webfoot 
state as a billion foot lumber producer. The cut for 
1900 was 898,160,000 feet. Multnomah county still 
shows up as the largest producer in the state. The 
big mills of Portland are credited with a large pro- 
portion of the increase in output, but the small mills 
outside of Portland have increased so rapidly that they 
have aided materially in swelling the output for the 
county. The following figures are compiled from data 
supplied by the principal lumberman in different parts 
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of the state and, while not strictly official, are as close 
as can be obtained under the present imperfect system 
followed by some of the small mills. The cut by counties 
was as follows: 


County— Feet. County— Feet. 
Baker . .-- +e eeeeeeee 36,000 Lincoln. ....... ; 2,000,000 
Benton . ..-eeeee 4,500,00 [0 eee 22,360,000 
Clackamas . .... 11,600,000 Malheur. ...... : 2,500,000 
Clatsop . ..--+-- 37,000,000 BNIONN 56 wack 30,000,000 
Columbia . ....-- 50,000,000 MOPTOW . cc cece _ 3,000,000 
COO . -oeceecee 90,000,000 Multnomah , ... .275,000,000 
Crook . ..-ccees 1,700,000 PONE 6 aeecceecs 15,000,000 
Douglas . ..++-- 25,000,000 Tillamook . ..... 25,000,000 
Grant . ..-ccees 1,500,000 Umatilla ....... 25,000,000 
Harney . .------ 2,500,000 Union en dae Ries 40,000,000 
Jackson ......+- 25,000,000 Wasco. ......-- 9,000,000 
Josephine ...... 10,000,000 Washington . ... 13,000,000 


Klamath . ...... 22,000,000 Wallowa. ...... 10,000,000 


EMARG . cctccsnns 2,000,000 Wheeler . .cccsee 2,500,000 
Rata. oecuses 90,000,000 Yamhill. ....... 15,000,000 
THREE 6 kccsess 898,160,000 


The bark Alice will clear on Monday for South Africa 
with a mixed cargo which includes about 200,000 feet 
of lumber. The steamship Saint Bede, now loading for 
Manila, will carry about 200,000 feet of rough lumber for 
the new possessions in the far east. The Norman Isles 
will sail next week for Shanghai with about 3,000,000 
feet. She will lead the foreign fleet from this port for 
the new century. 

The big lumber barge Washougal, after drifting around 
the Pacific for two weeks, was towed into San Francisco 
Jast Wednesday. The crew were all saved but short on 
provisions, and in order to keep her afloat had been 
obliged to jettison 400,000 feet of lumber. She was 
dispatched by the Eastern Lumber Company and left 
Portland with 1,100,000 feet. The same company is now 
loading the barge Washtuena in this city. She will take 
aboard about 50,000 feet of lumber here and will drop 
down to Ranier, Ore., and finish off with a deckload of 
yiling. 

The cut of the Bridal Veil Lumber Company for 1900 
was 17,000,000 feet of lumber and 3,500,000 lath. 

Business is booming over in Clark county, Washing- 
ton, across the Columbia river from Portland. On Lewis 
river, a small tributary of the Columbia, there are 
twelve mills engaged in sawing ties. The product is 
loaded on barges and shipped to Portland, where it is 
turned over to the railroad companies. Some of these 
mills are quite pretentious affairs and one of the com- 
panies operating, the Columbia Lumber & Flume Com- 
pany, is putting in a 5-mile flume for the purpose of 
floating its product down to the head of navigation on 
Lewis river. 

Reuben Kiger, of Corvallis, has just sold the stump- 
age on a 900-acre timber tract to the Corvallis Saw 
Mill Company at the following rates: Ash, $5 a thou- 
sand; maple, $4 a thousand, and fir, $1. 

The Robertson Raft Company, which recently an- 
nounced its determination not to build any more log rafts 
pending congressional action on the matter of towing 
them on the Pacific, has reconsidered the matter and 
will build two rafts on the Columbia river. Work 
will be commenced at once and they will be completed in 
time to tow them to San Francisco next summer. 

Inman, Poulsen & Co.’s mill has been shut down for 
a few days for repairs. Everything is in ship shape 
again and the plant will be running again next Wednes- 
day. 

The regular monthly meeting of the Columbia River 
Loggers’ Association has been postponed from today until 
January 5. There is no business of special importance 
on the slate. 

Timber experts who have cruised through the Clear- 
water timber belt estimate that the white pine belt in the 
Clearwater country contains 2,700,000,000 feet of timber. 

Stanwood’s mill near St. Helens, Ore., commenced 
fluming out its first consignment of railroad ties last 
Wednesday. Lumber and ties are brought six miles by 
flume and a small creek and are loaded on barges at St. 
Helens for shipment to Portland. 

The state of Idaho is having better success in selling 
farm lands than it had at its recent timber land sale, 
and at a sale in Lewiston last Monday lands which were 
appraised at $12 an acre sold as high as $15.50 an acre. 

Stockwell & Burrows, of Aberdeen, Wash., have moved 
their big logging plant from Elma to Big Creek, where 

they have a contract for putting in over 100,000,000 feet 
of logs. 

Sheasgreen & Euxton, of the Central Planing Mills, 
Corvallis, Ore., have just closed a contract with a Port- 
land firm for 20,000 window sash. 

Cone Bros., of Vancouver, Wash., are receiving a 
500,000 feet lot of logs which came down the Sandy 
river on the late rise. 





FROM THE GOLDEN GATE. 


San Francisco, Cat., Dec. 29.—One of the latest 
important movements in the lumber trade of this state 
is the opening of the long flume of the Madera Sugar 
Pine Company at Madera. The flume is utilized to trans- 
port the manufactured lumber from the mills in the 
mountains back of Madera to the box factories, rail- 
road and planing mills of the company at Madera. This 
is the longest flume in the world, being over fifty-three 
miles in length. The mountain mill of the Madera com- 
pany has a capacity of 130,000. feet a day of ten hours, 
and the finished material is of the most perfect quality 
and grades. The box factory is situated midway between 
two railroads, the Santa Fe and the Southern Pacific, 
and the yards have a capacity of storing 35,000,000 feet 
of manufactured lumber. ‘The mill and flume were con- 
structed under the supervision of Charles H. Roeder, 
who has a national reputation as a millwright. The 
new company has a splendid start and there is no reason 
for doubting its present and future successes. 








Millwright Roeder is now rebuilding the Albion plant 
in Mendocino county on the site that the old mill occu- 
pied before it was destroyed by fire about October 1. 
The new Albion plant will be a model one. Manager 
Standish expressed himself the other day as highly 
pleased with the outlook for an early start. 

The interest in the mill strike has abated to a great 
extent since its inception away back in August, but 
the old trouble is about as far from settlement as then, 
because the mill men still stand out for their nine hours’ 
wages for eight hours’ work and the employers will not 
agree to this. The disgruntled operatives who did not 
return to work in their old positions when the back- 
bone of the strike was broken in November have started 
up a planing mill of their own and expect to accom- 
plish great things with it. Mill owners in this city place 
a three months’ life on the new venture, for, as in all 
labor organizations, there is a tendency to exemplify 
the old saying about too many cooks. With an incapable 
supervision in the mill and the yards, the plant had 
better close. 

Superintendent Barrett, of the West Side Flume & 
Lumber Company, Carters, has left that position to enter 
another field of activity. Barrett is one of the best mill 
managers in the west and his loss will be keenly felt 
by the mill people he has just left. He has been suc- 
ceeded by J. F. Nash. 





Finley Morrison, formerly manager of the E. G. Filer 
interests in the neighborhood of Ashland, Wis., has, 
in connection with E. N. Salling, of Manistee, Mich., 
and D. C. Pelton, of Cheboygan, invested in 200,000,000 
feet of standing timber in the state of Washington. Mr. 
Morrison has opened an office in Portland, Ore., and has 
taken into partnership in his own timber operations his 
son, Will Morrison. The concern will operate as Fin- 
ley Morrison & Son, and will begin logging operations 
on the Columbia river next spring. 





NEW fiILLs. 





Alabama. 
Deer Park—J. H. Odom is building a new saw mill. 
Arkansas. 
Anderson—The Bluff City Lumber Company has completed 
a new band mill. 
Earl—Rhodes & Thomas have established a saw mill. ~ 
Hamburg—The Crosset Lumber Company will build a 
large saw mill. 
Paragould—The National Box Company, of Chicago, will 
build a box factory. 
California. 
San Jacinto—The Native Lumber Company is building a 
box factory. 
Colorado. 
Denver—J. P. Paulsen will build a woodworking factory. 
Illinois. 
Sterling—Moses Dillon will build a woodworking factory. 
Waukegan—The United States Sugar Refinery will build 
a cooper shop, with capacity of 1,000 barrels daily. 
Kentucky. 
Prineeton—J. L. Kilgore & Co. will establish a small mill. 
Leesville—The Beaumont Lumber Company has _ estab- 
lished a mill. 
Louisiana. 
Swartz—The E. G. Swartz Lumber Company will estab- 
lish a saw mill. 
Maine. 
Fred Raymond will build a saw mill. 
Massachusetts. 
Haverhill—F. P. Woodsum is building a woodworking fac- 
ory 


North Livermore 


Michigan. 
Hillsdale—Lesh, Young & Co., of Adrian, will build a 
veneer factory. 
Paw Paw—Reed & Eaton, of South Haven, will establish a 
box factory. . 
Minnesota. 
Duluth—The Duluth Cooperage Company will build a bar- 
rel factory at Rice’s Point. 
Mississippi. 
Hattiesburg—Knapp, Stout & Co. Company will build a 
saw mill. 
Jackson—The Empire Planing Mill Company is building 
a new saw mill. 
Sardis—The Carrier Lumber Company is building an Allis 
single band mill. 
New Hampshire. 
Winchester—The New England Box Company will rebuild 
box factory. 
ne M. & A. W. Rolfe will build an addition to 
mill. 
New Jersey. 
Gloucester City—J. H. Bozarth has completed a saw mill. 


New York. 

Albany—T. IF’. Romeyn is rebuilding box factory. 

Kingston—H. W. Palen’s Sons will build a sash and blind 
factory.———-H. A. Traphagen will build a sash and door 
factory. 

Suramar Lake—W. E. Twombley and Frank Hatch will 
build a sash, door and blind factory. 

North Carolina. 

Hertford—Fleetwood & Jackson have completed a new 

planing mill. 
Ohio. 


Ironton—The Ironton Door & Manufacturing Company is 
putting up a plant. 
Marietta—D. P. Torpy is building a mill. 
Port Clinton—E. H. Hall will establish a planing mill in 
connection with lumber yard. 
Pennsylvania. 
Emlenton—G. L. Ackerman is building a saw mill. 
Port Royal—Whitman Bros. will establish a saw mill. 
Tennessee. 
Brownsville—The Heatherington Manufacturing Company, 
of St. Joe, Ind., will establish a spoke and handle factory. 
Vermont. 
Putnamville—C, C. Putnam & Son have added a band saw 
mill. 


Virginia. 
Fairoaks—Gardner, Dean & Co., of Buffalo, will build a 
woodworking plant to cost $40,000. 
Washington. 
Aberdeen—Hamilton & Lee, of Summit, may build a shin- 
gle mill. 


cs -The Page Lumber Company is building a saw 
mill. 


Curlew—The American Mining Investment Company is 


building a saw mill. 


Everett—The E. J. McNeeley Company will build a new 
saw mill. 
oe Fidelity Mill Company will erect a planing 


Manitoba. 


Winnipeg—The Rat Portage Lumber Company will build 
a large mill. 


mi 





CASUALTIES. 





Arkansas. 

Pine Bluff—The woodworking plant of F. J. Murray was 
burned on December 25. Loss estimated at $11,000; in- 
surance of $9,000. The plant will be rebuilt———The Ezell 
Stave Company’s plant was damaged by fire to the extent of 
$1,500 recently. 

Florida. 


Pensacola—The saw and planing mills of Oliver H. Bron- 
num were burned on December 28. Loss, $20,000; no in- 
surance. 

Indiana. 

Echo—The saw mill of Kreigh & Graft was burned on 

December 30. Loss, $10,000. 
Kentucky. 

Paducah—The hardwood plant of the Ferguson-Palmer 
pi ee was damaged by fire to the extent of $5,000 re- 
cently. 

Maine. 

3erwick—The saw mill and box factory of Jesse R. Horne 

were damaged by fire on December 23. Loss, $10,000. 
Massachusetts. 

Athol—The woodworking factory of H. Marshall Peckham 

was burned on December 24. Loss, $1,000; fully insured. 
Michigan. 

Benton Harbor—tThe planing mill and cabinet factory of 
Berkheiser & Moore was destroyed by fire recently. 
$10,000 ; partly insured. 

Grand Rapids—The plant of the Grand Rapids Bookcase 


Company was burned on January 1. Loss estimated at $50,- 
000. 


Loss, 


Missouri. 

San Antonio—The cooperage plant leased by the F. F. 
Coilins Manufacturing Company was burned on December 
23. Loss estimated at $20,000; will fall on the owner, 
George Mandry. 

Ohio. 


Washington—Charles W. Pursell’s planing mill was de- 
stroyed by fire on December 29. Loss, $5,000; no insurance. 
Washington. 
The dry kiln of Carstens & Earle was burned 
Loss, $1,000. 


Fairhaven 

recently. 
Wisconsin. 

Racine—The barge George Dunbar, of Michigan City, 
Ind., bound from Empire, Mich., to Chicago with 275,000 
feet of hemlock lumber, went aground on Racine reef on 
December 24. A large part of the lumber was thrown over- 
board. Neither boat nor cargo was covered by insurance. 

Ontario. 

Hauover—The factory of the Knechtel Furniture Company 

was destroyed by fire recently. Loss estimated at $50,000. 





HOO+HOO DOINGS. 





ADDITIONAL NEW VICEGERENTS. 

In addition to those previously appointed, the Snark 
of the Universe has selected and received acceptances 
from the following new Vicegerents, who would seem 
nearly to complete the list for the current Hoo-Hoo 
year: 

Canada—Northern district, John C. Graham, Winnipeg, 
Manitoba. 

Indiana—Northern district, A. A. Teel, Indianapolis. 

Louisiana—Southern district, S. R. Guyther, Patterson. 

Minnesota—Northern district, G. Fred Stevens, Duluth. 

Nebraska—E. G. Hampton, Omaha. 

North Dakota—A. L. Wall, Fargo. 

Pennsylvania—FKastern district, J. N. 
phia. 

Washington—A. B. Calder, Seattle. 





Holloway, Philadel- 





A CLEVELAND CONCATENATION. 

CLEVELAND, OHIO, Dec. 31.—A concatenation of Hoo- 
Hoo was held at the Hotel Hollenden Saturday evening, 
the 29th, at which six kittens were admitted to the 
brotherhood. The Snark was A. W. Ellenberger, who 
did himself proud at his initiative meeting, and his 
debut was a grand success. The other officers were: 
Senior Hoo-Hoo, J. S. Hayward; Junior Hoo-Hoo, Owen 
T. Jenks; Bojum, H. Tenny; Schrivenoter, Paul S. Gill; 
Jabberwock, George T. Barner; Custocatian, A. M. 
Allyn; Arcanoper, B. W. Miller; Gurdon, W. H. Leuer. 

The initiates, all of Cleveland, were Clinton Hime- 
baugh, Fred Potter, Willis E. Bonesteel, William E. Col- 
well, John C. King and F. W. Janke. 

After the meeting, which was in all respects one of the 
most successful and enjoyable ever held in this city, 
forty-two members were treated to a most gorgeous 
12-course banquet. Interesting and highly entertaining 
speeches were made by Fred Potter, one of the newly 
made kittens; John J. Wemple, Owen T. Jenks and 
others. 

———eeerereee" 


A PENNSYLVANIA SUIT. 


W. O. Schultze, doing business as Schultze & Emanuel, 
lumber dealers of Allegheny, Pa., has issued a foreign 
attachment against the Hazelhurst Lumber Company, a 
corporation under the laws of Mississippi. The peculiar 
feature of the case is that Mr. Schultze summons him- 
self as garnishee. According to the plaintiff, who seeks 
to recover $184.81, he ordered a load of yellow pine 
from the defendant company and when he got it he 
alleges he found it as not of the kind ordered. He 
claims that he refused to accept it, but at the request 
of the defendant took it off the railroad company’s hands 
and put it in storage. The claim grows out of the plain- 
tiff paying the freight of $152.54; $12.50 for hauling; 
$6.67 for labor; $3 worth of lath used to pile the lum- 
ber and $10 for storage. The plaintiff also wants inter- 
est. 


ae 


ng ting * V2 


SS 
eee 


eG Se SSS ~ 
Se — en 





AMERICAN LUMBERMAN. 


January 5, 1901, 












































Ey 


G. W. Megeath, the new general manager of the 
Central Coal & Coke Company, of Kansas City, Mo., 
was in the city om Wednesday of this week, a guest of 
the Auditorium hotel, 

Charles D. Benedict, one of the best known salesmen 
in central or northern Illinois, with headquarters at 
Peoria, was in town several days during holiday week, 
a guest of the Hotel Brevoort. 

W. M. Gunton, of the Gunton Lumber Company, 1608 
Great Northern building, this city, and P. W. Huston, 
of the same concern, will both start south within the 
next few days to be absent two or three weeks. 

J. W. Ferdon, manager of the sales department of 
the Yawkey Lumber Company, Hazelhurst, Wis., was 
in Chicago on Friday of last week. While in the city 
Mr. Ferdon renewed his acquaintance with his friends 
in the lumber trade. 

Fred W. Upham, of the F. W. Upham Lumber Com- 
pany, 1445 Old Colony building, this city, left on Thurs- 
day last for a trip to the south, including Paducah, 
Ky., and elsewhere, intending to be absent about ten 
days in the interest of his extensive hardwood business, 
domestie and foreign. 

C. M. McCoy, the west coast lumber wholesaler, of 
Minneapolis, was in Chicago Monday of this week on his 
return from a business trip in the east. Mr. McCoy makes 
a specialty of handling long fir timbers for bridge and 
railroad work and fir masts. After calling on the buyers 
of this class of western timber in Chicago, Mr. McCoy 
left for southern Wisconsin and spent New Year’s day 
with his sister. 

John M. Thomas, of the Thomas Belting Company, 48 
South Clinton street, this city, intends sailing for 
Europe along about the middle of this month. Mr. 
Thomas has been in very indifferent health during 
the past year and his physician has recommended an 
ocean voyage. His many friends in the lumber and 
allied industries hope it will be of material benefit to 
him. He will be accompanied by Mrs. 1homas and will 
remain abroad several months. 

Joseph E. Hayner, superintendent of the Clarkson Saw 
Mill Company’s mill at Leeper, Mo., was in Chicago 
just before Christmas in search of a locomotive to be 
used on that company’s logging railroad. Among other 
attractions in Chicago he fell in with James Moloney, 
distinguished traveler, art connoisseur, and manufac- 
turer of belting on the side, and talked over old times 
when the head of the big belting factory, who is known 
to all readers of this paper, was a traveling salesman 
and Hayner ran the Tabor mill down at Keokuk, Iowa. 

H. S. Gilkey, of Pendleton & Gilkey, large whitg cedar 
wholesalers of Janesville, Wis., spent Wednesday in 
Chicago. Mr. Gilkey is president of the Northwestern 
Cedarmen’s Association, Which holds its annual meeting 
at Hotel Marinette, Marinette, Wis., Wednesday, Jan- 
uary 9, at which time a large gathering is anticipated. 
Mr. Gilkey recently returned from a swing around the 
circle, visiting Kansas City, Omaha and Minneapolis. 
He states that he found the outlook for trade in posts 
poles, shingles and lumber very satisfactory and believes 
that 1901 is going to be an exceedingly good year for 
all in the lumber business. 

Sam E. Barr, of J. H. Becker & Co., wholesale lum- 
ber dealers of Marietta, Ohio, was in Chicago last week 
looking after some business matters, and during a call 
on the LUMBERMAN said that he had never seen pros- 
pects for business better than they are now in the terri- 
tory which he particularly covers, namely, portions of 
Ohio, West Virginia and Pennsylvania. ‘he mining, 
oil well and general industrial development called last 
year for an enormous amount of lumber, and the call 
will be general this year. He looks for the largest 
trade ever known in that territory. 

Con Crowley, one of the traveling representatives of the 
Northern Lumber Company, of Cloquet, Minn., was in 
Chicago a few days the last of last week. Mir. Crowley 
is one of the well known Minneapolis salesmen. He has 
been with the Northern Lumber Company, of Cloquet, 
for the last five years, representing them in parts of 
Kansas, Missouri, Nebraska and Iowa, in what is termed 
“Missouri river territory.” He has not been out on the 
road for several weeks, but states that he believes the 
trade outlook for the coming year in that section to be 
very good and that there will be considerable buying 
soon after the first of the year. 

_ The Northwestern Miller, of Minneapolis, Minn., has 
just gotten out a holiday number that is certainly an 
edition de luxe. The cover is a handsome heavy enam- 
eled board with a remarkably fine steel engraving, the 
portrait of George Washington occupying the center of 
the design. The paper throughout is of heavy enameled 
stock, with special articles of a literary character by 
such writers as Charles F. Lummis, Octave Thanet, 
Howard Pyle, Robert Barr and others whose names are 
well known in literature, but each of which has taken 
as his theme something which has to do with wheat 
for flour. Edward Everett Hale, for instance, writes 
upon “Feeding the World.” The illustrations have an 
equally high order of merit, the frontispiece, “Hiawatha 
and Mondamin,” by Alfred Lenz being the finest speci- 


men of halftone from clay modeling which we have ever 
seen. George Washington is claimed by the milling 
fraternity on account of his Mount Vernon flour mills, 
although doubtless his connection with lumbering could 
be established upon an equally secure historical founda- 
tion. The Northwestern Miller deserves great credit 
for both the conception and execution of this, one of 
the finest special editions of a trade paper that has ever 
appeared. 

H. E. Gipson, secretary of the Scanlon-Gipson Lumber 
Company, Minneapolis, was in Chicago from Friday 
morning until Monday night. He was accompanied by 
Mrs. Gipson and their ten year old son Corwin, the two 
last named being on their way to Palm Beach, Florida, 
where they will spend the winter for the benefit of Mrs. 
Gipson’s health. Mr. Gipson reported the outlook for the 
noithern lumber trade as being exceedingly bright, with 
every indication that 1901 will be equally as good a year, 
if not better, than its predecessor for those interested in 
the northern pine lumber business. His company is with- 
out doubt the largest manufacturer of northern pine and 
is planning to do more the present year. Mr. Gipson re- 
turned to Minneapolis Monday evening. 

James F. Lord, of the Lord & Bushnell Company, this 
city, has recently returned from the plant of the Louisi- 
ana Lumber Company, limited, at Rochelle, La., in 
which the Chicago concern is largely interested. Mr. 
Lord reports the yellow pine business running along 
smoothly as far as turning out lumber is concerned 
and says that about the only hindrance just now is due 
to the shortage of cars, the company being at the pres- 
ent time about fifty cars short on its requirements. 
As far as the Chicago company’s pine business is con- 
cerned Mr. Lord says that there has lately been a little 
better inquiry for car material, which the Lord & 
Bushnell Company makes a specialty, several large 
sales having recently been made of norway and white 
pine car stock. 

A. G. Hanson, secretary and treasurer of the White 
River Lumber Company, Enumclaw, Wash., was in Chi- 
cago several days this week on his return from a two 
weeks’ visit at easterm pointg, including his old home 
in Massachusetts, where he spent the holidays. Although 
Mr. Hanson is still a young man he has lived in the 
west a number of years, having formerly been a station 
agent and telegraph operator with the Northern Pacific 
railway. Several years ago he and his brother engaged 
im the manufacture of lumber on a small scale, but have 
since greatly enlarged their operations—now owning 
two saw mills—and in the near future may be still 
larger operators. Mr. Hanson is a firm believer in west- 
ern lumber and predicts that in time it will be in more 
general use in the east than it is now. Fir flooring in 
particular he believes to be equal to if not superior to 
hardwood flooring and says it can be delivered in Chicago 
much cheaper. He believes that it is because people 
do not know the merits of fir flooring that it is not more 
generally used. Mr. Hanson left Chicago Thursday night 
over the Chicago, Burlington & Quincy for Minneapolis, 
where he will remain a day or two, and then leave for 
his home in Washington. 





TESTING A LAW. 


There is on the statute books of Illinois an act, passed 
in 1899, requiring that employers of labor when seeking 
to secure employees shall fully inform them in regard to 
the existence of any labor trouble in connection with the 
plant in which they are engaged to work. 

It is well known throughout the country that for a 
year past there has been difficulty between the propri- 
etors of woodworking establishments and certain labor 
unions, and that the entire bulilding industry of Chicago 
was disorganized and temporarily almost paralyzed 
by what most disinterested people believed to be the 
unwarranted demands of the local unions. Among the 
establishments affected by this condition was that of 
John A. Gauger & Co., manufacturers of sash and doors, 
and wholesale dealers in these goods, which company 
found it desirable to secure reinforcements for its work- 
ing force. 

Advantage was taken of correspondence between John 
A. Gauger & Co. and some machine men in Iowa to put 
the matter of the constitutionality of the law in ques- 
tion to a definite test. The first step in that direction 
was taken on Thursday of this week, when John A. 
Gauger, head of the firm, appeared before a justice of 
the peace and was committed for trial on the charge of 
violating the statute above referred to. 

Interviews with Mr. Gauger amd other employers, 
on the one hand, and with representatives of the unions 
on the other, show the wish of each to carry the case up 
to the court of last resort, in order that the mutual and 
the adverse rights of both parties may be irrevocably 
determined; it being felt that a decision om this point 
will tend materially to clear the situation, which at 
present is somewhat strained. 

Incidentally it may be stated that (as is the case with 
practically all the employers of Chicago) there is no 
antagonism on the part of John A. Gauger & Co. to 
organized labor. On the contrary, they believe that by 
means of organization labor is better fitted to perform 
its part in the industrial development of the times and 
may be more satisfactorily dealt with than under the 
old individualistic system. So far from being antago- 
nistic, the firm has for some time been contemplating, 
as the basis of its business for the year upon which it 
has entered, the introductior of the cooperative system 
in its factory, by which each employee will share’ in 
whatever of success he may help to achieve. The plan 


is now nearly completed, and when the details are’ pér-: | 
fected it is possible that they may be made public, as*’ 


a matter of interest and perhaps as well of suggestive 
value to other manufacturers. 


LUMBERMEN’S LOVE FEAST. 

What is announced as a “Lumbermen’s Twentieth Cen- 
tury Love Feast” will be held under the auspices of the 
Lumbermen’s Association of Chicago at the Union 
League club, of Chicago, beginning at 6:30 p. m. Wednes- 
day of next week, January 9. Atl members of the asso- 
ciation and all who have been identified with the white 
pine trade of Chicago are on the list of guests, as it is 
intended to be a reunion that will take account of the 
past and look forward into the future. It is a joining 
of the lumber trade of Chicago at the meeting point of 
the two centuries. The affair will begin with a ban- 
quet at the hour named and will be followed by toasts 
and speeches, this part of the program being presided 
over by J. E, Defenbaugh, editor of the AMERICAN LuM- 
BERMAN, as toastmaster. 

This should be a notable event in the social history 
of the Chicago lumber trade. Chicago has been a lumber 
market of importance for more than fifty years. Many 
of the pioneers and those who within the last half cen- 
tury have been prominent have passed away, but there 
are many others, some still in active business and some 
retired in the enjoyment of the well earned reward of 
their activities, who will grace the board, 

The old and the young, the old century and the new, 
those who were factors in the umber trade of Chicago in 
its glory and those who in the future will strive to retain 
what they may of its declining importance, will shake 
hands, compare experience with hope and contrast the 
past with the future. The time is an appropriate one, 
the idea of this celebration was happily conceived and 
under the preparatory work of Secretary Hooper it 
should be a notable event, of interest not merely to those 
who participate in it, but to the lumber trade of the 
country which directly or indirectly is so interested in 
all that relates to this great lumber market. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 

The first week of the new year comes to an end with 
conditions carried over from the old. These conditions 
are extremely satisfactory, for they indicate a midwinter 
activity which has seldom if ever been equaled in the 
lumber trade. A summary of reports from all parts of 
the country, from all classes of the lumber business, indi- 
cates that the December trade of 1900 was far ahead of 
that of the previous December, with correspondingly 
improved conditions as to prices. In December, 1899, 
the price lists were still being advanced, though sales 
had been checked, and we can now see that they were on 
the point of toppling to the fall which took place early 
in the following year. In December, 1900, however, and 
at the present time prices while decidedly lower are 
firm and advancing purely by the inherent strength 
of the situation. A year previous associations were put- 
ting up prices. Now prices are putting themselves up. 


* * * 





The tone of the market is based upon the lightness 
of supply combined with the strength of the require- 
ment. It will be observed that in almost every case 
where the matter of stocks is referred to in this issue 
of the LUMBERMAN they are said to be light. There are 
exceptions of course, some forehanded wholesalers and 
retailers having during the fall secured good supplies 
for their winter trade, but on the whole stocks of build- 
ing lumber available for current use are decidedly scanty. 
A good many of the line yard concerns did not make their 
usual fall purchases and most of the retail trade adopted 
a waiting policy which leaves them now with an inade- 
quate supply for an ordinary winter trade, whereas the 
trade which will develop between now and spring prom- 
ises to be heavier than usual. That such is the case is 
proven not only by direct reports but by the fact that 
the December movement of lumber was so large and 
was mainly of a mixed car rush character which is an 
infallible indication of broken stocks. 

4 * “a * 

This light stock condition prevails practically all 
over the country with the retailers. It is as marked 
in New England as in the west. The comparatively 
heavy movement of the last few weeks has not sufficed 
to fill the yards or to make any appreciab!e improve- 
ment in the situation, consequently a steady movement 
throughout the winter is to be expected.” This demand, 
however, will not find large stocks at the markets. In 
some cases there is a fair supply both in quantity and 
assortment, but the general average is low. The same 
is true of manufacturers. The muis of the northwest 
shut down after the sawing season with comparatively 
light stocks which are already becoming badty broken. 
In Wisconsin and Minnesota this broken condition has 
necessitated a readjustment of the price list. There are 
some items that have been in apparent surplus and these 
have been reduced while others have been advanced. 

* * * 

Hemlock is showing some improvement in the west, 
demand apparently having been stimulated by its low 
price compared with other woods, but there is no partic- 
ular improvement in the price situation. Eastern hem- 
lock holds its own well beyond the influence of the west- 
ern product, but is still somewhat unfavorably affected 
in the western part of its territory by inroads of the 
cheap material from Michigan. It is believed, however, 
that the improvement which appears to be under way 
will continue until hemlock shall be brought to stronger 
and more uniform prices. That is practically the only 
weak point in the whole lumber category and perhaps 
the doctors would do well to pay particular attention 
to its condition. 
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In the east, while white pine is unshakably firm, 
chief interest centers in spruce and North Carolina pine. 
The former seems to be in under supply, stocks are 
extremely light at distributing points, as well as being 
pretty well cleaned out from the mills. North Carolina 
does not occupy as strong a place as far as price 


pine « Pp. 
is concerned but is steadily gaining. Its producers 
have the situation well in hand, assisted by the im- 


proved demand and a generally better feeling on the 
part oi dealers and consumers. 
* * * 

In this connection it may be remarked that all over 
the country there seems to be a disposition on the part 
of handlers and users of lumber to accept whatever 
prices are at present asked. There was a time during the 
summer and early fall when it was hoped and expected 
that there would be a still further decline in values. It 
was the waiting policy thus originating which brought 
about the present light condition of stocks in final 
hands; but, failing to further break the market, in fact 
having to accept an advance, and being encouraged by an 
improved requirement for consumption, considering the 
season, there has been a radical change in sentiment and 
now there is very little haggling over quotations and 
where lumber is wanted orders are freely placed on a 
basis dictated by manufacturer or wholesaler. 

* * * 

Yellow pine shows no special change except perhaps 
a gradually hardening tendency. The trade in both yard 
stock and special stuff is good, seldom if ever having 
been exceeded for the corresponding season of the year. 
The requirement from the country retail yards continues, 
in spite of the holiday season, to tax the shipping 
efacilities of the railroads. In fact it is only the inade- 
quate supply of cars which has prevented a larger 
movement than has taken place. Texas has been de- 
manding lumber in enormous quantities while the whole 
northern country with few exceptions has increased its 
call. Then there are a great many railroad and other 
special bills which are keeping the mills busy or which 
are promised for the early future. All these things 
have encouraged the southern manufacturers to main- 
tain a stiffer backbone as to prices and have brought 
about a pretty sharply defined division in the trade be- 
tween the price maintainers and cutters. There are a 
few concerns which are still quoting low prices but 
their product is altogether insufficient to meet more 
than a small fraction of the business and the higher 
priced people are securing their own terms for all the 
product they can ship. 

* * * 


The car supply situation is an abnormal one. In the 
southwest, where there are two chief commodities to be 
moved in the fall—lumber and cotton—lumber always 
suffers, but in the ordinary season the end of the year 
sees an end to the difficulty, and by January 15 at the 
latest normal conditions are resumed. At this time, 
however, there seems to be no improvement and lum- 
bermen and railroad men alike are puzzling over the 
question of why just at this season cars should be as 
scarce as they were two months ago. Such, however, is 
the fact. Furthermore, the trouble is not confined to 
the southwest but exists all over the country. Special 
mention of a car shortage is made in our Saginaw val- 
ley letter this week, and the trade in almost every sec- 
tion is badly handicapped on this account. 

* * * 


The movement of hardwood lumber during the last 
week or two has of course been light, but as the situa- 
tion is seasonable no one complains. The hardwood 
trade is intent, rather, on examining the situation as 
to supplies, prospective cut and probable quantity of 
lumber their business will demand. They are inquiring 
as to the condition of stocks of furniture, agricultural 
implement and other factories that are large consumers 
of lumber, with a view of determining what the future 
has in store for them. The conclusion is, on the 
whole, favorable. Most consumers have light stocks. 
Once in a while there is found a heavy one, but it is so 
unusual as to attract attention. But then the demands 
of the country and of individuals are growing. One 
agricultural implement manufacturing concern in Chi- 
ago has nearly 50,000,000 feet of lumber in pile as 
against what would be called a normal stock of 40,000.- 
000, but this is largely due to the partial failure of both 
the winter and spring wheat crop lessening the amount 
of lumber used. But this case is exceptional, and, on 
the whole, the conclusion is reached that the demand 
from consumers will be heavy and that it will be met 
by light stocks almost ‘everywhere in yard and at mill. 
So items in the hardwood list are already showing im- 
provement. Quartered oak is still quiet, but particular- 
ly in the east shows greater price strength. But when 
oak is disposed of then we are through with all that is 
particularly weak. Poplar is stronger than ever, some 
people saying that it is relatively too high. Cotton- 
wood is gaining in strength, and all the ‘manufactur- 
ing hardwoods are in fairly good condition, 





Northern Pine. 


Chicago. Wholesale dealers here, as well as those 
engaged in the retail line, state that trade has been 
fair right along through the holidays. Much of the time 
during the past week or two, however, has been taken 
up with the annual inventory and no great anxiety 
to secure orders has been displayed. The weather has 
been peculiarly favorable for outdoor work for several 
months, and as Chicago builders had been hindered 





through the summer by reason of the labor strikes, 
they embraced the opportunity afforded them by the 
good weather to start a large amount of work and there 
is now reported to be over $14,000,000 worth of build- 
ing operations going forward in the city. The colder 
weather that heralded the approach of the new year, 
however, will not be without its effect in reducing the 
volume of demand and while there will be a better sale 
for lumber during the entire winter than has been the 
case in several previous years, it is liable to settle down 
to an ordinary winter basis should the cold continue. 

‘ The country trade has likewise been unusually good 
for the season. Not only has there been a_ large 
amount of building in the rural districts, but dealers 
have been buying considerable for stock. Lately quite 
a number of Chicago dealers have been shipping lumber 
direct from northern mill points to the country trade 
and this seems to be an increasing feature of the whole- 
sale pine and hemlock business from this center. Rail 
rates from northern mills are exceedingly favorable for 
shippers and have been taken advantage of accordingly. 
According to the statements of some dealers, there is a 
large demand for manufacturing purposes and the sale 
of a large bill of norway inch to be used in railroad 
car construction is reported by a local firm this week. 

The number of building permits issued last week was 
48, involving a cost of $201,700, as against $33,200 the 
corresponding week of 1899, $196,900 for the same 
week of 1898, $558,550 during the last week of 1897 and 
$210,500 for the corresponding week of 1896. 

An unusual situation in the supply of cars is reported 
by some of the dealers in Chicago. It is seldom that 
the trade here has not been able to secure all the cars 
it needs for shipments outside, but just at present some 
of the railroad companies are unable to supply the 
demand promptly, although it is believed that the 
embarrassment will prove to be but temporary. 

eee ee 

Minneapolis, Minn. It is believed that the recent 
action of the price list committee of the Mississippi Val- 
ley Lumbermen’s association in advancing the list prices 
of some of the white pine products will be of material 
aid to the manufacturers of the northwest. The short- 
age in some lines had become so apparent that it was a 
recognized fact that higher prices should be demanded. 
The committee’s action in lowering the list prices for 
some of the lines which are in good volume is also to 
be cowtimended. While there will in all probability be 


radical changes in the list in the near future, the 
action of the committee was based upon a full and 


complete knowledge of the condition of the stocks at 
this point and a decided benefit to manufacturers will 
no doubt result. 

Active trade at the local market has not been a 
feature of the last week, on account of the holiday season 
as well as the fact that many of the retailers have been 
attending to their yearly settlements and invoices and 
have not yet come to the market for goods. A heavy 
inquiry is noted, however, and the most conservative 
handlers of white pine are predicting a large trade in 
the early winter buying season. Now that inventories 
have been take in the country yards the shortages of 
stocks on hand can be more nearly estimated. All reports 
seem to indicate that country stocks are low and that 
heavy purchasing will be the order when the season com- 
mences. Reports received during the past week from 
nearly all the manufacturers in the district bear out. 
these predictions and plainly show that manufacturers 
of white pine are anticipating an arly and an active 
season this year. 

The receipts and shipments of lumber from the Mis. 
neapolis market during the past week are as follows: 




























Receipts. Shipments. 
WE 55a cba macneeaeweadaees 225,000 330,000 
ED icc duane 6 net dnc cake ne eee 255,000 ie 
DEN dé beac deck ce dweaeeueeeus 120,000 
PEE «Gc Rates sveccauctscunsnwes 270,000 1,4 
MN ANG kwke ke gevdvwueeewecaees 360,000 885,000 
WU ceasnudecudeauacehnemwas 1,230,000 3,855,000 
) Ps | er ree re rire ee 1,155,000 4,890,000 
Annual Summary. 
——Receipts.—— ——Shipments.—— 
1899. 19 1899. 1900. 
January .. 5,010,000 19,110,000 26,220,000 
February . 5,805,000 ; 28,875,000 24,165,000 
March 7,815,000 8, 38,535,000 33,600,000 
April .... 9,680,000 7,485 40,800,000 35,155,000 
May ..... 8,925,000 6,045,000 44,670,000 38,460,000 
June 6,795,000 49,860,000 37,965,000 
Pee 3 53,070,000 28,050,000 
August .. § 7,155,000 56,340,000 34,380,000 
September 9,390,000 6,540,000 47,010,000 38,355,000 
October 8,670,000 6,645,000 44,700,000 48,885,000 
November 8,205,000 5,745,000 41,520,000 32,400,000 


December . 7,350,000 7,185,000 29,400,000 22,395,000 


85,245,000 493,890,000 399,030,000 
ee 

Saginaw Valley. The lumber market is stronger. 
Prices are firming up and it is the general opinion that 
there will be an active demand and a slightly higher 
range of values. Buyers here who have been looking 
over the Duluth market find the owners of lumber up 
there are asking 50 cents and $1 a thousand higher, and 
there is a firmer feeling here. A number of dealers ex- 
pressed the hope that there would not be a tendency to 
rush prices much higher, as it is felt that if there shall 
be a sharp advance it will tend to check building opera- 
tions next season. It is felt that a brisk trade-at present 
values would be satisfactory all around to the white pine 
men. Hemlock has a chance to advance to make it profit- 
able to handle the stuff. No transactions of note are 
reported. Stocks of unsold pine in this district are low 
and local dealers will go elsewhere to secure stocks. 

In the yards business is better than might be expected 
at this date, and the movement of lumber is badly handi- 
capped by the lack of transportation facilities. Planing 
mills and factories are all in operation and orders are 
coming in freely for all kinds of stuff. 





Totals .95,385,000 


Buffalo, N. Y. There is the firmest possible feeling 
in white pine, although the holiday and inventory sea- 
son has had the usual effect on sales. Still there is not 
a member of the trade who considers the lull anything 
but temporary. Dealers say that they have sold twice 
as much in December as they did in December, 1899, 
and one of them has just stated that the month has 
proved the most satisfactory of any December he recalls. 
All this means that the east is buying pine lumber, and 
while some dealers do not look for a continuation of so 
large a demand all winter it will be well if it does aver- 
age rather moderately, for there will be no lumber here 
by May at this rate. Some of the better posted dealers 
have already gone through the stocks at Buffalo and 
Tonawanda and bought what they wanted of the better 
grades, as there is a well defined shortage in them and 
also in 12-inch boards of all grades. There will be no 
immediate advance in prices. Advocates of that species 
of folly have reflected lately that they soon must buy 
their supplies west and are not eager to see their ad- 
vances here put on top of asking prices there. It is a 
fact that is quite comforting, or will be if the present 
stiffness shall last, that many of our dealers bought 
quite extensively of good pine in the west, most of them 
with the intention of getting it down here before the 
close of the lakes, but November was stormy and the 
effort came to nothing. 


_—_—_—eeeOor 


Boston, Mass. ‘To judge by remarks heard about the 
country the pine men are feeling pretty strong and 
confident. There seems to be a popular feeling that pine 
has arrived at the rising point. It can hardly be possible 
to advance prices materially all at once, for the demand 
hardly warrants it. A strong, healthy tone of confidence 
is, however, enough. 

—_—eererorrorwr4 

Philadelphia, Pa. Business continues satisfactory and 
the market has a firm tone. Some grades of Pennsyl- 
vania cutting are in rather short supply, but there is 
a fairly good movement all along the line. 





Spruce. 





New York City. There are no heavy supplies of stock 
in the market, while the eall is a good one. In northern 
spruce prices are sti® stiffening with figures firm at 
$19 to $20, and not much eutting to be noted. Eastern 
is also in fair call. For No. 1 clear Adiromdack $24 to 
$26 is obtainable and for No. 2 $19 is quoted. 


—_—_—eowerne 


Boston, Mass. ‘The center of the stage is now held 
by the spruce man, and though spruce men are prover- 
bially modest fellows and shrink from the glare of the 
lime light, it cannot be denied that they enjoy their 
present position of security. Nothing as yet has hap- 
pened to disturb the plans of manufacturers to hold 
the price steady, strong and unvacillating at the pres- 
ent level. It is devoutly to be hoped that they suceced. 
It will mean much to the building movement of New 
England. At present no difficulty is experienced in dis- 
posing of everything in sight at top prices, and more 
in some cases. 





White Cedar. 


Chicago. Dealers in white cedar products in this 
market report that there is a much better demand for 
both long and short poles than has been the case for 
some time past and stocks are short. One extensive 
cedar. manufacturer has recently made a trip into 
Nebraska and the Dakotas and found that stocks all 
through that section were exceedingly light. He was 
able to dispose of several hundred cars of stock, prin- 
cipally in the shape of posts, at prices slightly better 
than those that had been ruling. While about the 
usual supply of cedar will be put in this winter, the 
manufacturers realize that cedar stumpage is much 
more limited than the public generally imagine. There 
is considerable talk of better prices, and it is likely the 
subject will receive due consideration at the meeting of 
cedar manufacturers to be held at Marinette, Wis., on 
Wednesday, January 9. 








Minneapolis, Minn. Trade for the,.past. week is re- 
ported as light owing to the holiday period. Few pur- 
chasers have been on the market .for goods, but heavy 
inquiry has been received from northwestern points. It is 
apparent that a large trade will be forthcoming shortly, 
but as yet the activity seems to be limited to a brisk in- 
quiry from consumers. Telegraph and. telephone com- 
panies are desirous of securing poles for the next year’s 
building season and are placing orders wherever the 
proper materials can be found. Reports from the cedar 
preducing sections are of the most encouraging nature 
and it is predicted that no further difficulties will be met 
with during the winter season. Local handlers are doing 
their utmost to secure large and well assorted stocks for 
the coming year and during the past week a number of 
good contracts have been made with manufacturers. 


eae 


Buffalo, N. Y. There is a good demand for all cuts 
of cedar, though it has not been enough to warrant any 
change in prices. Jobbers are selling 8-foot posts with 
3 to 43-inch tops at 12 cents; 43 to 54-inch, 13 cents; 
6-inch, 16 cents; 10-foot with 5-inch tops, 21 cents; 
6-inch tops, 25 cents. Cedar ties sell at 45 for firsts and 
32 for seconds. There is a fair demand for shingles, 
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though the season is a little off now and red cedar com- 
etition is active. Best 18-inch are scarce and job at 


50; culls at $1 for 16-inch and 





I hogs: 
$3.23 16-inch at 


or 18-inch. 





Hardwoods. 


rn 

Chicago. The opening of the new century has been 
characterized by a steadiness of values and a slightly 
increased number of inquiries in the local market. Deal- 
ers all report a steady improvement in the general hard- 
wood situation during the past few months ; and while 
the last half of December was not distinguished by any 
oreat amount of activity, the appearance of things since 
the opening of the year indicates a renew al of the demand 
whieh was so prominently visible for several weeks suc- 
ceeding the election. Inquiries are certainly abundant 
enough to justify the belief that there is going to be a 
big movement in hardwoods during the winter and 
spring. In anticipation of this most of the dealers are 
well provided with stocks, but are not inclined to dis- 
pose of them at any prices that do not yield a fair 
margin. : ; 

Most of the northern hardwood mills are now in 
operation and as logs are becoming considerably more 
plentiful since the recent fall of snow, it is safe to 
assert that they will be running busily through the bal- 
ance of the winter. Some trouble is reported as having 
been experienced at the southern mills in getting logs and 
production in that section of the hardwood field is 
evidently not in all respects up to the usual mark. Dry 
stocks are scarce in nearly all items and are particularly 
so in oak, which bids fair to be the central feature in a 
hardwood famine during the next few months should 
demand keep up at the gait that is promised. 

There is a very large inquiry here and in the north 
for basswood and while stocks are reasonably full in 
the hands of manufacturers and dealers, there is no sur- 
plus worth mentioning and some of the best posted 
authorities have no hesitation in giving out the opinion 
that basswood will perform some sky rocket ‘evolutions 
within the next two or three months. 

There is considerably more inquiry for oak of late, 
and those who have been in the south looking after 
stocks are not having the most flattering success in 
finding them. Owners are holding their prices exceed- 
ingly firm and there is a decided stiffness to the retail 
market. ; ' 

Quartered oak shows little or no improvement since 
our last report. 

There are some symptoms that even the long neglected 
birch will prove to be a winner in the general market the 
coming season. There was a heavy surplus of the prod- 
uct last winter and this, coupled with a falling off in 
furniture manufacture that prevailed during the first 
half of the year, has made it pretty hard sledding for a 
time for holders of stock. The furniture men in the 
past few months have been using it in increasing quan- 
tities, however, and the prospects are that it will soon 
again become one of the more active woods. ; 
“One of the recent encouraging features and one which 
it is hoped will continue, is a better demand for thick 
maple. Stocks are largely in the hands of dealers 
and are quite generally carried over from last year and 
the year before. A decided improvement may be expected 
in maple the coming spring. Maple flooring prices are 
steady and bid fair to remain so, although the demand 
is not particularly large. 

wre" y"—_Y Yee 

Minneapolis, Minn. Handlers of hardwoods at the 
local market state that while the volume of business at 
present is not large, yet a fairly active inquiry is noted. 
Dealers seem not to be on the market as yet, and few 
sales are being made in this direction. During the past 
two weeks the railroads have placed their bills in the 
market and it is expected that contracts will be closed 
shortly. The manufacturing firms which consume hard- 
woods are reported to be low in stock, and it is said that 
they will be actively on the market within a few weeks. 
A reported curtailment of the cut, which seems to be 
verified by advices from Wisconsin, has had a tendency to 
firm the market at this point. Values now are appar- 
ently steady and firm and handlers are predicting ad- 
vances rather than declines. Oak and basswood are in 
fair demand, but the market for birch and elm is quiet. 


—_—eOeOorOmrO" 


St. Louis, Mo. About the only evidence that any 
one is still in business the large number of inquiries 
arriving on every mail, From this, however, the only 
conclusion to be drawn is that buying will be particu- 
larly heavy after the winter period of dullness, for 
seldom in the history of the trade have so many people 
been inquiring as to stock conditions and the price situa- 
tion at this time as at present. It is not expected that 
these inquiries will result in orders before February, 
for January is chronically dull. This week has been put 
in by most yards in invoicing stocks. Factory people 
throughout the country have been doing the same thing 
and it’is figured that after another week it might be 
possible to sell an occasional car. Traveling salesmen 
will remain at home for several more days and are not 
expected to accomplish much when they do start out. 
This does not mean that the St. Louis people expect a 
dull trade during the spring, but they do not expect 
much to be doing until after January. 

A number of people doing an extensive business with 
furniture manufacturers report that those of the fac- 
tories catering to the southwestern country are better 
supplied with orders than are their more northern 
neighbors; that St. Louis factories are filled up with 
orders from Texas, Oklahoma and the rest of the cotton 


country and have a wonderful business in sight. Texas 
seems to be overflowing with money and the furniture 
orders being booked call for a higher grade of goods 
than ever before. Northern factories are also well 
supplied with orders but are not so well fixed as are 
local factories. The St. Louis factories are also well 
supplied with lumber, but conditions have been different 
in this market than in probably any other in the country 
and the large stocks are but the result of these condi- 
tions. These are the only ones of the local consumers 
who are stocked up, the box, wagon and implement 
people having allowed their stocks to run down the 
same as in other parts of the country. 

Yards are still increasing their oak stocks, but report 
that sales are not worth talking about. 4shnere is no 
demand for quartered red and, as stocks are full in 
the consuming country as well as in wholesale hands, 
the prospects are that the improvement in this variety 
of stock will be slow. Plain red is the strongest item 
on the list and is wanted by everyone. There is con- 
siderable inquiry for heavy thicknesses in plain white 
and that stock which is offered finds a ready purchaser. 
There is not a great deal of it arriving, and the state- 
ment is made that stocks of dry throughout the country 
are rather light. Quartered white is in fairly good 
supply but demand for it was decidedly heavier during 
Decémber than during November. With the exception 
of plain red the St. Louis stocks of oak are nicely filled. 

Cottonwood and gum have been in light receipt of 
late and little will be coming in for at least sixty 
days, as the river is practically closed. Cottonwood 
people figure that there will be an advance in prices 
during the early spring because stock is really scarce 
at the mills, but gum will hardly improve as early 
as cottonwood. 

Demand for ash is stronger than earlier in the season 
but it is still in light evidence at receiving tracks. 
Hickory would sell rather easily at present, but it is 
scarce on this market. Wagon stock is in some evidence 
but prices are not particularly satisfactory. 

The general price situation has not changed since last 
report. The prevailing feeling is that values will be 
higher in the near future and this prevents mills from 
pushing sales and taking long time contracts. Still, 
several wholesalers report that they have closed up deals 
with mills for their entire cut of next season. 

i a a a 


New Orleans, La. The hardwood market here is almost 
stagnant. In spite of the increase in available ton- 
nage and the decrease in freight rates to the other side, 
export movement is small and there seems no likelihood 
of its picking up in the near future. The export busi- 
ness for the year may be said to have been thoroughly 
satisfactory, but there was nothing about it to cause 
it to be characterized in extravagant terms. The out- 
look for next year, exporters say, is good. They do not 
hope for any immediate change in conditions, for they 
say foreign markets are prettty well overstocked; that 
there has been too much consignment stuff dumped 
abroad. Reports from the interior are to the effect 
that holiday dullness reigns supreme and that little if 
anything is being done. In the stave export trade there 
are some heavy shipments in anticipation. 

—eoowr71—ee—eeee 
New York City. The visible supply of quartered oak 
is small and there is every prospect that the manufac- 
turing interests of the country will start up lively in 
the spring. The good demand for plain oak continues 
and poplar is also in the best condition. For ash and 
walnut a fair demand is noted. All prices are stiffening. 


ocean 


Buffalo, N. Y. Demand is fair, considering the sea- 
son, though the trade cannot be said to be on its feet in 
the way the white pine trade is, apparently due entirely 
to the fact that there are so many small mills turning 
out a little oak and other hardwoods that can be bought 
at cut prices. As a rule these mills are in the hands of 
men who may happen to turn out a good article but who 
are not really sure of it and so have to sell low, and this 
lumber goes somehow. Jobbers asking for such stock 
appear to sell it at a better profit than they do better 
stock. It has been a good deal of a puzzle with the 
larger producers how to meet this trade and they have 
not fully solved it yet. Some are trying to meet it and 
others are waiting for it to be sold and out of the way. 
This appears to account for the wide difference in the 
price of white oak and the weakness of the price, in the 
face of the undisputed fact that there is not a good sup- 
ply of any sort of hardwood and the situation in this 
regard is not improving. Still, the prospective demand 
for 1901 is so good that it will be very doubtful if the 
small producer can rule the market, and the dealer with 
anything good in yard will do well to let it stay there 
till it will sell at a good price. 
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Boston, Mass. Although no actual change of figures 
has occurred during the week, the hardening tendency 
has been crystallizing and strong feeling is displayed. 
The struggle is better displayed by a lessening of the 
offerings at cut prices than by actual sharply defined 
advances. Present needs of consumers are amply cared 
for by the available stocks. This is only because present 
needs ave very small, for available stocks are small in the 
extreme. 

Quartered oak continues to hang back and buyers dis- 
play the same apathy that has troubled the salesmen for 
some time. There is, however, no crowding in of stock 
and the level of prices is unharmed. Ash continues to 
make gains in strength at present figures and to give 
promise of higher prices in the near future. Brown ash 
is still more scarce and something like a repetition of the 
hunt of a year ago is in progress. It is generally 


reported extremely hard to pick up and prices are more 
nearly those of white ash than ever before. Maple is 
doing no “stunts” of any kind. Those who make a spe- 
cialty of it report a satisfactory seasonable demand and 
fairly satisfactory prices. Elm is not particularly active. 
Piano manufacturers are pretty well stocked up and 
wants are few and scattered. 
-_—oroeraeaernsr~—" 

Philadelphia, Pa. Dry stocks are not plentiful and all 
high grades are scarce and held at high prices. Common, 
culls especially, are more plentiful but are in limited 
demand just at this time. The tone of the market is 
firm and evinces a more pronounced steadiness every day, 
Holders of large stocks believe that prices are showing 
an upward tendency, but the opinion is more general 
that hardwood values are about touching a normal point 
at which they will continue to be steadied. 





Hemlock. 


New York City. The scarcity of rough hemlock boards 
continues and all kinds of boards are held stiff at the 
50-cent advance noted. There is a good demand for ordi- 
nary hemlock at the $15 base and prospects are bright 
for a good spring call with a possibility of prices stif- 


fening, 

Buffalo, N. Y. There is a good deal of pulling and 
hauling in hemlock yet. Dealers who claim to rule the 
Pennsylvania trade are fixing $13.50 for base price and 
sometimes asking still more, though they all the same 
take orders in competition for $13 occasionally. So 
long as the Michigan supply is fairly good there will nat 
be the high prices in hemlock that prevailed early this 
year, for the number of producers is now large. On the 
other hand it is not profitable to buy at the low prices 
now asked occasionally, for that means inferior stock, 
with a good percentage of cull in it. 

“_—“—34V—<—Y\—7—rr"r—"—" 

Boston, Mass. Hemlock fellows are again basking in 
the sun rays of high priced spruce and crowding us in 
as large quantities as its source of supply will allow. 
There promises to be none too much of either Pennsyl- 
Vania or eastern. . 
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Philadelphia, Pa. Business in this lumber is con- 
sidered very satisfactory for the season. Boards are 
scarce and lath very much so, with few on the market. 
Prices are firm and reports from the country say that 
the dealers look for enhanced values before very long. 
As to whether hemlock will take on another point in 
a month or so is a point much debated in. the trade. 
It is noticeable that some among the shrewdest in the 
trade are picking up stocks when and wherever they 
are offered. 





Poplar. 


Chicago. There is no falling off in the interest 
shown in the poplar trade and orders continue fairly 
heavy. There is much better demand for common and 
cull than for the upper grades, notwithstanding which 
fact values are being maintained on all. Stocks of 
poplar in the hands of dealers are being added to as 
opportunity affords, but offerings are not heavy and 
holders are not particularly inclined to let go unless 
at the best of prices. The manufacturers are predict- 
ing that with the opening of spring demand an advance 
in prices will have to be made. 








Philadelphia, Pa. There is great scarcity of wide 
poplar and it is stated that an advance of $5 is not 
unlikely. Culls are plentiful and are offered freely. 





Pacific Coast Woods. 


Seattle, Wash. Rail trade continues dull, few inquir- 
ies coming in for future delivery. Manufacturers and 
dealers do not look for good business next year unless 
freight rates to the Missouri river shall be reduced. 
North Dakota will, of course, be a dead letter for the 
first eight months of 1901, but should a good harvest 
come the latter part of the year will naturally be 
lively. But it is the first part of the season that is 
worrying the lumbermen, and they are using every 
effort to bring the railroads to time in the matter of 
a freight rate reduction. Prices are to be discussed at 
the meeting of shippers to be held January 10, and it is 
expected that some of the items will be advanced, but 
there is some doubt as to other grades. The cedar and 
spruce lumber market is all right, however, and a big 
year is looked for. 

Late storms have interfered with cargo operations 
and fears are entertained for the safety of several ves- 
sels. Belated reports of deck loads being swept away 
and vessels damaged are coming in daily. Lumber 
freights are a little lower, especially steamer loading, 
but the quotations do not vary much. Rates are as fol- 
lows: Sydney, 52s 6d; Melbourne or Adelaide, 60s; 
Port Pirie, 58s 94; Fremantle, 71s 3d; Geraldton, 72s 
6d; West Coast, 65s, Pisagua Range; Callao direct, 65s; 
Buenos Ayres, 70s and 71s 3d; Hong Kong, 62s 6d; 
Shanghai, 65s; Kiao Chow, 70s; Nagasaki, 60s; Port 
Arthur, 70s; Tientsin, 75s; Taku, 70s; Newchang, 70s; 
Vladivostock, 65s; South Africa, 75s; United Kingdom, 
85s. 

A fair idea of the local building boom may be gathered 
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i from the fact that building permits for 1900 aggregated 
pe- 2,945, of value estimated at $3,285,083. The majority 
und of the permits were for residences. __Last year 2,012 
we permits were taken out, valued at $1,570,066. 
ind 

e 

J Southern Pine. 
8 
on, 
ted St. Louis, Mo. The holiday season does not seem to 

7 cause the least abatement in demand for yellow pine 
ay and trading is fully as heavy as it has been at any 
ng time since summer, In fact a wonderful amount of busi- 
ral ness is being transacted for the season and everyone is 
int surprised that the demand should keep brisk even during 

the holidays. So much business is offered that some 
manufacturers are taking steps to hold it back. Sev- 
eral new lists have been sent out and others are in prep- 
aration making material advances on prevailing prices. 
It was the desire to adopt a general list at the annual 
meeting of the association to be held January 15 and 16 
ds and this will be done, but wholesalers are receiving so 
he much business evidently placed in anticipation of that 
di- & list that they are advancing values of their own accord 
ht so as not to become overloaded at low prices. Along 
- this same line of argument there are few traveling sales- 
men drumming the trade at present and it is probable 
nd little effort will be made to secure business until after 
he the new list shall be sent out. ; ; 

1 As has been reported, there is considerable business 
a being placed by line yards, really spring business, show- 
So ing the opinion retailers have as to the future of both 

demand and prices. A month ago some people pre- 
- dicted that retail yards would be slow in buying ahead 
* because of their experiences of last year, but the price 
ee situation is so different now that their present course 
_ seems to be the wise one. Buildimg has continued active 
k, so late in the season that it is necessary for some yards 
to be in the market at this time. It is only within the 
; past few days that there has been anything like winter 
in & weather in the northern country and the consumption 
in of lumber has been large during the whole latter end 
v. = of the year. Aside from this, however, large orders 
1 & are offered with the statement that delivery can be made 
at any time convenient to the mills. This is strictly 
; spring business and it is an abundance of orders of this 
ts character that causes wholesalers to be somewhat anxious 
re to place prices on a higher basis before many shall be 
t. booked. 
it FF Manufacturers report considerable wet weather in 
3. some portions of the yellow pine country and mill oper- 
n & ations somewhat interfered with. Some mills are shut 
e. down this week for annual repairs and others will go 
e through the same process next week, but there is prob- 
Y & ably less of this being done than ever before at this 
season. Complaint is still made of scarcity of cars and 
relief seems to be as far in the future as it did a 
month ago. The labor situation promises to improve 
somewhat during the next few weeks. 
Those of the St. Louis people whose mills are so sit- 
uated that they can ship into Texas and Oklahoma 
t report that there is a wonderful trade in those sec- 
y tions. More business than can be taken care of is of- 
i fered and the prevailing prices are higher than those 
h in the more northern country. A few weeks ago it was 
f reported that demand in Ohio and the more eastern 
3 country was declining somewhat because of the late- 
l ness of the season but those local wholesalers say that 
3 there has been an increase in the demand from that ter- 
- & ritory. 
2 - Demand for timbers and car material continues fully 


as strong as it has been and those making a specialty 
of bill stuff say they are filled up with business. They 
are beginning to figure on a higher basis on these bills 
t which are obviously for spring construction because the 
present offerings indicate that the demand will continue 
to be heavy and they do not care to load up on low 
priced orders, 
ee 

Chicago. It has been a good many years since the 
yellow pine demand has shown such activity during the 
holidays as has been the case this season, as usually 
there has been a decided falling off in the demand dur- 
ing the latter part of December and early part of Janu- 
ary. Dealers have been greatly surprised to witness the 
steady influx of orders and inquiries right up to and 
through the holiday season, a condition that promises 
all sorts of good things for the trade of the coming 
spring and summer. Under the circumstances there 
has not been a great amount of stock accumulated at the 
mills and unless the demand shows an unexpected fall- 
ing off within the next month, the yellow pine industry 
will enter upon the spring trade with about as low 
stocks as has been known for a long time. 

There has, however, been one hindrance to the move- 
ment of yellow pine lumber from the south and that 
has been the shortage of cars. It was thought along 
in December that this trouble had been to a consider- 
able extent overcome, but quite recently the car short- 
age has been reported to be more acute than ever in 
some sections and many firms are greatly inconvenienced 
through unavoidable delays in shipments. The worst of 

} it is that there seems to be no immediate prospect of 
relief unless orders should fall off and this is not 
regarded as probable. 

There is still a great deal of discussion regarding 
prices and the sentiment seems to be that when the ques- 
tion comes up for consideration at the coming meeting 
of the Southern Lumber Manufacturers’ Association at 
Memphis, January 15, the pressure for an advance on 
some items will be too strong to resist. At the same 
time there is no disposition to put on the thumbscrews 
and it is thought that a generally conservative senti- 







ment will prevail. As it is now prices are steadily grow- 
ing firmer and as far as can be learned there is prac- 
tically no shading from the list of July 18. 

There continues to be a strong demand for railroad 
material and prices on this sort of stuff are rapidly 
gaining the ground lost during the fall. Railroad ties 
are in exceptionally good request, an order being closed 
last week for the Chicago, Rock Island & Pacifie road 
for 500,000 ties, or a total of over 16,000,000 feet. It 
is understood that this order was divided between sev- 
eral of the big mills in the longleaf district. 

—aer OOo" 

Kansas City, Mo. Demand for yard stock has kept 
up clear through the year. Few orders have been can- 
celed and there is a remarkable amount of buying for 
spring for the time of year. Cars continue scarce and 
orders are delayed nearly as much as they were in Novem- 
ber. Mill stocks were further decreased last month 
and are now in bad shape, some items being hard to 
find. Manufacturers really would like to see a shutting 
off of orders for a few weeks in order to give them a 
chance to get their stocks in better shape for spring, 
and the recent lists making material advances in prices 
were put out in some instances at least for the very 
purpose of shutting off orders for a while. Prices are 
not only firm, but advances are predicted this month, and 
it is freely stated that if demand for yard stock shall 
come up to expectations the yellow pine mills will be 
unable to take care of all of the business that will be 
offered them during the first six months of this year. 

~~ 

New Orleans, La. The yellow pine outlook was never 
more satisfactory. Prices are getting stronger every day 
and orders continue to come in at a gratifying rate. 
Many inquiries for railway supplies are coming in which 
are high in promise. It looks as if demand for this 
class of material will be almost unprecedented. The 
hardship imposed by car shortage still very badly felt in 
the interior, has caused the railroads to open their eyes 
and it is impossible to pick up a railroad paper these days 
without noting that some company has placed an order 
for many thousand cars. The unsatisfactory prices 
which ruled for a part of the year are being lost sight 
of in the bright prospects for the new year. A large 
demand for yard stock is reported and this is a very 
good sign of the times. Many orders are being placed 
for shipment within the next sixty or ninety days. 
Marked advances in prices are more than probable before 
spring. 

ee ee ee 

New York City. There is considerable inquiry, 
though the demand for building stock is light. Export 
call in yellow pine is large in volume, as is that from 
the railroad companies and for shipbuilding. In the 
east and in the outlying districts more building is to be 
noted than in the city. Stocks are light and manufac- 
turers are wisely sticking out for the best prices obtain- 
able. 

~~" 

Boston, Mass. Hard pine shares its sister south- 
ern woods’ strength, and although less reliance is to be 
placed upon the stability of existing conditions than 
upon other woods, at least it can be said that salesmen 
are fairly well satisfied now. 





North Carolina Pine. 


Norfolk, Va. The closing week of this year witnesses 
a decidedly encouraging state of affairs and closes a 
season that at one time looked rather unpromising. 
Taking it as a whole, however, 1900 will make a good 
showing. Inventories of steck on hand will not show 
any congestion, and as to assortment, there are many 
grades and thicknesses lacking in quantity. Prices are 
and no doubt will remain firm, with advancing tend- 
encies. 

Vessels are arriving more freely. Rates to New York 
and sound points are $2.50 to $2.65; to Boston, $3.50 
to $4. 





n-m_—oororrre—ears 


New York City. Little call is noted for stock just 
now, for the holiday season is never remarkable for 
lively business transactions in lumber. Roofers—8 and 
10-inch—are scarce, but other stocks are in ample 
supply and prices are as a rule holding their own. The 
prospects for the new year are excellent, for values 
are fairly representative and if manufacturers do not 
presume on the situation a good trade is in store for 
them. 

wore 

Boston, Mass. The determination of southern mills 
to reduce the output has had its effect upon the North 
Carolina pine market. The largest operators in Boston 
are a smiling, satisfied looking lot of fellows, and look 
with joy upon purchased and paid for stocks, looking 
at the source of supply meanwhile in preparation for 
the day of replenishing. A good tone is noticed in this 
lumber, and buyers evidently expect something of 
advanced figures by the way they talk and buy. 





Cypress. 


Chicago. Inquiries for cypress keep coming in and 
mill representatives in this territory are well satisfied 
with the outlook. December proved to be a good month 





in the cypress field, the mills being well supplied with 
orders and shipping almost as fast as the stock was 
manufactured, with the result that while in some plants 
there is a small accumulation, the total stock is far 
below the average at this season and the prospects are 


that by the time spring trade opens there will be but 
small surplus ahead of the demand, compared with 
previous years. 

A meeting of the eypress interests is to be held at 
New Orleans on January 17, at which time the pric 
question will probably receive attention; and while an 
advance in prices is not assured, the feeling of the trade 
is that in view of the scarcity of stocks and the strong 
demand there will have to be something done in the way 
of readjustment. . 

ee ae 

St. Louis, Mo. While there is something of an en- 
forced idleness it is not altogether unwelcome, for it is a 
well known fact that cypress people are not anxious to 
sell at the present time. They feel easier over the out- 
look than do those in any other branch of the lumber 
business. Stocks at the mills are low and orders are 
already booked to keep them going for several months. 
It is stated in St. Louis that representatives of mills 
have been instructed to refrain from pushing sales and 
to be in no way anxious to sell. This places prices 
on a stiff basis and there are predictions that there will 
be a general price advancement during early spring. <A 
list, under date of January 1, has been sent out quoting 
advance of $1 on tank, first and second and select, agreed 
upon recently and also a slight advance on shingles 
and 50 cents on lath. Some trading has been done dur- 
ing the week with heavier buyers but the time has 
mainly been put in in figuring on business to be placed 
as soon as the year’s business shall be closed up. Stocks 
are not large, even with that lumber which is ordered 
but not delivered, and there will necessarily be consid- 
erable buying. It is stated that local people have orders 
at mills which cannot possibly be filied before March and 
it is thought that large holes will be made in local 
stocks by that time. Retail trade in this territory 
will also demand considerable attention during early 
spring. 

——ooeaeaesaee 

New Orleans, La. The end of the year finds the trade 
in exceptionally fine shape. With the exception of the 
Louisiana Cypress Company, shut down temporarily for 
repairs, all the mills are running full time and orders 
are coming in as fast as they can be taken care of, this 
in the face of the fact that this is supposed to be the 
dull season. No large orders are received just now, the 
demand which is being supplied being for yard stock. 
Many orders, principally from Kansas, are coming in 
for shipment in February. Agents report that the recent 
advance didn’t “phaze” the trade, which had been expect- 
ing a rise in prices for some months. There have been 
no complaints and when the spring trade shall open it 
is believed that it will take the best efforts of the 
manufacturers to keep up with the demand. Stocks are 
rapidly getting into good shape and all the mills will 
have nice, well assorted stocks on hand by the beginning 
of the rush. 

ee ee ee ee 

New York City. In line with other stocks, the holiday 
season has not been beneficial to cypress as far as 
demand goes. The call is not heavy and yet prices are 
in no wise affected by the lack of demand. Freights con- 
tinue high and while these conditions prevail it is hardly 
to be expected that manufaaturers will let their supplies 
grow less without seeing the proper equivalent in money 
value in their possession, so that current figures are 
here to stay for a while. 

Se ee ee 

Boston, Mass. Cypress is still edging onward toward 
the level of poplar prices. Probably never before in 
the history of the lumber business has there been a 
time when there was so little difference between the 
prices of corresponding grades. Dry cypress is not an 
easy thing to pick up in any quantities. Boston is fairly 
bare of it and incoming cargoes are rapidly absorbed. 
Holders are waiting for buyers to seek them and are full 
of confidence. 





Shingles. 





Minneapolis, Minn. There is still an active inquiry 
for red cedar and a fair business has been done during 
the past week. Star A stars are now quoted at $2.15 and 
handlers are firm in their prediction of an advance in the 
near future. Representatives of the Minneapolis firms 
who are now in the producing section state that there is 
but little doubt of an early advance. The mills are 
making no concessions to secure orders. Many of them 
appear to consider the present market too low. 

eee 

Everett, Wash Shingle prices show little change, the 
tendency all the time being towards stiffer quotations. 
There is a feeling in the air that prices will be higher 
after January 1. A considerable proportion of the mills 
has shut down and a general meeting has been called 
to take a vote on the question of closing for the winter 
months. Shingle logs have advanced $1 a thousand and 
are in demand at the higher figure. 





Seattle, Wash. Red cedar shingles show a remark- 
able stiffness for the season. During the week several 
orders on the basis of $1.30 for Stars at the mill were 
refused. This is the highest offered in December for 
many years, and is an indication of the confidence the 
mill men have in the future. The association does not 
believe in “booming” prices, however, and very sensibly 
refrained from setting an arbitrary basis at its meeting 
here yesterday—postponing action until January 19. 
Over 80 percent of the mills are closed down, and while 
many will resume operations after the first of the year 
the majority will probably remain closed until February 
1. There are few cars in transit and although there 
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ve numerous buyers on the ground few manufacturers 
are accepting orders for future delivery. 
Oe, 

San Francisco, Cal. Orders for redwood shingles are 
coming in more frequently as spring approaches. East- 
ern listlessmess in orders for anywhere near immediate 
shipment tends to weaken trade conditions, but the effect 
will last but a few weeks more, when the redwood 
shingle trade is certain to start off with a more enthusi- 
astie welcome from eastern buyers than ever before in its 


history. The coming spring and summer will see many 
millions of shingles sold in the domestic markets, while 
foreign demands are exceptionally heavy, necessitating 
enlargement of some plants in order to control the 
mount of business that comes their way. Mills are 
springing up every here and there, and the end of the 


first year in the new century will find the number of 
mills in active operation greatly increased over the pres- 


ent total. 
ee ee a ed 


Kansas City, Mo. The red cedar shingle market at 
this point shows further signs of strength. MiiTs are 
nearly all closed and it is hard to place orders for prompt 
shipment. Prices are firm and stronger than they were 
in early December, and manufacturers say they will use 
every available means to prevent any weakness between 
now and the time for spring trade to open up. There is 
now an active demand considering the season from 
dealers who are satisfied that shingles are now as low 
as they will be for some time and who want to get in 
their stocks early. 

wane 

New Orleans, La. The situation of the shingle market 
is without a parallel in the history of the trade. Mills 
are turning away orders every day in spite of the fact 
that the recent advance makes 5 and 6-inch bests $3.50 
and 5 and 6-inch primes $2.75 on a 22-cent rate. There 
are enough orders already on hand to take care of all 
shingles that can be shipped in the next thirty or 
forty-five days. No orders for immediate shipment are 
being accepted now; the only order which the mills 
will take is that which indicates a willingness on the 
part of the man sending it in to wait. Present prices 
will likely continue in force for some months. 

ees eee 

Buffalo, N. Y. Sales are light again, though this is 
the rule for winter and it will remain so awhile unless 
there should be a long open spell. The fall demand took 
off most of the surplus, so stocks are a good deal lighter 
than they were expected to be. There is not much pros- 
pect of receipts this winter, for the supply is light 
everywhere within reach of here, but it is known that 
the east is pretty well supplied with red cedars, ob- 
tained direct before the lakes closed, so it is likely that 
there is enough here to meet the winter demand. Prices 
are not high. 





Cooperage. 


Chicago. The local market continues flat and there 
is only a small amount of stock moving. Lard fierces 
are quoted at 95 to 974 cents and pork barrels 80 to 
85 cents. There is a big supply of staves offered, but 
the movement is quiet. Hoops are quoted at from $10 
to $12, under light demand. a 

oe eee 

Minneapolis, Minn. An increase in the output of the 
flour mills at this point has done considerable towards 
relieving the cooperage market. The mills are now good 
consumers of barrels, although flour manufacturers do 
not as yet seem certain of the future. No great activity 
is yet noticeable in the market for cooperage materials, 
but should the mills continue to operate at their present 
capacity it is probable that some activity will be ob- 
served soon. 











Advertisements will be inserted in this department 
at the following rates: 


For one week, - - . 25 cents a line. 
For two weeks, - - . - 465 cents a line. 
For three weeks, - - . 60 cents a line. 
For four weeks, - - . - 765 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 

| charge for copies of paper containing advertisement. 

Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


Wanted: Employees 


WANTED-LUNBER SALESMAN. 
Experienced lumber salesman for western Pennsylvania. 
Address “O. B. 5,” care of American Lumberman. 


WANTED-—A FIRST CLASS SAW FILER 
To take charge of a band saw mill, having capacity of about 
40,000 ft. per day, in healthy locality in South Carolina, fifty miles 
from Charleston. Give references and state wages wanted. 
Permanent position for an experienced man. 
Address V. C. BADHAM, Columbia, S, C. 











WANTED—A COMPETENT MAN 
To take charge of, and from saw mill to consumer, production 
one million feet lumber, besides lath and shingles per month. 
Must be saw and planing mill man. and active quiet worker. 
Salary $100 00 per month. House and firewood free. 
Address ‘L. H. C.9,” care of American Lumberman. 


WANTED—-LUMBERMEN 
When in need of band circular, gang, shingle and lath saw filers, 
sawyers, setters. edgermen, engineers, millwrights, mill machin- 
ists and mill blacksmiths to correspond with the North Western 
Mill Men's Skilled Labor Association. Address 
P. J. BOGIE, See’y, Washburn, Wisconsin. 





WANTED-—TRAVELLER. 
Sash and door salesman for Iowa territory. Good salary and 
permanent position to the right man. Young man preferred. 
THE U.N, ROBERTS CoO., Davenport, Iowa. 


WANTED—A YOUNG MAN 
Acquainted with the lumber business as bookkeeper and sten- 
ographer. A good opportunity to the right man. 
Address “O. B. 4,” care of American Lumberman. 








WANTED—COMPETENT BOOKKEEPER 
And all around office man who has been in the wholesale hem- 
lock and pine trade in New York, Pennsylvania and New Jersey. 
Applicant must be able to handle correspondence. State refer- 
ence and salary expected. 
Address “O. B. 7,” care of American Lumberman. 


WANTED—TRAVELING SALESMAN 
To handle coast lumber. Wire reference and salary. 
ATLAS LUMBER AND SHINGLE CO., Seattle, Wash. 


WANTED. 
Good live men to buy and sell yellow pine in the south, thor- 
oughly familiar with the business. Address, with references and 
salary wanted, “S. K. J.,” care of American Lumberman. 











WANTED—-MANAGER 
For yellow pine plant cutting about 50,000 feet per day; one who 
can keep mill fully repaired and handle southern labor. Good 
salary to right man. 
Address 


“w.C. 3.” care of American Lumberman. 


WANTED-SALESMAN 
To sell yellow pine as a side line, on commission. 
FERGUSON LUMBER COMPANY, Little Roek, Ark. 


ENGINEER WANTED. 

A thoroughly competent chief engineer for saw mill cutting 
260,000 in 10 hours, located on Lake Superior. Must be thorough 
in all branches of machinists’ work and competent to take care 
of dynamo used for lighting mills. None but sober, reliable and 
experienced men need apply. The right man will be engaged 
by the year and position will be permanent for a number of 
years. Give references and state salaryexpected. Address 

“WISCONSIN,” care of American Lumberman. 

WANTED. 

Man to work second on steam feed carriage; must understand 
rachet setting. Mill runs year round. Address 

H. S. BUCKMAN, Buckman, N. Mex. 


WANTED—AN ASSISTANT SUPERINTENDENT 
In sash, door and variety factory. Must be first class and able 
to make drawings and details. 

BLUFF CITY LUMBER CO., Pine Bluff, Ark. 


WANTED-—UP-TO-DATE HARDWOOD SALESMAN 
With an established trade in Philadelphia, Baltimore and adja- 
eent territory. A high salary will be paid the rightman. Address 
with all particulars 

“Ww. X. Y.,” care of American Lumberman. 


WANTED-SALESMAN. 

Traveling man to solicit business from contractors and owners, 
competent to take off quantities from plans and make estimates 
on all interior work, sash and doors. Must be experienced, relia- 
ble and able to give good references or don't apply. 

WOODWARD LUMBER CO., Atlanta, Ga. 


[ Wanted: Employment | 


WANTED-—POSITION AS ENGINEER. 
Man of ability. Mention wages when writing. 
Address “P. R. 2,” care of American Lumberman. 





























POSITION WANTED. 
Lumber salesman, in Chicago territorry: either pine or hard- 
wood. Six years practical experience. For particulars and ref- 
erences address “O. B. 12,” care of American Lumberman. 


WANTED-—POSITION 
As planing mill foreman, competent man, good references. 
Address “T. Y. N.,”’ care of American Lumberman. 








WANTED-POSITION 
By first class band saw filer. Long experience. Well recom- 
mended. Satisfaction guaranteed. Can come at once. Give par- 
ticulars. Address ‘OU. B. 16,’’ care of American Lumberman. 


EFFICIENT AND RELIABLE MANAGER 
Wants interest in retail yard or position with good line yard. 
Wiliiavest. Can change April. 

Address “O. B.14,”" care of American Lumberman. 


A FIRST CLASS BAND RESAW FILER 
Wants to contract to resaw by the thousand or a good position 
by the day. Would furnish saws if necessary. 

Address “RESAW,” care of American Lumberman. 


WANTED-POSITION 
As traveling salesman. 3 years experience in sash, doors and 
yellow pine, on road. 
Address 


AN ABSTRACT AND REAL ESTATE MAN, 
Twelve years experience, wants position, temporary or per- 
manent, with parties having tracts of land to examine or to per- 
fect titles, understands bookkeeping. References. 
Address “O. B. 20,” care of American Lumberman. 











“O. B.19," care of American Lumberman. 








WANTED-POSITION AS SALESMAN. 
New England; ten years experience selling white pine, long 
and short leaf hard pine and hardwoods. Established trade. 
Address “ALEXIS,” New Haven, Conn. 


OFFICE MAN AT WISCONSIN MILL 
Wants position as bookkeeper or other office work with firm in 
or within 100 miles of Chicago. Steady and experienced worker. 
Good reason for changing. Reasonable salary. Position more 
important than salary. Good references, 
Address -O. B. 18," care of American Lumberman. 








SITUATION WANTED 
As entry clerk, bill clerk or general office .work, by an expert 
penmabp, reliable, industrious and willing to do anything to de- 
monstrate ability and usefulness. Married. 
Address “Ww. cC. 4,” care of American Lumberman. 


POSITION AS BUYER OR INSPECTOR 
Of hardwoods. 15 years experience. References the best. 
Address “INSPECTOR,” 182 Ward Ave., Dayton, Ky. 








WANTED-—POSITION 
By an all around lumberman as manager of saw mill plant, office 
or southern representative for a wholesale concern. Best of 
references. Address 
“MANAGER,” P. O. Box 566, Clarksville, Tex. 


WANTED-—POSITION 
By young man thoroughly acquainted with interior and export 
lumber trade; expert bookkeeper and thorough office man. Will 
invest $10,000 in promising concern. Address 
“OFFICE MAN,” care of American Lumberman. 


BOOKKEEPER & INSPECTOR WANTS POSITION 
Capable bookkeeper. Also am hardwood and hemlock lumber 
inspector. Had some experience in pine. Thirty-five years old, 
Experienced. Can go well recommended. 
Address A. G.,” care of American Lumberman. 


WANTED-—POSITION 
With yellow pine or hardwood mill as superintendent, assistant 
superintendent or yard manager. Twenty years experience. 
Address “Ww. cC. 6,” care of American Lumberman. 


WANTED-POSITION AS ENGINEER 
By young single man with nine years experience handling auto. 
matic high speed and Corliss engines. At present employed, but 
mill will soon shut down. First class references. 
Address C. S. WEIDLER, Gaines, Pa. 


WANTED-—POSITION AS BAND FILER 
North or south, will guarantee satisfaction and can furnish satis- 
factory reference. Address 
*B. FILER,” care of American Lumberman. 


EXPERIENCED SALESMAN 
Wants position, either traveling or buying. 
ddress “W.B. 1,” care of American Lumberman. 


WANTED-—POSITION AS BAND SAW FILER 
On single or double cutting band. Bestof references. Address 
“PRACTICAL,” care of American Lumberman. 


WANTED-—POSITION 
As shipping clerk or yard foreman; white or yellow pine. Best 
references. Address “W.B.8,” care of American Lumberman. 


WANTED-POSITION 
By lumberman of wide experience in the production and sale of 
yellow pine lumber, an identity with manufacturing institutions, 
as manager; fully equipped to handle business end, or woods or 
mill interests; satisfaction guaranteed; references. 
Address “SUBSTANTIAL,” care of American Lumberman. 


MANUFACTURERS AND WHOLESALE DEALERS 
In want of traveling salesmen, opply. to 
O. OXENFORD, Secretary, 
Central Association Traveling Lumber, Sash and Door Salesmen, 
Indianapolis, Ind. 


WANTED—EMPLOYMENT 
By two expert workmen, namely: The Coalier’s Actuary and 
The Lumberman’s Actuary. All the results you figured out so 
carefully heretofore are here looked at as quick as you look at 
your watch. Delivered for $2.50 each in cloth, or $3.00 each in 
leather. Sample pages FREE. Address 
AMERICAN LUMBERMAN, Chicago. 






































WANTED-—10,000 HUSTLERS 
To advertise in our Wanted and For Sale Department. For em- 
ployment, employees, lumber, shingles, timber, timber lands, 
machinery new or second hand, logging railway equipment, 
business opportunities. A business getter for business people. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago, Ill. 


| Wanted: Tinber diner Lands 


WILL EXCHANGE BUFFALO REAL ESTATE. 
Want southern timber land in exchange for $2,000 00 equity in 
14-room apartment house, new, Buffalo, N. Y.. near Exposition 
grounds. BOX 176 Arrow Pa. 


WILL EXCHANGE CHICAGO REAL ESTATE. 

The Yorkshire Hotel, 1837 Michigan boulevard, close to busi- 
ness center and in one of the choicest residence districts in the 
city, an ideal residence hetel, 100 rooms, elegantly furnished, 
always full. We own real estate and furniture, in fee simple’ 
Title perfect. A good trade will be given for southern timber 
if taken quick. 
Address 











“R. F. 99," care of American Lumberman. 


Wanted-fiumbero Shingles 


WANTED-—SOUTHERN HARDWOODS 
On commission. An experienced salesman wants to represent 
an honorable manufacturing concern in the eastern markets. 
References. 
Address 








“ABILITY,” care of American Lumberman. 


WANTED-—YELLOW PINE STOCK. 
A thoroughly reliable and well posted salesman wishes first 
class pine line to handle in Chicago and vicinity. First class ref- 
erences. Address “O. B. 9," care of American Lumberman. 


WANTED YELLOW PINE LUMBER. 
250 M. ft. flat grain No. 1 common and B grade 1x4 flooring. 
300 M. ft. ist and 2nd and 3rd clear finish, 4-4 to 8-4 in thickness, 
Name prices f. 0. b. Detroit rate of freight. 
Address “O. B.17,” care of American Lumberman. 


WANTED-—TO SELL 
In Ohio, for manufacturers, Norway special bills, white pine and 
hemlock lumber and red cedar shingles. 
Address “C. 50,” care of American Lumberman. 


WANTED—YELLOW PINE LUMBER 
To sell on commission. Can guarantee accounts if desired. 
Address C. O. SHEPHERD, 104 West 77th St., New York City. 


WANTED-STOCK OF PINE AND HEMLOCK. 
Address BOX 420, care of American Lumberman. 


ROCK ELM LOGS WANTED, 


16 inch and up diameter at small end. State price f. 0. b. cars 
loading station. 




















J. W. HUSSEY, 1 Broadway, New York City. 
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WANTED—FOR SPOT CASH. 
All kinds of hardwood lumber. Write for our latest price list 
and book containing inspection rules and log scale. 
GEO, E. WHITE & CO., Lake and Elizabeth Sts., Chicago, Ill. 


WANTED—5 MILLION FEET OF POPLAR, 
Electric case and cap mouldings, clear saps and better, in all 
sizes. Address “BOX 70,’ care of American Lumberman. 





FOR SALE—LONG LEAF YELLOW PINE. 

4,000 acres, well located on good stream, only \ mile from rail- 
road; will be sold at half its value if taken quick, title perfect. 
warranty deed. 

Address “O. B. 3,” care of American Lumberman. 
FOR SALE—-SOUTHERN TIMBER LANDS. 
Tracts of all sizes. J. L. FARLEY, De Soto, Mo. 











WANTED-—!| MILLION FEET 
Plain oak mouldings; all 12 feet in length—size 14x. 
price per 1,000 lineal feet. 
Address “BOX 71,” care of American Lumberman. 


State 


FOR SALE-—ACCESSIBLE HARDWOOD LANDS. 
30,000 acres original growth oak, ash, gum and cypress land on 
a large navigable river in Arkansas. 
GEO. W. CLARK, 181 Broadway, New York. 








WANTED—WALNUT LUMBER AND SQUARES. 
We buy for cash: Walnut boards and planks, firsts and seconds; 
walnut squares, 2x2 inches to 6x6 inches, 12 inches and up long. 
Apply for specifications of sizes. Address 
P. O. BOX, 2569, New York City, New York. 


WANTED—FOR CASH. 
Soft elm, black ash, basswood, soft maple and oak, plain and 
quartered; inspection at shipping point. 
E. C. BRADFORD, 71 Buhl Block, Detroit, Mich. 











WANTED—HARDWOOD LUMBER. 
For cash, quartered and plain sawed red and white oak, poplar, 
ash, walnut and hickory. Send list of your stock. 
F. R. CRANE & CO., Chicago, Ill. 





WANTED-—FOR EXPORT. 
All kinds of logs and lumber, poymont by New York bankers. 
DENNY, MOTT & DICKSON, London, England. 


[WanletSecond Hand Machinery | 





FOR SALE IN TRACTS 
Of 300 to 14,000 acres; spruce, fir and cedar, in Washington and 
Oregon at right prices and good location. Address during Janu- 
ary and February 609 Mutual Life Building, Seattle, Wash. 
H. F. CLOUGH, 316 Nebraska St., Sioux City, Ia. 


FINE OAK TIMBER FOR SALE. 
610 acres on new line of railroad in Kentucky. Low estimate 
to cut four million feet. Cheap. 
Address “TIMBERLAND,” 182 Ward Ave:, Dayton, Ky. 


WASHINGTON AND OREGON TIMBER LANDS. 
Address THE SYNDICATE COMPANY, 
209 California Building, Tacoma, Wash. 


FOR SALE-—VALUABLE COAL & TIMBER LANDS 
in Kentucky, along a line of new railroad by southern system. 
For particulars address 

L. F. HUBBLE, Right of Way Agent, Lancaster, Ky. 


DURING THE PAST YEAR 
One lumber firm paid nearly two million dollars for a tract of 
timberland that could have been bought two years ago for 
$100,000. Why? Because it was accessible. Would you buy if 
you could at the old prices? Ihave it. Write tome. During 
January and February 609 Mutual Life Building, Seattle Wash. 
F. CLOUGH. 

















WE ARE IN THE MARKET 
For a steam log skidder and loader combined. What have you? 
Address, with full particulars, 
“C, L. C.,” care of American Lumberman. 





WANTED—VENEER MACHINE. 
1 heavy second hand rotary veneer machine. 
POCAHONTAS LUMBER CO., Corinth, Miss. 


WANTED—ENGINE. 
One 16x24, 10 ft. band wheel side crank engine. 
J. J. CUMMINGS & CO., Higgston, Ga. 


| Wanted-Business Opportunities | 














WANTED-—1 OR 2 PAYING LUMBER YARDS 
In southeast Nebraska or north west Missouri. 
ddress “O. B. 1,” care of American Lumberman. 





WANTED—TO BORROW $200,000 
On 50,000 acres of long leaf virgin pine, estimated to cut 10,000 to 
the acre. Railroad running through same. 
Address “O. B.15,” care of American Lumberman. 


WANTED-—LUMBER FIRM TO STOCK MILL. 
Have a good mill, shipping facilities the best. Plenty of timber 
can be had at reasonable prices on good stream. Want some 
firm to stock mill the coming season. 
Address “S, T. 2,” care of American Lumberman. 


WANTED-—ALL RETAILERS 








Who are interested in specialties and in good things generally, to © 


keep track of our advertising from week to week as itappearsin 
the American Lumberman. NORTH WESTERN LUMB: Co. 


LUMBERMAN’S ACTUARY, THIRD EDITION, 


Now ready. The most valuable book for Lumbermen ever pub- 
lished. Makes out bills of material, labor, figures bills, checks 
cars invoices, for invoicing and figuring odd and fractional sizes 
of every description. A money saver. Showing at a glance the 
amount of any number of feet between 2 feet and 25,000 feet at 
any price between $6.00 and $50.00 per thousand feet; also, show- 
ing the feet in any number of pieces between 1 and 1,000 
pieces, for any thickness, as inch, inch and one-quarter, inch and 
one-half, two inches and up to 12 inches, and for any width from 
2to24inches. Results ready for use. Contains 250 pages of the 
most valuable information. Cut-in index. Delivered in flexible 
cloth binding, for $2.50; in full leather, for $3.00. Send for free 
sample pages. AMERICAN LUMBERMAN, Chicago. 


[ Wanted:Miscellaneous | 


ARKANSAS CUT—OVER LANDS WANTED 
For colony. Must be cheap. J. L. FARLEY, De Soto, Mo. 


SEND YOUR TELEGRAMS 
For Minneapolis, St. Paul, Winona, La Crosse, Dubuque, Duluth, 
Superior and West Superior over the North American telegraph 
lines through your local Postal Telegraph office. 
C. M. LORING, Pres. H. A. TUTTLE, Supt 


Fore: Tinber=-Tinher Lands | 


T' MBER FOR SALE. 

I own over 800 millions of pine, oak, cypress and other timber 
in South Carolina and elsewhere in the south. I offer it in groups 
of 10 to 200 millions to good responsible parties who have good 
good mill and can log. saw and sell five millions per year or more. 
Stumpage to be paid for only as fast as lumber is in shipping 
condition. Timber was estimated and bought by myself during 
the last 10 years, and is excellent quality and first class, handy to 
log and well located for railroad and water transportation. 
Don’t write me unless you are financially as well as practically 
qualified for such an undertaking. 

CHAS. MARTHINSON, Washington, D. C. 


FOR SALE—5,000 WHITE OAK TREES, 
Equal to Indiana Oak. JOHN DULEY, Maysville, Ky. 


FOR SALE—LOUISIANA TIMBER. 
10,000 acres, Jackson Parish, La., one-half good pine, remainder 
oak, hickory, ete. 
10,000 acres pine, oak, gum, etc., in Caleasieu Parish, La. 
4.000 acres pine, Tangipahoa Parish, La. 
15,000 acres pine, ete., Bienville Parish, La. 
10,000 acres oak, etc., in Yazoo Delta, Mississippi. 
5,000 acres oak, ete., Natchitoches Parish, La. 
All of these are good, at attractive prices. 
W. H. HOWCOTT, New Orleans, La. 



































CEDAR STUMPAGE FOR SALE. 

I want reliable. responsible, practical cedar men with tie and 
shingle mill, to buy and operate nice body cedar on rail and lake 
in Northern Mich. Will make liberal arrangements with correct 
party. For details address 

“W. A. 4,” care of American Lumberman. 





HARDWOOD LANDS FOR SALE. 

61,150 acres, warrantee deed, maple, birch, bass, beech and elm, 
well located in Alger County, Mich. R. R. passing through the 
lands and tributary to any one of three points for manufacture 
and shipping by water. Will cost not to exceed $1.00 per M. for 
merchantable saw timber. Necessarily only strong financial 
people treated with. For map, plat and details address 

“W. A. 3,” care of American Lumberman 





KENTUCKY TIMBER. 
50 tracts virgin white oak and poplar, ranging from 500 to 15,000 
acres, all easily accessible to railroads. Prospective buyers 
taken direct to owners. I. N. PHIPPS, Mt. Sterling, Ky. 


FOR SALE-—1,200 ACRES VIRGIN TIMBER 
Close to Great Northern R. R. in Gogebie Co., Mich. Fordescrip- 
tion and prices address H. W. DAVIS, Youngstown, O. 





FOR SALE. 
The property of The Michigan Land and Iron Company (Lim- 
ted), in the Upper Peninsula of Michigan for sale. This consists 
of timber land and mineral properties. For particulars address 
THE MICHIGAN LAND AND IRON COMPANY (Ltd), 
Marquette, Michigan. 


SQUARE DEALING AND QUICK SALES. 

That is our motto, as our customers in all parts of the United 
States and Europe will tesify. Dealing with us is dealing with 
the owners. We only offer good things and don’t bother with 
trash. Georgia and Florida timber lands our specialty. Send for 
our weekly bulletin. 

BROBSTON FENDIG & CO, Brunswick, Ga. 


FOR SALE—TIMBERLAND. 
6,000 acres timberlands in Liberty county, Texas. 
per acre. 








Price $3.50 
GERMAN STATE BANK, LeMars, Iowa. 


. TIMBER LANDS. 
If you have timber lands to sell, advertise in this department; 
it reaches just the people who are looking for timber lands. 


Kor Sale: fiunber =n Shingles | 


CYPRESS—YEARLY CUT OF 5,000,000 FEET. 
Same quantity oak and kiln dried North Carolina pine, 
HOAG LUMBER CO., New Bern, N. C. 
FOR SALE—GUM. 
1,000,000 ft. dry gum, 4-4 in. log run. 
POCAHONTAS LUMBER CO., Corinth, Miss. 
FOR SALE—-LUMBER. 
1 car 4-4 qtd. white oak, Isand2s. 4cars common. 
1 car 5-4 qtd. white oak, Isand 2s. 1 car common. 
1 car 6-4 qtd. white oak, 1s and 2s. _ 1 car common. 
2 cars 4-4 qtd. red oak, Is and 2s. 1 car common, 5-4, 6-4, 8-4. 
2 cars 4-4 plain red oak, Is and 2s. 2 cars common. 
1 car 4-4 white ash, Is and 2s. 1 car common, *4, 6-4, 8-4. 
1 car 5-4 white ash, Is and 2s. 
1 car 6-4 white ash, 1s and 2s. 
1 car 12-4 white ash, Is and 2s. 
\% car 4-4 qtd. red oak strips. 4% car plain white oak strips. 
\¥% car 4-4 plain red oak strips. ¥% car white ash strips. 
1 car extra wide run 5-8 poplar, 20 in. and up to 39in., 1s and 2s. 
5 cars 4-4 common poplar. 5 cars 4-4 cull poplar. 
All bone dry, band sawed, Tennessee stock. 
GOODHUE & EVANS, Girard Bldg., Philadelphia, Pa. 


STOP! STOP! READ THIS. 

The most desirable band mill cut of oak lumber in Indiana open 
to contract green in pile at mills for year 1901 (or half year). 
Want no money advanced, but require stock inspected regularly 
and cash paid for lumber in pile promptly. Cut for 1900 was 
3,000,000 ft. Also have other stock for sale; dry hickory, elm, 
plain sycamore, gum, dry quartered redoak. Write for anything. 

J. V. STIMSON, Huntingburg, Ind. 
FOR SALE-—OAK, HICKORY AND ASH. 

Plain white and red oak, quartered white and red oak, hickory 
and ash, 1 in. to 3 in. thick, bone dry. 

J.P. WALTER LUMBER CO., Crawfordsville, Ind. 























4 car common. 











FOR SALE—SOUTHERN HARDWOOD LANDS. 

28,000 acres on the Illinois Central R. R. in Mississippi. Well 
timbered with oak, ash, cypress, gum, hickory. etc. When 
cleared it is choice cotton land. Will sell at low price and oneasy 
terms, J.P. BRAYTON, 1037, Marquette Bldg., Chicago, Ill. 


TIMBER LANDS BOUGHT AND SOLD. 

I make a specialty of large tracts for manufacturers. Corre- 
spondence solicited from lumbermen. Have sold large bodies of 
pine in Minnesota and Wisconsin, and hardwoods in the south. 
Estimates furnished that are entirely reliable. Can refer to the 
lumber manufacturers of the northwest and the leading whole- 
salers of Chicago. 

J. P. BRAYTON, 1037 Marquette Bldg., Chicago, Ill. 








THE H.C. WILLIAMSON LAND INVESTMENT Co. 
31-32 Porter Building, Memphis, Tenn. 


Largest Dealers in Southern Timber Lands and Mississipp 
Valley Farm lands in the South. 


Annual Sales over $1,000,000.00. 


WE OFFER NOW 
1,000,000 acres White Pine in Mexico—10,000 feet per acre. 
100,000 acres Yellow Pine in Texas—5,000 feet per acre. 
100,000 acres Hardwood in Arkansas and Mississippi—6,000 feet 
per acre. 


FOR SALE—FROM 3,000 TO 3,500 ACRES 

Of timber land. situated in Georgia, Orangeburg Co., S. C., near 
the South Carolina Road. bout half of the tract is adapted 
for planting purposes, cotton, rice, corn, pototoes, sugar cane 
and tobacco, balance standing timber, within easy reach of 
Branchville and Bormantown. Apply to 

W. D. CONNOR, St. Georges, S. C. 

VANDERBILT & HOPKINS, 126 Liberty St., New York. 


FOR SALE—YELLOW PINE TIMBER. 
1 still have plenty of the finest of gy? pine timber and some 
good mill sites on the N. O. & N. E. R. R. (Q. &C. Route), in south 
astern Mississippi. No swamps, good water, etc. Write me if 
you want timber for any purpose. 
J. H. MOORES, Ellisville, Miss. 


FOR SALE-—20,000 ACRES 
Hardwood and hemlock in Upper Peninsula, Michigan. Well 
located for logging and manufacturing. Price $5,500 peracre. A 
bargain. Address ‘“‘M. N. 2,’ care of American Lumberman. 


FOR SALE—TIMBER LAND. 

There s a tract of timber land of 78,000 acres in Swain County, 
North Carolina, to which can be added from other owners 12,000 
moreif wanted,and thislast inside the boundary of the larger tract. 

On this tract there is 125 million feet of popular, 15 million feet 
of white ash, 10 million feet of cherry, 50 million feet of good 
sound chestnut, 200 million feet of spruce, 50 million feet of hem- 
lock, 50 million feet of oak, both white and red, 10 million feet of 
birch and 10 million feet of buckeye and cucumber, total 520 mil- 
lion feet, besides dogwood, basswood, locust and hickory. The 
title has been assailed in the courts and found to be good. Price 
$3.00 per acre. 

This land extends from the Southern Railway at one place to 
about eight miles from the railroad and is watered by four good 
streams rising on the land and flowing into the river near the 

ilroad. 

"TO work this deal it will be necessary to build about five miles 
of tram road to begin with and about two miles a year at a cost 
°o to per mile. The capital required will be about 
$200,000 of which there is $75,000 already provided if agreeable to 
the others, who take it up. For further information write to 

M. V. RICHARDS 














trial Agent of the Southern R’y, at Washin ton, 
Land and Indus g . OLSEN g 


D. C., or . F. OLSEN, 
Agent Land and Industria) Department, 
225 Dearborn Street, Chicago, Il. 





FOR SALE—BASSWOOD AND HEMLOCK. 
100 M. 1%, 2 and 3 in. Ist and 2nd class winter cut basswood. 
400 M. 1 in. cull basswood, winter cut. 

500 M. 1 in. No. 1 and 2 hemlock boards. 
5,000 M. 2in. No. 1 and 2 hemlock piece stuff. 
For prices f. 0. b. your station apply to 
HARRY GARBUTT, Janesville, Wis. 


LUMBER BUYERS, ATTENTION! 

We have 2,000.000 ft. of poplar, 

Over 4,000.000 ft. of oak, 

And 1,500,000 ft. of hemlock. 

Most of above has been on sticks from six to twelve months. 
We invite inspection and will be glad toshow prospective buyers 
over our six yards along the C. C. & S. Ry. on the Elk River. 
Wire us to Elkhurst or write to Yankee Dam and we will see 
that your representative is looked after. 

We want a buyer for 400,000 ft. 7x10 switch ties, 8 to 16 ft. long. 

400.000 poplar and hemlock lath and 

400,000 ft. 2x4 to 2x12 dimension hemlock. 

THE DAVID S. COLLINS COMPANY, 
Yankee Dam, Clay County, West Virginia. 


FOR SALE. 
150,000 ft. 2in. maple plank 12-16 ft..on lineof Lehigh Valley R. R. 
GREEN RIDGE LUMBER CO., Seranton, Pa. 


MAHOGANY CARGO. 

By virtue of a writ of Venditioni Exponas issued out of the 
District Court of the United States for the southern district of 
Florida, to me directed, I will sell at public auction at Key West, 
Florida, on the 29th day of December, 1900, 577 sticks of mahog- 
any, about seven hundred tons, average length 25to30feet, some 
22x22 inches, ex-stranded bark *‘South American.” 

For further particulars address United States Marshal’s Office, 
Jacksonville, Florida. 

JOHN F. HORR, United States Marshal, 
Southern District of Florida. 


FOR SALE—-COTTONWOOD. 
A dry stock of 1st and 2d, including wagon box boards, also one 
million feet of dry common and cull cottonwood, good width. 
Address OORE & McCFERRON, Memphis, Tenn. 


FOR SALE-POPLAR BEVEL SIDING. 
All widths and grades. Enormous stock, six inch number three. 
Will make special low price on this. 
Address E. R. SPOTS WOOD & SON, Lexington, Ky. 


FOR SALE—DRY POPLAR LUMBER. 

In large quantities,surfaced two sides to % inch, 44 inch, %inch 
and % inch. Also poplar rough, 44 to 16-4 in thickness, wide aver- 
age, good lengths, and soft yellow poplar. Write for prices. 

N. B. MCCARTY, Buckhannon, West Virginia. 


.FOR SALE—COTTONWOOD. 
A large stock of box boards and firsts and seconds, in shipping 
condition. Address 
PAEPCKE-LFICHT LUMBER COMPANY, 
Foot Illinois Street, Chicago, Ill. 


FOR YOU. 

Scribner’s Lumber and Log Book contains much valuable in- 
formation for lumbermen, contractors, millmen or anyone in- 
terested in lumber—can be carried in pocket. It gives correct 
measurement of scantling, boards, plank cubical contents of 
square and round timber; saw logs by Doyle’s rule; a standard 
work; over 1,000,000 copies have been sold; price 25 cents. 

For sale by AMERICAN LUMBERMAN, Chicago. 


fir Sale-Seeond Hand Machinery | 


FOR SALE—MACHINERY. 
Tron working and wood working machinery. 
We have a large stock on hand, some second hand. — : 
NORTHERN M’CH’Y CO., 215 S. Third St., Minneapolis, Minn. 
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SAW MILL FOR SALE 








[In central Ohio. Has been used eighteen months. Forty-five 
orse power. All machinery in good condition. 
Address “O, B. 2,’ eare of American Lumberman. 
FOR SALE. 

One lescopie band saw mill with filing machinery outfit 
for same ther saw mill machinery. This machinery is en- 
tirely new and the latest pattern. Will sell all or anypart. After 

ying we decided not to build mill on account of labor troubles 


Address 
THE SKINNER MFG. CO., Escambia, Fla. 


at our mill 





FOR SALE—-MACHINERY. 
One Refuse Burner, 24x80 ft. 
Eight Boilers, 42x20 in., 14-5 in. flues. 
See our ad. next week for complete saw mill outfit. 
WICKES BROS., 


Saginaw, Mich. 


FOR SALE—-TWO LOG BAND MILLS 
With carriages complete: wheels six feetindiameter; nowinuse. 
WM. E. UPTEGROVE & BRO., 

Foot East 10th St., New York City. 
FOR SALE. 
A complete saw mill outtit—24 horse power engine on wheels 


or will trade for a larger mill with detachable engine. - 
Address D. P. DICKSON, Tarlton, Ohio. 





FOR SALE—-WOODWORKING MACHINERY. 
1 No. 5 ‘‘Hoyt”’ 14x3 in. D. C. floorer 
1 No. 3 “Hoyt” 8x2 in. D. C. floorer. 
1 ‘‘Houston” 9-4 side moulder, 
1 “Butterworth & Lowe” sheathing lath mill. 
Cc. C. HARRIS, 811 N. 2nd St., St. Louis, Mo. 


FOR SALE-WOODWORKING MACHINERY. 

Two planers and matchers, 16 in. and 24 in.,6 rolls, ‘‘Benjamin,” 
“Witherby R. and R.” 
Two 26 in. surfacers, single and double. 
One 10 in. inside moulder, “S. A. Woods.” 
One 42 in. back-knife lathe, ‘‘The Egan Co.” 
One 9in. four-sided moulder, ‘‘Houston.”’ 
One 24 in. resaws, ‘*Walker.”’ ? 
One door tenoner; one mortiser, boring attachment. 
One 16 in. combination panel planer and raiser, ‘“‘Greenlee.” 
One picket header, “Dufour Bros. & Rowe.” 
LAMSON CUTTER HEAD CO., 
18 South Canal Street, Chicago, II. 








FOR SALE. 

Band mill, Stearns right hand, 8 ft. x11 in. wheels. 
Band saws, 12 saws, 8x10 in. wide 
Boiler, 36x72 in., safety flue, vertical 
Brazing table, Stearns, for 12 in. saws. 
Carriage, Stearns 3 block, 40 in. opening 
Dogs, two Craney. 
Dynamo, 200 light. 
Engine, 1244x18. box bed. 
Engine, 8x12, box bed. 
Fly wheel, 10 ft. diameter, weight 8,000 lbs. 
Gang mill, 48 in. Wilkin. : 
Idle rolls, eleven, 7x30 iron pipe. 
Log haul, geared with car. 
Log loader, Kline two arm. 
Leveling block, for band saws. 
Lap grinder, for band saws. 
Punch gummer, for band saws. 
Saw sharpener, Covel automatic. 
Trimmer, two saw, trims 12 to 20 ft 
Vise, for filing band saws. 
Second hand machinery for sale. 

JAS. H. LINK MACHINERY CO., Williamsport, Pa. 





FOR SALE OR EXCHANGE FOR LUMBER. 
1 Climax 8 ft. band mill, nearly new, with 6 saws. 
1 complete set filing room machinery. 
1 Lane & Bodley 2-saw trimmer. 
1 60x16 Retrun tub. Boiler, 85-3 in. tubes—good as new. 
JULIUS NORRIS, care M. L. Carson, Aiken, S. C. 


SECOND HAND MACHINERY FOR SALE. 

700 ft. 3 in. conveyer chain. One 42in. edger. Onecircularsaw 
arbor, 344 in. Oneiron topsaw frame. Saw mill carriage trucks 
and track. Will be sold cheap or exchangedforlumber. Address 

CENTRAL LUMBER CO., LTD., Lincecum, La. 








FOR SALE—-MACHINERY. 

Band saw, rotary. Allis carriage. Covel band saw filing outfit. 
7 in. steam feed to cut 26 ft. 8% in. steam feed to cut 40 ft. Wil- 
kins gang, six saw edger, three saw edger, one trimmer (Musser 
patent). Twokickers. 400 horse power engine with Nordberg 
governor. 100 horse power engine, 2 boilers with front. 60 in. 
Sturtevant fan with centrificial. 31in. Sturtevant fan with cen- 
trificial. Siding saw. Live rolls, dead rolls, shafting, pulleys, 
belts. Steam loop No. 332 for automatic return of condensation 
to boilers. Call on or address 

DIMOCK, GOULD & CO., Moline, Il. 





FULL LINE NEW & SECOND HAND MACH#HINERY. 

We have a belting department, managed by a practical belting 
man, from which we ean fill your orders for new and second 
hand belting. 

We have about 200 machines, new and second hand in stock. 

If you are in the market for wood-working machines, it will 
pay you to give us a trial, and we will show you in what condition 
we send out our second hand machines. 

We carry a full line in new and second hand shafting, hangers, 
Dodge & Reeves wood split pulleys, collars, couplings and sup- 
plies pertaining to all wood-working machines. 

MACHINERY EXCHANGE, 13 and 15 N. Canal St., Chicago. 





WANTED. 
Wanted all who want modern ax-handle lathes and sawing and 
finishing machinery to write L. C. HEMINGER, 
Foundry and Machine Works, at Bowling Green, Ky. 








FOR SALE—CHEAP. 
Planing mill machinery, good as new. 
Address 





J. V. PRICE, Casey, Ill. 


FOR SALE-EXHAUST FAN. 
One 31 inch Sturtevant exhaust fan. Good condition. Cheap. 
Address L. C. HEMINGER, Bowling Green, Ky. 


FOR SALE-REBUILT MACHINERY. 
Circular and band saw mills, engines, boilers, planing mill, hoop, 
stave and heading machinery. If you have any machinery to sell 
or exchange write us. HANNA-BRACKENRIDGE CoO., 
Fort Wayne, Ind. 


FOR SALE—MACHINERY. 


Crippen log deck and flipper............ - $150.00 
Rogers nigger and Loud log roller........ 2.0.0. cece cece wees 150.00 








Eight inch steam feed, 36 feet long............. 
Saw frame and carriage, Stearns Set Works.. - 
"TWO MUNN GAGEPS COBGD) «00002 venccescccnccssccetocs rece cass 
NID ote 50 5S 4 sie sie keds aie Taleo ks ca) baa WSN wRRES oes GHB SKENA ONE 
eee cis eakanace sie aie A pe Sa eae 
Twelve live rollers and @riving gear...........ceee eee ceeees 
I iia ib itn cee RRs seks. cdc adedsenese Ueek kovb D6saaee 
ee ee NNN 553 6s agin saan scoeehee Ope bAeSERene 
Boiler and 12x16 engine...... bss Uoeieeoa sd Chinn la ora Ris<eea a wa ae HT 
Marine engine, 12x14, including wheel, etc .................. 2 
ND IS cocaine scnorsa es an usrsees ops sasiena sp healvenen 
Also: 
One planing malll, COMMPIOEE.  «.<.. .2 6 6s 5e cn cecc cece sncinntecese 
One bicycle rim factory, 300 rims capacity......... 
An Gntir® GlrOular mill OUEHG .....000 ceccinccccccvccsccccvescvce 
A complete tie mill and shingle mill... ...... 2.0... ..seeeeeeeee 
Large amount of miscellaneous machinery. 
H. M. LOUD’S SONS COMPANY, Au Sable, Mich. 

WOOD WORKING MACHINERY MARKED DOWN. 

Surfacers, single, 18 inch, 24 inch, 26 inch. 

Surfacers, double, endless bed and roll feed. 

Planers and matchers, 3 and 4 side, 8 inch to 26 inch. 

Moulders, 4 inch, 6 inch, 7 inch, 8 inch, 10 inch. 

Band saws, resaws, saw tables, scroll saws. 

Mortisers, tenoners, sanders, shapers. 

Panel raisers, door clamps, saw gummers. 

EDWARDS MACHINE CO., 
34-36 W. Washington St., Chicago, Il. 


FOR SALE. 

Second hand and new machinery. Horizontal, vertical, loco- 
motive, fire box, steam heating and hot water boilers. Engines, 
all kinds, all sizes. Everything in iron and wood working machin- 
ery, pulleys, gears, shafting hangers, boxes, steam pipe, belting, 
ete., etc. We make a specialty of saw mill outfits. We buyand 
sell everything in engines, boilers and machinery. Everything 
guaranteed as represented. HARRIS MACHINERY CO., 

1025 Washington Ave., S. E., 

Tel. Main 888 Take Interurban Car. Minneapolis, Minn. 


FOR SALE-—SECOND HAND MACHINERY 

All sizes Cunningham geared twin engine steam feeds; all sizes 
Prescott steam feeds, one Stearns two block carriage; one Rem- 
ington slide valve engine, 18x36 in., one Greenwald slide valve 
engine, 10x20 in.; one 66in., two 36 in., and three 32 in. circular 
Saws; one 16x20 in., slide valve engine; six Hill clutches, 54x9 in., 
one large Conway pump; one No. 4 Deluge pump; ¢in., 5in., 
7-in. and 10-in. steam separators; one 72-in. Rodgers edger; one 
Allis circular mill, with top saw rig; band and gang saws; two 
12-in. brazing clamps; one Rhodes circular swage; one 40-in., one 
48-in. and one 52-in. Wilkin steam gang; also one 11x15 center 
crank Erie City engine with Nordberg automatic governor. 

One 12x16in. Beck twin engine steam feed. One 6in. Gardner 
Governor. One 54-in. five saw edger. One 54-in. five saw edger, 
new. One 42-in. four saw edger, new. 

THE FILER & STOWELL CO., 
Milwaukee, Wis. 


IMMEDIATE SHIPMENT AND SUITABLE PRICES 
Return tubular, fire box and house heating boilers. 
Corliss, automatic, slide valve and hoisting engines. 
Pumps, pressure and open feed water heaters and purifiers. 
Complete steam power plants a specialty. 
H. MOOERS CO., 
Second and Sycamore Streets, Milwaukee, Wis. 


FOR SALE—ENGINES. 
20 H. P. ‘‘New Era” gas and gasoline engine, first class order. 
CLARK BROS., Barberton, Ohio. 


[ Fir Sale-Logginglty Cipment 


LOGGING LOCOMOTIVES AT GREAT BARGAINS 

5 moguls, 40 tons each, standard gauge. 

1 saddle tank, 20 ton, standard gauge, formerly used on the 
Manhattan Elevated. 

1 35 ton Shay geared standard gauge. 

1 17 ton Shay geared standard gauge. 

1 15 ton Porter mogul narrow gauge. 

1 21 ton mogul narrow gauge. 

1 Shay geared 25 ton narrow gauge. 

1 Shay geared 18 ton narrow gauge. 

Also other locomotives, cars and rails. 

For particulars and prices write 

M. MITSHKUN CO., Detroit, Mich. 
Write for our 1901 catalog. 
































RELAYING RAILS. 
215 tons 56 lb. steel, 
490 tons 50 lb. steel, 
185 tons 48 Ib. steel, 


465 tons 40 lb. steel, 

40 tons 35 1b. steel, 

95 tons 30 lb. steel, 
for southern delivery. 


THE KILBY RAIL CoO., 515 Fullerton Bldg., St. Louis, Mo. 





FOR SALE-—!| ROGER LOCOMOTIVE ENGINE, 
Standard gauge, American type; number of drivers, 4; number 
of wheels, 8; capacity of tank 2500 gallons. Full description on 
CHICAGO HOUSE WRECKING CO., 

W. 35th and Iron Sts , Chicago 


application. 





FOR SALE. 
One 18 ton Baldwin locomotive. 
Twelve 24 in. wheel standard gage log cars. 
One 50,000 capacity, standard gage flat car. 
Ten miles 30 pound steel rail. 
One saw mill complete, capacity 60,000 per day. 
Address W.G. COLLAR, Agt. Junction City, Ark. 


RELAYERS FOR SALE. 

Prompt 

delivery. 
Standard and light sections,’subject to inspections. 
Only prime relayers handled by this firm. 
Delivery—Chicago, St. Paul, Kansas City, El Paso, Texas, 

Washington, D. C., and other points. 
For further information write to 
BLOCK POLLAK IRON CO., 
923 to 925 Marquette Bldg., 
hicago, Ill. 








FOR SALE—-LOCOMOTIVES AND CARS 
Freight, passenger and logging locomotives of all descriptions; 
also freight, passenger and logging cars. Send for description. 
F. M. HICKS, 225 Dearborn St., Chicago, Ill. 


FOR SALE—-LOCOMOTIVES. 
Standard gauge, 4 and 6 driver saddle tank, weighing 22 to 35 
tons, just overhauled, immediate shipment. Write for prices on 








above or any other stock you may want, any gauge. 
THE MALES CO., tna Bldg., Cincinnati, O. 





FOR SALE—NEW LIGHT-WEIGHT RAILS. 
First quality. Splice bars for same. We can give prompt 
shipment. We also handle second-hand rails. Write us. 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 





FOR SALE. 
4-wheel Saddle Tanks. 
6-wheel Switcher. 
&-wheel Road. LOCOMOTIVES. 


10-wheel Freight. 
Mogul and Consolidations. 


Adapted to all classes of service. 


SOUTH SIDE ELEVATED RAILROAD ENGINES. 


28-ton Forney type. 4 drivers closely coupled. 
38 sold. Fine logging engine. 


BROOKLYN ELEVATED RAILROAD ENGINES. 
30-ton Forney type. Same as Lake Street Elevated engines 
of Chicago, whose entire equipment we havVe sold. 


pene. 

ondola. 

Flat. CARS. 
Box. 


Narrow gauge locomotives, passenger and box cars. 
Quick delivery. Write for specifications and prices. 


FITZ-HUGH & COMPANY, 
Railway Equipment, 
Monadnock Block, 141 Broadway, Room 1116, 
Chicago, Il. New York City, N. Y. 


e ege 
lor Sale-Business Opportunities 

(First publication, Saturday, Dec. 29, 1900.) 

NOTICE OF SALE. 
In District Court of the United States, West- 
ern District of Wisconsin. 
In the matter of 
Pope Lumber Co., 
Bankrupt. 
In bankruptcy. 

Notice of auction sale of real estate. 

Take notice, that by virtue of an order made 
and entered by the court aforesaid, on the 28th 
day of December, 1900, the undersigned trustee 
in bankruptcy of the estate of the Pope Lumber 
Company, bankrupt, will on the 10th day of 
January, A. D. 1901, at 2 o’clock in the after- 
noon of said day. at the office known as Pope 
Lumber Company’s office, corner of St. Clair 
street and Prentice avenue, in the city of Ash- 
land, Ashland county, Wisconsin, offer for sale 
at public auction, and sell to the highest bid- 
der therefor, the real estate hereinafter de- 
scribed, together with all its appurtenances, 
the same being a two band saw mill, machine 
shop, planing mill, burner, two docks and yard, 
with all the riparian rights and privileges, office 
building and barn of the Pope Lumber Company. 
Terms of sale to be cash, all sales subject to 
the approval of the court. 

The property hereinbefore referred to is sit- 
uated in the city of Ashland, Ashland county, 
Wisconsin, and is described as follows, to wit: 

All that part of blocks twenty-four (24), 
twenty-five (25), thirty-three (33) and thirty- 
four (34) lying north of the Wisconsin Central 
railroad right of way, and east of the boundary 
line between lots seventeen and eighteen (17 
and 18), in block thirty-three (33) extended in 
a direct line to the government dock line in 
front of said property, and situated in Ellis 
division of the city of Ashland, according to the 
recorded plat thereof, all in the city and county 
of Ashland, and state - Wisconsin. 

Also all that part of blocks twenty-six and 
twenty-seven (26 and 27), of lots thirteen (13), 
fourteen (14), fifteen (15) and sixteen (16), 
in block thirty-two (32), and of block thirty- 
three (33), lying north of the Wisconsin Central 
railroad right of way, and west of the boundary 
line between lots seventeen (17) and eighteen 
(18), block thirty-three, extended in a direct 
line to the government dock line in front of 
said property, and situated in Ellis division of 
the city of Ashland. 

_Also lot one (1), block thirty-four (34), Ellis 
division of the city of Ashland, Ashland coun- 
ty. Wisconsin. 

Dated December 28, 1900. 








W. G. Davis, 
Trustee in Bankruptcy. 
Ben S. Smith, Attorney. 
Ashland, Wis. 


FOR SALE-—RETAIL YARD. 

Only yard in live town in Illinois. Established over 30 years. 
Doing a paying business. Large territory. Good stock. Good 
reason for retiring from lumber business. 

ddress “W.H. W.,” care of American Lumberman. 


$40,000 SAW MILL 
Fo ap a ay = =. — . 10 — rate to Brunswick. 
uch a ional timber available. Here is an o rtunity. 
$40,000. Write for particulars. 7 iin 


BROBSTON, FENDIG & CO., Brunswick, Ga. 
FOR SALE-—SASH, DOOR AND BLIND FACTORY. 


A complete mill for manufacturing sash, doors, blinds and in- 
terior work. Three story brick building with elevator, engine, 
boiler and electric power complete’ Located in a city of 15,000 
within 100 miles of St. Louis. Will sell cheap for cash toclose an 
estate. Write for particulars. 


Address O. B. 6,” care of American Lumberman. 


, RETAIL LUMBER YARD FOR SALE. 
Will trade part for.timber land in Wisconsin. Good bargain. 
Address “R. H. A.,” care of American Lumberman. 


J — —e-S EW SAW AND PLANING MILL, 

§ - Capacity, located in the midst of 10 years supply of 

yellow pine, Sell all or interest to first class manager. hone 
D. L. WRIGHT, Shreveport, La. 


‘ woe Lemoen YARD FOR SALE. 

‘own of 300. ood farming country. Average sale > 

years, $6,000. Stock about $1,200. Will sell or pon — ~~ 
H. 


MERIDETH, Gibbs, Mo. 


aia FOR SALE—SAW MILL. 
»0 horse power portable boiler; 35 horse power engine; 450,000 
ft. logs to cut. J. W. TURNER, Van Ween 0. 


idl Pe pene: oene-a HANDLE FACTORY. 

/omplete machinery to manufacture ax handl . 4 

long ash handles. Machinery and yard at bargain. a 
CHICKASAW.HANDLE CO., Chickasaw, O. 


























oer 
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AMERICAN LUMBERMAN. 





FOR SALE-YELLOW PINE INTERESTS. 
Wanted, to sell controlling interest in prosperous yellow pine 
manufacturing plant now in operation. The plant is well 
equipped with a complete and modern saw and planing mill and 
timber. Capacity of saw mill 60,000 feet daily; planing mill 
125,000 feet daily; practically unlimited timber supply; well 
equipped logging road, also large and prosperous commissary. 
Address “O. B. 8,” care of American Lumberman. 


FOR SALE OR LEASE. 

After February Ist, 1901, the plant of the West Monroe Lumber 
Co., Limited, situated in West Monroe, La.; consisting of saw, 
planing and shingle mills, capacity fifty to ‘sixty thousand feet 

rday. Now operated under a lease contract by Dodge & 

undberry. For sania address 
D. McLAIN, President, Monroe, La. 


TO EXCHANGE. 

100 acres fruit, grain and timbered land, well improved (valua- 
tion $7,500.00). joining city of West Plains, Mo., for stock of lum- 
per or fora yard. Will exchange on value 

Address AUFDER HEIDE BROS., St. James, Mo. 


FOR SALE OR WILL TRADE FOR LUMBER. 
$3,000 equity in the first class house in the boroughof Lansdale, 
Pa. Address WM. E. RICHARDSON, Chalfont, Pa. 


LUMBER BUSINESS FOR SALE. 

I hereby offer for sale the entire stock of lumber and building 
material belonging to the late Htnry S. Pease, with business 
interest and good will. The yard is admirably located, is 
equipped with large and convenient buildings, and the business 
is thoroughly established. The yard, with buildings, will be 
leased on favorable terms to the purchaser of the- business, 
Apply to or address CAROLINE S. PEASE, Exc., 

Thompsonville, Conn. 


WANTED—A PARTNER 








—_—— 











To put in stock lumber, to balance with planing mill, now doing a 


good business, in a town of 3,500. A good chance for the right 
party. Address “BOX 582,” care of American Lumberman. 


SAW AND PLANING MILL PROPERTY, 
Located in Bellefontaine, Ohio. 

About 8 acres, with side track through center of same. 

Two story mill. 

Two large lumber sheds. 

One 2 story barn, capacity 20 horses and 20 tons hay. 

Large office and storage room for doors and sash 

Two boilers, 66 in. x 16 ft 62-4 in. tubes. 

Two Duplex pumps. 

One 13%x12 Westinghouse standard engine. 

One 10%x12 Phoenix automatic engine. 

One 3800 ft. Sturtevant 10 horse power engine, dry kiln outfit, 
with condensing attachment and 2 room kiln, each 20x100 ft. with 
trucks and rails. 

One 7 ft. ‘“‘Sinker-Davis” right hand band mill with 24 ft car- 
riage and off set (S. M. & S.) 448in. opening heavy steel blocks 
with self receding knees, 36 ft.-8 in. steam feed, Hill nigger, live 
rolls and complete outfit Covell filing room machinery. All the 
above in first class repair and been used less than one year. 

Also small but good planing mill outfit and numerous other small 
machines necessary for carrying on the business. 

This is not a worn out, worthless lot of machinery. Each arti- 
cle is the best of its kind, strictly up-to-date, in daily operation, a 
money making business and can be bought at a bargain. 

Address MACK DICKINSON & CO., Bellefontaine, Ohio. 


GREAT BARGAIN. 

Forty thousand capacity saw mill and planer on Great North- 
ern railroad, almost new; complete, ready for work. Twenty- 
five million feet standing pine, fir, tamarack timber close by. 
Bought at sheriff's sale; will sell at 50 cts. on the dollar. Apply 
to McINTOSH HARDWARE CO., Kalispell, Mont. 


FOR SALE—A STEAM SAW MILL 
And site in the town of Wiarton. There is first-class shipping 
facilities, either by railor water. Good dock and railroad. Sid- 
ings also 4,000 acres of timber limits, estimated at from 8,000,000 
to 9,000,000 feet of timber. $20,000.00 wiil purchase the whole 
plant, or $10,000.00 will purchase one-half interest. 
Apply to JAMES WALMSLEY, Wiarton, Ont. 


FOR SALE—A BAND SAW MILL. 

In first class condition, capacity 50,000 aday of ten hours. Com- 
plete and up to date, consisting of Prescott band, Hill nigger, 
Stearn edger. trimmer, slasher, lath mill and shingle mill, three 
boilers and 150 H. P. engine. Also 7,000,000 feet of pine stumpage 
tributary to mill. For further particulars address 

NATION AL COOPERAGE & Laieeemileeen, - 
eoria, Ill. 


FOR SALE—LUMBER YARD AND MILL. 
Established lumber business in best 15,000 Indiana city. Yard 
and planing mill. You cannot _ a better opportunity if you 
desire a good ore. Addre 
“Y, M. OWNER, m care of American Lumberman. 


SASH-DOOR FACTORY FOR SALE OR LEASE. 

The best sash and door factory and planing mill in the north- 
west, located in center Minneapolis manufacturing district, thor- 
oughly equipped, yore new, allready torun, has been operated 
only nine months, suitable for chair or furniture factory, a bar- 
gain. A limited st 




















acceptable. 
ON, rtf North 10th Street, 
Minneapolis, Minn. 





FOR SALE. 

One-half interest in a 20 to 25 M. capacity mill in Gordon, Ala., 
with 3,000 acres timber; and 5,000 to 8,000 more acres can be had 
cheap. Will sell all, but prefer to sell an interest to a good mill 
man. J. L. DICKENSON, Iron City, Ga. 


FOR SALE—COMPLETE BAND SAW MILL, 
pr ay 60,000 feet, located in the largest hardwood lumber 
market in the world; can be logged by both rail and river; cheap 
to quick nt ‘good reason for selling. 
ress “O. A. C.,”’ care of cette Lumberman. 








FOR SALE. 
A paying | ccc and coal yard in eastern Dlinois. 
Addr P. R. 5,” care of American Lumberman. 


RETAIL LUMBER YARD FOR SALE 
In growing city of 30,000 people. Monthly sales $6,000 to 88,000 
Splendid business location. Long time ground lease. 
Address P. H. STOKES, 
Springfield, Mo. 


TIMBER LAND AND SAW MILL FOR SALE. 
3,700 acres of choice California timber lands’ Estimate made 
Aa my as follows: Pine, 15,400,000 feet; spruce, fir and cedar, 
000 feet. Tramway and wagon road to timber. Good rea- 
= for selling. Address 


A. D. 3,” care of American Lumberman. 


FOR SALE—RETAIL YARD. 


Best town in Indiana. Pe business $50,000. Reason, retiring 
from retail business. 











BOX %,¢ care of American Lumberman. 


DON’T BURN YOUR SLABS! 

Our circular will fully explain the Power Feed Resaw for con- 
verting them into boards from ¥ inch up to any thickness. Same 
with plank or fiitches. Address 

JOHN W. HUSSEY, Sole Agent, 
No. 1 Broadway. New York. 











| TirSale = Miseellaneous | 


FOR SALE. 

About 10 M. ft. of export walnut logs. 
J. F. CALDWELL, Monmouth, I1l. 
A BRICK LINED REFUSE BURNER, 


30 ft. diameter, 100 ft. high, seers in any part of the United 
States ata bargain. Addres 
CHEBOYGAN BOILE R WORKS, Cheboygan, Mich. 


TUG FOR SALE, NORFOLK DELIVERY. 
Light draft, one year old, 12x12 condensing engine, good ac- 
commodations. Very handy for shoal water. Can be tipped 
with fuel from 4 ft. to 5% ft. draft. Address 
“TUG BOAT,” care of American Lumberman. 














FOR SALE. 

Two complete saw mills, band and gang. One complete plant, 
rotary and gang. One band mill. One rotary iron frame. Three 
carriages. One safe. One vault door. One 80 acre farm with fine 
improvements. J. E. ANTHONY, Camanche, Ia. 


IGNORANCE IS NO EXCUSE. 

Those who have occasion to use the Mechanics’ Lien Law of 
the State of Dlinois, or may have it used against them, should 
thoroughiy post themselves about it. It has been published in 
convenient form, with forms, annotations and full explanations 
by the framer of the law, J. A. Coleman. Pocket size; flexible 
leather binding. For sale by 

THE AMERICAN LUMBERMAN, 
315 Dearborn Street, Chicago, Il. 

Price, postage paid, $1.00 a copy. 


[ General Miseellaneous 


NORTHERN WISCONSIN DEVELOPMENT. 

That rapidly developing territory which occupies the northern 
half of Wisconsin is not new enough to cause the hardships and 
vicissitudes of frontier life, and not old enough to keep away 
the intending settler on account of exorbitant land prices. It is 
in that stage of partial development which gives great opportun- 
ity to bring it to the highest point of perfection and prosperity. 
Schools, good roads and other improvements are going on. All 
that is needed is a small capital. Brawn and brain, supplemented 
by push and energy, will do the rest. Theiron ore, marl, kaolin 
and clay beds, the timber and the rich soil, give equal opportunity 
to the settler and the manufacturer. Landis cheap and can be 
purchased on easy terms. 

The Wisconsin Central Railway offers facilities for the quick 
and cheap transportation of its products and as the line pene- 
trates the very center of this vast northern territory, choice of 
location is not confined to any one particular locality. Interest- 
ing pamplets and maps fully describing this beautiful and rich 
country can be obtained by addressing. 

W. H. KILLEN, Land and Industrial Commissioner, 
Geo. T. Jarvis, Gen’] Mgr., Burton Johnson, G. F. A. 
or Jas. C. Pond, Gen. Pass. Agt., 

Colby & Abbot Bldg., Milwaukee, Wis. 


ANNUAL STOCK HOLDERS’ MEETING. 

The annual meeting of the stock holders of the Montana Gold 
Mining and Milling Company will be held on January 9, 1901, atone 
o’clock, p. m., at the Victoria Hotel, Chicago, Illinois, for the 
purpose of electing a Board of Directors for the ensuing year 
and for the transaction of such other business as may leg rally 
come before the meeting. M. B. PARMETER, 

Chicago, Dec. 8, 1900. Secty. M. G. M. & M. Co. 


WANTED—HARDWOOD LUMBERMEN 
And inspectors to use the “Climax Tally Book,” for keeping tally 
of hardwood lumber. This book was gotten up by a practical 
hardwood lumberman who knew what was wanted. Bound in 
sheepskin, with stiff covers, and finger straps to hold in position 
while writing. Size 4%x8%4 inches er Price 75 cents per 
copy; six copies, $4.00; twelve copies, $7.50 
Published and for sale by the 
AMER. 

















ICAN LUMBERMAN, Chicago. 





IGNORANCE OF THE LAW IS NO EXCUSE. 
The Mechanics’ Lien Law of Illinois, with forms, annotations 
and explanations by its author, J. A. Coleman, is published in 
convenient form, bound in flexible leather. Every man who may 
use the law should have a pL For sale at $1.00 a copy, postage 
tree, by AMERICAN LUMBERMAN, 
315 Dearborn Street. Chicago 


THE MAIL IS QUICK. 

The Lumberman’s Standard Telegraph Code is quicker. It will 
save the cost of the book every few days. A telegram contain- 
ing 50 to 100 words can usually be brought within ten by its use. 
Price, $3.00; 2 copies, $5.50. Special rates on lots of one dozen or 
more, include name embossed in gold oncover. Writefor prices. 

AMERICAN LUMBERMA 
315 Dearborn Street, Chicago, Dl. 


ORDERS 

We would like your order for a copy of Chapin’s Ready Reck- 
oner. For mill men, lumbermen, contractors, purchasing agents 
and anyone having anything to do with lumber. The tables re- 
duce to board measure all the fractional sizes of lumber. Reli- 
ability guaranteed. Bound in morocco, lap and pocket, $3; bound 
in cloth, $2.00, pocket size. Send for sample pages. 

AMERICAN T.UMBERMAN., Chicago 


WE WANT YOU 
To use the Climax Tally Book. Handiest thing for the purpose 
you have ever seen. Every hardwood lumberman should have 
one. Designed by a practical hardwood inspector who knew 
what was wanted. Boundin sheep with stiff covers and finger 
straps. Size of book closed, 4%x8% inches. Price per copy, 75 
cents; six copies, $4.00; twelve copies, $7.50. 

AMERICAN LUMBERMAN, Chicago. 


$2.00 WORTH FOR 50 CENTS. 

“Tabor’s Modern Homes” contains 50 designs showing per- 
spective views and floor plans of city and suburban homes cost- 
ing from $500.00 to $5,000.00 and upward, two and three story flat 
buildings, frame and brick houses for 50 foot lots, ete. Many 
designs are shown for cottages costing from $500.00 to $1,000.00. 
This book has always sold for $2.00. We have a limited number 
left and wanting to dispose of them, we offer the books at the 
low price of 0 centseach. Postage prepaid. 

Xuert MERICAN LUMBERMAN., 815 Dearborn St., Chicago, Ill. 

















SHORT BUT SWEET. 

Long messages made short by the use of the “Lumberman’s 
Standard Telegraph Code.” It will save itscost many timesover 
in the course of a year. It enables you to make long messages 
short and is especially adapted to the lumber trade. It was 
compiled by a practical lumberman who is alsoa telegraph oper- 
ator, and there is less liability of mistakes than by the use of 
other codes. Used by more than 1,800 lumbermen. Send for list 
of users. 

— copies, 83.00; twe copies, $5.50; six copies, $12.00. 

Published and for sale x the 
CAN LUMBERMAN, Chicago 





Catering to 
The Trade, in 


YELLOW POPLAR 
COTTONWOOD 


has been our specialty and will con- 
tinue to be. But we have taken on 


CANE ASH ... 
RED GUM os ene sour, 


We have a stock of dry lumber— 
‘Picks all in”’— 
‘Not how cheap but how good.” 


> 
> 
J 
> 
> 
» 
» 
. 


and the same 
color in........ 


PPP PPL LDL eA 


PPP PPL LL led 


Codes used: 
Lumbermen’s, 

A C. 4th Edition, 
Zebra, 

Western Union. 


Cable Address, 


BENNETT & WITTE, 


CINCINNATI, 0, 


“Bennett” Cincinnati. 








; = 


UNDERWOOD VENEER CO. } 


Manufacturers of 


VENEERS 


BUILT UP WOOD 
» AND PANELS. 





FROM ALL NATIVE 
woobps. . 


Write for Prices. 4 


WAUSAU, WIS. 


CHICAGO OFFICE: 44 & 46 N. PEORIA ST. 














Robt. C. ‘Lippincott 


WHOLESALE 


LCIMBER 


Michigan White Pine, 
Pennsylvania Hemlock, 
North Carolina Pine, 
Michigan Maple Flooring. 


30 OS ear ee’ §~PHILADELPHIA. 


Broad & Chestnut Sts., 





ze EZ 


\ =| 
PAA 








SHINGLE BRANDS, 
Steel Log Stamps, 
Steel Stamps, Stencils, 


oo" u Uy, 


“Axe 


Burning Brands, 


Aluminum Trade Check, 


STILLWATER, MINN. 





Box Printing Dies, 
RUBBER STAMPS, ETC,, ETC, 
Northwestern Stamp Works, 
ST. PAUL, MINN. 


Send for Catalogue and mention this Paper. 
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P. 6. DODGE & CO. 
HARDWOOD 


LUMBER. 


2116 Lumber Street, 


LONG — 
TEL. CANAL 38 


CHICAGO, ILL. 








TIMBER LANDS. 


YELLOW PINE. 








E. W. PRICE, =" 
Washington Timber Lands. 


Several large tracts now eed -. Best  ppemned given. Form- 
1 ident Atlas Lumber Company, o 
Seattle, “and. ‘McMurray, Wash. Address SEATTLE, WASH. 





POPLAR AND OAK éréciaries 











: We Are 
In the Market 


For Axles, Reaches, Bolsters, 





Sawed Felloes, Poles and Box 





Boards. 





Send Us a List 


of what you now have ready; 
also, what you will have for 
this year’s delivery. 


Houston 


Wholesale Dealers 
in all kinds of 
ROUGH and FINISHED 
WAGON, 

CARRIAGE and 
IMPLEMENT 

WOOD STOCK and 
HARDWOOD LUMBER 


& Curtis, 


737-738 Marquette Bidg., 


CHICAGO. 





LUMBER BROKERS. 





SEND IN YOUR STOCK SHEET TO 


JOHNSON & EDWARDS, =ivnm* 


E. EDWARDS. 


LUMBER BROKERS. 
White Pine, Yellow Pine, Hardwoods and Cooperage Stock. 


> Tel. 2512 Central. 213 Roanoke Bidg.,145 LaSalle St., CHICAGO 


White a Yellow Pine and Hem- 
lock Lumber; White Cedar and 
SELL White Pine Shingles; Pine, Hemlock 


and Basswood Lath; and Cedar 
Posts and Poles 


EDWARD BROWNE, 


Hog Chanter ot Chicago, 





J. C. MILES, Pres’t & Gen’l Mgr. 
and Manager Gulf City Mills. 


J 
Yellow Pine D. J. MCDONALD, Sec’y & Treas. 


Lumber Company 


ROUGH AND DRESSED LUMBER For export ano bomestio. 
Cable Address “DUNMARCH,” MOBILE, ALA. 


Dealers in 











MILL SUPPLIES. 





STEEL LOG STAMPS, 


BURNING BRANDS, 
STENCILS, ETC, 


F. A. SACKMANN 
CLEVELAND, O. 






J.D. Sanda, Pres’t. W.T. Hana, Sec'y & Treae 


HAND LUMBER COMPANY, 
ates or. Long-Leaf Yellow Pine Lumber and Timber 


name Office: A, B, OC and Adams Cable Codes. Cable 
Address: ‘‘Hand,’ Mobile, Ala. Loading Ports: Mobile, Ala. 
Pensacola, Fla.; New Orleans, La. 


DOLIVE, BALDWIN CoO., ALA. 















Van Duzen’s Steam-Jet Pumps. 
Especially serviceable for SAW MILLS, PLANING 
MILLS and FACTORIES. Will elevate or force water. 
from ponds, wells, pitp and makes a first-class 
reliable fire pump. Can’t freeze or get out of 
order. Every mill should have one or more. 

10 sizes, ranging from $7 to $75. Write for 
catalogue No. 65. 


THE E. W. VAN DUZEN CO., CINCINNATI, 0. 


PARMELE & FLASH, 
North Carolina anu Long Leaf Pine 


POPLAR ano HARDWOODS. 
Cottonseed and Other Vegetable Oils. 





Bond Your lists ofany_. No. 1 Broadway, NEW YORK CITY. 
HARDWOODS. 














FOR SALE 
Standard Gauge Mogul Locomotive, 








Weight, 40 tons; cylinders, 16x26 inches; 
just suitable for logging purposes, very 
powerful and in first-class condition. For 
price and full particulars, write 


Mi. MITSHKUN CO., Detroit, Mich. 

















ree AVENUE HOTEL, 


___ PITTSBURG, 
LA PA. 


Proprietors. 





Largest hotelin Pittsburg. Three blocks from Union Station. 


Rates $2.50, $3.00 and $3.50 per day. 





B. C. WILLSON & CO. 


Cole Bros. 


Largest 
Manufacturers of 


TURNED WORK | 


IN THE WORLD. : 


Pwwwwvwvwe.4 
PP PPP PPP PPP PPP PPP PPP PAP etE 


Our Capacity.40.000 Pieces Turned 
Work per Day. 





POPLAR & OAK, 
LUMBER, ALL 3 
TURNED WORK, IN ; 
HOUSE TRIMMINGS, ; 
YELLOW PINE — 7 
MOULDINGS AND CAR. 3 
CEILING. 

> 


Have you our Catalogue No.7? If 
not please write for a copy. 


and Factory, UeUar Falls, la. 


Saw Mills and Factories, 


METROPOLIS, ILL., CoLUMBIA, TENN. 


ny TANK 
Mec. Co, 


PATTERSON, LA. 


oS 


Sse CCC CC CC CeCeeeeeeuevevuvuvw* 


PPP PPPP PALA 








R. F. SHREFFLER, 





WANTED—LUMBERMEN TO USE 


The ‘‘Lumberman’s Standard Telegraph Code’”’ and thereby save 
the cost of the book every few days. A telegram containing 50 
to 100 words can easily be brought within 10 byitsuse. Price, one 
copy, $3.00; two copies $5.50. —— rates in lots of one dozen 
- more include ne sano vr 
prices. 


‘old on EnMeN” 
MERIC(T Benny ot Chicago, Ill. 


SEND YOUR LISTS OF ANY 
STOCK YOU HAVE TO OFFER. 


| HARDWOOD LUMBER CO. 


Office and Yards, First Avenue and Canal Sireet, 
MILWAUKEE, WIS. 





J. H. TSCHUDY 
HARDWOOD LUMBER CO., 


QUARTERED 
OAK. 


Kansas City, Mo. 








FOR SALE. 
500,000 Ft. 1 to4 tn. Dry, Good, Logrun Birch 
North Land Lumber Co. 


Write for Prices. MENOMINEE, MICH. 








S. M. BRADLEY. GILES WRIGHT. 


Gites WricHTt & Company, 


Manufacturers and Wholesalers of 


Oak, Ash and Poplar Lumber. 


Good Grades. Office and Yard, 
Prompt Shipments. ASHLAND, KY. 





The Himmelberger-Luce Land & Lumber Co. 


Manufacturers of and Dealers in 
RED GUM ann HARDWOOD 
LUMBER. 
A. B. C. and Lumbermans Morehouse. Mo. 


Codes Used 





COOLIDGE FUEL & SUPPLY CO. 
Hardwood Lumber $2srevi."tim 


RAILROAD MATERIAL. 
Mills on Wis. Cent. Ry. at Downing, Wis. 
Office: 828 Guaranty Lom Building, MINNEAPOLIS. 





LUMBER YARD SUPPLIES. 


a ea Us Ud Us Us Ue Ve Ue RRMMMDDWWHW Why 2 





PORTLAND CEMENT, FIRE BRICK 
AND BUILDING SUPPLIES. 
ONLY RELIABLE BRAND 


THE GARDEN CITY SAND CO. 
1201 TO 1208 SECURITY BLDG. 


3 Lona DisTANCE PHones. CHICAGO. 








Write for ‘ 


THE NORTH-WESTERN LADDER CO. 


Manufacturers ot 


sion ant trate” LADDERS. 
2965 ities, ie  OMIOACO. 
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a CLASSIFIED INDEX TO ADVERTISEMENTS. 


Where no page is given the advertisement appears every other week or monthly and may be found in a previous issue. The index letters following a name 
refer to the similarly lettered headings, and indicate under how many heads the name belongs. 




































































































a—Northern Pine. : d—White Cedar—Con. h—Pacific Coast Woods Hardwoods, Etc.—Con. q—Saw [iill Mach’ry—Con. 
b—Spruce. Huebel, C. J. & Co * ae Continued. Pa Suisesi Tau Chicago House Wrkg. Co. ei 
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PINE. 


we can interest you. 


HEMLOCK. 


Large stock. Complete assortment Write for stock sheet and special 
prices. Don't forget we can ship what you want, when you want it and 
where you want it. Our grades are the best. Let us make you prices, 


THe ANKETELL LUMBER COMPANY, 


1108-1109 Fort Dearborn Bidg., CHICAGO, ILL. 


CEDAR. 





shipment. 


315 Jackson Street, ST. PAUL, MINN. 





E. H. Hobe Lumber Company, 


MANUFACTURERS OF 


HARDWOOD «0 HEMLOCK: 


We have on hand a nice stock of Pine, Hemlock, Red and Curly 
Birch, Basswood and Ash. We solicit your orders and promise prompt 


E. H. Hose LumsBer Co. 


KNOX MILLS, WIS. 











A 500 H. P. QUARTER-TWIST ROPE DR. VE. 
THE JANUARY 
NUMBER OF 

will illustrate and describe, a typical Quarter Twist Rope Drive, asdesigned 

and installed in the Electric Lig] t Station of the Pillsbury-Washburr Flour 

Mills Co., Minneapolis. The views (four in number) show the Drive in oper- 

ation, and are remarkably fine as illustrating the flexibility and one of the 

problems of transmitting power easily and cheaply solved by the Dodge 

AMERICAN SYSTEM OF MANILA ROPE TRANSMISSION 

Other articles of interest to power users are contained in this issue as 
well, copy of which can be secured upon application to 


THE DODGE MANUFACTURING CO. 
ENGINEERS FOUNDERS— MACHINISTS, 


BRANCHES: BosTON, NEW YORK, CINCINNATI, 
CHICAGO, ATLANTA, LONDON, ENG. 


= TELL US YOUR TRANSMISSION TROUBLES. 


POWER & TRANSVISSION 


Mishawaka, Ind , U.S.A. 














CHIPPEWA 


Cork Pine Shingles 


MANUFACTURED BY 


Half Moon Lake Shingle Co., 


EAU CLAIRE, WIS. 


Members of the Missouri & Kansas Association of Lumber Dealers. 





anyone having anything to do do with lumber. 


lumber. 
pocket, $3.00; bound in cloth, $2.00. Send for sample pages. 


FOR SALE—CHAPIN’S READY RECKONER. 
For mill men, lumbermen, contractors, purchasing agents and 


The tables reduce to board measure all the fractional sizes of 
Reliability guaranteed. Bound in morocco, lap and 


AMERICAN LUMBERMAN, Chicago. 











A MAP 


OF THE 


UNITED STATES 


SIZE 48X34 INCHES 


MOUNTED TO HANG ON 
THE WALL 


PRICE 15 CENTS 


This map is particularly interesting and 
valuable, as it shows in colors the dif- 
ferent divisions of territory in America 
acquired since the Revolution. The 
original thirteen states, Louisiana pur- 
chase, the Texas annexation, the Gads- 
den purchase, the cession by Mexico 
and the Northwest acquisitions by dis- 
covery and settlement. It will be sent 
on receipt of .price, fifteen cents. 








| 





GARDNER STEAM PUMP 





Were designed to meet the wants of those who 
appreciate 


A GOOD PUMP 





and don’t look at price as the only considera- 
tion. Good Lumbermen crave good machinery. 
That’s why Gardner Pumps are so popular with 
them. 
Made for Boiler Feeding, Fire, Tank and 
other services. 
F 


CATALOGUE WITH FULLER 
PARTICULARS ON REQUEST. 


st 
ADDRESS 


THE... 


GARDNER GOVERNOR Co. 
Quincy, lil. 


“Department S. P. D.” 














BRICK. 
CLAY. 


Stevens Point, Wis 
Medford, Wis. 


FIRE 


Fine Sand Mould Brick. 


Red Re-pressed Brick. Brick Werks at| 


Address all correspondence to 


LANGENBERG BRICK MFG. CO. 


GENERAL OFFICES: 


“utummaneane Stevens Point, Wis 


OUR PRICES ARE LOW 








EUROPEAN 


THE COMMERCIAL HOTEL Fuze: 


Rates $1 00 per day and up, including bath. 





<j lec «SPECIALTY: 


 LUMBERMEN AND 
; | TRAVELING MEN. 

ROYAL & 
CUSTOM HOUSE 
: «a 


A. MONTELEONE, 
Proprietor. 


J. D. KENNEY, 
Manager. 


* New Orleans. 


Just R- modeled and Refitted. 





Absolutely Fire Proof. 





WOOD-BARKER COMPANY, 


NYoleddols eet ant el: 
Cypress and Poplar. 


BLOT ROE | 


NEW YORK OFFICE, 
18 BROADWAY 





MAKE 


Pocket size. 








1 copy, $3.003 
a les, $§.50. 


; Lumberman’s Standard Telegraph Code. 


LONG MESSAGES SHORT 


BY USING THE 


Price: THE AMERICAN LUMBERMAN, 


315 Dearborn St., Chicago. 
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_ We can furnish ‘inished shoes, 





[RSS techs icc | WEDNESDAY and SATURDAY 
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JEFFREY GONVEYORS 0 ——— 


Does the Work. 
Nicholson Fi'e Co. - - Providence, R.|., U.S. A. 




















FOR 
HANDLING 


Logs, Lumber, Shavings, Saw Dust, Ete, | | “°*"Eraw>> PURE ASPHALT ROOFING. 


Chains, Hoists, Log Jacks, Cable Conveyors, Etc, 




























FOR CATALOGUE ADDRESS NEVER DRIES OUT OR CRACKS. 
i Planet Brand Tarred Ready Roofing, Slaters’ Felt, 9 " q 
THEJEFFREY MFG. GO, Columbus, Ohio. | } firs\SersTarss nay tovtes Si Fo wereus rorences. J+ L. PERKINS & CO.. 











CAPITAL MACHINE WORKS, 


MANUFACTURERS OF 


IMPROVED VENEER CUTTING MACHINERY, 
AUTOMATIC KNIFE GRINDERS & VENEER CLIPPERS. 


WRITE FOR CATALOG “A” Indianapolis, Ind. 
















BF. &H.L. SWEET G0:; COMMON SENSE SUPPLY SLEDS. 


FOND DU LAC; WIS, 



















and wood parts in the white, for ; gam ToT i _ 
> logging sleds. ersae enone — — 


1% TANKS 


We manufacture all kinds 








“THE CHICAGO and FLORIDA 
SPECIAL” 







We Manufacture— 


Cant Hooks, 
| Skidding Tongs, 
Swamp Hooks, 
Cant Hook Handles, 
Logging Sleighs, 
Rut Cutters, 
Common and B B Chain. 


and sizes of Cypress Tanks. 


Write for Catalogue. SOLID VESTIBULED TRAIN 
G. M, DAVIS & SON 


, a ee Palatka, Fla. From CHICAGO 
CYPRESS TANKS} To ST. AUGUSTINE 


a Cypress Water Tanks 


Nunagatt 
) RTTTUs Best in the World. Send for Catalog.‘ 


4 
q 
4 
4 
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EVERY 


Write us for delivered prices. : 






» 
) An Ad. in our WANT COLUMN Is 
>} A GOOD THINC. 


oThat’s what those who have 
advertised in it say. 
) 





PPPS 








“Bia Four” 


ROUTE. 


q 
4 
4 
4 
4 
4 
4 











} Entire train runs through solid from 
Vile C(50 Chicago to St. Augustine. Absolutely no 
dlon HM Gc WAN change of cars for either passengers or 
COMPANY baggage. First train Wednesday, Jan. 
OWeINNATI 16, 1901. 


AN* WANT YOUR BUSINESS. 











WRITE US FOR QUOTATIONS. 








THROUGH DINING CARS. 
THROUGH PULLMAN SLEEPERS. 
THROUGH OBSERVATION CARS. 
THROUGH BAGGAGE CARS. 


Leaves Central Station, 12th St. & Park Row, Chicago, 
12.00 Noon, 


ARRIVE ST. AUGUSTINE 8.30 NEXT P.M. 












Northwestern (Manufacturing §o., 


DULUTH, MINN. 
















For particulars eall on your local agent, 
or address 
J. C; TUCKER, 


Genera: Northern Agent 
Big Four Route, Chicago. 






236 to 240 So. 5th Ave., West. 
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CORRY, PA. 


BUILDERS OF 


CLIMAX MANUFACTURING CO., 


TRAMWAY LOCOMOTIVES AND CARS, 





J.J.NEWMAN 





12% feet raise to the 100 feet. Be- 


wards. Every wheel a driver. Adapted for iy. grades, sharp curves and uneven 
S AND CIRCULARS. 


track. Many of them are working pr ras ee 


For Steel, Iron, Wood or Pole Road. Weight ofsLocomotive from eight tons and up- 
fore purchasing write us for PAR’ 
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T. T. MITCHELL, Presivent. 
GEO. W. DISMAN, Vice-Pres. 





BUILDERS OF THE SHAY PATENT LOCOMOTIVE. 


Especially designed for logging and mining operations on heavy grades and sharp curves. 
We also build direct connected locomotives and all kind of cars. Correspondencesolicited. 


A. L. WHITE, Gent Mar. 
1. P. CARNES, SuperinTenocent. 


LIMA, OHIO. 


































Class D-T. No. 7. 


LIGHT LOCOMOTIVES of all gauges of track, from three to forty-five tons 

weight, including special designs for mines, mills, fur- 
naces, plantations, logging, contractors’ use, passenger and freight service, suburban 
service, street railways and industrial establishments. COMPRESSED AIR LOCOMO- 
TIVES for underground, or surface, work at coal, iron, copper, silver, gold and other 
mines, and for surface work at lumber yards, etc.., where smoke or sparks must be 
wholly eliminated. 


H. A. PORTER CO. 
Corner wood and PITTSBURG, PA: 
Locomotives, wide and Narrow Gauge, on Hand. 


Class 2-B-S. No. 21. f NO. 615. 
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C. T. PATTERSON Co., LTD. 
MILL SUPPLIES. 


LONG DISTANCE TELEPHONE, 


AGENTS FOR 


HENRY DISSTON & SONS, INC. 
CHICAGO BELTING CO, 
BOSTON BELTING CO. 
A. LESCHEN & SONS ROPE CO, 


SNOW STEAM PUMP CO. 
A. SANFORD LOGGING TOOL CO. 
ABRASIVE MATERIAL CO. 
BOSTON BLOWER COMPANY. 


~ewovvvevevevuvwuvvuvwvvwvwvwvwvwvweweT 


404-406 Corondelet St., 


New Orleans, La. 


——S 
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New Orleans 
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Heisler Geared Locomotives 


FOR FREIGHT OR PASSENGER SERVICE, ON 
HEAVY GRADES AND SHARP CURVES..... 








Improved Design. Workmanship and [aterial of the Best, 
Great Tractive power and Flexibility. 

In Weight, from Fourteen to Seventy-five Tons. 

Standard or Narrow Gauge. 











- - WRITE FOR SPECIFICATIONS. - - 


Stearns Manufacturing Co. 


ERIE, 
PA.= = 














This Cart 


is used in lumber yards and at hauling lumber into wood work- 
ing shops. The cart is loaded a1: drawn alongside the 
planer; the lumber being handled ; rectly from cart into 
planer. One horse with forward truck will keep ten ora 
dozen rear trucks employed. For all-around use in lumber 
ards, no wagons are so useful or so cheap as these. The 
umber is balanced on rear truck shown herewith, and the 
forward trucks, with shafts, whiffle-tree and reach are used 
mostly for guiding the rear truck, the coupling being done 
in a moment. hen the two trucks are coupled together 
they make a perfect lumber wagon. 
This cut shows the two trucks coupled together 
the same as an ordinary wagon. The reach has a 
hook at the end to hook into the draw staples of the 
reartruck. Forward 
truck kas bolster with 
flat iron running its 
entirelength and turn- 
ing up at both ends, 
—ss1— forming stakes, so the forward end bf lumber loaded 
on rear truck will rest thereon when coupled. 


vrsessccsars® LANSING WHEELBARROW CO.. LANSING MICH. 


































If you have been try: 
ing to make money saw 
ing lumber and have 
just made expenses put 


SOULE 
STEAM 
FEED 


and you will soon get 
rich, 





ADDRESS 


SOULE STEAM 
FEED WORKS, 


MERIDIAN, MISS. 


‘ Pe * 


C. A. WARREN, General Agent for Michigan, Le Roy, Michigan 
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Saw Dust, Slab and offal Carriers: 
Log Hauls, Lumber Transfers.... 
Send for Catalogue and Prices. 


Union Malleable Iron Go. 


EAST MOLINE, ILL. 





BEST IN THE MARKET. 


DETROIT, MICH. 


3 66 J 99 
Our No. 530 Detachable Saw Dust 1900 > 
Carrier. 7in. wide. 6 in. CATALOGUE : 
. dri 
Pitot oth ways. WOW READY. 3 
, 
$ 
: 
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ble Chain in the market: 


MODERN LOGGING 


METHODS FOR CYPRESS, PINE AND HARDWOODS, 


sent eat renad ice LOGGING BY STEAM,” 


LIDGERWOOD MFG. CO. 


96 Liberty Street, NEW YORK. Prudential Building, ATLANTA, GA. 
WOODWARD, WIGHT &:.00., Ltd., Agents, New Orieans, La. 






























































iin 
y 


ma nila a 
Built with the McLaren Knee are the best in the World. 





Ud 


This Knee is patented, there are others that are infringements, we intend to protect our rights. Buy the McLaren and avoid trouble. 


| 
| - NICOLS & DEAN, 





3 SEND FOR CATALOGUE. St. Paul, Minn. ESTABLISHED 1855. 
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LINK-BELT @ 


ELEVATORS AND GONVEYORS | tts sss!’ ‘cots, tops c 
EMERY LUMBER TRIMMER, (72! IN OPERATION.) 


CANC SLAB SLASHERS, Patent Machine-Moulded Rope Sheaves, Shafting, Pulleys, 
Bearings, Clutches, Etc. CATALOCUE No. 25 MAILED UPON REQUEST. 


LINK-BELT MACHINERY COMPANY | 


Engineers, Founders, Machinists. 


SOUTHERN CONNECTION, 

& Woodward, Wight & Co., 
LIMITED, 

410 Canal Street, 





No. 500. Special Transfer 
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The “Howe” Detachable Log Haul Chain. Strongest and most durable on market. 


Pers ~~ uf ~~" 
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BOILERS. 


REFUSE BURNERS, 


Brick Lined and Water Space. 


STAND PIPES, 
TANKS, Etc. 


WRITE FOR PRICES. 


Muskegon Boiler Works 


MUSKEGON MICH. 


SUPPLIES. 
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Globe, Angle, Cross, Check, Safety, 
Y, &c., both Screwed and Flanged, are 
manufactured of the best steam metal and 
are fully guaranteed. If you want the 
best, ask your dealer for valves manu- 
factured by Jenkins Brothers. Re- 
member, all genuine are stamped with 


Trade Mark like cut. 


JENKINS BROS., New York, Boston, Philadelphia, Chicago, 








2 HOSE 
- 
3 


PEAVEYS, 





CANT HOOKS, 
PIKE POLES, 














AUTOMATIC 


Saw Sharpener. 





Constructed for cross cut, 
small rip and shingle saws 
from 12-inch to 50-inch in 
diameter. Right and left 
hand shingle saws can be 
sharpened without remov- 
ing the flanges. 


Write for Catalogue show- 


ing everything used in the 
Filing Room. 


COVEL M6. CO. 


CHICACO. 


—ewwerwerwrwervervrerwvrreveeewwT¢twt+#wTt+ 





Jackson & 
Church Co. 





MFRS. OF 


WATER TUBE 


BOILERS 














BELTINC, 
PACKINC, 


LATH YARN, 
MANILLA ROPE, 
SHINCLE BANDS and NAILS, 





CHICAGO AGENTS FOR THE DETROIT 
EMERY WHEEL CO. 


Boiler and Sheet Iron Work. 


REFUSE 


Hoisting and Mining Engines. 


New and Second-Hand Boilers and Machinery. 


Correspondence Solicited. 














Geo-B-CARPENTER & Co. 


SEND FOR CATALOGUE NO. 30._ 


CHICACO, ILLS. 








Saginaw, 
W. S. Mich. 


BURNERS 
& TANKS. 





| 3 














901, 
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LOG HAUL FLIGHT. 


.| Steel 
Cable 


Conveyors | 


WRITE FOR 
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BaloMich 


DESIGNERS AND BUILDERS OF 






Cable Lumber Transfer and Assorter, 500 feet tong, at the malt 
of Peters Lumber & Shingle Co., Benton Harbor, je 






re 
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—| New aw Modern 


Saw Mill 
SB Machinery 


PLANS AND SPECIFICATIONS , 
ON APPLICATION. 


























An Up-to-Date Cross Cutting]Machine. Send for Descriptive Price List. Made by 


BUTTERWORTH & LOWE, 21 HURON ST., GRAND RAPIDS, MICH, 









s 
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SAW 
GUMMERS 


We make the finest saw 
gummer on the market. 
We have them in stock 
for:immediate shipment. 

You can buy cheaper 
gummers, you can buy 
higher priced gummers, 
but you can’t anywhere 
get better SAW GUMMWER 
VALUE for your money 
than putting what we 
ask into a 


CHAMPION 
SAW GUMMER...... 





THE CHAMPION SAW GUMMER. 


We can also give you good value in 


‘SHINCLE MACHINES. 


We have hand machines and single blockers in stock for quick ship- 
ment. Let us point out the good features of our line. Our machines 
are made to do business every day in the year. 


MICHIGAN IRON WORKS 


THE SAW GUMMER PEOPLE, 


ay 





ORE NESE tie: LS AS, 


Grand Rapids, <°.- Mich. 
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THE GRAND PRIX ae And A Special Gold Medal 


The Simonds 
Saws and Knives 


_ All Kinds All Kinds —_ 
PARIS, 1900 PARIS, 1900 








The only American Saw or Knife Manufacturer to have ever secured the Grand Prix at a Paris Exposition. 


SIMONDS MANUFACTURING CO. 








| Fitchburg, Mass. New York, N.Y. Chicago, Ill. New Orleans, La. San Francisco, Cal. Portland, Ore. Seattle, Wash. 











NORTHAMPTON EMERY WHEELS 


FOR__. ee 


Saws, Planer-Knife 





. GENERAL Grinding, 
Su MILL : and all 
Mie ais Wood Working 
Tools. 


Northampton Emery Wheel Co. 


22 South Canal St, CHICACO. 

















[NCREASE Your NORMAL PROFITC 


‘ BY ‘THE -ADDITION:-OF - 





| Circular | & 














ONE MAN 


with a Carborundum Wheel will do as much 
work as two, or three, or four men with other 
abrasives—and do it better. 

Carborundum not only cuts faster and cleaner 
than other abrasive wheels, but it lasts longer. 
It does not grow smooth or gummy— 

The cutting edge is always fresh and sharp. 

It does not heat the work. 

















| Our Specialty: CYLINDER 
Complete 


Plants 


It costs a little more in the first place, but in the 
long run is by far the cheapest abrasive in use. 


Carborundum Saw Gummers 














SAWS RESTEELEQ 











and Knife Sharpeners are guaranteed ~ 
to save the users money, 


THE CARBORUNDUM COMPANY, 


rer GERLAGH GC, CLEVELAND. 0) Niagara Falls, N.Y. 





SILGING KEG STAVE saw. 
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BAND gies jeer geagincece MACHIN 
SAWS “= sem" KNIVES 


SPECIAL PROCESS IN TEMPERING WHICH MAKES THEM SUPERIOR TO ALL OTHERS. 











USE THE FOWLE 


se eee.  FOWLE BROS. & —* WOBURN, MASS. 


















a 
, 
THE GOODYEAR THE CELEBRATED LUFKIN 
LOAD BINDER. SOx Fae BEST IN THE WORLD. 
. LUFKIN RULE CO. Sacinaw, Micu. 
Don’t twist a hickory pole in a chain, but hook chain in ’ LATEST 
, grab hooks of binder; pull lever; take up slack—and the ; WATCHMAN S CLOC IMPROVED. 
deed is done. With Safety Lock Attachment. 
Has a spread of 2244 inches when open. Closes to 18 \\// . ease inueaae 
inches, taking up 444 inches of slack. Simple in its action. R\ mr EA Especially adapted for saw and 
Powerful in its effect. It’s use prevents unnecessary hard a? cA caus dean ueeew enc aeaees 
work and sulphurous language. = S man is employed. 
| aS ge pee 
2 Uff, \ oulars to ya : 
, A. B. GOODYEAR & CO. Bloomdale, Ohio. i) F. NANZ & CO. 
q 127 Duane 8t., - - NEW YORK. 
oa) 


















THE BEST OF ALL! 
‘The Shimer Cutter Heads 


(WITH EXPANSION) 


To match Single Tongue and Groove from 
7-8 to 1% inch. 


The Best Because this is the only Expansion that will set and resct (the lower Bits) for tight or loose fit of tongue in groove without 
disturbing the Upper Bits that are set by the top screw to cut in alignment with the surface cut of the cylinder. 


Wee ae ee ee Surface Cut of the Cylinder: ---+------}] 

WI RON WHORE UPPER BIT. 
\ This Bit is fastened upon 
the upper side of the lower 
section and the top screw 
earries it in alignment with 
. the surface cut of the cylin- 
© der. 














Aa 


Th B BECAUSE this is the only zapatos that registers with Automatic sere Fi igures 
e est by which you can tell at sight what thickness of tongue or groove the Bits will cut, 


LOWER BIT. 


This Bit is fastened to the 
under side of the upper sec- 
tion, which is the only head 
section that can be set up or 
down for tight or loose fit of 
tongue in groove. 


BECAUSE the Bit Seats have an outward slant in conbination with an alternate 

Th Be incline common to the Duplex Bit Seats of The Shimer Cutter Heads—the only Bit 
e st Seats that will set the Bits to make the undercut (in the groove) and the overcut 
(above the groove) with clearance. 


BrcAusE the Duplex Bit Seats have conical bit sockets to protect the 
The Best Cutter Head from injury when the drive belt breaks and the feed is on. The Best BECAUSE IT IS THE BEST, 


AND THAT IS WHY THE PEOPLE WANT THE SHIMER CUTTER HEADS, 


Codejtasienr § ““* Samuel J. Shimer & Sons, Miton, Pa. 
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Turn Your Slabs 
Into Money. 


Our ‘Little Giant’? Slab Resaw makes 
Good Lumber out of Mill Refuse. 
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WE MANUFACTURE 
4 SIZES OF BAND RESAWS. 


47-inch Segment Resaw. Gluing Machine, Clamp Press, for 
Automatic Cut-Off Saw. Box Fa actories. 

Cut-Off Saw Tables. Automatic Hand Hole Cutter for Boxes. 
Hot Roll Dryer for Veneer Lumber. 42-inch Slab Resaw for Saw Mills. 
28-inch Double Roll Surfacer. Paving Block Saw. 

Power Feed Box Board Matcher. Rip Saw Tables. 
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FISCHER MACHINE WORKS 


345-347 So. Canal St...CH1caGco, ILL. 
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The Wilkin Hoo-Hoo Nigger. 


The easiest to 
operate, the most 
substantial, and 
built on the best 
’ lines of any Steam 
} Nigger made, a 
.. fact that nearly 
> one hundred 
users will testify 
to, workmanship 
perfect. No leaky 
joints, no break- 
ing of tooth bars. 
Sent to responsi- 
ble parties on 
thirty days trial. 
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WRITE 

FOR 
DESCRIPTIVE 
CIRCULAR. 


OPP 









NotTEe—I am theinventor 
and sole owner of all the 
Hoo-Hoo Nigger Pateuts, 
and wiil protect my pat- 
; ents to the full extent of 
a the law against infringe- 
= ments 


THEO. S. WILKIN, Milwaukee, Wis. 
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We can save you money on the cost 
of your saws. 
























|S eran this Swage does not pinch off the 
points of the teeth, hence the saw blade lasts 
much longer when this Swage is used upon it. 

The die of this Swage has eight wearing sur- 
faces which causes.it to last twice as long as any 
other. 

This Swage has two adjustments, one for the 
die and the other for the anvil, so that any shape of 
tooth desired can be formed, 

The point of saw tooth can be seen while being 
Swaged, which is a feature not found in any other 
machine. 


SENT TO 

RESPONSIBLE The head of the Swage and all of the main work- 
PARTIES ing parts are made of a fine grade of tool steel. 

ON TRIAL. et 


“Tam a band saw hammerer 
and filer, and think it the best 
swage I have ever got hold of in 
my eighteen years experience. 
It is just the thing in all kinds of 
timber.’"—DANIEL KEEN, V alley 
View, Ky. 





“T have used the 
swage for one 
year and it is the 
best one I have 
ever worked with, 
I can recommend 
it to all band saw 
filers.’ — Wm. H. 
STRIGHT,Tidioute 
Pa. 


WE MAKE SWAGES ADAPTED FOR RESAWS, BANDS, 
LIGHT CIRCULARS AND THE HEAVIEST ROTARIES. 


PHOENIX MANUFACTURING CO. 


Eau Claire, Wis. 
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“CHALLONER” 
Shingle Mill Machinery 





has been recognized as STANDARD for over 35 
years and requires no “SELF PRAISE” from us, 
References: Any Shingle Manufacturer. 124 
page catalogue for the asking. 








GEO. CHALLONER’S SONS CO. 


Oshkosh, Wis. 
*“‘Simonson’’ Direct Acting Steam Log Turners. 














Strength, Rigidity, Superior Workmanship, Experience 


Are combined in THE LANE PATENT LEVER-SET CIRCULAR SAW MILLS. 





They are built in any size, with—._ 


CAPACITY TO CUT 
FROM 3,000 T0 50,000 
FEET IN 10 HOURS. 


Right and Left hand; especially de- 
signed for rapid cutting in all kinds of 
timber. 


Most Perfect 


Circular 
Mills on the Market. 


A FINE MILL IS ESSENTIAL TO THE MANU- 
FACTURE OF GOOD LUMBER; WE MAKE IT, 
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c= 
WE ALSO BUILD 


Lumber and Timber Trimmers, Timber Rolls and Stands. 
Clapboard Machinery, Planing Machines, Matching Machines, No. | Iron Frame Right 


Saw-Mill Set Works, Cut-Off Tables, Log Canters, Hand Mill. 
Swing Saw Rigs, Drag Saw Rigs, Shingle Machines, 


Lath Machines, Log Jackers, Edgers. 
OUR CATALOG SHOWS ALL OUR SAW MILLS. 


LANE NIFa. Co.. - ‘MONTPELIER, VT., U. S. 
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Save Your Mill Refuse. 


Slack barrel staves are always in demand. 
Make them cheap by cutting slabs and 
other refuse into staves with 


Brady's Improved Stavé Machine. 


Saw, joints and bevels staves. Crozing 
attachment extra. Only machine that will 
make staves of any width, 
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M. E. BRADY & GO., - Manistee, Mich. 


308 2d Street. 











Wickes 
Gangs Cut 
Lumber 
Better, 
Cheaper, 
than any 
Other 
Process 
and 
Remove 
Less 

Saw Kerf. 
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Our 
Claims 
Proven by 
Investiga- 
tion. 





Sizes and 
Styles 
iil for all 
Se Require- 
ments. 











NO. 3 BELTED GANG. 


WICKES BROS. 


Saginaw, Mich. 




















A Nigger in the Wood Pile 


is not usually considered a very good thing, but 
if you have a Wm. E. Hill & Co. Steam Nigger 
in your wood pile you are to be congratulated. 
This Nigger is not only a log turner, but a log 
loader, a hand spiker and a straightener of long 
timber. Used in connection with our Steam 
Wench and Log Stop, it makes the best com- 
plete log deck known. If you don’ believe it 
look at the cut, and if that don’t convince you 
we have catalogs and blue prints which are 
yours for the asking. Our saw mill machinery 
is the best, our prices the lowest. 


“EVERYTHING 
FOR ThE 
SAW 
MILL.” 


4 
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THEN The RODGERS LATH MILL (see cut) and 
The RODGERS GANG BOLTER 


ARE JUST WHAT YOU WANT! 
For particulars & prices address 


Rodgers Iron Manufacturing Co. 


MANUFACTURERS OF A FULL LINE OF SAW MILL MACHINERY, 











} MUSKEGON, MICH. 
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Now the Saving 


On labor by manufacturing the Dowel Door. 


For the basis of computation 


let us take five hundred doors. You may manufacture less per day, but your 


saving will be in proportion. 


By the new method the following 
cost will result: 
Hayes’ Tenoner— 





1 man, $1.75 per day, 5 hours..................... $ .87% 
§ boy, socts. per day, § hours .. ................ 25 
Hayes’ Stile Borer— 
1 man, $1.50 per day, 5 hours .............-. cece -75 
1 boy, 75 cts. per day, 5 hours....... ............ .37% 
Hayes’ Dowel Machine and Sawing, 1 man, 10 hours.. 1.00 
Hayes’ Rail Gluer and Dowel Driver, 1 boy, 5 hours.. .37% 
Putting up, 2 men, $1.75 per day, 10 hours.......... 3-50 
(ROMUMT Lk icc es dd cadue acid Buk exc ch cata c or tenRies $7.121 


Result—A saving of $4.50 in cost of manufacture in favor of the Dowel Door. 


By the old method the followiug 
cost will result: 

FOMONEE, 2 MCG, SE FG POR CBG wiciovinsiccccccecccecions $3.50 

FIOEtISCE, 2 MICH, SE SO PES CHG... ... occ kceccccvccccscees 3.00 

Core Puncher, 1 man, $1.25 per day................... 1.25 

c Relisher, 1 mat, 7§ cts. pOF GRY... 6... cccceccscesess -75 
Eerie Gel, © WIM, 6 OGIO. 65.5 mess sic cic ccinccans 62% 

Putting up, 2 men, $1 25 per day ..................... 2.50 

ROGUMse Daieiey weg daa wcakewearnt ue are qceweeubeesions $11 623. 


osnxost, wis. u.s.a. Ee Be HAYES MACHINE Co. 
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MR. DEALER! t 2G 
P. & B_ Ruberoid Roofing is the 
most satisfactory article you can 
handle in this line. IT HAS A 
REPUTATION. May be applied to 
buildings of any kind dwe'lings, 
factories, mills, lumber sheds, dry , 
kilns, machine shops, foundries, 
etc. Contains no tar. Will not 
melt or become brittle and crack. 


























Durab'e, water-proof and unaf- 
fected by coal gas, great heat, 
acids or alkalies. It sells itself. 
If interested write us. 


















Whenever 
you see the letters 
oe P & B ” 








on Insulating Paper, 
Building and Sheathing 
Papers, you may be 
sure you have the 
World’s Standard Papers. 
We need not dwell here 
upon its splendid reputa- 
tion, built up on Quality, 
Durability and Effective- 
ness, which are the talking 
points for dealers. No 
danger of decay because 
of inferior make-up— 
no imitation rope or 
wood stock. We only 
N use materials that 
Live and do not 
deteriorate 
with age. 






IBEROIO ROOTNES 
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LATING. PAPERS 


»STHE STANDARD PAINT COMPANY 4 
( - MFRS } 
NS 85-87 JOHNS! NEW YORK 
\ BRANCHES 
. LONDON, PARIS, BERLIN > 
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Lancaster 
Knives 
Are 


Superior * 


BOTH IN TEMPER AND FINISH. 






Because we have made exhaustive experiments to perfect 
them. 





a 
) | 


The material is specially made from our own formula : 


The workmanship is perfect throughout. 


THEY WILL PLEASE YOU. 


Beca tise They cut better, cleaner and more precisely. 
They last longer. 
They can be obtained promptly. 


LANCASTER MACHINE AND KNIFE WORKS, 


LANCASTER, Erie County, N.Y. 


If you do not find our claims fully substantiated, 
WE PAY THE FREIGHT i return the knives at our expense. 
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NO. 4, EIGHT ROLL FoR 


PLANING, MATCHING OR SIZING LUMBER RANGING#oM E 
WORKS 30 INCHES WIDE 20 | 































SPECIAL FEEDING-IN ROLLS. UNDER CYLINDER AND YOKE DRAWS OUT FROM WORKING SIDE. 


FULL DETAILS@y APPLI 


WE MANUFACTURE PLANING MILL MACHINERY OF TE HI 


SEND FOR OUnmy CATAL 
! 
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S. A. Woops IV MACHINE Co, Sc 
WoobDS ESTABLIS@D IN - 
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R SIDE TIMBER SIZER. 


oM BOARDS TO TIMBERS UP TO ITS FULL CAPACITY. 
20 OR 24 INCHES THICK. 


EEN TOP AND BOTTOM HEADS WITHOUT DISTURBING TOP CYLINDER OR ROLLS OR CHANGING FINISHED THICKNESS OF MATERIAL. 


TOP ROLLS AND CYLINDER MAY BE ADJUSTED BY POWER SIMULTANEOUSLY OR FEEDING-IN ROLLS INDEPENDENTLY. 









N APPLICATION. 


HIGHEST QUALITY AND SOLICIT YOUR PATRONAGE. 


CATALOGUE A. 
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SO. BOSTON, MASss., U. S. A. 








4D IN 1854. WoopbDs 
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" SSE CEBCEEB e sa 
‘ CORRY & BARKER'S PATENT STEAM SETTING MACHINE 
@ 
$ FOR SAW MILL CARRIAGES. 
| A Special Boon to Set- 
ters on Big Logs and Just 
: the Thing for Small Logs. 
It is entirely new to the art and is the only successful nails that has ever been invented for operating set works. Title thereto 
is fully guaranteed and infringements thereof will be prosecuted. 
NO SAW MILL IS COMPLETE WITHOUT IT. WRITE FOR REPORTS. 
BUILT SOLELY BY 
: CHICAGO OFFICE, THE D. CLINT PRESCOTT CO. 
1404 Monadnock Block. MENOMINEE, MICH. 
oe e2eened «s 

















Like a certain unmentionable individual, the 
Saw Mill Hog has no wings, but he 
gets there just the same. 
Nearly 500 of these “ Hogs” now in Use. 


Write for circular ‘‘A’’ and learn what 
can be done with your mill refuse. 


Mitts & MERRILL, 
{009 South Water Street, SAGIN AW, (.) MICH. 


SOUTHERN TIMBER LANDS 


ALONG THE LINE OF THE 


Southern Railway, | 


In Virginia, North Carolina, South Carolina, Georgia, ; 
Alabama, Mississippi, Tennessee and Kentucky, A 

personal trip of inspection may result in a bargain. , 
The undersigned will furnish advanced information for , 
guidance. The particular territory referred to affords 
splendid locations for furniture and wood working 
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The Lunkenheimer 
“Clip’”’ Hose Gate Valve 


is a single disc, double-seated valve. 
Made of Iron, all bearing parts of Gun 
Metal. Sizes 3% to 3inches. Fulfills all 
Underwriters’ Association require- 
ments. Unequalled for all ordinary 
pressures. Specify them and order 
from your dealer. 
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WRITE FOR CATALOG OF BRASS AND IRON ENGINEERING APPLIANCES OF 
SUPERIOR QUALITY. 
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factories. pions The Lunkenheimer Co. 
M. V. RICHARDS, J. F. OLSEN, MAIN OFFICES AND WORKS, 
Land and ledustrial Agent, Agent Land and Industrial Dept., BRANCHES: a i 7, 
WASHINGTON, D. C., or 225 Dearborn St., CHICAGO, ILL. 25 Gortiontt Bt. Now Voce. Cincinnati, O., U.S. A. 
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Hoosier” Machinery is Good Machinery, 





‘‘Hoosier’’? Two-Saw Lumber Trimmer. 


Will Trim Accurately any lengths wanted from 6 feet up to and including 22 feet; has our New Automatic 
Device for Shifting the Saws; is built strong and heavy and has large capacity. 


Full details and prices will be cheerfully furnished by 


THE SINKER-DAVIS CO., 


Builders of a Full Line of Machinery Used in Saw Mills. 


Fafa P Mal elMePMeF eff Pe PEPSI SESS ES ET EPIL EPETEIR IIASA LeU anal VaPa lal raF rafal ran resaPret res as rasePePESOPEPeSSALIGGrI ISLA FLIV AIL aIal ala ral Mal reP aff ePesePrI IMS ILILIMIY: 


INDIANAPOLIS, IND. 
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TIMBER LANDS 


Along the Cotton Belt Route in Southeast Missouri, Arkan- 
sas, Northern Louisiana and Texas contain greater varieties 
of timber than anywhere else in this country. The different 
varieties of Oak, GuM, ASH, Hickory, PECAN, COTTONWOOD, 
CYPRESS, CEDAR, HACKBERRY, HLM, BEECH and YELLOW PIND 
grow abundantly in the territory tributary to the Cotton Belt 
Route. If you are looking for a new and favorable location 
for a 


Saw Mill Stave Mill Box Factory 
Heading Factory Furniture Factory Wagon Factory 
Hub and Spoke Factery Basket and Berry Box Factory 


Write us before locating anywhere else. Any factory for 
WoopEN Propucts located on the Cotton Belt Route will 
prove highly profitable on account of abundance and cheap- 
ness of Raw Material and easy accessibility to all the great 
markets. 

The fine clays and sand at certain points of the Cotton 
Belt Route offer special inducements for the establishment of 


Potteries Brick Yards 
Tiling Factories Glass Factories, ete: 
The abundance of fruit and vegetables raised in the Cotton 
Belt Territory invite to the establishment of successful 
Canning Factories and Ice Plants. 
For further particulars write to A. 8. DODGE, 
General Traffic Manager, 


W. La BAUME, G. P. & T. A., ST. LOUIS. MO. 





The Best Timber, Farm 
and Timber Lands 
IN WISCONSIN 


Are easily reached via Wisconsin 
Central Lines’ fast trains, leaving 
io and Milwaukee daily for St. 
Paul, Minneapolis, Ashland and Du- 
luth. Manufacturers, Homeseekers 
and the Public can obtain further in- 
‘ormation by applying to Frederick 
Abbot, Land Commissioner; W. H. 
Killen, Industrial Commissioner, or 
JasC. Pond,General Passenger Agent, 
and all located at Milwaukee, ; 


Lumber 
Lumber Rates 
Lumber Lands 


Manufacturers of lumber, timper investors and lumber 
dealers who have investigated the svt tracts of timber 
lands along the lines of the Illinois Central Railroad in the 
south have been impressed with the fact that nowhere else 
are such vast opportunities offered for this line of industries. 

Forests of all kinds of hardwood and pine timber, some of 
which, more distant from the railroads, have scarcely yet 
been penetrated’ by #he. loggers’ camps, afford facilities for 
the lumber businessyom this system of railroads that will 
prove both convenient sand profitable in operation. 

In the Yazoo Valley, -Mississippi, which this railroad pene- 
trates, are four and a half million acres of lands covered 
with oak, ash, hickory,*eypress, red gum, cottonwood, etc., on 
which mills can bé operated for years without exhausting 
the timber. 

The policy of the Illinois Central Railroad ‘is. well known 
to be such as to build up great‘and flourishing lumber indus- 
tries along its lines. 

Those who are interested ih purchase of timber lands, of 
which this company has over 500,000 acres for sgle, are 


invited to addresg 
EDWARD P. SKENE, 
Land Commissioner, Central Station, Chicago, II. 


Those who are interested in lumber freight.rates, or any- 
thing connected with the lumber traffic, please address 


T. K. EDWARDS, 
Lumber Agent, 99 Adams St., Chicago, Ill. 


VIRGINIA 


There are good openings in Virginia for 

The Sawmll Man, . ...., 

The Manufacturer of Woodenware, 
And in fact, for all woodworking establish- 
ments. We know of one special opening 
for a wagon manufacturer. For all in- 
-{>7mation in regard to Virginia, along the 
line of the Norfolk & Western Ry., address 

PAUL SCHERER, 











Agent L. & L., Roanoke, Va. 
W. B. BEVILL, Gen’! Pass. Agt., Roanoke, Va. 


Locations for 
Industries. 


The name. of the Chicago, Milwaukee & St. Paul Rail. 
way has Jong been identified with practical measures for 
the general upbuilding of its territory and the promo- 
tion of its commerce, hence manufacturers have an assur- 
ance that they will find themselvey at home on the com 
pany’s lines. 

The Chicago, Milwaukee & St, Paul Railway Com 
pany’s 6,300 miles of railway, exclusive of second track, 
connecting track or sidings, traverses eight states, 
namely: 














NORTH NORTHERN 
DAKOTA, | MINNESOTA.| MICHIGAN. 
pr dl IOWA: WISCONSIN. 

EXPRESS PASSENGER 
a. MISSOURI. ILLINOIS. 
TRAINS ‘ 
THROUGHOUT. 














which comprise a great Agricultural, Manufecturing 
and Mining territory. 

The Chicago, Milwaukee & St. Paul Railway Company 
gives unremitting attention to the development of local 
traffic on its lines, and, with this in view, seeks to 
increase the number of manufacturing plants on its 
system either through their creation by local enterprise 
or the influx of manufacturers from the East, - It has 
all its territory districted in relation to resources, adapt- 
ability and advantages for manufacturing. Specifi¢ 
information furnished. manufacturers in regard -to suit 
able locations. Address, 


LUIS JACKSON, 
Industrial Commissioner C., M. & St. P. Ry. 
660 Old Colony Bidg., Chicago, Ill. 


SCRIBNER’S LUMBER AND LOG BOOK. 

A handy little book for lumbermen; givescorrect measurement 
of scan , boards, plank, cubical contentsof square and round 
timber; saw logs by Doyle’s rule; a standard work; over 1,000,000 
copies have been sold; price 25 cents. 

For sale by AMERICAN LUMBERMAN, Chicago 
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STANDARD Q 





















































Heavy Seven Foot Band Resaw. 








We make Band Sawing machinery and nothing 
else; Pony Band Mills, Band Rip Saws, Edgers, 
Band Resaws for all kinds of work. Ten kinds for 
saw mills and ascore of smaller machines. 


Special Band Edger. ‘For particulars address, 













SAGINAW, MICH. 











| W. B. MERSHON & Co., 






























see 
Combination Band, Rip and Resaw. 
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DO YOU LACK SIEAW? WE CAN HELP YOU. 


The Gordon | 
Hollow Blast Grate. 


The original and only successful because only 
‘* TUYERE ”’ hollow blast grate. 


Steam Feed Valves. 





Sample Testimonial: 


“We use your grates in our factory at Hickman, Ky., and could not , 
get along without them. They pay for themselves every two weeks, as 
we burn dust and save wood. We would not run a boiler without them.” 
—Hovston & Lieaeetrt, Lewisburg, Tenn. 


The TOWER 2 and 3-Saw Edger. ; 
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*““MIODEL D” VALVE. 


A feed valve that is not n-arly but PERFECTLY balanced; gs 


as | 


a 
| 





4 


that will rever stick; and that does not throttle the steam, as it is 


DOUBLE PORTED. 








We build every machine us-d in the fastest saw mills. Our This edger contains not a single new feature. It combines parts that » 

: . ° r have stood the test of time and use, and is consequently a thoroughly 

2: a2 é . . a . 2 . . = hs 

machinery is of the best design and VERY HEAVY. practical machine. Nearly five hundred in daily use. Does perfect work, 
takes up but little room, requires but little power, and is CHEAP. 


Clark Brothers, Gordon Hollow Blast Grate Co. | 


e Mfrs., NVILLE, MICH. § 
| No. 30 Greenwich St., BELMONT, N. Y. Sole Mfrs. GREE MIC 





SEND FOR CATALOGUE L. 


THE FILER & STOWELL CO, "2" 


Our Steam Set Works 






























“does not get tired.” 


4 


We control absolutely 
everything of any val- 
ue in steam set works, 
and we will protect 
our rights. 
Manufacturers and 
purchasers will please 
take notice. 
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QUINN’S 
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| WOOD-WORKING 
| MACHINERY 


g OF EVERY DESCRIPTION. 
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This new 

Triple Drum Sander 
will polish hard and 
soft wood surfaces 
for painting or 
varnishing perfectly. 


SPRING CUSHION FLOOR PLATE | 


is a STEEL casting, 2 paagentoce not to break. Cushions both ways; 
saves machinery and millwright work; sawyers bao better, there 
being no danger of knocking out a floor pl plate. a fully guar- 
anteed. Sent to responsible parties on approval. nd for circular 
and price. When ordering new hg turners insist upon having them 
equipped with Quinn’s floor r plate 


} QUINN & CO., 1632 Eastern Ave., Cincinnati, 0. 


The Proper Tool for the Work, 


Hardwood Flooring to be perfect should be SCRAPED, No other method 
of finishing will leave so desirable a surface or do it at so small a cost. A 


Whitney © 


PPPS 


WRITE US 
FOR ITS POINTS 
OF EXCELLENCE. 
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Fay No. 4 Triple Drum Sander. 


Prices, full particulars and large new 
Illustrated Catalog free to manufac- 
turers and foremen, on request. It is 
no trouble to inform you of the merits 
of our machines. 


GRAND PRIX, PARIS (900. 


J. A. FAY & EGAN Co. 


worrowrsr. CINCINNATI. O. 
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Machine 


is the,tool for the work. 


BAXTER D, WHITNEY, 


WINCHENDON, MASS. 


HENRY KELLEY & CO., 26 Pall Mall, Manchester, England. 
SCHUCHARDT & SCHUTTE, Berlin, Cologne, Brussels, Vienna, Stockholm & 8t. Petersburg. 3 
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OU of course know that 

this is a picture of a 
moulder, but do you know 
that there is a new lot of lit- 
erature on this subject in our 
office ready to send to any one 
who wants to be posted on 
the moulder question? We 
want all progressive mill own- 
ers to know why the Smith 


Moulder has the reputation of 
being the very best machine in the world. — of these machines are daily testi- 


fying to this fact. They can be seen running in nearly every town in the country. 
Write us to-day. We will answer promptly, w wo iw wi iw ww ww w ut 













NEW YORK 
Branch &* 121 
Liberty Street 


H. B. SMITH MACHINE 
COMPANY « sMITHVILLE 


NEW JERS EY. V. &S. A. 


CHICAGO 
Branch ® 65 
So. Canal St. 
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What’s the Use 
of Talking 


About the merits of THE 
STANDARD DRY KILN? 
Everybody praises his own 
product. That's human na- 
ture, If you want to know 
about “The Standard,” ask 
any of its hundreds of users, 
If you want to know who its 
users are, ASK US. We 
have a booklet giving our 
side of the question, and the 
opinions of a whole lot of 
user's, too. May we send 
you one? Before deciding 
on which kiln to buy, let us 
tell you why “The Standard” 
will most likely suit you 
best. Write us about it. 






Standard 
Dry 
Kiln 
Co # & 















Indianapolis 
Indiana. 

















Saves Heat. Saves Trouble. 


























Good apparatus, properly installed and operated in a building designed on 
right lines, cannot fail to insure a first-class Dry Kiln, 

We furnish the best of apparatus, the most up-to-date plans (incorporating 
our patented features of construction) and minute instructions in regard to 
methods of installing and operating. 

CATALOGUE NO. 117 SENT ON REQUEST. 


American Blower Company, 


Detroit, Mich. 


New York. Chicago. London. 





























THIS IS IT. = 
IDEAL FLEXIBLE DOOR 


R. B. ANDREWS, 
PATENTEE & MANUFACTURER. 
BALTIMORE, Mb. 
Address him for particulars. 


Sad 


No High Posts, 
No Weight Boxes 
No Trouble to Raise. 
No Heat Wasted. 
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THE EMERSON LUMBER DRIER. 


Don’t be talked into buying an inferior article when a superior one.can be had at 


ssme price. 
No Stacks to catch FIRE: 


No Cold Air Chambers surrounding building. 


Bullding less expensive, more durable, and requires less Boiler Power than any other 
Drier on the market. Science as applied to our system has destroyed the elements of 
uncertainty. The material and workmanship unsurpassed. 

We do not hold the word of promise to the ear, and break it to thehope. Our guar- 
antee protects you. 

The patented Flexible Door is what you want. Fire Proof, Heat Proof, Steam 
Proof, Nigger Proof. Can be attached to any style Drier, either new or old. 


WRITE FOR INFORMATION AND TESTIMONIALS. 


THE EMERSON COMPANY 
fine Automatic Comprccsice Devers, Fidelity Bldg., BALTIMORE, MD, 











in need of equipments will find it 

_ to their interest to confer with us 
in regard to the following articles 
which we have 


FOR SALE: 


THREE BOILERS, 44 inches by 18 feet, with 2-15 inch flues, 
practically new, used only part of one season. 


TWO OLD SECOND-HAND BOILERS, same size. 
ONE IRON SMOKE STACK. 
SECOND-HAND 12x20 ENGINE. 


All particularly adapted for saw or shingle mills where the refuse 
is used as fuel. 
HARK 


FOR FURTHER PARTICULARS APPLY DIRECT. 


HAMILTON & MERRYMAN CO. 


Lumber Manufacturers. 


MARINETTE, - WISCONSIN. 
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Sturtevant Apartment Kilns 


FOR SEASONING ALL KINDS OF FINE LUMBER. 














Temperature, humidity and air circulation positively regulated for each apartment. 


B.: F. Sturtevant Co., Boston, Mass. 


NEW YORK. PHILADELPHIA. CHICAGO. LONDON. 
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a Wm. BAYLEY & Sons Co, 


BXHAUSTER. 
732-776 Greenbush Street, 


MILWAUKEE, WIS. 


Manufacturers of 


Steel Plate 
Exhausters 


Single and Double, for handling 
Sawdust and Shavings. ..... 








o Hot Blast, Steam Heating and Drying Apparatus, 
for Factories and Dry Kilns, Fans, Blowers, Etc. 
Write us and get Illustrated Descriptive Catalogue. * SINGLE EXHAUSTER. 





a 























“BIG FOUR ROUTE” 
CINCINNATI, ST. LOUIS, NEW YORK, # BOSTON 


THE BEST ROUTE BETWEEN 


iin one atin: Leite pain tna The Murphy Patent Moist Air Gondensing 


ay CS om DRY KILNS! 


Sf see wa os FOR LUMBER, STAVES AND SHINGLES. 
iS a o  \ ADDRESS, COAST AGENCY, 

er A Sap ERs THE RIDGWAY MFG. GO. % J, E, FOX SAW WORKS, 
wwe % ae > fF @ ~—sCRidgway, Pa. "Seattle, Wash. 


CORRESPONDENCE SCLICITED. 


RIDGWAY MANUFACTURING CO. 


SOLE MANUFACTURERS OF 
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990000000000 


Gilmour’s) =» 


PINE or HARDWOODS | 


i 
bad { 
Ive ryth i ni G wo 1) 00 cr &, BETTER IN QUALITY, 
fy |e ee eabiphy: Realy aha Hardwood | 
CAPACITY 1000 DOORS PER DAY. 

ORDERS 
ree | GILMOUR & CO. 
“ae. TRENTON, CANADA. 
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SAWYER-GOODMAN Co, 
MARINETTE LUMBER Co, 


PINE 
tases } HEMLOCK 
HARDWOOD 




















Lumber, 





THAT GROWS IN 


WHITE 
PINE 


IN CAR OR CARGO. 
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THE CLIMAX TALLY Book. |} 


Handiest thing for the purpose 
you ever saw. 








tA ee 





Size of Book 
4% x83 
inches. 


) 





_ 


Price, 76c, 
Per Dozen, 
$7.60. 
Half Dozen, 
$4 00. 











NORWAY, | 
BIRCH, ASH, | on tHe 
ELM anp ane 
BASSWOOD 








How it looks open; rubber bands hold the 
eaves down. | 


Published and for sale by the 
How the book is held open and flat in 
left hand while you mark with right. AMERICAN LUMBERMAN, Chicago. 








FRANK C. BURY. NMIASON A. NOBLE 


BURY & NOBLE, 
DANAHER & MELENDY | igdgeelasoy eee Sluiiaae 


ComPAny, Long-Knight Lumber Co. 


HARDWOODS AND PINE. 


Specialties 
INDIANA QUARTERED AND 


PLAIN OAK, WALNUT, ET Indianapolis, Ind. 


DOLLARVILLE, 
MICHIGAN. 
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ly Special Offer 


published in the last two issues of this paper is now 
changed in part to read as follows: 


I have a certain quantity of 4 and 6 inch White 
Pine Strips which I am making into half inch bevel 
siding and herewith submit a special offer for the 
sale of the lowest grade of same. 


To any regular dealer in the states of 


ILLINOIS, 
INDIANA, 
OHIO, 
PENNSYLVANIA 
who will send me a mail order for 1,000 feet of 


either width, at $12.50 net cash, I will ship the 
same, as a sample, by local freight. 


To any dealer in } | \ J 51 LARWS 


NEW YORK, om 
NEW JERSEY and er LVDINST OW ae 
Other Eastern States tee | MHISAV— 





the same proportion will apply at $13.00. 


If the siding proves to be satisfactory and more is if ‘A i LVMBER: ae i 


wanted I will maintain the price or if taken with [- ATH 6 


other stock I will make a reduction amounting to 


the difference between local and through freight. ow 

The amount of stock is limited to 50,000 feet. JH | N GIF \: ~ 
I have shipped a good deal of this quality of pena cngeeaeas 

siding with satisfaction to purchasers. It is worth CAR AND 


the price. Send me a trial order. CARGO 


SHIPMENTS. 
R. K. MANN, 


BAY CITY, MICH. 


EB. ROSS «Co. 


BAY CITY, MICA. 


Muskegon, Mich. 




















EXCLUSIVE DEALERS IN 


WHITE PINE 


Orders entrusted to us have the benefit of our long experience in the requirements of the Eastern trade, a 
large and complete stock of Michigan Cork Pine Lumber, a thorough appreciation of mail orders, and 
liberal treatment of the trade. Inquiries for straight or mixed cars desired. 


The Eddy-Sheldon Co. 


BAY CITY, MICH. 


LUMBER, LATH, SHINGLES 


OUR SPECIALTIES: 


Kiln-Dried Mouldings, Su Mill Work and Prompt 
Window Frames in K. D. y 


WE HAVE 30,000,000 FEET OF CHOICE DRY WHITE PINE on yard and 
docks this spring, and can give your orders prompt atttention. 
WRITE US FOR PRICES. 


Eastern Representatives: For New England, Fred S. Morse, P. 0. Box 753, Springfield, 
Mass. : For Eastern Pennsylvania and New Jersey, Fred W. Guild, P. 0. Box 630, Philadelphia, Pa. 


~~ ~wTwTree 





Barn Boards, Mixed Car Orders for the Eastern 

Base and Casings, Trade. ; 
Cutting Lumber, We Guarantee Dry Stock, Standard 
Dimension Eastern Grades. : 





~~” 
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REPRESENTATIVE " REPRESENTATIVE 
WHITE PINE LUMBER ( WHITE PINE LUMBER 
MANUFACTURERS. ® MANUFACTURERS. 


JANUAR 














HIPPEWA LUMBER so WHITE 


& BOOM CO. PINE : 
HIPPEWA FALLS, - WIS. LUMBER 





i 


EO Ashland Lumber Company, 


Pibonl Dic Bow honest, 6 
ASHLAND, WIS. 
CARGO SHIPPERS. aa 





ik 





MANUFACTURERS OF 





) Pine Lumber 















DO SECOND-HAND DO | 
ASHLAND, WIS. you MACHINERY you 
h Pe * = SS ay, Sie st BUY The American Lumberman SELL 
twa Wr Pca eee a sci ? AN UNEQUALED MEDIUTI. ? 
SD rg : et 





For quick shipment of all varieties 
of product from lath to thick uppers 
and heavy timbers, address 


North Wisconsin Lumber Co. 


HAYWARD, WISCONSIN. 
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oor MERRILL, WIS, ccc 
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vous’ | | GILKEY & ANSON 
a COMPANY, 


The way we make 
and deliver to you 


Merrill, Wis. 
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Send your lumber bills to us, 
and get our prices. 


TOBACCO BOXES 





~weweworewervrvrvvvCC. 








Do you need any? 
We can SAVE you some money. 


PAPPPPPPPP PPP PP PPP PPP PPA POPPA 


Our Service is Prompt—Our goods are 
clear of all defects—Write us for any- 
thing you want in Siding. 


RUSH ORDERS FILLED IN TIPE TO SUIT 
THE CUSTOMER. 


TRY US. 
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id 


Merrill Lumber Co. 


Merrill, Wis. 


PPPS 
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Can Ship on Grade 


3,500,000 FT. 1 IN. TO 2 IN. (MOSTLY 1 IN.) 


BASSWOOD 


LOG RUN, WINTER SAWED. 


Full and complete stock of 8,000,000 feet of Ash, Oak, 
Maple, Birch, Rock and Soft Elm. HMESLOCK AL- 
WAYS OUR FORTE. 


GEO. E. FOSTER LUMBER CO. 


Sash 
Doors 
Blinds 


ew 


S 


Mouldings 


at 


Merrill, Wis. 
MERRILL, WIS. 
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Do You Ship in Car Lots? =-=;, RED BOOK 


| The recognized AUTHORITY ON LUMBER CREDITS, 
; It contains the names of concerns engaged in the following lines together with their financial standing. 
J | LUMBER LINES: MANUFACTURERS 
Cedar P Dealers and Manufacturers) Interior Finish Manufacturers, of Agptostieral leeplements, Cam, Chsslagun, Furniture, Chairs, Coffins 
Shovidian Hicoclsetecere, Lesher Denton (wheleenle aad sstall — Desks, Ladders, ers, Organs, Parlor Fosenen, Finasn, Mews, Reag- 
i Sat Belles (Opontiag Mill) Wood Bas Manctact Store and Ottice Fixtures, Trunks Wagons, Wood Floors and 
; yey Be @  Mantles, Wood Pumps, Woodenware, Wind Mile 


The book is also a BANK DIRECTORY, RAILROAD GUIDE, ATTORNEYS LIST, EXPRESS DIRECTORY, etc. Contains MORE names and inferma- 
tion than any other Publication of the kind. Published in January and July and covers the UNITED STATES and MANITOBA. Thoroughly organized 
COLLECTION DEPARTMENT is connection. Claims collected anywhere: TRY US. 


LUMBERMEN’S CREDIT ASSOCIATION, 


ESTABLISHED 1876, Suite 911 Tacoma Bidg., CHICAGO. 


Dealers carrying stock of sash, 
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iY REPRESENTATIVE 
» LUMBER AND SASH AND DOOR 


MANUFACTURERS. 


Have You An Idea 


HOW 
ANXIOUS 
WE 

ARE 


To move the FOLLOWING STOCK? 


8 inch 12, 14 & 16 ft. C Select. 
12 inch 16 ft. D Select. 2x10—18, 20, 22 & 24 ft. No.1. 
4 inch 10 ft. No. 1 Fencing. 4x6—22 & 24 ft. 


| 2x6—14, 16 & 18 ft. No. 1. 
| 
4 inch 12 ft. No. 1 Fencing. 8x8—22, 24 & 28 ft. 


8 inch 14 & 16 ft. No. 2 Boards. Standard y% AX Pine Shingles, 
10 inch 16 ft. No. 2 Boards. No. 1 Pine Shingles. 
2x4—12, 14 & 16 ft. No. 1. 


Write us and you will 
find out quickly. 


YAWKEY LUMBER Co. 


HAZELHURST, 
WISCONSIN. 


fllexander Stewart 
Lumber Gompanu, 


MANUFACTURERS 


LUMBER 
LATH 
SHINGLES 


ut 


i i i i i i i a ai 


Our MOTTO: 
Goop GRADES, 
PROMPT SHIPMENTS. 


Wausau, Wis. 


WE SELL TO 
DEALERS ONLY. 


PS PPP 
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WISCONSIN VALLEY 


— 


REPRESENTATIVE 
LUMBER AND SASH AND DOOR 
MANUFACTURERS. 


JOHN ARPIN LUMBER CO., Grand Rapids, Wis. 


Mills at Arpin, Wisconsin, Can ship over C. M. & St. P Ry., C.&N W. Ry. and 
Wis. C, Ry. Also mils on the * Soo’ Line at Bruce and Kennan, Wisconsin. 


a 








ooo 3 cars 5 and 6-inch Basswood Siding. 
2 cars A and B Sid 10 cars Cull Basswood. 
3 cats 4 to 12-in B Beiect and Better. 10 cars Common Basswood. 
3 cars 6-inch C Sele z — 2- —— Common and Better 
ass 
i D Select. No. 1. 5 carsof 4-inch Basswood Molding 
2 cars 12-inch No. 3. trips. 
10 cars No. 4 Boards and Strips. 5 cars 1-inch L. R. Hard Maple. 
7 cars 1%-inch L. R. Hard Maple. 
HARDWOOD. 3 cars 2-inch L. R. Hard Maple. 
5 cars Quarter-sawed Red Oak. 2 cars if: -inch Soft Maple. 
5 cars No. 1 Wormy Red Oak. 5 cars 1%-inch Soft Maple. 
3 cars %-inch L. R. Red Oak. 
1 car 4-inch 1st and 2d Red Oak. 2 cars 14-inch White Birch. 
3carsl1-inch Common and Better 1 car 14-inch White Birch. 


5 cars 1-inch Red, Birch. 


e Oak. 
10 cars2-inch Common and Better 1 car 2-inch Black Ash. 


a 3 cars %-inch Black Ash. 
1 car 1%- inch Common and Better 5 cars 144-inch Black Ash. 
White Oak. 3 cars 2-inch be na J = 
5cars No. 2 Sidewalk and Bridge 5 cars 1-inch Soft E 
Plank White Oak. 5cars1% and 145 Inch Soft Elm. 


3 cars %-inch L. R. Basswood. 
1 car 4-inch Basswood Ceiling. 5 ears 2-inch Rock Em. 
1 car 4-inch Basswood Siding. 1 car 2%-inch Rock Elm. 


In addition to the above, have a general assortment of Pine, Hardwood and Hem- 
lock. We are in a position to furnish long White Oak and White Pine timbers, onshort 
notice. Write for Price Lists. ! 


JOS. Dessert LumDér 60.,. 


MANUFACTURERS 


LUMBER, 


Lath, Shingles and | 
Pickets... jf 


f 
Ui 
(J 
( 
( 
! 
\ 
( 
( 
! 
t 
( 
t 
5 cars 1-inch White Birch. 
{ 
7 cars 2-inch Soft E | 
! 

! 

i 

( 

if 








We have the best assortment of Dry 
Stock in the state. Our lumber being 
cut with an Allis band insures pur- 


chasers of well manufactured lumber. 
MOSINEE, WIS. 
Witte wea: tetee. Thirteen Miles South of Wausau, Wis. : 


Werheim Mtg. Co, 
SASH,DOOR 
MILLWORK. 


FH oh 








PINE and + LUMBER. 


HARDWOOD . 


 okakal 


BASSWOOD 


Siding, Ceiling, Casing, Base and other Specialties, 


Wausau, Wis. 








JANUA! 
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w. H. BRADLEY. J. W. BRADLEY. H. R. BRADLEY. 


Lumber, Lath ~ Shingles 














C. LansB & Sens 


pen LATH 





GEO. E. WOOD LUMBER 60. 


a 


ee te tt i i aay 


Always on hand a large and 
complete stock of dry ..... 


Bradley Company | 
Wisconsin Pine Lumber 


PPPPPPPPPP PP PPD DDE EEO 


Our Saw Mill runs all Winter. 
We log by rail, and can cut 
Special Bills on short notice. 


Ship Via C. M, & St P, 
M. T. & W, and C, & 
NW, Rys. and Soo Line 


po ~wwevuwwe pwr CCC CTT 


MILLS AT eee fea 
Tomahawk, - Wisconsin WOODBORO, WIS. _ $300 — 
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C. A. PALTZER LUMBER CO. 


CHICAGO. 


DEALERS IN WHITE PINE AND NORWAY 


LUMBER, 


WHITE AND RED CEDAR AND WHITE PINE 


SHINGLES, 
WHITE PINE LATH. 


Our stock is complete and well selected. We have a large stock of 8, 10, 12 14, 
and I6 inch No. | sound, red knotted boards, from !2 to 20 feet. Our shipping facili- 
ties are unsurpassed. SEND US YOUR RUSH ORDERS. 
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LUMBER 


BDEALEKS 


«| SHINGLES 
ETC. 


CLINTON IOWA 
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Some People Want Everything. We don’t have it, but we carry a little 


bit of everything, and are able to supply you, out of stock, mixed cars of 


A and Clear Siding. Red Oak Flooring, plain and 
D Siding. quarter sawed. 
, Birch Flooring. 
© Fiserengy 6 om ™ All widths and grades of | inch 
_ Shaky Clear Flooring, 12, 14, 16. and thicker Selects, strictly 
Hemlock Dimension. White Pine No. | and 2 Lath. 


Did you receive our last general price list? 


No! ; ASSOCIATION STANDARD GRADES. 
Write for it. , 
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THE PELICAN LUMBER CO., Limiten, 9 ives, 


MANUFACTURERS AND SHIPPERS OF 


paoss ft. Daily. _ Yellow bats Lumber SHREVEPORT, LA, 








= . a 

~ LEADING WHITE PINE LEADING WHITE PINE 
LUMBER LUMBER 

| MANUFACTURERS. MANUFACTURERS. 


A Large, Well-Assorted Stock of 


WHITE AND NORWAY PINE. 


We can ship all rail or by water via two harbors, Lake Superior, (see Map.) 
Our new mill began sawing early in May and ene eae to She 
shipping condition. 





INQUIRIES PROMPTLY ANSWERED. 


TOWER LUMBER COMPANY, Tower, Minn. 
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JOH! NSON-WENTWORTH CO. 




















WHITE PINE Lcumser, LATH avo SHINGLES. 
CLOQUET, MINN. Special Attention Paid to Mail Orders. | 








PINE TREE LUMBER CO. } { Crookston & St. Hilaire | 


Little Falls, Minn. Lumber Companies, 


MANUFACTURERS AND DEALERS IN 
GENERAL OFFICES AT 


UMBER, PICKET | CROOKSTON, MINN. 
ATH, SHINGLE WHITE PINE LUMBER, 


MANUFACTURING CAPACITY, 


100 000.000 FEET. | LATH AND SHINGLES. 








PETER MUSSER, Pres., Muscatine, Iowa. © . 

itn ooo MILLS AT CROOKSTON AND ST. HILAIRE, MINN 
DREW MUSSER, Secy. reas., Little Ss, Minn. iy 
C. A. WEYERHAEUSER, Gen, Mgr., Little Falls, Minn. at your place. . ’ 








* WHITE PINE « 


IF YOU WANT 


THE fcTUARY & THE REGKONER 


THE LUMBERMAN’S ACTUARY 









Is a book that should be kept on the desk of every lumber office. 
FAC ‘ I ORY LUMBER The most careful buokkeeper or clerk in making calculations 
may make mistakes—the Lumberman’s Ac otuary never . Its cal- 
BOX culations have been made once for aiiené are knownto be correct. 


Sent postpaid to any address for $2.50. 


HARDWOOD “ 


BASSWOOD a CHAPIN’S READY RECKONER 
For redu 
3 INCH PINE PLANKING scoutling ond Umber, edvancing in reguisr onler of of lean trom 
WRITE . 1x1 to 30x30 inches, and up to 50 feet long. Price, bound in 
morocco, $3.00; bound in cloth, $2.00. 
Com monwea lth lumber Co. Address AMERICAN LUMBERMAN, 217-226 Manhattan Building, Chicago. DL 
MANUFACTURERS. 


WORTH THEIR WEIGHT IN GOLD. 
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FRAZEE, MINNESOTA. 








JANUAB! 
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White Cedar Posts and Shingles— = vn scant ain ah MICH. 


Our Cedar Yards are at 


“We have ’em” 
A Large Stock 


of WHITE CEDAR POSTS. 


We make a specialty of 3, 4, and 5 inch rounds, 





8 inch quarters, 9 inch quarters, 5 inch halves, 6 
inch halves; all from 7 to 20 foot long, We also 
have 75,000 poles 20 to 50 foot. Write us for 
quotations. 


WRIGHT BROS., Marinette, Wis. 





Whité Osdar Shingles, 


HEMLOGK LUMBER, 
HARDWOOD LUMBER, «vos. 


WRITESFOR PRICES. 


(5, W. JONES LUMBER 60. 
Appleton, Wis. 








We have the largest assortment in the country. Also Railway Ties, Timber, 
Piling, Telegraph and Telephone Poles. Write us for anything herein mentioned. 


72 ’ 
carrer arcri vevenarsrous ~~ BBRADLEY-WATKINS COMPANY, sinneapowis, iy. 








Wanted—An Opening— 


To put a lot of POSTS into; in fact, we want to fill all the open- 
ings and we have the stuff to do it with. We have a large stock 
of POSTS, anda large stock of holes (in our treasury). We can 
fill up your holes and by the same move fill up our holes. 
Anything in WHITE CEDAR. Extra stock of 2, 3 and 4 inch 
rounds, 7 ft.; and 5 and 6 in. halves, 7 ft. Good stock of 8 to 25 ft. 


PENDLETON & GILKEY, Janesville, Wis. 


LINDSLEY BROTHERS CO. 
| tt aha % De iS vea’- 
MENOMINEE,MICH. | 


















SPALDING, MICH., REX, MICH. 


WHITE CEDAR 


POSTS & POLES. 


FROM 7 TO 70 FEET. 


C. H. WORCESTER COMPANY, 


OFFICE AT 


MARINETTE- WIS. 


WRITE FOR PRICES. 





WHITE CEDAR - 


SHINGLES Shingles, Poles & Posts, 


S H | N G LES Our Shingles are equal to the best. Order now, 


while the iron is hot and prices low. 


SHINGLES | D. M. FULMER LUMBER CO. 




















FLORENCE, WIS. 






EVERYTHINC IN 


as 
Live Timber, WHITE CED AR Full Size and 
Peeled, Sound. Straight....... 
DELIVERED ANYWHERE. 


Correspondence Solicited, 


W.C. B. PALMER 








CHICAGO. 


a 
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‘Pp L 
Satis- Houses im 
faction Are 
with . ee 
won Going up | 
order, All Over 

The Country. ~ 
Is what aaa 

we aim to a : 

te ao And no one is better able to supply the ‘ 

: demand than 

We carry in stock a full line of Lumber. Just now we are 
offering on our bargain stand. r . . A & . 
Hemlock Bill Stuff and Boards. eas aie een an aaeae bar } 
R e d c e d ar Shin gl e S, on large. Let us figure with you on ; ; 
WHITE PINE, HEMLOCK, : 
) 








a 





FLINT, ERVING & LINDSAY, RED CEDAR SHINGLES. §) & 















































We want your trade. We're after it. 
WHOLESALE LUMBER. 
ma. PITTSBURG, PA. 3) Wuotesace Lumeer. Pittsburg, Pa. § q 
; G. B. DANIELS, Pres. W. W. COLLIN, Sec’y & Treas. : , 
Daniels & Colin Company, 
PENNA. DOOR & SASH CO. : 
WHOLESALE LUMBER WRITE FOR PRICES ON YOUR 7 
# # WINTER STOCK ORDER » # 
SPECIAL LINES: White Pine, Poplar, White Oak, Car Stuf # #SPECIALTY—GLAZED SASH # # 
‘and Pennsylvania Hemlock Lumber. Pine, Hemlock and LARGE STOCK POLISHED PLATE 
Cedar Shingles. ° ° . . . . . . ° PITTSBURG—NEW YORK—PHILADELPHIA 
Long Distance Telephone 2467. PITTSBURG. | | 
F. E. WILLSON. ALEX. WILLSON. ; } 
J, M. Hastings Lumber Co, 
WILLSON BROTHERS, WHOLESALE DEALERS 
WHOLESALE LUMBER. WHITE PINE 3 Red Cedar Shingles $ YELLOW PINE 
Maple Flooring 
NORWAY POPLAR 
and 
e Hemlock Lumber . HEMLOCK... $ Hardwoods.  $ CYPRESS 
“veer ~=© Lath and Shingles. 
Pennsylvania Hemlock for Quick Shipments, 
WRITE US FOR DELIVERED PRICES. WRITE FOR PRICES. 
: 30! Tradesmen’s Bidg., - PITTSBURG, PA. 6th and Wood 8t.., a eamnieaiiaiaili P ITTSBURG, PA. 
AR SOARS RRM Si ROSS SS SESS SBE DS SE S/S Si Ms i SS Ss EK SS I 4 . 
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| BOSTON WHOLESALERS. : 
WENDELL F. BROWN & CO, | | Connecticut Valley <== 








BOSTON [ T 
un if 0 Mills in Maine, New Hampshire, 
Receive shipments from Jacksonville, Fla., y Vermont and Massachusetts. 
Brunswick Ge., and Charleston, S. C., of 
Manufacturers of —..—_— 

Cypress Lumber & Yellow Pine Timber, Step- SPRUCE LUMBER: 
ping and Boards at their own docks, landed 
direct from the Clyde Line Steamships. LATHS, CLAPBOARDS, 


' SHINGLES ano 
Office, 38 Kilby St. Docks, East Boston. seems state st. BOX SHOOKS. 








~~ 


MAHOGANY LUMBER sci" 
hiya ericalnmedena SPANISH CEDAR sic" 
POPLAR, QUARTERED eas 
OAK, ASH, CYPRESS wane, Rego aren 


FIGURED WALNUT, CURLY BIRCH, HUNGARIAN ASH, 
BIRD'S-EYE MAPLE, MARQUETRIE WOODS. 


Correspondence with reliable mills solicited. Office, Mill, Yard and Salesrooms, 
Nos. | to 41 Broadway, CHELSEA MASS. 





B.F, Lamb & Go, e3su8* GEO. D. EMERY, 











Representative PH | | A Representative 
..« WHOLESALERS... ; MANUFACTURERS 


JOHN E. DUBOIS, waszsrerr 


WHITE PINE anb HEMLOCK LUMBER 
cetera coutecees ~PHILADELPHIA. 











EL! B. HALLOWELL & Co., 


Harrison Bidg, PHILADELPHIA. 


YELLOW PINE DIMENSION & FLOORING. 


North Carolina Pine, Cypress, 


Wm. H. Fritz & Company, 


WHOLESALE WHITE PINE, 
20 South Broad St. 


We Pay Cash. Send us list of what 




















White Pine and Hardwoods. you have to ofter in White Pine. PHILADELPHIA. 
WHITE OAK AND ASH REJECTS, © Te ¥ Go. 
POPLAR COMMON AND CULLS, Wen e UMNer 
COM MON AND BETTER HICKORY. Michigan White Pine 1430 S. Penn Square, Louisiana Gulf Red Cypress 
Tennessee Soft Yellow Poplar PHILADELPHIA Long Leaf Yellow Pine 
: : P A Oak, Ash and Chestnut ° Rift Flooring 
We will present an argument in quality and price siiin thheicaaelittiethanaind Wiis en 
that should interest you. Flooring and Ceiling SHINGLES Oak, Hemlock ; trimer 
Washington Red Cedar White Pine and Cypress Long Leaf Yellow Pine 
WHOLESALE HARDWOODS. GOODHUE & EVANS, Philadelphia. LUMBERTIIAN’S and SOUTHARD’S CODES USED. 








MAPLE AND OAK FLOORING. 





JAMES STRONG & CO. MAKE LONG MESSAGES SHORT 


BY USING THE 


Lumberman’s Standard Telegraph Code. 
Pocket size. Price: THE AMERICAN LUMBERMAN, 


I copy, $3.00; 
ple , 35.50. 31g Dearborn St., Chicago: 


MANUFACTURERS AND WHOLESALE 


LUMBER MERCHANTS. 


705 REAL ESTATE TRUST BUILDING PHILADELPHIA 
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i 
PA 
RIB RIVER LUMBER CO | 
@ 
wainorrice, TOLEDO, OHIO. 
gy iia SPECIAL TIMBER BILLS. 
PITTSBURG, PA. WHI RED CEDAR SHINGLES. 
RHINELANDER, WIS. YELLOW PINE.......... 
{ 
“" 4 
: White Pine and Norway 
LUMBER AND TIMBER. TOLEDO, OHIO ; } | 
Sait 
4 
i / 
R. DO. BAKER, PRES 
THE EMPIRE LUMBER Co. ea a 
OUR SPECIALTIES: WHOLESALERS, Michigan Office. 
WHITE PINE FLOORING AND SIDING, EN 
CALI ORNIA AIR DRIED REDWOOD SHINGLES, PITTS B U RG . Planing Mill “ole gael 
MICHIGAN MAPLE FLOORING. General Office, - Tradesmen’s Building. TOLEDO 
hes 





"| 4 MICHIGAN CORK 
| PINE, 

| THICK PATTERN 
LUMBER AND SASH 
| FACTORY STOCK 

1 A SPECIALTY. 






BARBOUR 
& STARR 


Toledo, Ohio. 


W. H. €MITH, PRESIDENT. H. M. SMITH, TREASURER. 


THE W. H. H, SMITH Go. 


TOLEDO, OHIO. 
Lath. . 












Pine MANUFAC- 


Lumber.' Shingles. 


SPECIAL BILLS tortor tor bridges or Cars. 


SEND US A SHARE OF YOUR ORDERS. 


























Houston & Texas »»> TRON ; 
MOUNTAIN 
Central R. R, ROUTE . 


Double Daily Trains. 


Known as The Grea 





Short and Quick Line Between . Southwest System. 
North and South Texas. ae : ee aL idem ela ( Connecting the Commercial Centers and Rich Farms of 
Pee ee | BETWEEN : Tue Broad Corn and Wheat Fields and Thriving Towns of 
THROUGH SLEEPERS.| | erento coms 
P NEBRASKA, 
—— HOUSTON and ST. LOUIS; via Denison and Katy =| 9 4 The Grand, sire and Enchanting S¢ Scenery, and the Fam- 


HOUSTON and DENVER, via Fs. Worth and Ft. W. & D. C. Ry. R : “COLORADO, — 
OUSTON and Wace, via Bremond. ‘ ’ The Agricultural, Fruit, *ineral and her Lands, and Famou 
HOUSTON and AUSTIN, via Hempstead. 3 ’ t Sp 


AUSTIN and DALLAS, via Eigin and Waco. ARKAN AS, 


, f Tue Beautiful Roling Prairies and Woodlands of the 
Chair Cars on Day Trains Between $ Cl N C| N A } IND TERRITORY, 
- The Sugar Plantations of 


HOUSTON and AUSTIN, , LOUISIANA, 
HOUSTON and DENISON, and on night trains between g AND The Cotton &Grain Fields, the Cattle Ranges & Winter Resortsof 
DENISON and NEW ORLBANS, via Houston, making the quick- [ 8) U F SV i L [ a TEXAS, 
est time between : f Historic and Scenic 
NORTH TEXAS and NEW ORLEANS. % OLD AND NEW MEXICO, 


And forms with its Connections the Po Winter Route to 
ARIZONA AND CALIFORNIA. 
For Goonies and illustrated SS “e above Stateg 
or Hot Springs, Ark., address Uompany’s Agents, 
H. Cc. TOWNSEND, | a 
General Passenger and Ticket Agent, ST. LOUIS, MO. 





[ CITY OFFICE 232 CLARK ST., 
S. F. B. MORSE, M. L. ROBBINS, CriicAGcoO 
Traffic Manager. G.P.& T. A. 
HOUSTON, TEXAS, 











ee ea ae ae 








J 


anvary 5, 1901. AMERICAN LUMBERMAN. 97 














THE NICOLA & STONE LUMBER CO. 


OFFICE CLEVELAND 0 YARD AND DOCK, 
185 EUCLID AVENUE, y a UPPER SENECA ST. BRIDGE. 


WHITE PINE sonnos, stars so LATH 
NORWAY BILL STUFF 


ALL SOFT GORK PINE. 


Our new planing mill will 



















A few Special Items of Dry WHITE 
PINE for Quick Orders: 


102,000 1 in. Selects. 76,000 14% Fine Common. 


109,000 1x6 Siding Strips. 74,000 1% Fine Common. work it any way desired. 
51,000 1% Selects. 72,000 2 in. Fine Common, 
127,000 13¢ Selects. 26,000 2} Fine Common. 


1Jir000 3 in. Selects amon. tas;soe tin: News Dressing. $ FISHER & WILSON CO., - Cleveland, 6. 





Red Rosin Sized Building Paper. 


Now is the time to purchase your stock of Building Paper. Never will be cheaper. We 
have the largest stock of Red Rosin Sized Building Paper in the country. We are also 
agents for the celebrated Ruberoid Roofing for northern Ohio. 


THE Onto SASH & Door Co., “Nik” 


WHITE PINE MAPLE FLOORING 
NORWAY &_ F.R. GILCHRIST 


HEMLOCK Cleveland, O. 





Satisfied Buvers 


AND 


ARE DAILY BROUGHT Business Columns 


TOGETHER THROUGH THE OF THE 





§ 





| Prosperous Advertisers American Lumberman 
What Our Members Have Gained by pene gen 
A. J. SUMMERVILLE, Secretary. 


Insuring in This Company? 


To Dividends of $21,022.54 add the Net Cash Surplus, $39,426.86 and you have the sum of 
$60,449.40 saved to our Members above the cost of insurance in Stock Companies, 

Not only has this been done, but the Company has been instrumental, in many cases, in having 
established a more equitable rate on property insured by them, 


PRESENT RATE OF DIVIDEND, 25 PER CENT. LOSSES TO DATE ALL PAID, $42,281.27. 











THE LUMBERMEN’S MUTUAL INSURANCE COMPANY, We Can Do the Same 
er gpa nag ga Mansfield, Ohio. For You. 
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We have a well assorted stock of | 


ASH, BIRCH, BEECH, BASSWOOD, 
SOFT & ROCK ELM, MAPLE, WHITE PINE 
MILL CULLS & 16 IN. CEDAR SHINGLES. 


READY FOR IMMEDIATE SHIPMENT. 


aww 


2 






Shingle 


~ P_wwuewveweue, 






“VICTOR” 





RALPH CASE, Pres. 

J. 0. CROTSER, Vice Pres. 

N. L. KELLEY, Sec’y. & Treas. 
W. N. KELLEY, Gen’! Mgr. 


We are also having a large amount of the different kinds of Hardwood 
and Hemlock being cut to go forward during open nav- 
igation, and solicit your inquiries. 


KELLEY SHINGLE CO. 


TRAVERSE CITY, 


PwvwvvvvvuvwvvvevcvvvevvewvCeTvTCeT 
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MICH. 








G. N. Wagner 


MANUFACTURERS OF 


Washington Red Cedar Shingles 


And Michigan Pine and Cedar 
Shingles, also White Pine, Hem- 
lock and Yellow Pine Lumber: 


923 Michigan Trust Co. Bldg., 


Co. 
BRAND 





Red Cedar cars always in transit, and our large storage sheds 
in Chicago always full of shingles for quick shipment......... 


GRAND RAPIDS, MICH. 























NICKERSON 
LUMBER Co. 


EVERETT, 
WASH. 


WRITE FOR PRICES. 











Flooring, 
Ceiling, 


rR 


Joisting, 
Bridge 

Timbers, 
Etc. 


CAPACITY 200,000 






Mills: 
CARTERS, CAL. 


7 ' Owners Mill Capacity, 
Finishing, <j 
Spruce, Cedar. 9,000,000 feet. 
WE SHIP EVERY DAY IN THE YEAR. 
WE SOLICIT ORDERS FOR 
WASHINGTON High-grade Sugar Pine, Red Cedar Shingles, 
OR DOUGLAS Interior Finish and Mining and Bridge Timbers. 
( ) Sash & Door Stock. 2 California White Pine 





WEST SIDE FLUME & 
LUMBER COMPANY, 


DIRECT SHIPMENTS. 


Crocker Bidg., SAN FRANCISCO, CAL. 





LUMBER. 
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Puget 


FFICE, 
237 California Street, 





FEET PER DAY. 
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Cable Address, Pepeco. 


E. M. HERRICK, President. 
C. S. HoLMEs, Vice-President. 


— PINE COMPANY =: 


Exporters, Wholesalers and Jobbers of 


SAN FRANCISCO. 


Agencies: NEW YORK, LONDON AND PARIS. 


W.H. Tabor, Treasurer 
Jas. GRaIG, Secretary. q 


Sound Lumber 


YARDS, 
GW. STEWART. 3d, Berry and King St. 











Use A. B. C. (4th edn.) and A 1 Codes 








TO thé SUNNY SOUTH 


VIA THE 


MOBILE & OHIO R. R, 


Winter tours to Florida, Mississippi, Alabama, all 
points in Cuba, Central and South America and 
Mexico. THE FINEST EQUIPMENT IN THE SOUTH. 
Palatial Passenger Steamers for Cuba from Mobile. 


HOMESEEKERS’ EXGURSIONS, 


and one way settlers’ at very low rates. First and 
third Tuesday’s each month. Further information 
any Ticket Agent, or address 
J. T. POE, G. T. M. Cc. M. SHEPARD, <..2.A. 
MOBILE, ALA., or 
M. H. BOHREER, D.P. A., 
7 W. Fort St., Detroit, Mict. 351 Marquette Bidg., Chicago, Wl. 





QUEEN X CRESCENT 
ROUTE 


New ORLEANS &NORTH-EASTERNRR 
ALABAMA &VICKSBURG.RY 
VICKSBL BURG SHREVEPORT&PACIFICRR 





To 
New Orleans, Jackson, Vicksburg, Monroe, 
Shreveport. 


AND TO ALL POINTS IN 


Texas, Mexico and California. 


Solid Vestibuled Trains. 
Fast Time, Close Connections. 


MAKE NO MISTAKE IN CHOOSING YOUR ROUTE. 


For full information call upon your nearest Ticket Agent, or 


er ee A., R.2 » ANDERSON, A. G. P. A 
EW ORSIEANIS, LA, : 





Best Passenger Service in 
Texas. 


L.—IMPORTANT GATEWAYS=4. 





‘No trouble to answer questions.” 
Write for new book on TEXAS free. 


L. 8. THORNE, 
Vice-Pres’t and Gen’l Mgr. 


E. P. TURNER, 


‘DALLAS TEXAS. = == 


Gen’! Pass. and Tikes - 





Jan 
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THIS ILLUSTRATION IS FROM FOUR PIECES OF 





Maple Flooring 


It doesn’t show the joints because the 
joints don’t show in our perfect prod- 
Its polished, bored, hollow 
backed and end matched. Write for 


uct. 


specimen and prices. 


(ODDS & MIGGHEI, incorporate 


KILN DRIED 
HOLLOW 
BAGKED, 

POLISHED. 


Our Equipment and Product are 





Manufacturers of 





unsurpassed. 


tion. 


GADILLAG, MIGH. 
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MITCHELL BROS.  cavttac, mice. 


MATGHED. 


Inquiries will receive prompt atten- 
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CHULTZ BROS. 


MANUFACTURERS 


“Perfect” 
Maple 
| Flooring 


KILN DRIED, 
END MATCHED, 
POLISHED 
AND 
BORED. 
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WRITE TO 
_ US FOR SPECIAL 
QUOTATIONS. PRICES 


QUOTED TO ANY POINT 


IN THE UNITED STATES 
OR EUROPE. *#* # # & & 


ALL ENQUIRIES 
TO OUR 
CHICAGO OFFICE. 


MAPLE FLOORING MILLS, 
| BAY CITY, MICH. 


Rittenhouse & Embree Go. 


MANUPAGTURERS OF 


“GILT EDCE”’ 


MAIN OFFICE, 
1660 OLD COLONY BUILDING, 


CHICAGO. 





~~. 


Punt 


—J 
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OAK > MAPLE FLOORING 


CAPACITY veami? ™ 


ssooceaw we. CHICAGO. 


TELEPHONE 
YARDS §92 
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PLAIN @AK, “Sq MERRY 
. 4 5 \r a\f Uy {= 
RIED KA ASHE -_ ANIMA CA NIVAl 
=< , 
a 
5 
; 
2 
> 
5 
, 
4 
-! ~ 
Prailllsttc Ae 
3 
$ 
P 4 
Q . 
. ° , 
ists & 2nds....... Ps. Saat > 
ed pn 227100 11,500 > 
COMMONS «00.000. i re P 4 
Shipping culls ..... 55,100 ...... $ 
Sete Be ROUR so... > 
ae rade * "$600 4 @ 
Shipping culls .... ....+. > 
3-4; Ists & 2nds ....... 81,620 21,000 $ 
= APB wcccccccccces 9 ’ 
me ee 19/500 60,850 3 THE WHITE MILL PRODUCT. 
. Shipping culls .::. 227700 7,000 $ 
7-8 iM. ists & Qnds ....... 0.2.00. 47,100 2 
3 late PROMS). 20 $70,580 een ees 5 
4-4 i. Botmona 222222 462170 1,070;268 $ MAP] E 
Shipping culls .... 759,214 630,725 2 9 
. - sts & 2nds.......  ....- 272,680 $ 
5-4 iM. Commons’ ...121 7.733 540/005 3 
Shipping culls ..... 190,000 175,500 > 
_  Ists & 2nds....... 24,500 127,000 2 ? 
APB wccccccccceee evccsecs ° wa 
64a. Beas -°***: 6,000 107590 2 : 
Shipping culls .... 14,040 170,056 4 B ASSWOOD ~ 
eS eae 275,033 > , 
8-4 in Commons ........ 10,000 135,217 2 
* Shipping culls :::: 60;600 163,820 , 
ARMED concerns. toxnnns 137,442 2 BIRCH Et 
- I Ras sig non. ney bw 62.445 , 
atten i ors } y LIC... 
o Sate Rh Geks .....0.  cccces 100,390 > 
(2-4. im Commons... 22222 48,772 2 WINTER SAWED. 
Shipping culls ..... ...... 47,275 § 
lets OS a eee 180.784 > 
3 DE Siccescss seeese A 
16-4 in Site ci 3 } CEDAR SHINGLES 
> 
2,298,246 6,476,789 » 
2 Product 10,000,000 a Year. 
‘ 
; HEMLOCK 
« 
, Hemlock Long Timber Bills a Special 
WHITE and RED OAK, HEMLOCK, $ - 
> 
ASH, BASSWOOD, WHITE PINE. 3 
} WM. H. WHITE & CO 
q 
§ 
COLUMBUS 3 a °9 
9 2 
. ® OHIO. es 
4 oor BOYNE CITY, MICH 
2 Cargoes a Specialty. 4 e 
P ae 
4 nw 
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Glay Gity Lumber 8 Stave Go. 


DROP SIDING, CLAY CITY, KY. ALE AND BEER 








CEILING, STAVES 

BASE, AND ’ 
CASING, HEADING. 

SHELVING, 


BEVEL SIDING. DOOR JAMBS. 


CORNER BOARDS WINDOW JAMBS 


@ Arruwuot @ 
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ST. Louis, 
HARDWOODS 
WHOLESALE THE 


BONSACK 


LUMBER Co. 





AMPLE STOCKS. 
HIGH CLASS LUMBER. 








We are exclusive wholesale WALNUT MANU- 
FACTURERS AND EXPORTERS. 


Always on the market for good walnut logs, 


Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. 


ANNUAL CAPACITY 


BLACK 7,000,000 FEET. — 
WALNUT srs 14 

EXPORT <ALL GRAI 

TRADE IN ALL GRADES. 


OUR epiaponccitial 
WRITE FOR PRICES. 


KANSAS CITY, 
Des MOINES LUMBER oo. eee. 


ALWAYS ON THE MARKET 
FOR GOOD WALNUT LOGS. 


S aw Ml Wran~ 


Wr 


We ane wow wm athe 
anantesk Jeor Cour avadke Poblar, 
y: VOWr- DAWweER Rew Oacke good 


aink COWWWIOVL aloo Catr ald Druck 


Cotumbia Hareluod aby. Co, 
£ VAN ¢ ag e) SQ < 
OD. Soattlyp nat Ge. ‘ 



























MUSKOKA LUMBER CO. 


WHOLESALE 


White Pine « 
Hardwoods. 


Mill owners having Mill Cuts to offer will do well to write us. 


CHICAGO. 


We are always 
Cash Buyers ot 


OAK, ASH. POPLAR, 


and other 
Hardwoods. 





TELEPHONE 
HARRISON 2594. 


OFFICE, 
510-23 Quincy Street, 


D. A. SANDERS, Pres't, HAINES EGBERT, Sec’y & V-P. JOHN W. EGBERT, Treas. 


SANDERS & FGBERT GOMPANY, 


WHOLESALE 


Hardwood Lumber, 


MAPLE, BASSWOOD, WHITEWOOD, CHERRY, OAK, HICHORY, 
ASH, BUTTERNUT. 


BLACK WALNUT AND THIN LUMBER 
A SPECIALTY. 


GOSHEN, - - -= 


INDIANA. 





DENNIS BROS., 
Hardwood Lumber, 


Manufacturers and Wholesale Dealers. 


We are in the market for % Be | 
OAK, ASH, HICKORY 

and other Hardwood Lumber for || Correspondence solicited. 

which we pay cash, % 8 vt 8 Wt ut Long Distance Telephone. 


GRAND RAPIDS, MICH. 





Prompt shipments direct from our 
mills by rail or water. 
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BLUE LAKE LUMBER COMPANY, 


NIANUFACTURERS OF 


Oak, Ash and Cypress Lumber, 


CYPRESS -SHINCLES. 
LITTLE ROCK, ARK. 


MILLS IN MISSISSIPPI. 
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LEA DWIOOE 
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POMPOL ND OI ; I-X-L SPECIALTIES; 


YN 
| \ Yl 
NY NS 
sill Bird's-eye Maple Fig. 
Sel. Red Birch Fig. 


bf d d V as applied by our method cannot Basswood Product's, 
ar wo00 eneers peel or blister. Our manufactu-e 
represents the highest known quality of door production. 


Built up stiles, rails and muntins supplied to door makers in every 
kind of American and Foreign woods. 


y Rock Maple Flooring. 
Y MY Birch Flooring. 
= Cherry Flooring, 




















Desirous of 


has for nearly sixty years been 




















Please send cash with order. 


General Office, 


JEFFRis, Wis. JANESVILLE, WIS. 





J. O. COLE, 
President. 





Established 
1873. 
x 









NOI. NO. 2. NO. 3. 


WISCONSIN LAND & LUMBER CO. 





Catalogue and price list of our Doors, etc., on application. HERMANSVILLE, MICH. 


POPULAR PUBLICATIONS—POPULAR PRICES 













CRANE & CO., ("narowoon user =) CINCINNATI, O. 


Thick White Cedar 
Shingles, 


Cedar Posts & Poles. 
Pine & Hemlock. 


published on Monday, Wednes- 





Contracting THE po pt -- 7 a = NEW. day and Friday, is a complete 
onal Fami News » for = ai ae 
farmers and villagers. Its up to date daily newspaper, 
EW splendid Agricultural Depart- YORK three days in the week, with 
oe its tare al — “oa all important news of the other 
rts, recognize authority . - ¢ : 
YORK Scauthent the country; its TRI- four days. Profusely illus- 
Our fashion notes, its Science and trated, and filled with interest- 
: WEEKLY } ee ea ieee dy 8 WEEKLY ing reading for all who wish to 
4 ascinating short stories, etc., Ge : = 
winter S etc., render it indispensable in keep in close touch with news 
every family. Regular sub- T IBUNE of the nation and_ world. 
cut scription price, $1.00 Regular subscription 
per year. price, $1.50 per year. 
of In connection with The Tribune we offer to those who desire to secure the best magazines, 
illusteated weeklies and agricultural journals, the following splendid inducements: ‘aes 
ith 
Regular With Weekly Tri-Weekly 
Price Tribune, Tribune, 
One Year, One Year. One Year, 
North American Review, New York City....- $5.00 $5.00 $5.50 
Harper’s Magazine, New York City..... «+ 4 4.00 4.50 
Harper’s Bazar, New York City... ++ 4.00 4.00 4.50 
Harper’s Weekly, New York City. °* 4.00 4.00 4.50 
Century Magazine, New York City ++ 4.00 4.00 4.50 
St. Nicholas Magazine, New York City....... 3.00 3.00 3.50 
McClure’s Magazine, New York City........- 1.00 1.30 1.95 
and Frank Leslie’s Monthly, New York City..... 1.00 1.25 1.85 
Munsey’s Magazine, New York City.......+-+ 1.00 1.35 2.00 
Success, New York City......eeeeeeeeeeeees 1.00 1.10 1.75 
qeceer. Monthly, New York City........++++ 1.00 1.20 1.75 
Puck, New York City....ccccccccccccccccees 5.00 5.00 5.50 
Judge. New York City....cccccccccscrcccese §.00 5.00 5.50 
Leslie’s Weekly, New York Cityeccccccccccee 4.00 4.00 4.50 
Review of Reviews, New York City........ 2.50 2.50 3.15 
& Scribner’s Magazine, New York City....... 3.00 3.50 3.90 
American Agriculturist, New York City..... 1.00 1.25 1.85 
Rural New Yorker, New York City.... -+ 1.00 1.25 1.75 
Cosmopolitan Magazine, Irvington, N -- 1.00 1.25 1.90 
Country Gentleman, Albany, N. Y.....-- vy 2.00 2.00 2.50 
Will Farm Journal, Philadelphia, Penn......... 50 1.00 1.50 
1 Lippincott’s Magazine, Philadelphia, Penn.. 3.00 3.00 3.50 
f t pd eeenten, see  ~ ee eecccccce —— ry Ee +4 
arm an ome, Springfield, Mass.........-. ° R A 
Mmanutacture New England Homestead, Springfield, Mass.. 1.00 1.25 1.85 
t Good Housekeeping, Springfield, Mass...... ’ 1.00 1.00 1.65 
same to Farm, Field and Fireside, Chicago, Ill......° 1.00 1.00 1.65 
. Orange Judd Farmer, Chicago, Ill......... 1.00 1.25 1.85 
any desired Epitomist, Indianapolis, Ind..........eeee8 50 1.00 1.50 
hio Farmer, Cleveland, Ohio........eeeee08 .60 1.00 1.65 
6 Michigan Farmer, Detroit, Mich........... .60 1.00 1.65 
SiZCc. : Farm and Fireside, Springfield, Ohio....... 50 1.00 1.50 
Farm News, Springfield, Ohio.........2ee08 50 1.00 1.50 
ane ane hee Sa mes gg ey Ky. os 50 1.00 1.50 
e Farmer, - Paul, MMeccccccscccccccs -50 1.00 1.50 
CORRESPONDENCE SOLICITED. Tribune Almanac, 06.02 6.468 OHS 69606008 ~_ 1.10 1. 


Those wishing to subscribe for more than one of the above publications in connection with 
The Tribune may remit at publishers’ regular prices. 
. Address THE TRIBUNE, New-York City. 





C. CRANE, 
Treas. & Gen. Mgr. 





Annual 
Capacity, 
100,000,000 
Feet. 
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MEMPHIS, TENN. 
, They Say__osoen ; 


Money Talks. 


TRY OUR 


HARDWOODS. : 


OAK, ASH, COTTONWOOD, GUM. 
The goods sell themselves—YOU don’t have to ‘talk. 


RUSSE & BURGESS, 


Cable Address, EGYPT. MEMPHIS, TENN. 


COTTONWOOD AND GUM 


Lumber and Box Shooks. 


COCHRAN LUMBER Co., “Mrs: ; 


POC C TCC CCC CUCU UC UCUCUUCUCUUCUCUUCUCCCCCCCCCCCCCCCCCCCCCOCCOCCE. 
PPPLPPPP PPP PPP PPL PPP DP PP PRP PP PPP PPP PPP PPP PPP PPP PPP 


Murphy, Diebold & Sons, 


Manufacturers of and Dealers in 


HARDWOODS, 


Mills and Yards: Oak Ash, ro Gum, 
West Side Wolf River N. Memphis. Thin Stock a Specialty. 
Cable Address ‘‘ MURDIESONS,” 


MEMPHIS, - - 








>» 








PPPPPPPA 4 





TENN. 








ROTARY CUT 


VENEERS 


ANDERSON-TULLY Co. 
MEMPHIS, TENN. 


| J, W. THOMPSON LUMBER CO. So seesnou.. 
Hardwood Lumber. 


Domestic OAK, ASH, POPLAR, CYPRESS, 
and a ae COTTONWOCD AND ALL KINDS OF 
Export. SOUTHERN HARDWOODS. 


Continental Building) MMEMPHIS, TENN 


CAR 
LOTS 











Cable Address, ‘‘THOMPSON,” 


Can You Tell 


ALL YOUR 
CUSTOMERS 
ARE 











iy. 


The Great 


~~ 


EsTas.isued 1866. IncorPoRATED 1872. 


§ 
PREWITT-SPURR MFG. CO. = 


MANUFACTURERS OF 


Wooden Ware and Lumber. 





NASHVILLE, TENN. 
INDIANA LUMBER COMPANY 


Manufacturers . and Dealers in 


ALL KINDS OF LUMBER. 


Walnut, Poplar, Oak and Ash 
Dimension Stuff a Specialty. 


THE | 
W. V. DAVIDSON 
LUMBER CO. 


Nashville, Tenn. 





Nashville, Tenn. 


Poplar, Oak, 
Ash, 
Chestnut and 
Walnut, 


Rough and Dressed. 


} oul B. Ransom & Co. 
LUMBER. 


Lr lalehe-lendeia-le- medals 
Wholesale Dealers 





NasuHviLte, T ENNESSEE. 

























which is the most reliable BOOK 
without examination or comparison? 


We respectfully urge a comparison. 


3 FOSTER LUMBER MERCANTILE AGENCY, 


703 Fort Dearborn Building, CHICAGO, IEL. 


LOVE, BOYD & CO., Nashville, Tenn. 





Offer for Immediate shipment 


600,000 ft. dry quar. Red Oak. 500,000 ft. dry quar. White Oak. 
20,000 ft. dry 1%, 134, 2 and 2% in, Tennessee Red Cedar, 
and six million feet of plain Oak, Ash, Hickory, Poplar and 
of the elevations, constructive de- 


ss ereeetaaeaiemenenees WRITE FOR DELIVERED PRICES. 
& 
5) u e a rl nts tails and COMPLETE WORKING 
PLANS 
of each of the many valuable designs 
which have been published in the 4. Per et 
Lumberman, for the small sum of 


Why spend ten times the amount when you can get what you want pre- 
pared by practical people. 


Address AMERICAN LUMBERMAN, - 3315 Dearborn st.. CHICAGO. 





IF WE HAVE THE BEST— 
YOU WANT IT. 























Sie. 





AMERICAN LUMBERMAN. 








— 





Skillings, Whitneys & Barnes Lumber Co, 














[Sem 
UJ 


_ <> 





TONAWANDA ISLAND. 


Smith, Fassett 
& Co. 


WH ITE DOMESTIC 


and FOREIGN 


PINE... \™=" 


North Tonawanda, N. Y. 








THE ROBINSON BROTHERS LUMBER Co. 


WHOLESALE DEALERS 
AND MANUFACTURERS OF 


White Pine Lumber and Shingles. 


DIMENSION SHINGLES of ordinary pattern always on hand. 


SPECIAL PATTERNS manufactured to order very promptly. 


NoRTH TONAWANDA, N, Y, 


January 5, 190], 





H.M.T yvler Lumber Co. 


Have you ever tried; LONG LEAF YELLOW PINE from the west coast of Florida? If not, a trial will convince 


you that it is the finest Yellow Pine grown. 


We are manufacturing it at our mill near the Suwanee River. 


We manufacture all our Flooring and Ceiling on the one-half inch and only take off one-half inch for matching. 
We also have twenty-five (25) million feet of High Grade White Pine at our yards in North Tonawanda. 


WRITE US FOR PRICES. 


North Tonawanda, N.Y 








ThePere Marquette 


RAILROAD AND WATER LINES 


Reach TOLEDO, PORT HURON, DETROIT, 
Holly, Flint, SAGINAW, BAY CITY, Mt. 
Pleasant, Clare, Farwell, Reed City, 
Ludington, Manistee, MILWAU- 

KEE & MANITOWOC, WIS. 


H. F. MOELLER, Gen. Pass. Agt., 
SAGINAW, MICH. 












RARFOAD 
Car Ferry Line--Good Despatch and Low Rates, 


Direct Route from Gladstone and Menominee, Mich., and Ke- 
wannee and Manitowoc, Wis., to all points in Ohio, Pennsylva- 
nia, Virginia, and all Eastern Points, 

The Favorite Route for Lumber Shipments. 

First-Class Passenger Rccomodations. 

For information apply to Cc. W. PBAKE, Com’! Agent, 

Milwaukee, Wis. 





ELEGANT SERVICE and 
QUICK TIME Via 


“GULF AIR LINE” 


(Houston East and West Texas Ry.) 
EAST 
SHORT LINE 132380935" 
This line traverses the great timber and fruit region of Hast Tex# 


For rates and further information, address 


S. Meldrum, WM. Doherty, W. I. Taylor. 
Gen. Mngr. Asst. G. P. A. Gen. P. Agt 


HOUSTON, TEXAS. 














DID IT EVER OCCUR TO YOU 
TO ADVERTISE IN THE 
WANTED & FOR SALE DEP’T. 





OF THE 


WHEN YOU ARE IN NEED OF 
HELP or have SECOND-HAND 
MACHINERY TO DISPOSE OF? 








——— 





ae. 
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| RANKIN & KIMBALL. <2: 
| OAK. ASH. COTTONWOOD GUM: 





QUARTERED OUR SPECIALTY, BOX BOARDS, !st&2ds“* ytzoxenm 
WriMBERS."  PATOOK We 'COM. & CULL MILL RUN GRADES. | 25000001 monty 





BUFFALO ANDI ONAWANDA 
The Buffalo Maple Flooring Co. 


MANUFACTURERS OF 


MAPLE FLOORING OAK... | 


GRADES AND MANUFACTURE THE BEST. 
CALL OR WRITE FOR SAMPLES AND PRICES. 





We Are in the Market for 


Fe cece ese ° 
1, 1%, & 1% in. Red 
ito 4 in. White... 


Please give us full description 


SCATCHERD 9 ==2=2=% 


livery. 


& SON, BUFFALO, N. Y. 
_— OF D RY 


White Pine Lumber, 
White Pine Shingles and Lath, 
Red Cedar Shingles, 





or esegcandicinwen.  ESUFFALO. N. Y. 





H. NELSON Loup. GEO. A. Loup. EDWARD F. Loub. 4 


H. M. Loud’s Sons Go. 
MICHIGAN [2%,s. 















































BUFFALO YARD— NORTH TONAWANDA YARD— 
! ied Al N ES & CO. Foot of Hertel Avenue. End of Long Bridge. 
C. H. STANTON, Manacar. GEO. W. MILLENER, MANAGER. 
255 ERIE STREET, BUFFALO, N. Y. PINE, SHINGLES, 
HEMLOCK no LATH, 
HARDWOOD CEDAR 
LEFAIVER & CO. ri acres 
WHOLESALE ges TELEGRAPH 
MAPLE POLES “= 
WHITE PINF LUMBER A SPECIALTY FENCE POSTS. 
AND SHINGLES. "eee sien yreere one OFFICE, 


TONAWANDA, N. Y. 


“ives } Att Sable, Mich. 


MUNISING, MICH. 


NORTH TONAWANDA, N. Y. 


as nnn nnn nn nnnnnnnn 


i ORIUM ~~, aus | Top Prices and Spot Cash Paid 
_ ™ So A ‘a WHITE ASH AND PLAIN WHITE OAK LUMBER 


2 in., 3in, and 4in, thick, firsts and seconds cl: also | Ww com- 
Annually Hardwoods > Sawed plete stock of Haran ~ at Buffalo yards. Band tty b— - 9 and Bedford, Ind, 


Mills, 
penn ioaee Ast, Pa, 940 Ellicott Square, BUFFALO, N.Y, - oren HUGH McLEAN & CO., ene N.Y. 
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WM. B. BLADES. CHAS. G. BLADES. 
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Nor? hy Carolina Pine 


Misses 
‘Nopiait wae 


D peste mal Ming o> ae Gry 
— ee ‘ EO Uf. 


JAMES B. BLADES. L. S. BLADES. 








on, 







¥ 
y 
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Alfred B. Cramer, 


MANUFACTURER OF 


NORTH CAROLINA 
KILN DRIED PINE 


BY CAR OR CARGO. 


Suffolk, Va. 








MILLS AND 
SHIPPING POINT 






Se SA ae, GY a ee De tela LAST aR estat beast dik Oh scree, 
Se ey gs Pb Se aR vs nae RR Ie 
; te ; : é,. 2 Sees Ope 
BRIGGS & CO 
x @x § Y OF 


BARR. WHOLESALE) TUMBER. Onley 
beni hy CaP ae eee emS Se 


Cable Addre.s, “Briggs Co.” 
Citizen’s Bank Building, 


NORFOLK, VA. 


BRANCH OFFICES: 
601 E. Falls Ave., 18 Broadway, 


#2 BALTIMORE, MD. NEW YORK. 
Codes: Southard’s, Lieber’s, A. B.C. 


OFFICES 











E. M. WILEY. JOHN HARKER, 


Wiley, Harker & Co. 


45 Broadway, NEW YORK. 


NORTH CAROLINA PINE 


BY CARGO. 


Long Distance Telephone. Branch Office, Norfolk, Va. 


Te 





. at niin -f = aaa 
eect —~ ahetiaaieiers— --vtatira =a aie — eset itn, = 


Pocahontas Lumber Co. 


WHOLESALE 


NORTH CAROLINA ena 


LONG LEAF PINE LU M BER 


Hardwoods, Laths, Shingles 
and Piling. 


NORFOLK, VA. 


W. EDWIN PEREGOY, President. 
E. A. ROBERTSON, Secretary. 
W. W. RoBERTSON, Treas. and Mgr’ 





RIGHMOND OEDAR Works, 
North Garolina 





PING, 


POPLAR, GYPRESS and 
OTHER WOODS. 


NORFOLK, VA. 








Everybody 
Wants 





YOU WANT 
an Advertisement in the 


WANTED AND FOR SALE DEPARTMENT 


OF THE 





AMERICAN LUMBERMAN. 
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NOorrlh Carolina Pine 





Camel 


Camp MAnra. Co. 


- Manufacturers of - 


a. “ped 


- +. DAILY CAPACITY - -- 
Planing Mill 45,000 r) Saw Mill 175,000 


iy 


North Carolina yd 
Pine 


FRANKLIN, V/A. 











R. T. WATERS & SON | 


MANUFACTURERS OF BAND AND 
GANG SAWED KILN DRIED 


NORTH CAROLINA PINE 


FLORIDA EVERLASTING 
CYPRESS SHINGLES. 


























507 Merchants Bank Bidg., WRITE | 


BALTIMORE, MARYLAND. | prices. 


TO 
DEALERS 








JNO. L. ROPER LUMBER Co. 


NORFOLK, VA. 


MOULDINGS aa NORTH 
a) EL. CAROLINA | 


PINE 


’ 
RK OFFICE, 18 Broadway. 


CAREFUL ATTENTION 
TO ORDERS. $ 
TO DEALERS ONLY. 





NORTH CAROLINA 
PINE 


a K. RK. & Lumber 60. 





BANK Bit BLOG., NORFOLK, VA. 
ba dent. visotecdian. sto etn Tress. 
MILLS: 
Pape tit A.—8 Kilns. DAILY OUTPUT, 
LY’ N C.— 
Bavews, NO 140,000 FEET. 
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RYLAND 

& BROOKS North 
LuMBER _ Carolina 
COMPANY | Pine. 
BALTIMORE SurrU sa wa = 
MARYLAND. | Special Attention Given to Export Orders. 




















The Cummer Co. 


W. W. CUMMER, President, 
J. CUMMER, Vice-President. 
B. C. FOSBURGH, Sec’y and Manager. 
H. J. HOLLISTER, Treasurer 


MANUFACTURERS OF ALL KINDS OF 


ROUGH AND 
DRESSED 


NEW YORK CITY OFFICE, 
Room 4 Exchange Annex, E THE 
Telephone 2498 Broadway, ARD TEL 


HOWARD ADAMS, Mar. 


MBER’ 
SoRAPH Coos. 


als GANOURR PINE is 


Norfolk, Va. 


















Sohnson yWimsattN 


No Man Has a Right 
To Be Wrong. 








You will say we are Right and you will be 


tight when you write an order for our famous 


“GOLDSBORO N. C. PINE.” 





SASTUBND | 











Tn Ooo 
GL Mi for Interior Finish. saad se mn : ACEY 


9 9 I F 9 9? MANUFACTURERS OF 
, WRITE US. Rough and C 
Dressed ypr €ss 
oe Cypress SANTEE RIVER CYPRESS , 
Ash Rough AND SHINGLES 
| cca D oF ‘ LUMBER CO. : 
a ll — FERGUSON. S. C. er GEORGETOWN, S. C. 











2 ‘ 
ills at PORT TAMPA, FLA. ; 
SAVANNAH, GA. 3 lJ ers fl [ CASINGS, 
Incorporated 1898. 3 MOULDINGS 
$ ? 
; 


Capital, $100,000. BASE. 


SEMINOLE CYPRESS | LUMBER 0. : Company : aes: 


BOARDMAN, N. C. 




















Lumber, 


etter» ath, Shingles. wa CYPRESS mo | 
N. C. PINE. —— 


JNO. G. CHRISTOPHER, JACKSONVILLE, FLA. 
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EAGLE PRODUCTS 
ARE GOOD PRODUCTS. 


EAGLE SERVICE 
1S GOOD SERVICE. 





“The mills of the gods grind slowly’— 


but our mills 
pour out a continuous 
stream of 


Yellow Pine Lumber. 


From which we can furnish you 
any kind of stock on short notice. 








EAGLE LUMBER Co.. EAGLE MILLS, ARK. 


T. AH. Garrett LumBeR Co. YELLOW 


Si). LOWS. MANUFACTURERS 


T. H. GARRETT. PT \ a 
F.E. SHELDON PROMPT SHIPMENTS. UNIFORM GRADES. . 


= There Is Danger 


in many of our pastimes; but there is no danger 
when you order our High Grade 








It is a pastime and brings you pleasure and profit. 





Office, 506 FULLERTON BLDG. Mills 


‘Ai Lumber Co. ce tiemeaiins. Laie 











Amos KENT LuMBER & Brick Co. umireo. 


ieee is Me) \\(em 8-44 eo) 1 
Mena ocnviel KentTwoop, La. 


‘0 CONNECTIONS. SAW MILL CAPACITY 60,000; PLANING MILL CAPACITY 30,000 





JANUS 
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FLAT GRAIN FLOORING ‘ctow one: 
PRICES. 3X24 & 3% in. Face All Grades. 


If you can’t find what you want write us. We can bore Posts, 
Turn Columns and Crown Joist. 


CHICAGO LUMBER & COAL CO., 


pein anny Fullerton Building, SAINT LOUIS, MISSOURI. 


; . Mf ESTABLISHED 1872 
$ 


B F R 7 H () ti 1) Long and Short Leaf Yellow Pine. 
Structural Lumber of every des- _ CHEMICAL BLDG. 



















—_ 

















PERKINS & MILLER LUMBER COMPANY. Ltd. 











& JENNINGS | Sion, 2,34 co Ons | St. Lous 


SAS eee il toms, mae), fom a Vs 


YELLOW PINE. WESTLAKE, LA. 


enamamanaamenamannanenenannenenennnnanenemannamemenenaen 


Champion Lumber Company 


ORVISBURG MISS. 














MANUFACTURERS OF 


Long Leaf Yellow Pine Timbers, 


FACTORY ORDERS SOLICITED. 


DRESSED TIMBERS A SPECIALTY. 





PServer eC CCC UCUCUCCCCC?CCCCCCCCV?CCT@€r 








CAR TIMBERS CEILING SHEETING 
; BRIDGE TIMBERS x MOULDING 4% LATH 
CAR SILLS AND ALL KINDS OF DRESSED STOCK. | ee ae ll 
; WEATHER BOARDING. —_ FINISHING STOCK. 
MIXED CARLOADS A SPECIALTY. $ 3 and 4 inch Flooring Planks 
3 Butted to exact lengths. ASHBURN, GA. 





PPP aaa ain in ~wewuwwe. 
PPPPPPPPPPPPPP PP PP PP PP PPP PP PP PPP PPP PPP PP PPP PPP PPP PPP PPS 





, MILL OFFICE, ab Wu) Ip 
TIGER TAIL, TENN BOUGHiy SOND) & NER 
MAIN OFFICE oN COMMISSIO 


1009 Union Trust Buildin 
ST. LOUIS, MO,” e. Correspondence Solicited. 



























01, 


— 
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“Eternal 


Vigilance 
} Is the 


Price of 








. Success.” 


We are always prepared against a “hold up.” 
You can’t surprise us with an unusual order; 
but we will surprise you by the quickness and 
success with which we fill orders on 


Short Leaf Yellow Pine. 


CAPACITY 300 CARS A MONTH. 
MIXED CARS OF YARD STOCK A SPECIALTY. 














| SOUTHERN PINE LUMBER Co. 


Paid up Capital and Surplus, MANUFACTURERS. OD <r 
: * ston, st 
$206,098.79. <a Waa! titan- und Tents South 
Fs eastern Railroads. 
T. L. L. TEMPLE, President. aed 
dy ar TEXARKANA, ARKANSAS. I AS 





WM. TEMPLE, Vice President. Western Railroad. 





AMERICAN LUMBERMAN. i 





_ 


AAA AAD ee 


Swoop Down 
Upon Us 


With 
any kind 
of 
orders in 


. 
7 
“’ YELLOW 








Good lumber never lost anybody a customer. 

On a close deal, grades invariably outweigh com- 
paratively small differences in price. 

Moral: Buy from us. 


PINE 


and you will findus game. We 
have ample stock and ample 
capacity to meet any demand. 


SAWYER & AUSTIN LUMBER Co. 


ARKANSAS SOFT YELLOW PINE. 
THERE IS NONE BETTER : 


TRY IT ON. 





FT. SMITH LUMBER CO, 


Abbott, Arkansas. 





SALES OFFICES, 
238 New York Life Buildin 


Kansas City, Mo. Pine Biuer, Ark. 
wicintminaitiemnin saan 


we LOLOT CH wd nda LONG ano SHORT LEAF 
LUMBER co. _ YELLOW PINE 


LONG DISTANCE ‘PHONE, MAIN 1637. Sr. Louis, NVlo. 


eu 
r It is = the Cheapest. 
; 


= 3 i 
__ 4 Hl etal’: 


: 


B. McCLANAHAN, Pres. & Gen’! Mgr. 
oro EASTABUCHIE | LUMBER CO. C.J. WELCH, VieePrendent 
FINISHING, 


can ss Long Leaf Yellow Pine Lumber, 


AND BRIDGE TIMBERS 


S. 4S, UP TO 50 FT. LONG. - BASTABUCHIE, “MISS. 





“THE YELLOW PINE PIONEER.” 


Louis WERNER SAW MILL COMPANY 


LONGLEAF MILLS MANUFACTURERS OF 
j LEAF MILLS: 


BOGUE CHITTQ, MISS. 
TIOGA, LA. La 
SHORT LEAF MILLS: e Ow ‘ n eC a Nn oa 
SAYRE, ARK. 
LESTER, ARK. 9 a a 


CENERAL OFFICES, 


VY] Yo) Moth me Zel0]- Ml (ele) | 1139 Suite 507-510 Fullerton Building, is LOUIS, VIO 


HARD seaniag MILLS: 
Ww , ARK 
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“YELL 0! Ww PINE, 








Heny y y OR ailroad ‘timbers up 4 
_to 70 feet, 3 7 
+ loorin g and In terior Finish, 
Prompt Shipm en ts. 7 
“Mills on main line of Asay vis 
Central A. AR. | 








FERNY OOD, Peis. 





Does not necessarily mean a man 
} og e | made of pine; but it is used to 
Inre mean one who is thoroughly fa- 


miliar with 
Man 








Yellow Pine 


LUMBER. 





We are, and can give you Cypress 
the benefit of that exper- 


ience. We also handle... Shingles. 








Gates Lumber Co. 


Wilmar, Arkansas. 














Weve 





i] 1] 
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ALLENTOWN, LA. 


— au 





-Trigg Lumber Compa|1 


General Offices } ST. 
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ZWOLLE, LA. 





hy’s Saw and Planing Mills, 
ST. LOUIS, MO. 






al 


. r 
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Our New [iill at 
Hensley, Ark., now 


Wen . F AR id = LL sawing 125,000 feet 


daily. 


LUMBER COMPANY, ecieaneiel 


direct from the mill. 
We have no sales 


MANUFACTURERS OF agencies. 
AND DEALERS IN 


Yellow Pine o« Oak 


LUMBER. 

















SPECIALTIES: 


Address all Inquiries to 


Car Material, 
Bridge and Dimension 


ae a HENSLEY, 


Special Bilis, OMER FARRELL, Vice-Presivent 
Clear Finish, R. E. FARRELL, Secretary. 


re ARKANSAS. 


OAK and GUM. 














Buckner = #%e""" ARKANSAS 


750,000 FEET. 


Saunders VELLOW 
Lumber Co. PINE. 


WHOLESALERS OF AND WHOLESALE 
MANUFACTURERS AGENTS 


Long Leaf LESTER 
= Yellow MILI. 
Pine. 60. = 


LEONARD BRATT, Presive 


1340-1311 peng andl 
Monadnock Building CHICAGO, ILL. Lewis @. BRATT, Serve Toss 
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] EVERY 
we Avarded Bo. -" ; WH ERE 


GOLD MEDAL 








tne 


-—$—$—$$ —— ———————________..""" £ “1 


Superior Merit is shown in our 


Missouri Yellow Pine. 


For lightness, softness, ease of working, beauty of grain: and 
adaptability to interior finish we have received awards at Omaha 
Exposition in 1898; also at Expositions at Atlanta, Ga., and 
Nashville, Tenn. 

Let us fill your order, and YOU WILL GIVE US YOUR 
AWARD. 








Missourt LUMBER & LAND EXCHANGE Co. 


J: H. BERKSHIRE, President. 0. W. FISHER, Vice-President. 


SOLE ACENTS FOR J. B. WHITE, Secretary, Treasurer and General Manager, 
Missouri Lumber & Mining Co., Grandin, Mo. 


TH . dei 
Reo OHS 309 Keith & Perry Building, 
Cordz-Fisher Lumber Co., Birch Tree, Mo. 


Ozark Land & Lumber Co., Winona, Mo. Kansas City, Mo. 


Wrw 
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=. 0 
==» Our Greetin 
+ : 


To You for a Prosperous 
Century. 


a af 
WE CAN SHIP YOU IMMEDIATELY, BY 


CAR OR CARGO SHIPMENT 


WHITE PINE, HEMLOCK, 
YELLOW PINE, 
RED CEDAR SHINGLES. 






Rost. H. Jenks LuMBer Co. 


Cleveland, Ohio. 
ava ananananna’ 


MA AAAAAAAAALALALALALALDAAA 





a. 
: 
. 


and all kinds of Hardwoods for Domestic and Foreign Trade. We are 
manufacturers and carry large stocks of well seasoned lumber at our 
yards and mills at 


CHICAGO. ILL. GREENVILLE, MISS. anp 
CAIRO, ILL. CARUTHERSVILLE, MO. = ARKANSAS CITY ARK. 


A Specialty of Wagon Box Boards. 


ADDRESS ALL COMMUNICATIONS TO 


PAEPCKE-LEICHT LUMBER C0, ~~ ..cHicaco, ILL. 


CABLE ADDRESS, ‘PAE POKE."’ Mention this paper when writing. 
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SS Tes ng ee >? 
Living Big Trees Are “WAWONA CALIFORNIA BIG TREE (SEQUOIA 
j 


8,000 YEARS OLD , | GIGANTEA), MARIPOSA GROVE, 
400 FEET HIGH ee | YOSEMITE NATIONAL PARK, 


100 FEET AROUND SOUTHERN PACIFIC COMPANY CALIFORNIA. 
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I have Ready to Ship 120 MILK STREET, 
6-4 in. & 8-4 in. Hickory, Plain & Quar. Oak, all dry. WIT Weston Cox. | 


OAK, ELM, J. D. Case, Rushville, Ind. F, Ee Sardwood Swinber, 


| i mpeg 
. E. Sondheimer Co. ua 
i QUARTER SAWED WHITE AND RED OAK Como. 


All Other Kinds of Hardwoods. 


CAIRO, ILL. Blue Island Ave. and Wood St., CHICAGO. 
Come Over and Help Us Move 


THE FOLLOWING STOCK: 

















of common. Prices Right. 


We have ready for shipment a fine assortment of 


MICHIGAN HARDWOODS 


including ASH, BASSWOOD, ELM and MAPLE. 








t 
Also Southern Hardwoods, especially QUARTERED WHITE and | 
RED OAK and ASH, COTTONWOOD and POPLAR. ( 

\ 

| 

ft 


JONES & WITHERBEE, poston, ‘mass. 








2 cars 1 in. Spanish Cedar log run | 1cariin, Red Gum, Sap & Com. 

1 car 144 in. Cane Ash, 1&2. 1 car 1% in. Cottonwood, 1 &2 2. 

1 car 114 _: = es 1 car 1% in. ORKS 
1 car 2 in. ss a sid 3 car 1 in. 

4 car lin. < = Com. 1 car 5 in. o . . he 

4 car Lin. 4 car Lin. va om. 

3 car lin. ne Saini, 3 car lin. = <nre ARK I 
2 car Lin. Cull. 








Twelve Medals of Special Prize } 





a DAUGHERTY BROS., MOBILE, ALA. AWARD GOLD MEDAL| 
at International at Atlanta, Ga, 
Exhibitions. 1895. | 


i? i 
Onoko EB e) lel .4e METAL 
Babbitt Is the Best Anti-Friction Metal Ever put in a Saw Mill. 


We guarantee the quality. Every bar is the same as every other 


G. & H. BARNETT CO., Philadelphia, Pa, 


M bar, =e ie A ug If you are not a user, try it, and you R U Mi st A 8 G FE R L U Mi is c in C 0. 
etal H. CHANNON COMPANY, Market & Randolph Sts., CHICAGO, ILL. MANUFACTURERS OF AND DEALERS IN 

' a ieee HARDWOOD, SPRUCE and 
D’ a e u r & Swai n ai Uu mM ber Co. Special Bills in Oak, Spruce and Bi ssnopieagenyntaney — 


by any railroad. ABC and L 
MANUFADTURERS AND WHOLESALERS y any railro: an umberman’s Standard Codes Used. 











NEW YORK OFFICE, 
NDI AN A een 0 AK 280 W. soth Street. NARRISON BLDG. PHILADELPHIA, Pa, 
| PLAIN A Truthful Gage is the) Crosby Steam Appliances ‘* 
1 BEST OAK IN AMERICA. Only Good Gage. | Excel. - 


Steam Engine Indi- Stationary and Mar- 


WRITE FOR PRICES. SEYMOU R | N D. 


Thomas Belting Gompany. 


alton’? SAW ano PLANING 


C.P. MILLER & CO, 
MILL BELTING Wholesale Lumber, 


OUR SPECIALTY. Write for prices on 


arise Hemlock and Pine. 
OFFICE AND FACTORY © in] { CAGO Mills and Yards, Merrill, Wis. 
46-48 So. CLINTON ST.- » 


W. Il. GUNTON, Pres. P. W. HUSTON, Sec’y. T. M. McGILL, Treas. 


Gunton Lumber Company, 


= Manufacturers and Wholesalers of 


YELLOW PINE LUMBER, 


General Offices, 1606 Great Northern Building. 
KILN DRIED, WELL MANUFACTURED 


STOCK and PROMPT SHIPTIENT. Ceneapnennte Sane, CHICAGO, ILL. 


cators. wee Valves. 
Recording Gages. ona? gaat alves. 
eae Blow-Off Valves. 





Revolution Count- 2 Giobe and Angie 

Foun and Vac- Sivele ‘Bell Chime 
uum Gages. Whistles. 

Lubricators, ete. Send for Catalog. 


CROSBY STEAM GAGE AND VALVE CO. 


Boston, New York. Chicago, London. A Most Efficient Valve, 


One that you canrelya 








ee A EDS 









Office, 1518 Monadnock Bldg, 
CHICAGO. 
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